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... Every one a Natural for 


Increased Sales and Profits! 





WwW... dealers hold the winning hand! 
They use it to make more profits from 
carbon paper and typewriting sales. When the A 
Webster salesman calls, ask him to tell you how i 
hundreds of profit-minded stationers are ringing 
up sales from these special merchandising helps: 


Webster’s national advertising . . . Webster's gm ; 
window displays . . . Webster’s protected dealer » S a sTer om on 

. _ ; ge . » 
franchise . . . and the biggest profit booster ofall, * owe vers 


the extra sales features of Webster’s Micrometri¢ 
13 Amherst Street, Cambridge, Massachusetts 


carbon paper. 





{OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire in 
dustry of office equipment 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable spe- 
cial articles upon subjects 
germane to its field have 
given it unusual prestige. It 
serves a clientele composed 
of managers and agents for 
the various office machines, 
devices and supplies, com- 
mercial furniture, commer- 
cial stationery dealers and 
many of the largest corpora- 
tions in the United States 
It also reaches some dealers 
in fifty-four other countries 
who deal in American office 
equipment. 


[No person, firm or corpo- 
ration, either directly or in- 
directly connected with the 
industry the journal repre- 
sents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best in- 
terests of the field it serves 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it asks 
its readers in all parts of the 
world to aid it with inquiries 
and suggestions to which it 
will give prompt and earnest 
consideration. 
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In the News 


Thornton Joins Speed-O-Print 38 
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{SUBSCRIPTION RATES 
in the United States and its 
possessions and Mexico—one 
year, $2.00; two years, $3.00; 
three years, $4.00. Canada— 
one year, $2.50; two years, 
$4.00; three years, $5.50. 
Foreign — one year, $3.00; 
two years, $5.00. Remit- 
tances may be made by 
personal checks, drafts on 
New York or Chicago, Post- 
office or Express Money Or- 
ders, or in American Postage 
Stamps or currency, if sent 
by registered mail. Single 
copies, twenty-five cents. 

{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. Notice re- 
ceived before the fifteenth of 
the month will permit de- 
livery of next issue at new 
address. Both oid and new 
addresses must be given. 

{CONTRIBUTIONS are in- 
vited upon any topic of in- 
terest to this trade. All ac- 
cepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 

{ADVERTISING RATES 
upon application—only  ar- 
ticles of office equipment or 


directly related products 
eligible. 
Entered as Second-Class 


Matter, July 8, 1905, at the 
Postoffice at Chicago, IIL, 
under Act of March 3, 1879. 
{Office Appliances” is regis- 
tered in the United States Pat- 
ent Office, Washington, D. C. 


{COPYRIGHT. Contents 
covered by Copyright, 1939, 
by the Office Appliance 
Company. 
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These advertisements present the products of the leading manufacturers in each division of the industry. 
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ALDVERTISEMENTS 
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Because of the ground 


for honest differences of opinion, the publishers obviously cannot undertake to guarantee transactions between advertisers and 


however, 


customers. They do, 
A 
Acco Products, Inc. 88 
Ace Fastener Corp 140 
Acme Card System Co 69 
Acme Staple Co. 155 
Acme Visible Records, Inc 69 
Adams, Henry T., Mfg. Co 160 
Allen & Co. 161 
Allen-Wales Add. Mach. Corp... 93 
Alma Desk Co. 140 
Amer. Autmtc. Electric Sales 
Co. 147 
Amer. Number. Machine Co. 163 
Amer. Writing Machine Co 105 
Ames Supply Company 49 
Anderson-Hickey Co., Inc. 145 
Armstrong & White 163 
Artility Metal Products Inc 162 
Art Metal Construction Co...52, 53 
Art Steel Co., Ine. 97 
Automatic File & Index Co 147 
Autmte. Pencil Sharpener Div..116 
Autopoint Co 133 
B 
Bankers Box Co. 46 
Barkley, C. L., & Co 141 
Bassick Company 168 
Bentson Mfg. Co 150 
Better Packages, Inc. 162 
Bickett, L. M., Co. 160 
Blaisdell Pencil Co 159 
Boorum & Pease Co. 109 
Bright Chair Co. 104 
Bristow, Stanley R. 162 
British Stationer 167 
Browne-Morse Co 104 
Buckeye Ribbon & Carbon Co... 66 
( 
Canvas Products Corp. 165 
Cel-U-Dex Corp. 165 
Clarotype Co., The 163 
Cloyes "Gear Works 165 
Codo Mfg. Corp. 166 
Collier-Keyworth Co 144 
Columbia Rib. & Car. Mfg 
Co. R6 
Columbia Steel Equipment Co... 89 
Commercial Card System Co.....136 
Cook, The H. C., Co. 161 
Copy Right Mfg. Corp. 134 
Corona Typewriter 43 
Corry-Jamestown Mfg. Corp....131 
Cramer Air-Flow Chairs 164 
Crown Ribbon & Carbon Co. 164 
Cushman & Denison Mfg. Co..168 
D 
Darnell Corp. 167 
Dawn Mfg. Corp., The 166 
Dick, A. B., Co. 41 
Doppelt, Charles, & Co. 152 
Downey, C. L., Co. 142 
Durabilt Steel Locker Co. 156 
E 
Eaton Paper Corp. 163 
Efficiency Equipment Co. 126 
Elliott Address. Mach. Co. 164 
Elliott-Fisher Back Cover 
Esterbrook Steel Pen Co. 160 
Ever Ready Calendar Mfg. Co...122 


offer their services 


in resolving any disagreements 


through the journal. 


Fr 
Faber, A. W., Inc 
Eberhard 


Fastener Corporation 


Faber, 


Faultiess Caster Corp 
Free Hand Binder Ce« 
The 
Fulton Specialty Co 


Fritz-Cross Co., 


G 
Mfg. Co. 


General Fireproofing Co. 


Gay lo 


Globe-Wernicke Co. 
Lithographing Co. 
Co. 


Goes 
Graff, Geo. B., 
Graphic Duplicator Co. 
Guide System & Supply Co 
H 

H. A. Ink Eradicator Co 
Hall-Welter Co. 
Seale Co. 

Milo, Co. 


Products Co 


Hanson 
Harding, 


Harriman-Welts 


Harter Corporation, The 
Hevenor Map Co., The 
Heyer Corporation, The 


High Point Bd. & Chair Co 
Hileo Corp. 


Hotchkiss Sales Co 


I 
Imperial Desk Co. 
Imperial Mfg. Co. 


Imperial Methods Co 
Indiana Desk Co. 


Industrial Tape Corp. 
Ink Specialties Co. 
Metal 


Internat] Office Appliances 


Insulated Products 
Inc. 

Interstate Metal Products Co 

Metal 


Invincible Furniture C« 


Jd 
Jasper Chair Co. 
Jasper Office Furniture Co 


Jasper Seating Co. 


K 

Kellogg, A. W., Sales Co 
Kilian Mfg. Corp 
I. 


Leopold Co., The 


Loose Leaf Metals Co 
M 
Manifold Supplies Co. 


Marble, The B. L., Chair Co 
Markilo Co. 

Markwell Mfg. C« 

Mashek, Frank, & Co 

Mayer Mfx. 
Meilicke 
Meilink Steel 
Metal Office Furniture Co. 
Metalstand Co. 

Methodes 

Meyer & Wenthe 
Mimeograph, The 

Mitchell Binder Co 
Mittag & Volger, 


Corp. 
Systems, Inc. 


Safe Co. 


Inc 


Monroe Calculating Machine 

Co 
Moore 
Munson 
Murphy Chair C« 


Myrtle Desk Co. 


Push-Pin Co. 


Supply Co. 


N 
Nat'l Blank Book Co. 
Nat’) Brief Case Mfg. Co 


Nat'l Office Cushion Co 


Nat'l Vuleanized Fibre Co 
Neva-Clog Products, Inc 
New Indiana Chair Co 


0 
Oakville Co. Div., Scovill 
Old Town Ribbon & Carbon 
Co. 


Oxford Filing Supply C« 


Pr 
Pacific Cb. & Ribbon Mfg. Co 
Parrot Speed Fastener Corp 


Peerless Key-Imperial Mfg. Co 
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THE SERVICE BUREAU 
of Office Appliances is maintained for the exclusive 
use of subscribers and advertisers. 
commissions 
practically every member of the staff. It answers by 
personal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, pre- 
furnishes 
agents and dealers in nearly every country, aids for- 
eign dealers in securing U. 
other ways performs useful service, all without charge. 
Subscribers in every land have made, and are making, 
good use of this bureau; manufacturers in every sec- 
tion of the field have evidence of its proved value. 
Subscribers’ requests for catalogues to bring their files 
up to date, or to replace the file in case of fire or 
other form of destruction, are broadcasted in a bulle- 
tin which is mailed frequently to leading manufac- 
turers. 


of its various 


pares advertising 


copy, 


In the execution 


this bureau calls upon 


list of desirable 


S. A. lines, and in many 





which result 


162 





from relations established 


Peerless Steel Equip. Co. 144 
Pelouze Mfg. Co. 146 
Perfect Rubber Seat Cushion 
Co. 164 
Phillips Process Co. 151 
Polar Mfg. Co. 139 
Pronto File Corp. 102 
Pruitt Co., The 164 
Q 
Quality Park Envelope Co. 70 
R 
Raphael Shops, Ince. 107 
Regal Typewriter Co. 108 
Reliable Tw. & A. M. Corp. 165 
Rite-Line Corp. 155 
Rivet-O Mfg. Co. 156 
Rock well-Barnes Co. 54 
Rotospeed Co., The 151 
Royal Metal Mfg. Co. 27 
Royal Typewriter Co. 99 
S 
St. Johns Table Co. 137 
Scat, Dr., Chemical Co. 167 
Schwab Safe Co., The 157 


Security Steel Equipment Corp. 73 


Shaw-Walker Co. 67 
Sheaffer, W. A., Pen Co. 48 
Shelbyville Desk Co 138 
Sheppard, C. E., Co. 98 
Sherman-Manson Mfg. Co. 59 
Shipman-Ward Mfg. Co. 159 
Sikes Co., Ine. 139 
Smith, L. C., & Corona 
Typewriters Inc. 43 
Speed Key Mfg. Co. 164 
Speed-O-Print Corp. 65 
Spencerian Pen Co. 154 
Stationers Loose Leaf Co. 159 
Storms, H. M., Co. 143 
Sturgis Posture Chair Co. 153 
Sundstrand Back Cover 
, 
Technygraph, The 160 
Toledo Metal Furniture Co. 62 
Triner Scale & Mfg. Co. 154 
Troy Sunshade Co 160 
Trussell Mfg. Co. 156 
I 
Underwood, John, & Co. 138 


Underwd. Elliott-Fisher 


Back Cover 


U. S. Tw. Ribbon Mfg. Co. 158 
‘ 

Vail Manufacturing Co. 121 

Varat, Murray, Co. 149 


Victor Safe & Equipment Co..._.132 


Vogel-Peterson Co. 152 
w 
Wabash Cabinet Co., The 129 
Wagemaker Co. 152 
Warshaw Mfg. Co. 153 
Webster Electric Co. 167 
Webster, F. S., Co. 2 
Weis Mfg. Co 55, 56, 57, 58 
Wholesale Typewriter Co. 107 
Wiggins, John B., Co. 166 
Wolber Mfg. Co. 151 
¥ 
Yawman and Erbe Mfg. Co. 94, 95 








For the benefit of the subscribers the lines advertised are here classified. Many of the requirements of the modern business office 
are represented. Should subscribers be interested in any article of office equipment not listed here, they are cordially invited to 
communicate with the service bureau, through which the information will be promptly and cheerfully furnished by letter, without 


Adding Machine Parts 
American Writing Machine Co 
Ames Supply Co 
Cloyes Gear Works 
Shipman-Ward Mfg. Co 


Adding Machine Rolls & Paper 
Rockwell-Barnes Co 


Adding Machines 
Allen-Wales Add 
Monroe Calculating 
Sundstrand 


Mach. Corp 
Machine Co 


Adding Machines (Stylus) 
Reliable Typwr. & A. M. Corp 


Adding Machines, Rebuilt & Used 
Internat’! Office Appliances, Inc 
Pruitt Co., The 
Reliable Typewr. & A. M. Corp 


Adding Typewriters 
Underwood Elliott 
Co 


Fisher 


Addressing Machines 
Elliott Address. Mach. Co 


Addressing Machines, Used 


Pruitt Co., The 


Adhesives 
(See Inks 


Arch and Clip Board Files 
Amer.-Automatic Electric Sales Co 
Armstrong & White 
Cushman & Denison Mfg. Co 
Free Hand Binder Co 
Globe-Wernicke Co 
Rockwell-Barnes Co 
Shaw-Walker Co 
Yawman & Erbe 


Adhesives. etc 


Mfg. Co 94 


Banker's Note Cases 
Art Steel Co 
General Fireproofing Co 
Globe-Wernicke Co 
Victor Safe & Equipment Co 


Billing Machines 
Underwood Elliott 
Co. Back ( 

Binders, Catalogue and Periodical 
Acco Products, Inc 
Mitchell-Binder Co 
Nat'l Blank Book 

Binders, Permanent Storage 
Bankers Box Co 


Binders, String 
Bankers Box 
Blank Books 
Boorum & 
Nat'l Blank 
Rockwell - Barnes 


Blueprint and Plan File Cabinets 
Anderson-Hickey Co 

Art 
Art Steel Co 
Browne - Morse 
Columbia Steel Equip. Co 
Corry-Jamestown Mfg. (* 
General Fireproofing Co 
Globe-Wernicke Co 
Peerless Steel Equip. Co 
Shaw-Walker Co 
Yawman and Erbe 


Bond Boxes 
Art Steel Co 
General Fireproofing Co 
Globe-Wernicke Co 
Book Cases 
Alma Desk Co 
Art Metal Construction Co 52 
trowne-Morse Co 
Corry-Jamestown Mfg 
General Fireproofing 
Globe-Wernicke Co 
Peerless Steel Equipment (¢ 
Show-Walker Co 
Wabash Cabinet Co 
Weis Mfg 
Yawman and Erbe 
Book Rings 
Adams, Henry T., Mfg. Co 
Bookkeeping Machines 
Underwood Elliott 
Co 
Box Letter Files 
Art Steel Co 
Globe-Wernicke Co 
Rockwell-Barnes Co 
Weis Mfg. Co 5 6 
Brief and Zipper Cases 
Doppelt, Charles, & Co 
Mashek, Frank, & Co 
National Brief Case Mfg. Co 
Varat, Murray, Co 
Caleulating Devices 
Mellicke Systems, Inc 
Reliable Typewr. & A. M 


Fisher 


Co 


Co 


Pease Co 
Book Co 
Co 


Co 


Mfg. Co 94 


Co 
Co. 


The 
Co 55, 56, 57 


Mfg. Co 14 


Fisher 


Corp 
t 


Back (« 


Sack Co 


Metal Construction Co 2 


over 


lf 


Back Cover 


obligation. 
Calculating Machines Copyholders 
Allen-Wales Add. Mach. Co 93 Acco Products, Inc 
Monroe Calculating Machine Co 115 Amer. Autmtc. Electric Sales Co 
Sundstrand Back Cover Copy Right Mfg. Co 
Dawn Mfg. Corp The 
Calculating Machines, Used Durabilt Steel Locker Co 
Internat'l Office Appliances, Inc 162 Rite-Line Corp 
Pruitt Co., The 164 
Reliable Typewr. & A. M. Corp. 165 Costumers 
Peerless Steel Equipment Co 
Carbon Papers Royal Metal Mfx. Co 
See Ribbons and Carbons Troy Sunshade Co 
Card Index Boxes and Trays Vogel-Peterson Co 
Art Metal Construction Co 52, 53 Cushions and Pads, Chair 
Art Steel Co 97 Bickett, L. M., Co 
Bentson Mfg. Co 150 Nat'l Office Cushion Co 
Columbia Steel Equip. Co 84 Perfect Rubber Seat Cushion Co 
Corry-Jamestown Mfg. Corp 131 Polar Mfg. Co 
Globe-Wernicke Co 119 Shipman-Ward Mfg. Co 
Guide System & Supply Co 92 
Imperial Methods Co. s0 «© Cuspidor Mats 
Invincible Metal Furn. Co 123 Polar Mfg. Co 
Metal Office Furn Co 128 Shipman-Ward Mfg. Co 
Peerless Steel Equipment Co 144 Cuspidors 
Security Steel Equipme Cp 73 : ‘ 
Shew-Waeleor Co quipment (Ff or Art Steel Co 
Wagemaker Co 152 Dating Stamps 
Warshaw Mfg. Co 158 Amer. Number. Machine Co 
Weis Mfg. Co 55, 56, 57, 58 Fulton Specialty Co 
Yawman and Erbe Mfg. Co 94. 95 Meyer & Wenthe 
Cards, Business (Book Form) Bivet-O-aire. Ce 
Wiggins, John B., Co 164 Desk Bumpers 
Cash Boxes Polar Bg. Co 
Art Steel Co 97 Desk Calendar Pads 
General Fireproofing Co 44 Ever Ready Calendar Mfg. Co 
Casters, Caster Bearings, Slides Desk Pads & Tops 
Bassick Co 168 Amer. Autmtc. Electric Sales Co 
Darnell Corp 167 Polar Mfg. Co 
Faultless Caster Corp 164 Wagemaker Co. 
Kilian Mfg. Corp 155 
Desk Pending-Letters Holders 
Celluloid Envelopes Acco Products, Inc 
Markilo Co 162 
Desk Pen & Ink Sets 
Chair trons Sheaffer, W. A Pen Co 
Bassi k Co . 168 Desk Trays 
Collier-Keyworth (« 144 Art Metal Construction Co 
Chair Mats Art Steel Co., In¢ 
Amer.-Automatic Electric Sales Co._147 Automat. File & Index Co 
Bickett. L. M Co 180 Corry-Jamestown Mfg. Corp 
Globe-Wernicke Co 119 General Fireproofing Co 
Polar Mfg. Co 139 Globe-Wernicke Co 
Shipman-Ward Mfg. Co 159 Imperial Methods Co 
Peerless Steel Equipment Co 
Chairs, Office Shaw-Walker Co 
Artility Metal Products, Inc 162 Weis Mfg. Co 55, 56 
Bright Chair Co 104 Yawman and Erbe Mfg. Co 
Cramer Air-Flow Chairs 164 Desk Work Distributors 
Fritz-Cross Co., The 141 Art Steel Co Ine 
Gaylo Mfg. Co 152 Bristow, Stanley R 
General Fireproofing Co 44 Globe-Wernicke Co 
Harter Corp 68 Polar Mfg. Co 
High Point Bd. & Chair Co 124 Victor Safe & Equipment Co 
Jasper Chair Co 120 Weis Mfg. Co 55, 56 
lasper Seating Co 146 
Marble, The B. L., Chair Co 137 Desks 
Murphy Chair Co 134 Alma Desk (« 
New Indiana Chair Co 148 Art Metal Construction Co 
Raphael Shops, Inc 107 Autmte. File & Index Co 
Royal Metal Mfg. Co 127 Bentson Mfg. Co 
Shaw-Walker Co 67 Browne-Morse Co 
Sikes Co., In 129 Columbia Steel Equip. Co 
Sturgis Posture Chair Co 153 Corry-Jamestown Mfg. Corp 
Toledo Metal Furn. Co 62 General Fireproofing Co 
Troy Sunshade Co 180 Globe-Wernicke Co 
Imperial Desk Co 
Chairs, Folding Indiana Desk Co 
Gaylo Mfg. Co 152 Invincible Metal Furn. Co 
: Jasper Office Furn. Co 
Chairs (Posture) : Leopold Co., The 
Amer. Autmtc. Electric Sales Co...147 Metal Office Furniture Co 
Artility Metal Products, Ine 162 Myrtle Desk Co 
Bright Chair Ce 104 Peerless Steel Equipment Co. 
Cramer Air-Flow Chairs 164 Royal Metal Mfg. Co 
Fritz-( = The 141 Security Steel Equipment Cp 
Gaylo Mfg. Co 152 Shaw-Walker Co 
General Fireproofing Co 44 Shelbyville Desk Co 
Harter Corp 68 Troy Sunshade Co 
High Point Bd. & Chair Co 124 Victor Safe & Equipt. Co 
Tasper Chair Co 120 Wagemaker Co 
Jasper Seating Co 146 Yawman and Erbe Mfg. Co 
Marble, The B. L., Chair Co 137 ‘ . 
Murphy Chair (C« 134 Dictating Machines, Used 
Royal Metal Mfg. Co 127 Pruitt Co., The 
Shaw-Walker ( 6 Display Hooks 
Sikes (« In 139 Oakville Co. Div 
Sturgis Posture Chair Co 153 Duplicating Machines 
Toledo Metal Furn. Co 62 Amer. Writing Machine Co 
Check Protectors & Writers Dick, A. B., Co : 
Hall-Welter Co 16¢ Elliott Address. Machine Co 
Graphic Duplicator Co 
Check Protectors & Writers, Used Harding, Milo, Co 
Pruitt Co The 164 Heyer Corporation, The 
Reliable Typewr. & A. M. Corp....165 Hileo Corp 
Mimeograph, The 
Checks, Stamped Metal Rivet-O-Mfg. Co 
Meyer & Wenthe 159 Rotospeed Co., The 
Shipman-Ward Mfg. Co 
Coin Bags, Trays and Wrappers Smith, L. C., & Corona Type 


Steel ¢ 97 


( L Co 


Art 


Downey 


Speed-O-Print Corp 
Wolber Mfg. Co 


94 


RN 
147 
134 
166 
156 


155 


144 


160 
152 


160 
166 
164 
139 
159 


139 


159 


168 
164 
159 


139 


RR 


Duplicating Machines, Used 
Pruitt Co., The 


Duplicating Machine Supplies 
Columbia Rib. & Carb. Co. 
Dick, A. B., Co. 

Graphic Duplicator Co. 
Harding, Milo, Co. 

Heyer Corp., The 

Hileo Corp 

Ink Specialties Co. 
Manifold Supplies Co 
Mimeograph, The 

Mittag & Volger, Inc 
Rotospeed Co., The 
Shipman-Ward Mfg. Co 
Smith, L. C., & Corona Type. 
Speed-O-Print Corp 
Technygraph, The 

Victor Safe & Equipment Co 
Wolber Mfg. Co. 


Envelope Openers 
Oakville Co. Div 


Envelope Sealers 


Elliott Address. Machine Co 
Envelope Sealers, Used 

Pruitt Co., The 
Envelopes 


Globe-Wernicke Co 
Quality Park Envelope Co 


Envelopes, Celluloid 


Markile Co 


Eradicators, Ink 
H. A. Ink Eradicator 
Heyer Corp., The 


Erasers, Rubber 
Autmte. Pencil Sharpener 
Blaisdell Pencil Co 
Faber, A. W., Ine 
Faber, Eberhard 


Eyelets & Eyelet Fasteners 
Markwell Mfg. Co 
Oakville Co. Div 
Rivet-O-Mfg. Co. 


Co. 


File Boxes, Collapsible Corrugated. 


Bankers Box Co. 

Barkley, C. L., Co 
Globe-Wernicke Co. 

Guide System & Supply Co 
Oxford Filing Supply Co. 


Pronto File Corp. 

Weis Mfg. Co 55, 56, 
File Boxes, Metal 

Art Metal Construction Co. 

Art Steel Co 

Corry-Jamestown Mfg. Corp. 

Peerless Steel Equipment Co. 

Pronto File Corp. 


Rockwell-Barnes Co. 
Victor Safe & Equipment Co. 


164 


164 


119 
70 


162 


162 
169 


114 
159 
103 
105 


Filing Cab. Ball & Roller Bearings 


Killian Mfg. Corp 

Filing Cabinets, Insulated 
Insulated Metal Products 
Shaw-Walker Co. 
Victor Safe & Equipment Co. 


Filing Cabinets, Metal 
Anderson-Hickey Co. 
Art Metal Construction Co. 
Art Steel Co 
Autmte. File & Index Co. 
Rentson Mfg. Co 
Browne-Morse Co. 
Columbia Steel Equip. Co 
Corry-Jamestown Mfg. Corp. 
General Fireproofing Co. 
Globe-Wernicke Co. 


Invincible Metal Furn. Co. 
Metal Office Furn. Co. 
Peerless Steel Equip. Co. 


Pronto File Corp 
Security Steel Equipment Cp 
Shaw-Walker Co. 
Victor Safe & Equipment Co 
Yawman and Erbe Mfg. Co 


wn 


iting Cabinets, Wood 
Globe-Wernicke Co. 

Imperial Methods Co. 
Wagemaker Co. 

Weis Mfg. Co. 55, 56, 
Yawman and Erbe Mfg. Co. 


Filing Supplies 
Aceo Products, Ine. 
Art Metal Construction Co 
Barkley, C. L., & Co.. 


Browne-Morse Co. . ‘ 
Corry-Jamestown Mfg. Co. 
General Fireproofing Co. 
Glohe-Wernicke Co. 
THE CLASSIFICATIONS 
(Continued on page 6) 


155 


50 


102 
73 

67 
132 
94, 95 
- 


119 
60 
152 
57, 58 
94, 95 





THE CLASSIFICATIONS 
(Continued from page 5) 


(iuide System & Supply Co 
Imperial Methods (Co 

Metal Office Furniture (x 
Oxford Filing Supply Co 
Pronto File Corp 

Quality Park Envelope Co 
Rockwell-Barnes Co 
Shaw-Walker Co. 

Victor Safe & Equipment Co 
Wabash Cabinet Co The 
Warshaw Mfg. Co 

Weis Mfg. Co 55. 58 
Yawman and Erbe Mfg. Co 





Firger Pads 
Parrot Speed 


Folders 
Fountain Pens 


Fastener Corp 


(See Filing Supplies 


Bsterbrook Steel Pen Co 
Sheaffer, W. A Pen Co 
Spencerian Pen (Co 


Gummed Tape 
Industrial Tape Corp 


Gummed Cloth Rings 


Graff, Geo. B Co. 
Warshaw Mfg. Co 
index Card Signals 
Cook, H. C Co Inc 
Graff, Geo B.. Co 
Victor Safe & Equipt. Co 
Index Tabs 
Barkley. (© L. & Co 
Cel-U-Dex Corp 


Globe-Wernicke Co 

Guide System & Supply Co 
Markilo Co 

Parrot Speed Fastener Corp 
Shaw-Walker (Co 

Victor Safe & Equipt. Co 


Inks, Adhesives, Ete. 
Harriman-Welts Prod. Co 


Ink Spectelties Co 

Rivet-O-Mfg. Co 

Sheaffer, W. A.. Pen Co 

Underwood, John, & Co 
Inkstands 

Cushman & Denison Mfg. Co 


Intereommunicating Systems 
Webster Electric (« 


Knives, OMee 
Autopoint Co 


Leads for Mechanical Pencils 
Autopoint Co 
Faber. A. W., 
Faber, Eberhard 
Sheaffer, W. A 


Leather Goods 


Ine 


Pen Co 


Doppelt, Charles, & Co 
Mashek. Frank, & (o 
National Brief Case Mfg. Co 
Varat, Murray Co 


Leather Upholstered Furniture 
Bright Chair Co 
Jasper Chair Co 
New Indiana Chair Co 
Raphael Shops. Inc 


Letter Trays (See Desk Trays) 


Letterheads 
Goes Lithographing Co 
Wiggins, John B., Co 


Library Equipment 
Art Metal Construction Co 
Art Steel Co 
Corry-Jamestown Mfg 
General Fireproofing Co 
Globe-Wernicke Co 
Peerless Steel Equipment Co 
Security Steel Equipment Cp 
Shaw-Walker Co 
Yawman and Erbe Mfg. Co 


Corp 


Loekers and Storage Cabinets 


An‘erson-Hickey Co 

Art Metal Construction Co 
Art Steel Co 

Browne-Morse (Co 
Corry-Jamestown Mfg. Corp 
Genersl Fireproofing Co 


Globe-Wernicke Co 

Interstate Metal Products Co 
Invincible Metel Furn. Co 
Metal Office Furniture Co 
Security Steel Equipment (Cp 
Shaw-Walker Co 

Yawman and Erbe Mfg. Co 


Loose Leaf Books & Systems 


Adams, Henry T.. Mfg. Co 
Boorum & Pease (Co 

Nat'l Blank Book Co 
Sheppard, The €. E.. Co 
Stationers Loose Leaf Co 
Trussell Mfg. Co 


Loose Leaf Envelopes, Celluloid 
Markilo Co. 


Loose Leaf Metals and Devices 


Adams, Henry T.. Mfg. Co 

Loose Leaf Metals Co 

Stationers Loose Leaf Co 
Mall Bags 

Canvas Products Corp 





147 


143 


ts = 


141 
165 
119 

92 


162 


132 


147 


133 
103 
105 

48 


145 
142 
149 


104 
120 
148 


107 


140 
148 
159 


Mail Distributors 
Bristow, Stanley KR 
Globe-Wernicke Co 
Victor Safe & Equipment 


Map Tacks 
Graff, George B.. Co 
Moore Push-Pin Co 


Maps 
Hevenor Map Co 


Matched Office Suites 
Art Metal Construction Co. 
General Fireproofing Co. 
Globe-Wernicke Co 
Leopold Co., The 
Royal Metal Mfg. Co 
Troy Sunshade Co 


Memorandum Books 
Boorum & Pease Co 
Nat'l Blank Book Co 
Rockwell-Barnes (o 
Trussell Mfg. Co 


The 


Memorandum Devices 
Autopoint Co 
Bristow, Stanley R 
Mayer Mfg. Corp 


Mending Tape 
Industrial Tape 
Warshaw Mfg 


Corp 
Co. 


Molsteners 
Better Packages 
Kellogg, A. W.. 
Rivet-O-Mfg. Co 


Numbering Machines 
Amer. Numbering Mach. Co 


Office Partitions and Railings 
Globe-Wernicke Co 


Pads, Figuring 
Boorum & Pease Co 
Nat'l Blank Book Co 
Roekwell-Barnes Co 


Inc 
Sales Co 


Paper 
Eaton Paper Corp 
Rockwell-Barnes Co 


Paper Clamps 
Aceo Products, 
Autmtc. Pencil 
Cushman & Denison 
Esterbrook Steel Pen 
Oakville Co. Div 


Inc 

Sharpener Co. 
Mfg. Co 
Mfg. Co 


Paper Clips 
Acco Products, Inc 
Cook, H. € Co 
Cushman & Denison 
Fulton Specialty Co 
Graff, George B., Co 
Oakville Co. Div 
Vail Manufacturing 


Mfg. Co 


Co 


Paper Fastening Machines 
Ace Fastener Corp 
Acme Staple Co. 
Amer. Autmtc 
Autmtc. Pencil 
Fastener Corp 
Hotchkiss Sales Co 
Markwell Mfg. Co 
Neva-Clog Products 
Parrot Speed Fastener 
Victor Safe & Equipment 


Paste 


Sales Co. 
Co 


Electric 
Sharpener 


Inc 

Corp 
Co 
(See Inks, Adhesives, Et« 
Peneil Sharpeners 
Autmtc. Pencil 
Graff, George B 


Sharpener Co 
Co 


Paper Wound 
Pencil Co 


Peneils, 
Blaisdell 


Pencils, Wood Cased 
Blaisdell Pencil Co 
Faber, A. W Ine 
Faber, Eberhard 


Penells, Mechanical 
Autopoint Co 
Esterbrook Steel 
Sheaffer, W. A 


Pen Co 
Pen Co 


Pen and Peneil Clips 
Oakville Co. Div 
Pens 
Esterbrook Steel Pen Co 
Spencerian Pen Co 
Pieture Hooks 
Moore Push-Pin Co. 
Pins and Pin Containers 
Oakville Co. Div 
Vail Mfg. Co 
Platens, Typewriter 
Amer. Writing Machine 
Ames Supply Co 
Shipman-Ward Mfg. Co 
Postal Seales 
Hanson Scale Co 
Pelouze Mfg. Co 
Shipman-Ward Mfg 
Triner Scale & Mfg 
Price Card Holders 


Co 
Co. 


Oakville Co. Div 
Publications 
British Stationer 
Methodes 
Punehes 
Acco Products, Inc 


Boorum & Pease Co 
Globe-Wernicke Co 


162 
119 


132 


157 


142 


133 
162 
16% 


162 
162 
% 


109 
13% 
54 


lik 


160 


Mitchell Binder Co 
Nat'l Blank Book Co 
Push Pins 


Moore Push-Pin Co 
Oakville Co. Dir 


Ribbons and Carbons 
Allen & Co 
Amer. Writing Machine Co 
Ames Supply Co 
Buckeye Ribbon & Carbon Co 
Codo Mfg. Corp 
Columbia KR & C 
Crown Ribbon & 
Imperial Mfg. Co 
Manifold Supplies Co 
Mittag & Volger, Inc 
Old Town Ribbon & Carbon Co 
Pacifie Carbon & Ribbon Mfg 
Phillips Process Co 
Royal Typewriter Co., 
Shipman-Ward Mfg. Co 
Smith, L. C., Corona Tws 
Spencerian Pen Co 
Storms, H. M., Co 
Underwood, John, & Co 
Underwood Elliott Fisher 

Co. 

Tl. S. Typewriter Rib 
Webster, F. &8., Co 


Rubber Bands 
Faber, A. W 
Faber, Eberhard 
Shipman-Ward 


Mfg. Co 
Carbon Co 


In 


Back 
Mfg 


Inc 
Mfg. Co 


Rubber Stamps 
Meyer & Wenthe 


Rubber Type Outfits 
Fulton Specialty Co 


Safes 
Art Metal 
General Fireproofing 
Globe-Wernicke Co. 
Insulated Metal Products 
Meilink Steel Safe Co 
Schwab Safe Co., The 
Security Steel Equipment Corp 
Shaw-Walker Co 
Victor Safe & Equipment Co 
Yawman and Erbe Mfg. Co 


Construction Co 


Co. 


Serapbooks 
Globe-Wernicke Co 
Weis Mfg. Co 55, 56 


Seeretary Desks 
Art Metal Construction (¢ 
General Fireproofing Co 
Gilobe-Wernicke Co 
Peerless Steel Equipment ¢ 
Wabash Cabinet Co., The 


Shelving 
Art Metal Construction Co 
Art Steel Co 
Browne-Morse Co 
Corry-Jamestown Mfg 
General Fireproofing Co 
Globe-Wernicke Co 
Security Steel Equipment 


Smoking Stands, Office 
Royal Metal Mfg. Co 


Stamp Pads 
Fulton Specialty Co 
Meyer & Wenthe 
Phillips Process Co 
Rivet-O-Mfg. Co 
Rockwell-Barnes Co 
Victor Safe & Equipment Co 


Stands for OMfiee Machines 
Ames Supply Co 
Anderson-Hickey Co 
Art Steel Co. 
Corry-Jamestown Mfg 
Gaylo Mfg. Co., The 
General Fireproofing Co 
Globe-Wernicke Co 
Harter Corp 
Metalstand Co 
Peerless Steel Equipment (Co 
Pruitt Co., The 
Sherman-Manson Mfg. Co 
Shipman-Ward Mfg. Co 
Toledo Metal Furniture Co 


Corp 


Corr 


Corp 


Staple Extractors 
Ace Fastener Corp 
Markwell Mfg. Co 


Staples and Stapling Machines 
Ace Fastener Corp 
Aeme Staple Co 
Fastener Corp 
Hotchkiss Sales Co 
Markwell Mfg. Co 
Neva-Clog Products 
Oakville Co. Div 
Parrot Speed Fastener 
Vail Manufacturing Co 


Inc 


Corp 


Stenographers’ Note Books 
Nat'l Blank Book (¢ 
Rockwell-Barnes Co 
Trussell Mfg. Co 


Storage and Transfer Cases 
Art Metal Construction Co 
Art Steel Co 
Bankers Bor Co 
Barkley, C. L.. & 
Bentson Mfg. Co 
Browne-Morse Co 
Columbia Steel Equip. (« 
Corry-Jamestown Mfg. Cort 
EMfeciency Equipment Co 


{ 


53 


117 
151 
¥Y 
159 
43 
154 
14 
138 


over 
158 


129 


164 


OFFICE 


General Fireproofing Co 
Globe-Wernicke Co 
Guide System & Supply 
Imperial Methods Co 
Invincible Metal Furn. Co 
Metal Office Furn. Co 


Co. 


Oxford Filing Supply Co 

Peerless Steel Equipment Co 
Pronto File Corp 
Roekwell-Barnes Co 

Security Steel Equipment Corp 
Shaw-Walker Co 

Wagemaker Co 

Weis Mfg. Co 55, 56, 57 
Yawman and Erbe Mfg. Co 94 


Swinging Typewriter Stands 


Amer. Writing Machine Co 

Globe-Wernicke Co 

Wels Mfg. Co 55. 56. 457 
Tables 

Art Metal (Construction Co 52 

Art Steel Co 


Browne-Morse Co 
Corry-Jamestown Mfg 
General Fireproofing Co 
Globe-Wernicke Co 
Interstate Metal Products Co 
Peerless Steel Equipment Co 
Shaw-Walker Co 

St. Johns Table Co 

Victor Safe & Equipment Co 


Corp 


Telephone Accessories 
Victor Safe & Equipt. Co 


Telephone Stands 
Art Metal Construction Co 52 
Art Steel Co 
General Fireproofing Co 
Globe-Wernicke Co 


Peerless Steel Equipment Co. 

Shaw-Walker Co 

Yawman and Erbe Mfg. Co 94 
Thumb Tacks 

Graff, George B., Co 

Moore Push Pin Co 

Oakville Co., Div. Scoville 

Vail Manufacturing Co 
Tieket Holders 

Oakville Co., Div. Scoville 
Type, Typewriter 

Amer. Writing Machine Co 


Co 
Mfg. Co 


Ames Supply 
Shipman-Ward 


Typewriter Cleaning Material 
Amer. Writing Machine Co 
Ames Supply Co 
Clarotype Co 
Mittag & Volger 
Rivet-O-Mfg. Co. 
Seat, Dr., Chemical Co 
Shipman-Ward Mfg. Co 
Webster, F. S., Co 


Inc 


Typewriter Cushion Keys 
Amer. Writing Machine Co 
Ames Supply Co 
Munson Supply Co 
Peerless Key-Imperial Mfg. Co 
Shipman-Ward Mfg. Co 
Speed Key Mfg. Co 


APPLIANCES 


44 
119 
92 


ao 


144 


157 


121 


105 
49 
156 
9A 
189 
164 


Typewriter Cushion Knobs and Bases 


105 


Amer. Writing Machine Co 
Ames Supply Co 49 
Bickett, L. M., Co 160 
Peerless Key-Imperial Mfg. Co ge 
Shipman-Ward Mfg. Co 159 
Typewriter Parts and Tools 
Amer. Writing Machine Co 105 
Ames Supply Co 49 
Shipman-Ward Mfg. Co 189 
Typewriters, Mfrs. of 
Corona Typewriter as 
Royal Typewriter Co. 99 
Smith, L. C., & Corona Tws 48 
Underwood Elliott Fisher 
Co Back Cover 
Typewriters Rebuilt and Used 
Amer. Writing Machine Co 105 
Internat'l Office Appliances, Ine....162 
Pruitt Co, The 144 
Regal Typewriter Co 108 
Reliable Tw. & A. M. Corp 165 
Shipman-Ward Mfg. Co 159 
Wholesale Typewriter Co 107 
Visible Systems Equipment 
Acme Card System Co 69 
Acme Visible Records, Inc ay 
Art Metal Construction Co 52, 53 
Automatic File & Index Co 147 
Boorum & Pease Co 109 
Commercial Card System Co 136 
Globe-Wernicke Co 119 
Natl Blank Book Co. 135 
Shaw-Walker Co 67 
Sheppard, ©. E., Co ax 
Victor Safe & Equipment Co 132 
Yawman and Erbe Mfg. Co 94, 95 
Wardrobe Racks 
Vogel-Peterson Co 152 
Waste Baskets 
Art Steel Co. 97 
Corry-Jamestown Mfg. Corp 131 
General Fireproofing Co 44 
Globe-Wernicke Co 11% 
Metal Office Furniture Co 128 
National Vulcanized Fibre Co 163 
Peerless Steel Equipment Co 144 
Shaw-Walker Co aT 











AANA Re) eye 


The rate for classified advertisements is eight cents a word, minimum charge, $1.60. 


SITUATIONS WANTED 
THOROUGHLY EXPERIENCED retail office equipment sales manager, now em 
ployed, desires a similar connection where hard work and real results will be 
appreciated. Please outline roughly proposition you have to offer. East of Missis 
sippi River. Address [D-146, care Office 


Appliances, Chicago 


AND ADDING MACHINE 


TYPEWRITER MECHANIC with twenty-five years 
experience, ten in charge of service department for important dealer, is open for 
a new connection. Experience also includes check writers, Line-A-Times, numbering 
machines, cash registers and other equipment Will go any place in the United 
States Address 1)-142, care Office Appliances, Chicage 

SUNDSTRAND ELLIOTT FISHER MECHANIE( 
thirty-four Sixteen employed 
with a reputable concern Office 


including type C and D Age 
Would consider any place 
Appliances, Chicago. 


years experience Now 
Address 1-139, care 


POSITION WANTED 
Have the 
partment 22 years 
1-137, care Office 


combination man or repairman 
harge of Typewriter de 
selling Address 


Typewriter salesman or 
experience and 
repairing al 


Chicago 


ability to assume 
makes s 


necessary 
years 


experience 
Appliances 


EXECUTIVE, with 23 years experience as Secretary-Treasurer and General Export 
Manager with one of America’s largest office equipment 
Appliances 


Address 1-138, care Office 


manufacturers of steel 
Chicago 


SALESMAN WHOSE EXPERIENCE is principally in ribbons and carbons is 


open for new connection with manufacturer in branch or on the road, or will 
consider suitable opening with established dealer Accustomed to covering terri 
tory thoroughly and producing good results Interested in any line of equipment 


or supplies for office use Address D-144, care Office Appliances, Chicago 


SALESLADY 21 years old vith five years experience in stationery store Can 


keep books and sell Prefer insice ot Address D-14 care Office Appliances 
Chicago 

SALESMEN WANTED 
SYSTEM SALESMEN An opportunity of a life time for salesmen and agents 


with ystems experience to cash in on an entirely new low cost, efficient vertical 
Existing card  reeords o this new system without 
Wonderful chance to get in on the ground floor of 
lease give complete informa 
Appliances, 100 E 


visible system converted = t 
lisearding present equipment 
a remarkable profitable quick selling visible system 
tion about your self when you write R-164, care of Office 
i2nd St New York City 


MANUFACTURER OF LINE of office furniture can use two 
or three additional salesmen who followings among stationers 
and office furniture dealers Protected territories. State present 
connections and the territory you cover when you write. R-162, care Office Appliances 
100 E. 42nd St New York, N. ¥ 


ESTABLISHED 
have established 


Commission basis 


WANTED: Young or middle aged man or woman with fair knowledge of loose leaf 
and commercial stationery Willing to start at modest salary Person with pep and 
enthustasm, pleasing personality and unquestioned honesty Good chance for advance 
ment. Kendall's Ine Stockton, California 


CARBON AND RIBBON MAN—Territories 








Michigan, Ohio, Kentucky, Illinois 
experience preferred or a regular acquaintan with consumer trade—age 25 to 35 
years Excellent financial arrangements for a man looking for a good connection 
and future State qualifications 


Address R-160, care Office Appliances, Chicago. 


A LARGE RIBBON AND CARBON manufacturer is seeking the services of a 


capable and experienced salesman to call on stationers and dealers from New 
York headquarters; suitable salary and expense arrangement; give full particulars 
in typed reply Address R-163, care Office Appliances, Chicago 

SALESMEN Amazing patented envelope sealer Seals 3,000 hourly Retails $3 
No competition Big profits Exelusive territories Free trial! Red- EB 1036 
Journal Bldg Boston, Mass 

FOLDING CHAIR LINE, both wood and metal, available for all territories. State 
ines now carried The Walter S. Kraus (¢ Woodside New York 

SALESMEN for up-to-date line desk lamps Commission Give full particulars 


Address R-168, care Office Chicage 


Appliances 


REPRESENTATIVES AVAILABLE 





MANUFACTURERS ATTENTION 





Leaving retail fleld after 18 years experience 
Office Furniture Filing Equipment, Systems, Specialties, et now wants Jobbing 
connections these lines for Chicago and Vicinity Consider Warehousing. Financially 
responsible Now operating own | iness Wide acquaintance Address D-145 
care Office Appliances, Chicage 
BRITISH MANUFACTURER we establishe and with sales organization covering 
all of Great Britair lesires to represent American n i tur of some article 
for office use Will be interested in almost ar meritorious office specialty other 
than desks and chairs This is an opportunity for some manufacturer to arrange 
for dependable representation and quick action through a thoroughly trained sales 
organizatior Address D-140, care Office Appliances, Chicago 

Adding-calculating machines representation WANTED 

by the most extensive organization of its kind ir Brazil Created directly by 
important Europear factors f typewriter Branch offices and agents in the 
capitals of the Brazilian states ar n all other important centers Address [D-141 
care Office Appliar Chicago 


REPRESENTATIVES WANTED 





MANUFACTURER high grade fice appliance nationally used seeks sales agents 
selling similar noncompetitive specialty to users in large cities Valuable exclusive 
tranchise Opportunity add steady substantial earnings to present income Refer 
ences Address R-161, care Office Appliances, Chicago 

ONE IN A TERRITORY—Men selling rect to office at lo well with our 
typewriter product that pays $2.0 a single 1 sale Every office is a prospect 
Large companies bring many repea rders Write for details Address K-169 care 
Office Appliances, Chicage 

A PROFITABLE SIDE LIN} my ‘ e of mpetitively priced sponge rubber 
office cushions—is available to manufacturers representatives on a commission 
basis Give full information or erritor please Address R-1#t 


Appliances, 100 East 42r St New York 


are Office 





ARE YOU MAKING the most of the business upswing? Specialty men now 
selling offices can speed up profits with the newest, most appealing office accessor) 
of the day. Minimum competition, no price resistance, exceptional profit per sale 
Exclusive proposition available if you produce. Address R-156, care Office Appliance 
Chicago 








WANTED Side line salesman for nationally known line of men’s bill foids, 
key cases, and small leather goods All territories Commission basis. Real 
opportunity to earn substantial commission. Checks weekly. Address R-171, care 


Office Appliances, Chicago 











EXECUTIVES WANTED 
WANTED—MANAGER 
for office supply and stationery store. An excellent opportunity is available in 


one of the Northwest's finest stationery stores for a man thoroughly experienced in 
all phases of the office supply business. The business has grown so large the 
owner wishes to devote his time to the commercial printing department and 
bring into the business a man capable of taking full charge of the office supply 
and office furniture department including supervision of salesmen and purchasing 
of merchandise The man selected will be asked to take stock in the company 
to the extent of $5,000 to $8,000 and will be paid a salary and share of profits 
on stationery store plus dividends on his stocks. The investment is fully secured 
The company has operated over a period of years at a profit. If you are in 
terested, give full particulars about your experience. Address Post Office Box 590, 
Mankato, Minn 


ee ee 


DEALERS AND JOBBERS WANTED 


anu 


QUALITY LINE of bank and business supplies—available to exclusive jobbers or 
dealers for States of 


Arizona Georgia Minnesota No. Dakota Utah 

Arkansas Idaho Montana So. Dakota Washington 
California lowa Nebraska Oklahoma Wisconsin 
Colorado Kansas Nevada Oregon Wyoming 
Delaware Kentucky New Mexico Tennessee 

Write today for information for these exclusive territories AMES SAFETY 


ENVELOPE CO., Somerville Post Office, Boston, Mass 
DISTRIBUTORS WANTED 


DISTRIBUTORS for new fast selling office appliance (patent epplied for) and 
repeating line of supplies Exclusive franchise Exceptional opportunity. Several 
important cities still open State qualifications and territory desired. Address 
R-157, care Office Appliances, 100 E. 42d St., New York, N. Y¥ 

FOUNTAIN PEN REPAIRING 





WELTY'S REPAIR ALL MAKES Fountain Pens, ‘‘Vaku-um"’ Pens, Desk 
Pens, Pencils, et repaired at standard prices. We feature Sheaffer, Parker. 
Waterman, Wahl, Welty, Conklin, ete., but can repair all other makes. Names 
engraved in 22K gold. We feature Gold Pen Points and Repairing. Mail all 


makes to ONE place for better service. (Est. 1904.) Welty Pen and Repair Co., 


38 S. State St., Chicago 





SALES LETTERS 


For years I have built letters that pull 
Send me your data for new letters 
request Address H. M 


LETTERS WILL BUILD SALES 
sales You need them more than ever now 
or unsuccessful letters for reshaping Particulars on 
Goldthwait 23 Washington Ave Santa Fe, N. Mex 





ADDING MACHINE PARTS, TYPE, ETC. 








NEW PRICE LIST of adding machine parts, ribbons and type now ready. Send 

for yours. The Pioneer Adding Machine Parts Man—I. A. Dehn, Jr.—1643 101st 
Avenue, Oakland, Calif 

- as oe 

DICTATING MACHINE PARTS 

When you need parts. 

Chicago Management 


No order too small 
Western Ave., 


COMPLETE AND VARIED STOCK 
write Central Dictating Service 2632 N 
G. Koep 

ce te ee 


MECHANICS WANTED 


also adding machine mechanic 
Chicago. 


mechanic, 
Street, 


MECHANICS WANTED 
Pruitt Corporation 125 North 


typewriter 
LaSalle 


RETAIL BUSINESS FOR SALE 


Profitable office machine business in a prosperous California city 
including salary and profit Inventory 


FOR SALE 
Nets proprietor $8,500 to $10,000 a year 





of typewriters, adding machines, et« at cost, approximately $20,000; accounts 
receivable, approximately $7,500; fixtures and equipment about $4,000. Excellent 
location, fine reputation in community \ remarkable opportunity for some one 
to get into business for himself without the necessity of building from the ground 
up Other interests s reason for selling Address communications to K-167 
ure Office Appliances, Chicago 


FOR SALE, COMMERCIAL STATIONERY department of well established busi 


ness in the Sout Inventory approximately $25,000. Will sell at discount to move 
quickly Present owners desire to give more time to printing department which 
adjoins stationery store and other interests This is an excellent opportunity 
for an experienced stationery man having some capital to take over a going 
business which enjoys an excellent reputation in its community Address R-165 
care Office Appliances, Chicago 

FOR SALE Office Machines, sales and service business, established 1923, in 


Gross service business over $4000 yearly 
Address 


Middle Western town, 13,000 population 
Agency for Underwood Elliott Fisher typewriters and adding machines. 
R-172, care Office Appliances, Chicago. 





ESTABLISHED STATIONERY $25,000 BUSINESS in Chicago. Rare opportunity 
Address R-1°9, care Office Appliances, Chicago 

= a EE A nt 
RETAIL BUSINESS WANTED 


WANTED TO BUY 
or East Must stand strict investigation Give full particulars 
care Office Appliance Chicago 


i moderate size office equipment business in Middle West 
Address R-170, 


WANTS AND FOR SALE—Continued on page 8. 








OFFICE APPLIANCES 





WANTS AND FOR SALE—Continued from page 7 DICTAPHON ES—-EDIPHON ES—established 2 Largest stock—all models 

we ee = SS = Write for prices of machines and our Cleartone Cylinders American Dictating 
FOR SALE AND WANTED TO BUY Machine Co., 235 Fifth Ave New York, N. Y 
ELLIOTT-FISHER MACHINES—Burroughs—Moon Hopkins—-Adding Machines DICTAPHONES, EDIPHONES, SUPPLIES—headquarters—machines bought sold 
Calculating Machines—bought and sold Chicago Office Appliance Co 533 8S Wholesale, Retail—Write us. Chicago Dictating Machine Co., 28 S. Wells St 
Dearborn, Chicago. Chicago. 
ELLIOTT-FISHER Machines Adding Machines, Comptometers, Burroughs and KARDEX, ACME, POSTINDEX, ete visible filing equipment of all types bought 
Monroe Calculators, Typewriters and all office machines bought and sold Teeter and sold. We specialize in this field and offer full cooperation to dealers Com 
Warsh Co., 849 N. 3rd St Milwaukee, Wis mercial Card System, 395 Broadway, New York City 
BURROUGHS—Duplexes Moon Hopkins Bookkeeping Machines Kardex All ADDRESSOGRA PHS Duplicators Dictaphones, | Multigraphs Sealers, Folders 
types office machines bought and sold Fort Pitt Typewriter Co., 644 Libert Typewriters, Adding Machines Write for FREE Money Making Circular 
Pruitt, 527 Pruitt Bidg Chicage 


Avenue, Pittsburgh, Pa 
DEALERS ATTENTION Reducing stock Have large supply Used Steel and 


BURROUGHS, MOON HOPKINS Elliott-Fisher Remington Accounting Ma . a : 
Wood Files—3x5—4x6—5x8—C heck— Document ombinations—Sectional—Bank Led 


chines, and everything in the office machinery line State model, serial number : 
and we will quote highest cash prices International Office Appliances, In 324 ger Desks Visible Files, et Write about your needs, maybe we have it 
Broadway, New York City FESCO, 1110 So. Wabash Ave Chicage 

ELLIOTT-FISHER machines, calculating machines, adding machines—all office KARDEX ACME, Rand, Post Index Visible Cabinets took Units and Panel 
equipment, bought and sold Ww J. Crowley Company 134 Caswell Bide Mil Equipment Bought and Sold Largest stock in the world Universal Office Equip 
waukee, Wis ment Cc Inc 561 Broadway, New York City 

WE BUY AND SELL Dictaphones Ediphones, Typewriters Adding Machines MULTIGRAPH RIBBONS remanufactured Duplicator inks and typewriter ribbons 
Write us regarding what you have to sell and what your needs are Prompt action Established over ten years Writs ive money Lewis Co 113 W. State St 
Mid-City Office Machines, 415 N. State St Chicago Milwaukee, Wis 





Export Statistics by United States Department of Commerce 


The statistics here presented are preliminary and subject to revision in the annual published reports. 
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OFFICE APPLIANCES 








~NEW TRADE LITERATURE 





(Catalogues, pamphlets, broadsides, folders and other publicity 
material recently released) 


The Apelia Company.__A new catalogue fully describing and illustrat 
ing its lines of Sightsaver desk lamps, executive ash trays and smoker 
stands has recently been published by The Apella Company, 15 East 
Seventeenth street, New York, N. Accompanying the illustration of 
each individual item is a catalogue number, a description and the price 
Copies of the catalogue are available to dealers on request to the 
above address. 


The Bentson Manufacturing Company... Becoming effective March 10 a 
new price list No, 67 has been published and issued to the trade by the 
Bentson Manufacturing Company, Aurora, Ill. The new list shows addi 
tions to the 600 line of Utility Grade C files, the 8000 line Grade A four-leg 
desks and the Stylist line of steel desks and tables 
supplement to it 
announced to the 
Brooklyt 


The Boorum & Pease Company. A new two-page 
catalogue No 2 ind list “F’’ has recently been 
trade by the Boorum & Company, S4 Hudson avenue, 

N. Y. The supplement deals with several important B. & P. items, in 
cluding the company’s Econo binders, new stock record forms, new large 
capacity ring binders, black imitation leather, new line post binders and 
insertable celluloid tab indexes Accompanying the supplement are other 
pages dealing with changes and additions to blank book catalogue No. 49 
and discontinued items of blank book numbers and loose leaf number 





Pease 


than seventy 


The Bright Chair Company, Inc..Containing more pages 
enclosed in a handsome and impressive maroon, gold and black cover, a 
new catalogue has been issued by the Bright Chair Company, Ine., 127 
133 Bleecker street, New York, N. Y¥ Almost every one of the pages 
printed in a rich tone of brown, contain large illustrations of the eom 
pany’s numerous upholstered suites of club, home and office furniture 
Still other pages are devoted to office seating including posture side 
and executive chairs, A novel and substantial type of binding permits the 
removal or replacement of pages at will while a notation at the end o 
the book informs the reader that duplicate sheets will gladly be furnished 
by the company 


Describing the firm's entire 
forty-eight page 


Interstate Metal Products Company, Inc. 
line of office and home furniture and equipment, a new, 
catalogue has recently been issued to the trade by the Interstate Metal 
Products Company, Inc., 4401-4451 Ogden avenue, Chicago. The book 
which is printed on a high-grade paper and is enclosed in a three-color 
cover, devotes several pages to the Interstate lines of cabinets, tubular 


tables and chairs, wardrobes, desks, filing chests, stationery cabinets 
utility cabinets, settees, stools and other items 
The B. L. Marble Chair Company. Cleverly made up and presenting 


through picture and text many new numbers recently produced, supple 
ment No. 2 of catalogue No. 36 has recently been published by The 
B. L. Marble Chair Company, Bedford, Ohio. Copies of the supplement 
ire available to dealers as are the first supplement issued Marcel 19 
ind the original catalogue 





MISSING MACHINES 


The following con panies ask dealers everywhere to be on the lookout for 
the firm's name) which 





machines (described and numbered beside 
Information concerning the where- 
forwarded to the com pany concerned 


office 
are reported lost, stolen or strayed 
abouts of these machines should he 


at the earliest opportunity. 





Oklahoma City branch of L. C. Smith & Corona Typewriters, Inc. Tw 
Smith noiseless models No. 10B-X 457471 and 10A-N443188. Two Smith 174 
models, Nos. J100773 and J100742. One portable Remette, No. CR-178947 


EVH 


Cullen Lumber Company, 1000 Northwest Fourth street, Oklahoma City, 
Okla. Model Y “Paymaster” check protector, No, 200661 EVH 
- -- @---- -— 


Gutenburg Museum at Mainz, Germany 


ind Paper World states that the Gutenburg Muse 


The Paper Industry 1 
is being enlarged by the addition of a section devoted 


it Mainz, Germany 
to the paper industry. A’ special section will maintain a record of water 
marks 
7 
Palley Gets Recognition Abroad 
Buro Bedarf Rundschau (Berlin) showed an illustration of a device made 
by the Palley Manufacturing Company Worcester, Mass for feeding 


eards into the typewriter 


—— <——— 


Tannery Men Get Insurance 


publication of the Eagle-Ottawa Leather Company, states 
policies, whicl 


The Tanbarker 
that employes of the plant are eligible to receive insurance 
remarkably low cost 

™ > 


Air Traffic to Leipzig Fair 
states that the German aviation 
buyers who use the air lanes 


cover illness at a 


reanizatin 


Buro-Bedarf Rundschau 
to the Leipzig 


have granted special rates to 
fair 
——— 


German Typewriter Instruction Book for Children 


turobedarf reports an instruction book pre 


turghagen’s Zeitschrift for 
hook emphasizes the ten fing 


pared for the use of school children The 
vstem for instructing childrer 


- 
Sudeten Paper Mills to Be Closed 
Papier und Schreibwaren Zeitung (Vienna) states that a number of paper 


operation 


mills in Sudeten Germany are not to be put in 





BUSINESS OPPORTUNITIES 





Wanted Here at Home 
Martin Mariotti who operates as Mariotti 
Printing, 511 E. 30th street, Lorain, Ohio, has indicated that he would 
like to hear from manufacturers of office supplies Besides printing, 
sccording to his letterhead, he has a line of advertising specialties 
Apparentiy he plans to add commercial stationery 


Office Supplies Wanted. 


Jacksonville Company Wants Specialities, Mechanical and Otherwise. 
Perdue Office Furniture Company, 11-12 8. Laura street, Jacksonville, Fla., 
have a well established business in office furniture and all kinds of office 
machines. They desire to be placed on the mailing lists of manufacturers 
f specialties such as visible equipment, portfolios, lamps, desk pads, desk 
sets and accessory lines commonly bought on sight and not necessarily sold 
by special salesmen, but not general stationery lines. They wish to hear 
ilso from companies that buy and seli adding machines, cash registers, 
typewriters, calculators, parts and supplies for those machines. 

Paul. The firm of Wahl-Tavernier, 1447 
desires to secure catalogs and price lists 

The company is not opening a retail store 
it contacts some 500 
stationery lines. 


Stationery Catalogs for St. 
Edmund street, St. Paul, Minn., 
from stationery manufacturers 
but has a printing and stationery business in which 
accounts in St. Paul and is interested in adding new 


Wanted Abroad 


Smali Devices Wanted For Abroad. |). ©. Andrews & Company, export 
agents and foreign freight forwarders, 327 8. LaSalle street, Chicago, write 
that they are in touch with a foreign client who is interested in purchas 
ing small office machines and other moderately priced devices for office 
use We do not know the client’s name nor location. If interested, write 
to Andrews’ office and mark correspondence for the “Special Service De 


partment.”’ 


Gollin & Company Pty. Ltd., Victoria 


Agency Wanted for Australia. 
desires to represent some Amer 


House, 44 Queen street, Melbourne, ©.1, 
ican manufacturer of small office specialty. Something mechanical pre 
ferred but not essential. This company has the agency for the Mercedes 
electric accounting and calculating machines, with a complete sales organ 
ization and mechanical service staff in all the important Australian cities 
The principals of the company feel that they should have an additional 
line to go to offices which could be sold and serviced by their present 
line can be in sorting, indexing, or any other office 
Mercedes. This looks like a 
representation 


personnel. The new 
specialty, but not a line as 
ood opportunity for a manufacturer seeking direct 


heavy as the 


Adding and Calculating Machine Line Wanted for Brazil...A company in 


Brazil which is representative for a European typewriter manufacturer and 
iffiliated with that manufacturer seeks a line of adding and calculating 
machines. This distributor reports that it has branch offices and sales 
iwencies in the capitals of the Brazilian states and in all other important 
Letters addressed to Messenger 82, care Office Appliances, Chicago, 


forwarded promptly 


centers 
vill be 


Current Corporation Reports 


common 


York 


Corp.—For 1938, net income, $298,345, or $1.55 a 
share (New 


Dictaphone 
- 174. or $6.50 a 


share; for 1037, net 


Herald-Tribune, March 3, 1938.) 


Income, $805, 





The General Fireproofing Company has reported net profit of $335,005.17 
ill charges, including federal income taxes, for the 
equal to 88 cents a share on the 320,182 
This compares with record earnings 
while in 1936 profit totaled 
president, predicted 


ifter the deduction of 
December 31, 193s, 
outstanding. 
$3.45 a share, 


year ended 
shares of common stock 


of $1,147,557.74 in 1937, 


equal to 


$564,621.11, or $1.62 a share George C. Brainard, 
better business in 1989. “At the beginning of 1939, the business outlook 


than it was last year, and new orders on the 


is much more encouraging 

books in January show substantial improvement over January a year 
igo,”’ he wrote Financial condition of the company is excellent, the 
statement revealed. Current position, including cash, was better than at 
iny time in five years. Inventories and accounts receivable have been 


Company has no bank debt and the last of its 
amounting to $25,219.50, issued in 1935, were retired 
$3,192,196.45, including $965,521.88 in 
liabilities of $400,290.09, a ratio of 7.8 to 1. The 
preferred and $222,337.40 in common dividends 
last year (common dividends totaled 70 cents a share) and $60,000 was 
idded to earned surplus. Sales in 1988 totaled $6,232,396.44, compared 
with $9,836,456.17 in 1937. It is interesting to note that the company had 
more cash than the entire $752,100 preferred issue outstanding, and the 
balance in cash would still remain above that shown for several years 
past. General Fireproofing Company is averaging operations at about 80 
per cent with about 1000 employees, 400 more than the low point last year 


reduced considerably 
four per cent notes 

January 31, Current 
cash, against current 
company paid $52,647 in 


assets totaled 








Some departments are operating at a better rate, others below. the 
average. Modernization of the company's office building is just being 
completed 4 new stairway was built and rest-rooms rearranged and 


re-equipped.— AK 


The International Business Machines Corporation last month reported 
for the year ended December 31, 1938, net income of $8,660,033 after 
deducting $2,170,000 estimated federal taxes. The earnings were equiva 


814,674 no par shares outstanding at the year 
earnings of $8,082,512, equivalent to $9.92 
same capitalization, or to $10.42 a share on 


lent to $10.63 a share or 
end, and compare with 1937 


a share if computed on the 
775.880 shares which were outstanding at the end of 1937 4 stock 
dividend of 38,794 shares were issued in 1938 


generally lower trend on retailers’ profits during the year 
mnpany yesterday reported a large reduction 
equal to $1.47 a share 


feflecting the 
the National Cash Register (: 
in 1938 earnings The company earned $2,392,340 


is reduced from the 1937 level of $3,920,667, or $2.40 a share National 
Cash Register’s history shows that its prosperity depends to a large 
degree upon that of the retail trade, to which it sells its machines 
(Chicago Daily Tribune March 17, 1939.) 








APRIL, 1939 








Copies of patents shown here can be obtained 
from the Commissioner of Patents, Washington, 
D. C., for ten cents each in cash, postoffice 


money orders or certified check. Stamps and 
personal checks not accepted. 





Loring Pickering 


2,147,692. Listing Calculator. 
by mesne as- 


Crosman, Maplewood, N. J., assignor, 


signments, to Monroe Calculating Machine Company, 
Orange, N. J., a corporation of Delaware. Applica- 
tion March 9, 1935, Serial No. 10,270. Granted 

February 21, 1939. 

2,147,931. Method of Making Inkstands. Gustav 
3. Sengbusch, Milwaukee, Wis. Application June (2, 
1936, Serial No. 84,809. Granted February 2!, 1939. 

2,148,236. Fountain Pen. Benjamin W. anie, 
Elizabeth, N. J., assignor te Eagle Pencil Company, 
a corporation of Delaware. Application May 23, 1936, 
Serial No. 81,373. Granted February 21, 1939. 

2,148,353. Table Leg. Wolfgang Hoffmann, Ba- 
tavia, J., assignor te The Howell Company, St. 
Charles, Jll., a corporation of Illinois. Application 
January 21, 1938, Serial No. 186,180. Granted Febru- 
ary 21, 1939. 

2,148,570. Typewriter. Fritz Metzger, Chicago, 
it. Application January 24, 1938, Serial No. 186,- 
566. Granted February 28, 1939. 

2,148,684. Pencil Eraser Tip. Isidor Chesler, 


Oceanport, N. J., assignor to Eagle Pencil Company, 


New York, N. Y., a corporation of Delaware. Appli- 
cation December (1, 1937, Serial No. 179,275. Granted 
February 28, 1939. 

2,148,689. insulated Cabinet. George R. Gibson, 
Brookfield, and Eric E. Wolters, Youngstown, Ohio, 
assignors te The General Fireproofing Company, 
Youngstown, Ohio, a corporation of Ohio. Applica- 
tion September 15, 1937, Serial No. 164,082. Granted 
February 28, 9. 

2,148 Typewriting and Like Machine. George 
G. Going, Stamford, Conn., assignor to Remington 
Rand, Ince., Buffalo, N. Y., a corporation of Dela- 
ware. Application February 5, 1937, Serial No. 124,- 


287. Granted February 28, 1939. 


2,148,760. Calculating Machine. Gustav Lerch, Oak- 


land, Calif., assignor to Marchant Calculating Ma- 
cine Company, a corporation of California. Applica- 
tion June 28, 1932, Serial No. 619,645. Granted 
Forney 28, 1939. 

2,148,789. Loose Leaf Binder. Paul O. Unger, 
Elmhurst, lll., assignor to Wilson-Jones Company, 


Chicago, Ill., a corporation of Massachusetts. Appli- 
cation June 10, 1935, Serial No. 25,697. Granted 
February 28, 1939. 


2,148,853. Fountain Pen. Homer J. Bessette, Spring- 
field, Mass., assignor to Le Boeuf-Pilgrim Pen Co., 
inc., Springfield, Mass., a corporation of Massachu- 
setts. Application April 26, 1938, Serial Ne. 204,285 
Granted February 28, 

2,148,941. Desk Set. 
geles, Calif. Application July 22, 1937, Serial No 
155,088. Granted February 28, 1939. 

2,149,012. Duplicating Machine. Frank 
Ford, Small Heath, Birmingham, England. 
tion October 9, 1937, Serial No. 168,150. 


39. 
Carey G. Gregory, Los An- 


Ronald 
Applica- 
in Great 


Britain October (4, 1936. Granted February 28, 1939. 
2,149,263. Ink Well. Leon Heh! Ashmore, Collings- 
wood, and George Trotman, Haddonfield, N. J., as- 


signers to The Esterbrook Steel Pen Manufacturing 
Co., Camden, N. J., a corporation of New Jersey. Ap- 


plication September 30, 1937, Serial No. 166,634 
Granted March 7, 1939. 
2,149,338. Caleufating Machine. Hugo E. Enders, 


Belleville, N. J., assignor to Monroe Caleulating Ma- 


chine Company, Orange, WN. J.,. a corporation of 
Delaware. Application March 26, 1938, Serial No 
198,221. Granted March 7, (939. 

2,149,479. Secale. James M. Triner, Chicago, Ii.. 


assignor to Triner Seale and Manufacturing Company, 


Chicago, I11., a corporation of Illinois. Original ap- 
plication March 27, 1936, Serial No. 71,153. Di- 
vided and this application January 21, (938, Serial 


No. 186,034. Granted March 7, 1939. 

2,149,553. File. Hans Schmid, Saarbruecken, Ger- 
manv, assignor to Remington Rand, Ine., Buffalo, 
N. Y. Application July 22, 1937, Serial No. 155,052 


1936. 


2,149,650. Inkwell and the Like. 
Los Angeles, Calif. Application February 13, 
Serial No. 125,558. Granted March 7, 1939 

2,149,705. Magazine Pencil. Hans Maucher, 
York, N. Y. Application January 1{8, 1938, 
No. 185,488. Granted March 7, 1939. 

2,149,817. Caleulating Machine. Frederick A 
Niemann, Chicago, and Joseph A. V. Turck, Wilmette, 
il., assignors to Felt & Tarrant Mfg. Co., Chicaqo. 
1ll., a corporation of Illinois. Original application 
November 5, 1934, Serial No. 751,526. Divided and 
this application November 22, 1935, Serial No. 51,096 
Granted March 7, 1939. 

2,150,038. Typewriting Machine. Walter T. Saaner. 
Wethersfield, Conn., assignor to Underwood Elliott 
Fisher Company, New York, N. Y., a corporation of 
Delaware. Application January 21, 1937, Serial No 
121,457. Granted March 7, 1939 

2,150,065. Pen Desk Set David Kahn, Woodcliff 
N. J., assignor te David Kahn, Inc., North Borgen 
Township, N. J.. a corporation of New Jersey. Ap 
plication November 18, 1937, Serial WNo 175,32! 
Granted March 7, 1939. 

2.150.474. Card Holder for Loose 
Willis Park Williams, Canfield, Ohio. 
March 22, 1937, Serial No. 132,201 
14, 1939. 

2.150.518 


ee November 13, Granted Mareh 7, 
Paul A. Westphal, 
1937, 


New 
Serial 


Leaf Binders 
Application 
Granted March 


Loose-Leaf Filing Apparatus 
Fitz Power, Hampstead, London, England, 
to Morland & Impey Limited. Birmingham, Enaland 
Application November 2, 1936, Serial No. (08.908 
in Great Britain November 6, 1935 Granted March 
14, 1939. 

2.150.578. Calculating Machine. George C. Chase 
South Orange, N. J., assignor to Monroe Calculating 
Machine Company, Orange, WN. J., a corporation of 
Delaware. Application November 27, 1935 Serial 
No. 51,810. Granted March 14, 1939 

2,150,590 Loose-Leaf Ring Binder Frank Stan 
ley Schade, Holyoke, Mass., assignor to National 
Blank Book Company, Holyoke, Mass., a corporation 
of Massachusetts. Application February 9. (938 
Serial No. 189,552. Granted March 14, 1939 

2,150,744 Duplicating Apparatus Alfred Marchev 


Richard 
assignor 
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LaGrange, I!l., assignor to Ditto, Incorporated, Chi- 


cago, Ill., a corporation of West Virginia Appli- 
eation December 24, 1935, Serial No. 55,969. Granted 
March 14, 1939. 

2,150,978. Lamp and Desk Pad. Maurice R 
Landes, Philadelphia, Pa. Application May 22, 1/937, 
Serial No. 144,140. Granted March 2!, 1939 

2,151,080. Duplicating Apparatus. Charlies H 
Bradt, Groton, N. Y., assignor to L. C. Smith & 


Syracuse, N. Y., a cor- 
Application March 17, (937, 
1939. 


Corona Typewriters Ine., 
poration of New York. 
Serial No. 131,384. Granted March 21, 


2,151,191. Typewriter. Merrell L. Crane and Gilbert 
W. Fisher, Chicago, Ill., assignors to Lawrence / 
West, Chicago, Il. Application May (9, (938, Serial 
No. 208,858. Granted March 21, (939 

2,151,359. Tab insert. Fred A. Sehmitz, Cincin 
nati, Ohio, assignor to Globe-Wernicke Co., Nor 
wood, Ohio, a corporation of Ohio. Application May 
12, 1936, Serial No. 79,324. Granted March 21, 1939 

2,151,539. Binder, Paul O. Unger, Elmhurst, Ii! 


Wilson-Jones 
Massachusetts. 
137,388. Granted March 2!, 
DESIGN PATENTS 
Design for a Desk. Francis F. Braun, 
Ohio, assignor te The Globe-Wernicke 
Norwood, Ohio, a corporation of Ohio. Ap- 
plication January 5, 1939, Serial Ne. 82,177. Granted 
February 28, 1939. 


113,617. Design for a Combination Desk Unit or 
Similar Article. Leon Hehl Ashmore, Collingswood, 
N. J., assignor to The Oo ew Steel Pen Manu- 
Camden, . J., a corporation of New 
Jersey. Application October 42, 1937, Serial No. 
72,138. Granted Mareh 7, 1939. 

113,817. Design for a Calculating Machine. Fred- 
erick A. Niemann and Alfred L. Mell, Chicage, ih., 
assignors to Felt & Tarrant M ing 
Chicago, t.. a corporation of Illinois. Be ilemties 
August 26, 1938, Serial No. 79,574. Granted March 
14, 1939. 


assignor to 
corporation of 
1937, Serial No. 


Company, Chicago, Iil., 
Application April 17. 
1939. 


113,505. 
Cincinnati, 
Company, 


facturing Co., 











THEME STRUCTURES OF NEW YORK FAIR 


The Trylon and Perisphere, theme structures of New York World's Fair 1939. 
loom as citadels above Consumer Building in foreground. Within the 200-foot 
sphere visitors will view from revolving platforms the “World of Tomorrow.” 
Clusters of fountains screen the supporting columns so the great ball will appear 
to be poised on jets of water. By night it will seem to revolve. The 700-foot 
Trylon, which joins the Perisphere at left, stressing the Fair's basic theme of 
man’s interdependence in building the world of tomorrow, will serve as Fair 
beacon and broadcasting tower. 
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OFFICE 
APPLIANCES 


THE NEWS AND TECHNICAL 
TRADE JOURNAL OF 
OFFICE EQUIPMENT 


NEW YORK WORLD'S FAIR SECTION 


FFICE APPLIANCES presents in this number—starting on page 74 

—a special section containing an impressive array of special invita- 

tions for all engaged in the office equipment industry to attend the 
New York World’s Fair 1939, which opens on the thirtieth of April. 


The mayor of New York City, the president of the Fair, and ten high 
officers of the industry’s associations speaking in behalf of their mem- 
bers in New York, extend most cordial invitations. Augmenting these are 
messages from individual manufacturers inviting Fair goers to visit their 
headquarters or branches while in New York and vicinity. 


Touching upon life in its various aspects, the New York World’s Fair 
shadows forth “The World of Tomorrow”. Limned in bold strokes upon 
the canvas of the present, man’s genius and imagination, through the 
medium of scientific artistry in display, and oral and visual demonstra- 
tion, will direct the inquiring mind to intelligent contemplation of the 
future. The section presents highlights of the Fair in text and picture. 


Particular interest of readers of this journal will be invoked by the 
office equipment industry’s participation in the Fair’s theme, ““The World 
of Tomorrow”. In the Business Systems and Insurance Building will be 
found the exhibits of a number of manufacturers in the field. Their 
offerings will reveal the progressive character of the industry upon which 
may be predicated an assurance that the advance will continue into “The 
World of Tomorrow’”’. Brief descriptions of these exhibits are contained 
in the section. 


Other contents of the section comprise reference to the many points 
of interest in New York City which bid for a share of the Fair visitor’s 
attention — themselves constituting a permanent world’s fair of inex- 
haustible appeal. The drawing power of the great exposition is further 
enhanced by its situation in the city which is the world’s greatest mar- 
ket place for office equipment and supplies. 
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Merchandising Loose Leaf Forms to 
Store Trade With Sample Books 


; ee is such a large number 


of loose leaf and visible record 
forms in use that the commercial 
Stationer, who offers an adequate 
service in these lines, must solve 
the problem of keeping samples 
by some system that will permit 
easy reference. 

Of course, each of the manufac- 
turers’ catalogues contain printed 
reproductions of the various forms 
offered, and these are conveni- 
ently described and classified ac- 
cording to record purpose. But the 
catalogues do not show actual 
samples, which are of interest to 
the customer so that he may see 
the different weights and textures 
of paper, and weights and colors 
of rulings, as well as actual spac- 
ings. Thus arises the necessity of 
having samples readily available. 

Some stores simply show sam- 
ples from stock. This method of 
presentation, however, has a num- 
ber of disadvantages. Among 
which is the necessity of getting 
sheets from several different draw- 
ers and returning them to their 
proper places after a customer has 
been served. The salesman may 
become engaged in making other 
sales before he has the oppor- 
tunity to return the sheets, and in 
the meantime they may be dam- 
aged. If the salesman’s time is 
considered too valuable to be de- 
voted to putting stock away, some- 
one else must be designated to the 
task. In any case, handling forms 
always results in a certain amount 
of loss because of soilage, creases, 
and other damage. 


Sample Books Solve Problem 


Sample books, on the other 
hand, have been found to solve 
the problem from all angles. 

The book of samples is compiled 
by some member of the dealer's 
sales staff who is familiar with the 
stock and the system for which 
they have been prepared. The 
person in charge of the Loose Leaf 
and Visible Records Section is the 
logical one to follow through on 
this job. The loose leaf form sam- 
ples are arranged in classified or- 
der, with index tabs for convenient 


reference. 


Attractive Albums of Ledger 
and Journal Sheets Solve the 
Sampling Problem and Impress 
Customers, Stimulating Them 
to Buy More Freely. Salesman 
Describes His Books 


By JOHN P. HANFELD 


Lowman & Hanford Company, 
Seattle, Washington 





MR. HANFELD 


When a customer comes into the 
store for sheets to meet certain 
requirements, the salesman with 
the organized display has all the 
available forms immediately at 
hand. And, when the transaction 
is completed, it is merely a mat- 
ter of closing the book to keep the 
samples properly cared for and in 
good order, ready for future refer- 
ence. 

The sample book thus serves as 
a means of showing samples of 
forms requested. It is also a mer- 
chandising device for showing 
other forms and even complete 
systems in which the customer 
may become interested. In other 
words, the sample book makes it 
easy for the salesman to take ad- 
vantage of his contact with the 
representatives from the _ book- 
keeping departments of the firms 
patronizing the store. He may tact- 
fully draw out of the customer 
discussion of his methods. Almost 





everybody is willing to talk about 
subjects in which he is interested. 

Often this will afford an open- 
ing for the salesman to suggest 
certain forms which will enable 
the customer to keep his records 
more efficiently; for instance, by 
combining records and reducing 
operations. The result usually is 
that the customer welcomes the 
suggestion, is pleased with the 
service rendered, and, either then 
or later, purchases the suggested 
forms. 


Book of Popular Sized Forms 


To sample loose leaf forms, 
ledger leaves from 5x7 up to 914x 
117, inches and various special 
forms in 914x11% inches, we use 
a black Duraleather sectional post 
binder, bound with metal edges. 
We use this type because of its 
durability, and it does not soil 
with constant handling. It also 
affords the opportunity of ac- 
quainting the customer with the 
better class of binder. 

The small ledger leaves are 
mounted on 914x117, inch buff 
division sheet so as to show the 
punching and centers. These we 
mount with rubber cement, cover- 
ing both ends with a cellulose 
tape, which prevents them from 
curling away from the division 
sheet, and it also protects the 
punching on the binding side. 

After this class of small leaves, 
we group our line of 914x117, inch 
ledger forms; first a white leaf 
and then a buff one, of items in 
which we stock the two colors in 
the same ruling. After this group, 
we put our miscellaneous forms; 
such as check registers, member- 
ship records, etc. 

The ledger and columnar forms 
in the 715x103, inch size are also 
incorporated in this book. These 
are indexed under buff division 
sheets with celluloid tabs in the 
very front of the book. 

The method of indexing is to use 
division sheets of only two sizes: 
715x103, and 914x11% _ inches, 
which have reinforced celluloid 
blank tabs. We type the inserts 
for the tabs; such as “Ledger 
Sheets—Grade A,” “Ledger Sheets 
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Grade B,” “Columnar Sheets,” 
for all 742x103, inch sizes. These 
forms occupy the first part of the 
book. 

Next we have all small sizes and 
odd punched sheets under a tab 
marked “Miscellaneous _ Sizes.” 
Then come our regular 914x117, 
inch ledger forms under a tab 
marked “Ledger Sheets—Grade 
A,” and another, “Ledger Sheets 
Grade B” (with this arrangement, 
we find that usually we sell Grade 
A sheets and do not have to show 
Grade B sheets). 

After this group we have our 
line of columnar sheets, in 914x 
117g inches. 


Manufacturer’s Number List 
Mounted on Division Sheets 


The latter part of the book is 
made up of our various forms of 
printed head sheets; such as 
“Notes Receivable Record,” “Com- 
bined Cash Journal & Bank Ac- 
count,” etc. Each group is under 
a separate letter celluloid index 
tab, as “C,” “D,” etc., using only 
about thirteen letters in all. 

Between each group of sheets 
of a different class—such as ledger, 
columnar, etc.—we use a light 
weight grey pressboard division 
sheet, cut so as to bend with the 
grain to make it as flexible as 





















* 
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6~ 6. One Bue 


Above are shown the sample books 
for loose leaf and visible record forms 
which were prepared for use in the 
Lowman & Hanford store by Mr. Han- 
feld, who is in charge of the Blank Book 
and Loose Leaf section. The inset 
shows manner of indexing the forms for 
ready reference, as described. 


possible. To this is fixed and linen 
stayed a larger celluloid tab with 
the proper title. Between ledger 
leaves and also columnar leaves 
on one of these pressboard divi- 
sion sheets, we have mounted a 
manufacturer’s comparative num- 
ber list and covered this list with 
34 inch strips of cellulose trans- 
parent tape, overlapping each 
strip about % of an inch. This 
makes a solid transparent cover- 
ing which is soil proof and will 
always present a neat appearance 
It also affords a quick and effi- 
cient way to convert a certain 
manufacturer’s number to our 
own stock number. 


Each sheet is stamped with a 
special rubber stamp made for the 
purpose. It is a square bordered 
stamp about 2 inches deep and 1}! 
inches wide. The wording of the 
first line is “No. ’ second line, 
“Kind” for name of manufacturer, 
and then six boxed spaces marked 
‘*12—25—50—100—500—1000”’, with 
enough space below this quantity 
to enable us to write in pencil the 
selling price. As we price these 
leaves in pencil, we can erase 
when there is a price change and 
thus always have a neat page. 


The above comprises our most 
popular sample book, as it con- 
tains the most used sizes. 
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For the larger sized leaves, 11x11, 
1144x11%, 84x14, 11x14 and 11x17 
inches, we use a chain post binder 
of black Duraleather with metal 
edge binding, 11x17 inches in size. 
This takes care of all sizes above 
944x11% up to and including 11x17 
inches. 

We have used pressboard divi- 
sion sheets wherever it is neces- 
sary to throw back a good load of 
heavy sheets, and regular buff 28 
lb. division sheets for small groups 
of sheets. 


Manner of Indexing 


In indexing with celluloid tabs, 
we use a color to designate groups; 
such as green for ledger leaves, 
clear for printed forms, and blue 
for columnar sheets. In 11x14 and 
11x17 inch columnar sheets, we 
made a separate tab for “Split 
Rulings,” as we find it faster to 
turn to this tab when a customer 
asks, for instance, for a sheet with 
4 columns on the left and 18 on 
the right. 


Some leaves in this book are 8! 
x14 inches and some 16x13 inches 
in size. In the case of 81x14 
inch sheets, we use a strip of 
buff 28 lb. stock 11x3 inches and 
punch the paper diameter and 
center to center holes, mount the 
end of the sheet on this strip, and 
it fits into the book securely and 
neatly along with the rest. This 
idea is also used for 7x11 inch 
leaves which go in the 914x11% 
inch binder. 


The 16x13 inch bank forms are 
repunched, folded to 11 inches and 
turned up, the left corner cut at 
an angle to allow it to be turned 
down to show the full depth when 
it is shown to the customer. 


We find these two books to be a 
presentable way of showing our 
ring book sheets and visible record 
forms, as well as affording the 
other advantages mentioned in the 
opening paragraphs. In the two 
books are displayed sample forms 
in nineteen different sizes. 








Upkeep Means keep Up 


HE other day, while reminisc- 
ing with a stationer friend, who 
has been in business for over forty 
years, we asked: “Judging from 
your many years’ experience, what 
do you consider the most impor- 
tant thing necessary to keep a 
business successful?” 

The veteran stationer laughed 
as he replied: “Well, that’s a large 
sized order, and because I have 
always worked hard, early and 
late, I am tempted to give you the 
usual old bromide and say, ‘Hard 
work!’ But, on second thought, I 
think there is something more im- 
portant and that is — keeping 
abreast of modern changes. 

“For example,” he continued, 
“when I started in business, we 
only sold paper, pins, inks, blank 
books, etc., with little thought or 
effort given to modern merchan- 
dising methods. Today, we are 
selling thousands of items. Many 
are of a technical and specialty 
nature that not only require a 
thorough knowledge of the mer- 
chandise and its application, but 
also well-planned selling and sales 
promotion plans in order to reach 
the consumer. And, of course, the 
store itself must be up-to-the- 
minute in window displays, store 
display and layout, as well as hav- 
ing an efficient stock control, plus 
sound financial management. Yes, 
I’m convinced that the business 
man who does not keep up-to- 
date with things is sunk. Why, 
right now, I wouldn’t be in the 
swim at all, if I had not kept up 
on new ideas in management, as 
well as on new and ever-changing 
merchandise and methods. Mod- 
ern methods applied to modern 
merchandise really are the vital 
things that keep me successful.” 


Changing Conditions Affect 
Business 

This dealer is right. There never 
was a time in the history of busi- 
ness when change played such an 
important part as it does today. 
We see it all around us. Look what 
new chemical discoveries have 
done to industries during the last 
few years. Wizards of chemistry 
have waved their magic wands 
and in many cases turned wasted 
by-products into valuable primary 
products that have revolutionized 
industries. 


For example: Witness what 


rayon has done in the textile field. 


Hard Work Is a Primary Ele- 
ment of Success in the Office 
Equipment Business, But Keep- 
ing Pace With Changing Con- 


ditions ls Even More Important 


By D. C. HEGARTY 
Advertising Manager 


National Blank Book Company 
Holyoke, Mass. 





MR. HEGARTY 


Aluminum, which once was used 
mainly for cooking utensils now 
figures in skyscrapers, autos, loco- 
motives, office equipment, etc. 
Steel now has a thousand new 
uses. The magic of chemistry has 
also turned wheat straw into cor- 
rugated board for shipping con- 
tainers. New plastic materials 
have many uses in the office appli- 
ance field. And so it goes on, in- 
dustries changing almost over- 
night. Look what industry has 
done and is doing in research! It 
is estimated that research now 
costs industry about $200,000,000 a 
year and employs about 30,000 
people. Yet, big business finds it 
is a good investment to improve 
products and production, because 
the results have proved very prof- 
itable. 

Merchants Must Grow with Times 


All these changes are constantly 
affecting all of us—the manufac- 
turer, the wholesaler, the retailer. 
Everyone in business must keep 
pace or get lost in the shuffle. As 


Theodore Roosevelt, the leading 
progressive of his day, aptly said, 
“Show me a business that is not 
developing and pushing new ideas 
and I'll show you a business that 
is dying on its feet.” 

Let’s be specific. Just how can 
the manufacturer, the dealer and 
his salespeople keep up with the 
world of tomorrow? To put it 
briefly, the two-point plan below 
would help the manufacturer: 

First: Produce merchandise 
with new and outstanding sales 
features that give dealers some- 
thing unique to show and talk 


about—and give the consumer 
better satisfaction, better per- 
formance. 


Second: Have a definite plan of 
sales promotion to guide dealers 
and enable them to organize their 
sales efforts so that they will be 
most productive for all concerned 
—manufacturer, dealer and sales- 
people. 

As for the dealer, a good way for 
him to start keeping up would be 
to check up on his sales possi- 
bilities by asking himself these 
questions—and answering them 
frankly and honestly: 

Are my sources of supply giving 
me up-to-the-minute merchandise 
with outstanding selling features? 

Are they giving me the adver- 
tising and promotion help to push 
new features? 


Keep Sales Staff Informed 


Are my salespeople kept up-to- 
date on the latest information? By 
attending sales meetings? By 
reading trade magazines and 
manufacturers’ literature? By con- 
tacting manufacturers’ represen- 
tatives? Do they know thoroughly 
the use and application of the 
products they sell? Are they re- 
warded for increasing sales? 

Is my store modern in layout? 
Do my displays say “buy’’? 

What is my trading territory? 
Am I covering it adequately by 
salesmen? By mail? 

Have I a good mailing list? Is it 
both up-to-date and classified? 

Are my window displays doing 
the job they should? Do I change 
them often enough? Do I make 
them attract attention by display- 
ing novel features and ideas? 

How do I stock up against my 
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competitor? Is he a better busi- 
ness man? Am I getting my share 
of business? How can I get more? 

How is my advertising and pro- 
motion? Can it be improved? 

Am I handling too many lines? 
Does my stock turn over often 
enough? 

How is my stock control? My 
control of finances? Have I a 
classified budget? 

How many forms of codperation 
have my manufacturers to offer 
me? (Check the ones you have 
used during the past year.) 

What sales quota shall I set for 
this year? What definite plans will 
I make to get it? 

The correct answers to these 
questions will help to bring a 
dealer up-to-date and keep him 
there. 


How can the dealer’s salesman 
keep up? Well we think the alert 
automobile salesman has the right 
answer. He shows his prospect 
how obsolete his old bus is by 
stressing new, improved models of 
1939. For his customers he creates 
a desire for up-to-date design; 
improved performance, increased 
efficiency—all strong enough in- 


ducements to get their money for 
new cars. 

Why not try the “obsolete com- 
parison” on customers who are 
using office equipment that is not 
up-to-date? They are the same 
people many of them, who forgot 
that they didn’t actually need a 
new car, as soon as they realized 
how old-fashioned, out-of-date, 
inefficient their old car was, when 
placed side by side with a “1939 
model.” Put before such people a 
sample of new, modernized office 
equipment. Give them a demon- 
stration if possible. If not, leave 
a sample for them to try out and 
look over. At least leave literature. 


Contrast new devices and meth- 
ods with old stuff. Give pride of 
ownership and desire for up-to- 
date efficiency a chance to argue 
for sales. Don’t talk price, talk 
performance and value. Talk up 
“new models” in your line and 
show up obsolescence. 


Sell Efficiency Rather than Price 


What will happen is this. The 
salesman will get the jump on 
competition, because he is selling 
improvements, efficiency, rather 
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than price. It also means he has 
secured a lot of protection for re- 
peat business— because he will 
keep his customers well informed 
as to new merchandise and meth- 
ods. Appreciating this up-to-date 
service, the customer gives his re- 
peat business to that salesman. In 
other words it helps to make cus- 
tomers become competitor proof, 
and make sales grow. 


Of course this kind of planned 
selling means that a salesman 
must school himself on the fea- 
tures of new merchandise and its 
best application to the user. Some 
of the ways salespeople can get 
this knowledge are at store meet- 
ings, studying manufacturers’ 
literature and trade magazines, 
contact with manufacturers’ rep- 
resentatives, and last but not least, 
it will help to study customers and 
their needs. 


Today is the time to plan and 
prepare for the business battle of 
tomorrow. Changes occur so quick- 
ly and competition is so keen, even 
the most intelligent and progres- 
sive manufacturer, dealer or sales- 
man needs a well planned cam- 
paign of attack to “keep up.” 


Better Portables Carn a Better Profit 


>... time ago I reached a 


decision to sell only the better 
portable typewriters on the prem- 
ise that a better dollars and 
cents profit per unit of sale is 
preferable to a greater number 
of sales at a smaller unit profit. 
Each sale requires more time and 
effort, but the additional profit 
more than compensates for the 
extra time and salesmanship in- 
vested. 

When a customer inquires about 
a lower priced portable, we begin 
immediately to make suggestions 
anent the purchase of a better 
machine. First we find out the 
typing requirements of the pros- 
pective user. Armed with this in- 
formation, we proceed to prove 
how much more costly it is to use 
the less expensive machine. 

For example, if the machine is 
intended for a high school stu- 
dent, we point out the unfairness 
of making him use a limited fea- 
ture machine and expecting him 
to do as good work as students 
with better typewriters. Then with 


A Sales Method That Con- 
vinced Customers to Purchase 
Higher Priced Machines 


By LEONARD WEINER 


Capitol Office Machines Company 
Harrisburg, Penna. 


pencil and paper, we would figure 
the following simple problem in 
arithmetic: 

Purchase price of a standard 
portable—$54.50. Price we would 
pay for it at the end of four years 
—$20.00. Net cost to user for four 
years of service—$34.50. 

This demonstration would be 
followed by the comment that we 
would pay only $5.00 for a $29.75 
machine after it had been given 
one year of service, making the 
net cost of the lower priced type- 


writer equal $24.75 for one year. 

It is surprising how convincing 
this argument has been. Our ef- 
forts have resulted in a very fine 
business upon which the dollar 
profit has been substantial. 

Our sales talks always include 
the explanation that because we 
desire to retain the patronage and 
friendship of customers, we take 
pride in selling merchandise that 
we know will prove satisfactory in 
service. Yet to us portable type- 
writers are not just pieces of mer- 
chandise. They are precision in- 
struments in which we retain an 
interest as long as they are in 
service. Our customers appreciate 
this attitude and express their ap- 
proval by purchasing the higher“ 
priced machines. 

My views of the problems of 
portable typewriter selling are sim- 
ilar to those so well expressed by 
Mr. Lamont Wood in the March 
issue Of OFrFrice APPLIANCES. His 
exposition of the subject inspired 
the preceding comments concern- 
ing our sales methods. 




















SOME FANS ON TODAY’S MARKET.—Left to right: New model made by the General Electric Com- 
pany; 1939 Circulair offered by the Kisco Company; Ten inch oscillator fan produced by the Fitzgerald 


Manufacturing Company. 


Prepare NOW for Summer Fan Business 


=... sales activities 


early on lines of merchandise that 
have a seasonal aspect is a basic 
requirement, if maximum success 
is to be achieved. The cool breezes 
of spring, heralding the hot blasts 
of summer, carry to alert office 
equipment dealers the message, 
“Prepare NOW for summer fan 
business.” 


“We know from our experience,” 
says M. Havlick of The Kisco Com- 
pany, St. Louis, “that the dealers 
who started their campaign in 
March or April last year were the 
ones who did the outstanding jobs 
and finished in the upper brackets 
—simply because they acquainted 
their trade, in advance, of the 
cooling comfort they could pro- 
vide. By starting early, with dem- 
onstrations of actual units, pros- 
pects were made fan-minded and 
remembered the source of supply 
when hot weather arrived. 


“You can’t beat figures. The 
records show that the more units 
that were put on demonstration, 
the more sales resulted. Calls 
with demonstrations, in the final 
analysis, are the reasons for suc- 
cess in selling cooling and venti- 
lating equipment. The early start 
assures opportunity to see all the 
prospects and secure a substantial 
business. 

“Three factors of importance 
for thoughtful consideration in a 
fan sales campaign are window 
and store-displays, direct mail ap- 
proaches and assistance to sales- 
men. Anifmated displays, whose 
attention ®ompelling powers are 
acknowledged, are ‘natufals’ with 


Manufacturers’ Merchandising 

Suggestions Indicate a Grow- 

ing Market That Is Only Parti- 
ally Cultivated 








TWO RUBBER BLADED FANS.— 
Top: The A. C. Gilbert Company 
eight inch oscillator. Bottom: 
Safe-Flex fan made by Samson- 
United Corporation. 


fans. Letters and folders open the 
way for personal calls by sales- 
men. And the latter are inspired 
to greater efforts by a plan that 
involves a prize or extra compen- 
sation during the fan selling sea- 
son. 


Rent Fans and Increase Sales 


Renting fans during the hot 
weather is an effective way to ulti- 
mate sales, according to E. Macau- 
ley, manager of fan sales promo- 
tion, General Electric Company, 
Bridgeport, Conn. “A typical ar- 
rangement,” he points out, “is to 
require a $3.00 deposit to cover 
possible damage and make a ren- 
tal charge of ten cents per day. 
Both the deposit and the rental 
may be applied to the purchase 
price, should the renter decide to 
buy. Naturally, the deposit and 
rental figures will vary in ratio 
with the list price of the fan 
rented. If the fan is returned in 
good condition, the deposit is re- 
funded.” 


Another plan suggested by Mr. 
Macauley involves tie-up with su- 
perintendents of office buildings. 
“Leads” on good prospects can be 
secured easily by the _ superin- 
tendents. Small commissions paid 
them on sales earn their close co- 
operation. 

Fan lines are available in a wide 
variety of models and _ prices. 
Dealer helps from manufacturers 
simplify the sales problems, but 
the decisive work must be done by 
the dealer and his salesmen. Plans 
laid now will eventuate in sales 
next summer. 
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Trade Agreement With United Kingdom 
Benefits Office Machine Exports 


a the early days of the of- 
fice machine industry, export 
trade has been an important fac- 
tor in the industry’s activity. Ap- 
proximately 25 per cent of the en- 
tire United States production of 
office machines is exported, and 
in some branches of the industry 
the ratio of exports to total pro- 
duction is considerably higher. 
Despite the generally unsatisfac- 
tory business conditions that pre- 
vailed in 1938, nearly $29,000,000 
worth of American office machines 
were sold in foreign markets. 

New opportunities for increased 
export sales are being created by 
the conclusion of reciprocal trade 
agreements. Such agreements are 
now in effect with 19 foreign 
countries which account for ap- 
proximately 60 per cent of the 
total foreign trade of the United 
States, and in each case duty re- 
ductions and other advantages 
have been secured for American 
products. Particularly in the re- 
cent agreement with the United 
Kingdom, substantial concessions 
were granted for the benefit of 
office machines, and more favor- 
able treatment has been obtained 
for such machines from a number 
of other countries with which our 
export trade is important. 

While it cannot be expected that 
reductions in foreign trade bar- 
riers will progressively increase 
Sales of American products year 
after year, it is reasonable to be- 
lieve that in such cases we shall 
sell more of these products than 
if the import duty or other trade 
barrier had not been reduced or 
removed. 

Since the trade agreement con- 
cessions referred to are of un- 
doubted interest to the trade, they 
are briefly summarized below. 


Typewriters 
Nature and Extent of Market 


The United Kingdom is the 
world’s largest market for type- 
writers. The United States is the 
predominant supplier of typewrit- 
ers of all kinds in the United 
Kingdom, having supplied between 
90 and 95 per cent of that coun- 
try’s imports up through the year 
1935. Imports into the United 


Study Reveals 29 Million-Dollar 
Foreign Sales of U. S. Office 
Machines in 1938. Reduction 
of Trade Barriers Creates New 
Export Opportunities. Conces- 
sions in British and Other 


Agreements Summarized 


By Trade Agreements Unit, U. S. 
Bureau of Foreign and Domestic 
Commerce. Transmitted By 


H. B. McCOY 


Chief, Specialties Division, Bureau 
of Foreign and Domestic 
Commerce 


Kingdom from Canada increased 
considerably after 1932 as a result 
of the preferential tariff treat- 
ment which was granted to im- 
ports from Empire sources by the 
Importations Duties Act, 1932, and 
American participation in the 
United Kingdom market de- 
creased. Increased competition 
has also been encountered from 
German and Swiss typewriters, 
although recently British imports 
of Swiss machines have begun to 
decline, presumably as a result of 
arrangements for the manufacture 
or assembly of Swiss machines in 
the United Kingdom. In 1938 
United States exports were made 
up principally of standard ma- 
chines, exports of this type to the 
United Kingdom having amounted 
to about $1,220,000, or approxi- 
mately 20 per cent of total exports. 


Concession Secured in United 
Kingdom Agreement 

Standard typewriters from Brit- 
ish Empire countries are allowed 
to enter the United Kingdom duty 
free, while since 1932 imports 
from non-Empire countries have 
been subject to a duty of 4 pounds 
10 shillings each. Under the trade 
agreement concluded with the 


United Kingdom the duty on 
standard typewriters from the 
United States was reduced from 4 
pounds 10 shillings each (approxi- 
mately $22.50) to 3 pounds 10 
shillings (approximately $17.50). 
In addition to lowering the cost 
of the American product to Brit- 
ish buyers, this reduction auto- 
matically lowers the preference 
on standard typewriters from 
British Empire countries by the 
same amount and, therefore, 
places American machines on a 
better competitive basis. 


Concessions Secured in Other 
Agreements 

In addition to the reduction in 
the duty on typewriters in the 
trade agreement with the United 
Kingdom, reductions have also 
been obtained in the agreements 
with Cuba, Canada, Belgium, 
Switzerland, Colombia and Czecho- 
Slovakia. In the agreement with 
France the import quota was in- 
creased. The existing rates of duty 
were bound against increase in the 
agreements with Brazil, the Neth- 
erlands, Guatemala, Nicaragua, 
Costa Rica, and Ecuador. 


Accounting and Calculating 
Machines 


Un:ted Kingdom Market 

The United Kingdom is also an 
important market for American 
accounting and calculating ma- 
chines, United States exports of 
these machines to that country 
in 1938 having amounted to about 
$1,760,000, or approximately 17 
per cent of the total United States 
exports. The United States gen- 
erally supplies over 75 per cent of 
British imports of accounting and 
calculating machines, and in re- 
cent years since the granting of 
a duty preference to machines of 
British Empire origin, in 1932, 
Canada has generally ranked as 
second supplier. The increase in 
imports from Canada is due pri- 
marily to this preference. 


Concession Secured from the 
United Kingdom 
In the agreement with the 
United Kingdom, the duty on ac- 
(Turn to page 64, please) 
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Beating the Spring Sales Slump 


TD iiisies office furniture sales 
to respond to promotional effort 
long after the prime winter season 
is gone is a fairly difficult problem 

-but D. O. Row, manager of the 
office furniture department of the 
Buxton & Skinner Printing & Sta- 
tionery Company, St. Louis, Mo., 
believes it is feasible. And his ex- 
perience in managing Buxton & 
Skinner’s huge twelve-room “office 
layout laboratory” on the second 
floor bears this out. 


“Spring is a potent season,” Mr. 
Row explained, “because custom- 
ers think mostly of buying when 
their own business is on the up- 
grade. Spring means returning 
prosperity and more expansion to 
the average office furniture pros- 
pect. We are convinced that sum- 
mer and spring lulls are out of 
date, and try to spread our sales 
out evenly over the entire year, 
with a twelve-month volume. Any 
Slack season can be reasonably 
compensated with enough sincere 
effort behind a few good ideas.” 


Displays in Twelve Model Offices 


The major point in Mr. Row’s 
sales-rejuvenation plan is the se- 
ries of twelve individual office lay- 
outs on the second floor, which 
were built in 1929 to best demon- 
strate the management’s ideas of 
efficient furniture placement. Kept 
constantly up to date, and laid out 
in modern trends, the model rooms 
have paid for themselves in added 
volume, and according to Mr. Row, 
practically “do their own selling.” 


D. O. Row, Office Furniture 
Manager for Buxton & Skinner, 
St. Louis, Tells of Methods 
Used to Spread Volume More 
Evenly Through the Year 


The sections, each 16x16, are 
planned by a “Consultation Board”’ 
consisting of Mr. Row, two outside 
salesmen, and interested former 
customers who give their advice 
each year. 


In spring, Mr. Row uses exten- 
sive newspaper advertising, direct- 
mail, and circulars in order to 
concentrate interest on this part 
of the store—and get prospects 
into the department. Good results 
are always found in using classi- 
fied advertising when the spring 
housecleaning season begins. 
That’s the psychological time to 
suggest new office furniture, the 
store management is convinced. 


Each room is kept up-to-the- 
minute during spring—from March 
1 on until the last of April, on a 
monthly change basis. Designs are 
rotated to cover evenly the entire 
range of office furniture patterns. 
The theme which Mr. Row tries 
to put over to his customers is 
continually-helpful visual ideas. 
When several hundred invitations 
are sent out to prospects believed 
to be in need of new furniture, 


the rooms at least plant the idea— 
and that means later business. 

Whenever a prospect enters, he 
is turned over to an expert guide 
whose responsibility it is to see 
that every room in the group is 
examined thoroughly. Unobtru- 
Sively, the guide urges the pros- 
pect to sit behind every desk, try 
the communication system, open 
cabinets—and thus get the full 
“feel” of new furniture. There’s 
no high pressure—Buxton & Skin- 
ner merely see that the prospect 
gets the full value of the spring 
promotion, and if there is any 
chance of a sale, they figure that 
the furniture will sell itself. 


Influence of Women 


Surprisingly, women are a vastly 
important factor in the drive. Oft- 
en, after a preliminary call, the 
prospect’s wife appears the follow- 
ing day, to make the final decision. 
Women’s influence is powerful, 
particularly in this season, when 
the business man’s home is going 
through renovation. Accordingly, 
Mr. Row sells the woman as well 
as the man on new furniture— 
with excellent results. Experience 
has taught that the average man 
believes thoroughly in his wife’s 
tastes. To capitalize on this, Mr. 
Row lays out his model offices with 
a deft touch of color and artistic 
attraction. 

“The theory operated upon is 
that if we can make a man really 
appreciate the finer office furni- 
ture, he won’t be content without 
it,” Mr. Row pointed out, “and he'll 
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ONE OF TWELVE MODEL OFFICES 

MAINTAINED BY BUXTON & SKINNER. 

—These “idea laboratories” play impor- 

tant parts in the year round merchan- 

dising program of this progressive St. 
Louis stationer. 


pay for it. We can often trade up 
price and quality $50 on one sdle 
—simply because the prospect has 
had the feel of fine furniture im- 
pressed firmly upon him from an 
educational tour of our show- 
rooms.” 

The Buxton & Skinner organiza- 
tion is prepared to plot any type 
of office for a prospect, based on 
any point which the showrooms 
demonstrate (and there aren’t 
many types unrepresented). All 
men in the organization are capa- 
ble of advising prospect theoretic- 
ally—and the Consultation Board 
can finish the job. A file of photo- 
graphs and typical office layout 
diagrams is maintained in the 
credit office, which is invaluable in 
clinching a sale. 





Step by step, Mr. Row’s system 
is simple and effective in the ex- 
treme—placing furniture of guar- 
anteed appeal under the prospect’s 
touch in the best light possible, 
then leaving it up to his own de- 
sire as to whether he will come 
back to buy, or economize with 
lower-priced stuff. The store is 
fitted to advise him in any way 


after the groundwork of the sale 
is laid, leaving no loophole by 
which the prospect can escape 
from his own reasoning. 

All of the showrooms have been 
recently dramatized by installing 
automatic electric switches on 
each doorway, which switch on the 
current when the prospect enters. 

-RL 


Living Offices” at Rockefeller Center 


a you like to see an up- 
to-the-minute office with all the 
latest furniture, decorations, and 
gadgets—a real, live office in full 
action? The answer to your wish 
is found in the new PEDAC (Per- 
manent Exhibit of Decorative Arts 
and Crafts) — House of Homes, 
which has just opened in the In- 
ternational Building, Rockefeller 
Center, New York, where the ex- 
ecutive offices have been decorated 
in the modern manner and are on 
display to the public. 


The first executive office which 
you enter has warm sun-tan walls 
and modern gray steel business 
furniture by Yawman and Erbe 
Manufacturing Company. The 
modern design of the desks re- 
flects quiet, efficient harmony. The 
style and finish of the steel chairs, 
made by the Harter Corporation, 
create a perfect companionship 
with the desks. The Harter pos- 
ture chairs, with their foam rub- 
ber seats, produced by the U. S. 
Rubber Company, are ventilated 


for coolness. The seats are uphol- 
stered in a sand-colored woven 
fabric, and the broadloom carpet is 
a rich beige color. Venetian blinds 
(blue on one side and sun-tan on 
the other) and draperies of beige 
and white striped damask give the 
room a warm, livable appearance. 
The filing cabinets of modern gray 
steel blend well with the color 
scheme. Between this room and 
the inner office is a wall made 
partly of obscure Louvrex glass 
and steel, affording more light for 





GLIMPSES OF THE “LIVING OFFICES” IN ROCKEFELLER CENTER. NEW YORK 


At the left is the private office of Paul R. MacAlister, A. I. D., 
director of PEDAC. Mr. MacAlister is seated at his Y and E 
desk, the modern design of which harmonizes perfectly with 


the decorative scheme of the office. The center picture reveals 
the only all-glass lobby in America. In the office at the right 
is a station of the RCA public address system. 





both rooms. An interesting fea- 
ture in this outside office is the 
RCA public address system which 
is connected with every room and 
corridor in the exhibition. Lectur- 
ers may speak from here or carry 
“mikes” out into the exhibit space. 
A radio and Victrola make it pos- 
sible to broadcast music through- 
out the House of Homes. 

The inner office, occupied by 
Paul R. MacAlister, A.I.D., director 
of PEDAC, has light walls and a 
deep blue ribbed carpet. One wall, 
however, is entirely covered with 
a photomural of three American 
eagles in flight. The “Y and E” ex- 


BELOW.—Installation of Browne-Morse 
furniture made in the offices of Sutton 
& Company, Inc., by the Richmond Of- 
fice Supvly Company, Richmond, Va. 
The entire job consisted of ten Modern 
American desks with pontoon bases and 
a counter with continuous linoleum top, 
continuous panel back and composition 
cove moulding base. 


A DISPLAY LESSON FOR DEALERS 
EVERY WHERE.—This unusually fine dis- 
play window of The Bramwood Press, 
Indianapolis, Ind., has won for that com- 
pany unstinted praise of many prominent 
men and women some of whom are ex- 
perts in the window dressing line. 
Among those who led the applause for 
those responsible for the remarkably 
complete window were officials of the 
Gunn Furniture Company the products 
of which hold the center of the exhibit. 
For some years Gunn officials have been 
conducting a campaign to acquaint the 
dealer with the fact that his window, if 
properly handled, can be, and often is, 
the best “silent salesman” at his com- 
mand for attracting and holding business 
and selling merchandise. 


ecutive desk follows the modern 
trend of design and color. The 
beautifully molded linoleum top 
and gracefully rounded pedestal 
bodies are supported by a recessed 
type base which enhances the ap- 
pearance and comfort of the desk. 
Bright touches of color appear in 
the chairs upholstered in terra 
cotta colored leather, and a long 
davenport upholstered in terra 
cotta colored modern Tessitura 
cleverly built around two sides of 
a corner. In front of the sofa is an 
unusual bent glass table. In the 
window is a handsome mahogany 
statue of a buffalo done by F.G.R. 

















OFFICE APPLIANCES 


Roth whose works are in the 
Metropolitan Museum of Art. 
Venetian blinds and deep blue 
woven novelty draperies at the 
windows complete the color 
scheme. 

In the front lobby of PEDAC— 
House of Homes, the only all-glass 
foyer in America, there is an in- 
formation desk, back of which 
there is a battery arrangement of 
“YandE” filing equipment, fin- 
ished in gray, containing a card 
index on every subject connected 
with interior decoration, architec- 
ture, and crafts. These files also 
tain manufacturers’ catalogues. 
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ILLINOIS BUYS MORE AUTOMATIC 
TABULATING FILES.—Pictured above 
is an installation of eighteen automatic 
12-drawer tabulating card files recently 
installed in the State of Illinois depart- 
ment of labor, division of unemploy- 
ment compensation. The photograph, 
taken at the Automatic File & Index 
Company's factory at Green Bay, Wis.. 
shows one tray drawer exiended and 
one lift out tray partially removed. Two 
ultra light weight trays are housed in 
each drawer. Positive, easy-acting com- 
pressors, combination lift-out handle 
label holders and large capacity with 
light weight are special features of 
these units of which the Illinois unem- 
ployment compensation division now 
has 100 in operation. 








Among the 
Recent 


Installations 


ABOVE.—Pictures show respectively 
installation of The Sikes Company, Inc., 
Jefferson and Century suites in two of- 
fices of directors of the American Medi- 
cal Association of Chicago. The instal- 
lations, made by Remington Rand, Inc., 
of Chicago, are interesting for the com- 
bination of traditional styles of furniture 
in rooms having considerable modern 
character. 


AT RIGHT.—Four installations of alu- 
minum chairs made by the General 
Fireproofing Company, Youngstown, 
Ohio. Top left: Twentieth Century room 
of Hotel Claridge, Memphis. Top right: 
Wrigley’s restaurant, Milwaukee. Lower 
left: Cocktail bar of the Hotel Roosevelt, 
New Orleans. Lower right: Lounge of 
the Nixon hotel, Butler, Penna. 






ABOVE.—Central file department of 
Link-Belt Company, Indianapolis. Two 
years’ correspondence and orders are 
filed in these Shaw-Walker files. At 
right is one drawer of the Shaw-Walker 
Tailor-Made Controlling Index, photo- 
graphed without readjustment of guides 
or folders. The installation was made 
by the Shaw-Walker Indianapolis 
branch. 











EDITORIAL 


State Wage-Hour Laws Hit Selling 


@ CONSTERNATION in the selling field the 
country over has been caused by the provisions 
of wage and hour acts which have been intro- 
duced in the legislatures of twenty-six states. 
Outside salesmen, according to the proposed 
laws, would not be allowed to work more than 
eight hours a day, unless paid for overtime. 

Not only are there complicating aspects in- 
volved in their lack of conformity to the cor- 
responding Federal law, but the application of 
such acts would work hardship upon the em- 
ployers and salesmen, as well as adding greatly 
to the cost of selling. 

The bills have been patterned after the 
“model” State wage and hour bill approved by 
the Fifth National Conference on Labor Legis- 
lation which met in Washington last November. 
The model act was drafted by a committee ap- 
pointed by the Secretary of Labor. Unlike the 
Fair Labor Standards Act of 1938, passed by the 
75th Congress, the “model’’ State laws do not 
exempt employees of retailers or outside sales- 
men. 

Sales managers thus have had added to their 
present-day worries the possibilities of what 
Printer’s Ink describes in its issue of March 23 
as “a situation which threatens eventually to 
bring about a condition wherein the United 
States Government says a salesman may work 
more than eight hours in a day whereas States 
declare he must work only eight hours.’”’ One 
can readily imagine the complicated problem un- 
der such conflicting laws which would face the 
sales organization traveling outside its own state. 

Equally as impracticable is the application of 
the State bills to those whose selling activities 
are confined within the state. And be it under- 
stood that the model bill embraces outside sales- 
men of all sorts—applying to salesmen compen- 
sated in various ways. 

The State laws would necessitate each em- 
ployer keeping an exact record of the working 
time of each salesman. Members of the office 
equipment industry will visualize the difficulties 
which would be entailed by proper bookkeeping 
and supervision of salesmen. To say nothing of 
the complications arising in the cases of sales- 
men who represent more than one company. The 
extra expense of record keeping and increased 
salaries and commissions would mean additional 
sales costs which present margins could hardly 
stand. 

Indications are that the law would be as un- 
welcomed by the salesmen as by their employers. 
Together with the requirement of reporting their 


hours worked each day, they would be confronted 
with the question of exacting overtime pay from 
their employers for extra hours spent in com- 
pleting sales and endeavoring to make their 
quotas, or turning in untrue reports so that the 
added cost would not be charged to their sales. 
According to Printer’s Ink’s recent survey, 
made by George Scholefield, forty-seven bills 
have been introduced in the following states: 
Arizona, California, Colorado, Connecticut, Del- 
aware, Idaho, Indiana, Kansas, Maine, Maryland, 
Massachusetts, Missouri, Montana, New Hamp- 
shire, New Jersey, New Mexico, New York, North 
Carolina, Ohio, South Carolina, Tennessee, Utah, 
Washington, West Virginia, Wisconsin, and 
Wyoming. While bills in some of these states 
died when the legislatures adjourned, it is ex- 
pected laws will be introduced in Illinois, Michi- 
gan, and Florida; also possibly Vermont. 
ibaa 


Historic Wall Stree 


@ SOON the spotlight of public attention will 
be focused again on New York’s Wall street. 
Not, however, for reasons connected with its 
position as the nation’s financial capital, but 
rather for its historical significance. 

As indicated on page 76 in the New York 
World’s Fair special section of this issue, the Fair 
opening on April 30 will commemorate the 150th 
anniversary of the inauguration of George Wash- 
ington as first President of the United States 
under the Federal Constitution. When Wash- 
ington took the oath of office, on April 30, 1789, 
the historic event took place in New York, on the 
balcony of the old Federal Hall—since demol- 
ished. The City of New York was then the coun- 
try’s capital (1785 to 1790). 

The site of Federal Hall, now occupied by the 
Sub-Treasury, is at the point where Wall street 
intersects Broad street. A visit to this place, and 
the several other buildings of the historic Revo- 
lutionary period, will fill the visitor with interest 


and stir his pride in America. 
—-or 


Trade Pact Benefits Felt in U. S. 
@@ REPORTS that the recently-enacted trade 
pact with the United Kingdom, scarcely six 
months old at this writing, is beginning to ma- 
terially aid American business, is refreshing and 
encouraging. While such reciprocal trade agree- 
ments exist between the United States and nine- 
teen foreign countries, the pact with England 
and her possessions is, in itself, of importance to 


this country. 
Elsewhere in this issue appears a timely arti- 
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cle entitled “Trade Agreement with the United 
Kingdom Benefits Exports of Office Machines.” 
Released by H. B. McCoy, chief of the specialties 
division, Bureau of Foreign and Domestic Com- 
merce, Department of Commerce, the article 
reaches its main point in the following: 

“While it cannot be expected that reductions 
in foreign trade barriers will progressively in- 
crease sales of American products year after 
year, it is reasonable to believe that in such 
cases we shall sell more of these products than 
if the import duty or other trade barrier had 
not been reduced or removed.”’ 

That such a statement reflects the truth of 
world barter is clearly demonstrated when the 
reader reflects upon the fact that, as proven by 
ample statistics, the United Kingdom (England 
and all of her possessions) is the largest foreign 
market for most of America’s office equipment 
and machines, with Canada ranking either first, 
second or third for certain types. Two salient 
facts, to be borne in mind when attempting to 
figure a dollar and cents value of the agreement 
to this country, are: 1. The office equipment in- 
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dustry as a whole is more heavily dependent on 
foreign markets than most domestic manufac- 
turing, and, 2. Despite the fact that foreign 
manufacturers are contributing an increasing 
share of office equipment sales, the United States 
still supplies at least seventy-five per cent of the 
total. 

That is the meat of the trade pact situation 
when analyzed from the viewpoint of the Amer- 
ican office equipment manufacturer, with the 
surface of benefits to be derived scarcely 
scratched. In 1938, as Mr. McCoy’s release points 
out, a total of three billion dollars worth of 
American goods were exported, despite the “gen- 
erally unsatisfactory business conditions that 
prevailed.” And the agreement is even now still 
in its infancy, with exporters here and importers 
abroad barely yet ready to adjust themselves to 
the new condition of things. 

With a $29,000,000 export total in 1938, plus 
a trade agreement dedicated to the task of in- 
creasing these exports, the office equipment in- 
dustry is faced with a prospect of improved 
general conditions. 


NERE AND THERE 


MEET TOMMY THOMPSON 
A young man with a taste for good 
reading (Adv.) is Tommy Thompson, 


Pa., high school student, is astonish 
ing her teachers and fellow pupils 
by drawing remarkably fine pictures 
with a Royal typewriter. 





























TOMMY THOMPSON AND HIS 


GIRL "DRAWS" PICTURES WITH 
ROYAL 


Gertrude Jones, 





SAMPLE OF TYPEWRITER “DRAWING” 
DONE ON A ROYAL BY A PENNSYLVA- 
NIA HIGH SCHOOL GIRL 


tures, it is said, are so finely done 
that it is difficult to distinguish them 
from charcoal or pencil drawings and 
the girl's subjects range from simple 
designs to intricate patterns such as 
that illustrated here. 


Machine & Typewriter Company, of 
Oakland, Calif. 

The two men publicly branded 
themselves as big, bad, rootin’ toot- 
n' hoss thieves of the days of '49 
when officials of the San Francisco 
World's Fair asked all public-spirited 
citizens to do their bit toward bring- 
ing the fair to the attention of the 
rest of the world in a big way. 


a Wilkes-Barre 


The pic 


So Mr. McCaslin, owner of the 
business, and Mr. McAllister, his 
manager, dolled themselves up in 





FAVORITE READING 


a son of Russ Thompson of Decker's 
Inc., Anderson, Ind. Tommy was seat- 
ed on his doorstep when Ray V. 
Schumacher, National Blank Book 
Company, happened by with hi 
trusty camera with the resulting pic- 
ture which we are proud to present 
here. Who could resist snapping 


such a grand litle man? Allister of the 


TYPEWRITER DEALERS OR HOSS 
THIEVES? 

Stationers, office machine dealers 
and others connected with the indus- 

try are never behind in doing their 
part toward boosting local civic hap- 
penings and that is the reason for a 
snappy little picture presented here 
of C. H. McCaslin and R. W. Mc- 
Oakland Adding 


hees Jest Py 
chichiq ret 3 





THE “BAD MEN” OF THE WEST 


tough hombre clothing, six guns ‘n all, 
and decorated the front of their 
store with lifesize pictures of them- 


selves as shown above. 
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NEW MACHINES AND DEVICES 





GF ANNOUNCES TWO NEW GOODFORM CHAIRS 
The General Fireproofing Company, Youngstown, 
Ohio, has recently announced two new models of its 
line of Goodform aluminum chairs which are listed 
as the Nos. 4302 and 4303. 
Embracing all the salient features of other models 





(L to R) GENERAL FIREPROOFING’S NOS. 4302 AND 4303 
ALUMINUM CHAIRS 


of the Goodform line, the two chairs are modern in 
design and beautiful in appearance with a wealth of 
colorful upholstery contrasting attractively with the 
lustrous aluminum. Their styling and general make-up 
fits them to form an important place in modernized 
seating in offices, hospitals, restaurants and other 
institutions. 

The General Fireproofing Company will supply to 
dealers on request complete information on the entire 
Goodform line as well as color samples of upholstery 

—— — 
NEW FLUORESCENT LAMP PRODUCED 

Iluminating Arts, 2110 Commonwealth avenue, North 
Chicago, Ill., manufacturers of all types of lighting, has 
introduced to the market a new fluorescent desk lamp 
which is listed as the No. 800. 

Made for use with alternating current unless direct 
current is specified, the new lamp is beautifully stream- 





THE FLUORESCENT LAMP NO. 800 


lined and designed in a futuristic pattern. It is man- 
ufactured from flawless metal and has an attractive 
dark oxidized copper finish noted for its non-reflecting 
qualities. 





Through the use of a fluorescent Mazda lamp the 
device produces natural daylight with excess brilliance 
and harshness eliminated thus avoiding eyestrain for 
the user. Another important feature is the bulb which 
gives only half the radiant heat produced by the in- 
candescent lamp of comparable wattage. 

The lamp’s height overall is 15% inches; height to 
shade, 13 inches; length of shade, 1814 inches; length 
of base, 10 inches and weight (packed) 15 pounds. It 
is priced at $18.75 less lamp. 

*—- 
TEMPO PERFECTOID FILM STENCIL 

Said to possess several important new features, a 
new duplicating Stencil, named the Tempo Perfectoid 
Film Stencil, has recently been produced by the Milo 
Harding Company, Ltd., Los Angeles, Calif., and Pitts- 
burgh, Pa. 

As the illustration shows, the new stencil product 
includes the addition of a transparent sheet or Per- 
fectoid (patented) film over which the typing and art 
work are prepared, instead of directly on the stencil 
sheet. 

The problem of type-filling has been completely 
eliminated by the Perfectoid by the fact that no coat- 





THE HARDING PERFECTOID STENCIL 


ing can penetrate the film and therefore cannot reach 
the typewriter keys. Another advantage is the com- 
plete elimination of platen and feed roll swelling. 
These parts are fully protected by the Perfectoid film, 
through which stencil oils cannot penetrate. 

Requests for further details on the new product 
should be addressed to the Milo Harding Company, 
Ltd., Commonwealth Annex, Pittsburgh, Pa. 

*—- - 


INSULATED CASE FOR LETTER FILES 


Offering the maximum protection for records, docu- 
ments and other filed material, a new insulated case 
for letter files has been introduced to the trade by In- 
sulated Metal Products, 15 Peyton street, Geneva, III. 

Built like a safe and heavily insulated throughout, 
the case is equipped with a receding door, also heavily 
insulated, which completely covers the entire front of 
the file. This receding door offers battery or multiple 
installations with waste space entirely eliminated. 
Large safe-type lugs at the top, bottom and side secure 
the door completely. A key lock is standard equipment 
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but combination may be installed at small additional 
cost. 

One of the principal features of the new case from 
the dealer’s point of view is its adaptability to any 
make of file. By this means business houses such as 
insurance companies, financial institutions, etc., may 
purchase the case and files complete if desired for new 
filing equipment or may buy the cases alone as protec- 
tion for files already in use in their offices. Thus old 
equipment is immediately made fireproof when in- 
stalled within the case. 

If desired the case is furnished equipped with shelves 
in varying combinations which permit filing of books, 
ledgers, original drawings or other items of unusual 
dimensions. Because the case is built 2915 inches deep 
inside it affords an ideal place for the safe filing of 
visible card index files of practically all types. 

Open or closed the file case is of an attractive ap- 
pearance which combines to afford a pleasing ensemble 





INSULATED FILE CASE 


in any kind of office while its numerous interior com- 
binations make it an unusual safeguard for business 
documents of any type of establishment. 

Further particulars on the line as well as illustrative 
literature will be furnished dealers on request to the 
company’s home offices at Geneva. 

*—- © 
KAHN ANNOUNCES NEW WEAREVER PEN 

David Kahn, Inc., North Bergen, N. J., has recently 
announced to the trade a new model of its line of 
Wearever De Luxe pens to be known as the Trans-Vue 
No. 836. 

The new pen is identified by several important fea- 
tures in keeping with the modern construction of the 
entire line, chief of which is the visible ink supply tell- 
ing at a glance when the ink is running low. This pen, 
like the Kahn model No. 834—also a Wearever De Luxe 
number—is equipped with a gold point and retails for 
one dollar. 

The Trans-Vue No. 836 is Kahn’s latest addition to 
the Well-known Wearever line and is an ideal number 
for students and others requiring a finely-made point, 
long use and a visual ink content indicator. Literature 
is available to dealers on request 
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NEW RECEIPTING PERFORATOR ANNOUNCED 

The American Perforator Company, 611 West Jack- 
son boulevard, Chicago, has recently announced the 
production of a new hand-operated duplex receipting 
perforator said to be an ideal receipting device for an 





AMERICAN NO. 28 RECEIPTING PERFORATOR 


organization receiving window payments in volume. 

Weighing only 26 pounds and done in an attractive 
finish with unpainted parts cadmium plated against 
rust, the device is moderately priced with the added 
feature of 90 per cent of its parts being interchange- 
able with those of the portable electric model. 

Pin tumbler locks, which give double lock control, 
are built in and the handle may be locked in an up 
or down position. Another lock in front of the machine 
prevents date changes or removal of the cashier’s iden- 
tification keys. Ease of operation is achieved with five 
roller bearings and two knife-thrust ball bearings. The 
receiptor, which was built for the smaller utility offices 
and bears the name of The American No. 28, may be 
converted into a foot operation model at a slight addi- 
tional cost. 

Dealers and others interested may receive further 
details and illustrative literature on request to the 
firm’s home offices listed above. 


> 
BENTSON’S STYLIST DESK 


The Bentson Manufacturing Company, Aurora, II1., 
has recently produced a new series of modern steel 





THE STYLIST DESK 


tables and desks under the name of the Stylist line. 
Another new item is the Grace C Utility file. 

The desks and tables of the Stylist line are of steel 
with a strictly modern design of attractive appearance. 
They are available in grained mahogany, walnut and 
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bleached walnut and in a variety of flat finishes in- 
cluding olive green, light tan, gun metal and black. 
The handsome appearance is heightened by black 
linoleum tops, black pontoon type bases and chrome 
trim. 

The new file has a depth of 284 inches, ten roller 
type progressive suspension slides with from one to five 
drawer units and all available drawer inserts. 

— —> 


NEW FOLDING CHAIR BY LYON METAL 


The Lyon Metal Products, Inc., Aurora, IIll., last 
month introduced to the market a new line of two- 
tone steel folding chairs which includes many refine- 
ments and engineering features. 

In the new line there is a cane steel seat and back 
and also a solid steel seat and back, available in two- 
tone baked-on enamel, the frame being in one color 
and seat and back a contrasting shade to produce a 
harmonizing effect. Four standard two-tone colors are 
available with special two-tone combinations on re- 
quest. 

Features of the new line include a design to create 
proper posture, comfort, rubber feet on four widely- 
spaced legs, pinch-proof hinge, elimination of sharp 





LYON METAL’S FOLDING STEEL 
CHAIR 


edges or unsightly braces. The chair has an attractive 
and pleasing appearance, is of sturdy construction, 
folds and opens quietly and stacks for compact storage. 
Attachments to make a complete line include chair 
trucks, table arm attachment, ganging attachments 
and thresholding hardware. 
—-> 
THE “COMMERCIAL VISIBLE” INDEX 

The Commercial Card System Company, 395 Broad- 
way, New York City, has recently introduced to the 
trade an entirely new type of vertical visible which is to 
be sold under the trade name of the Commercial 
Visible. 

The mechanical principle of the file is unique in that 
the filed cards are securely fastened to each other by 
a clever and easily-operated system of metal clips. 
When not in use the cards collapse and are housed in 
the usual way in an ordinary file drawer. The operator 
needs only to raise the index tab and all of the cards 
become visible in the same manner as “tray type” 
visible indexing. The cards, however, remain fastened 
to each other and cannot fall out or lose their proper 
places in the system. Lowering the index tax imme- 
diately causes all of the cards to fall back into their 
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proper places in the file drawer, as illustrated in the 
accompanying picture. 

One of the principal features of the new system is 
the fact that it files in any standard card drawer 
without the need for change or alteration to accom- 





THE COMMERCIAL VISIBLE FILE 


modate the cards. Thus it can be installed in the pres- 
ent equipment of a prospective user. 

The manufacturer is making this product for cards, 
pockets, and envelope type for filing several sheets or 
for filing anything requiring an envelope. The entire 
output is made on the combined basis of compactness, 
flexibility, inexpensiveness and visibility. 

—-——_——- 

FASTENER CORP. NEW PRECISION STAPLER 

The Fastener Corporation, 2531 North Ashland ave- 
nue, Chicago, has recently produced a new, precision 
stapling machine which has been listed as the No. 222 
and is in the low-price field. 

The No. 222 is a standard size stapler featured by 
sturdy and exact construction and accurate operation. 
It is built with fewer points of friction and has a 
positive trigger action. Made for heavy as well as 
light duty, the stapler is practically noiseless and is 





NO. 222 PRECISION STAPLER 


guaranteed to give complete satisfaction if used with 
No. 210 staples. 

In order that the machine may harmonize in ap- 
pearance with any type of office interior it is made in 
two attractive color schemes, black wrinkle and mot- 
tled walnut, with cadmium-plated working parts. A 
soft finish eliminates all glare. 

scsi ate 
NEW GERMAN WAGE CALCULATOR 

A new payroll calculating device named the wage 
calculator is being marketed by Messrs. Mauser-Werke 
A. O. Oberndorf-Wurtt, Germany. The device is sim- 
ilar to a calculator with a slot in which, at the turn 
of a knob, figures, worked out in relation to a basic 
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wage scale, appear. In operation the knob is turned 
until a basic monthly wage appears in the left side of 
the slot and the same strip then reveals other figures 
showing the correct pay for the week or day and also 
the proper deduction to be made from the stated 
amount of salary for social security, etc. The device 
is available combined with an adding machine. 
- <P ? — 
HUNT’S “SPEEDBALL” OIL INKS 

Adding to the completeness of Speedball materials 
for block printing, the C. Howard Hunt Pen Company, 
Camden, N. J., has introduced to the trade its new line 





SPEEDBALL OIL INK CONTAINER 


of Speedball inks, thus giving customers the choice 
of the original Speedball water soluble type or oil type. 
The oil type is popular among amateur printers and 
designers who print on cloth, handkerchiefs and tex- 
tiles. The new inks are made in the same colors as the 
water soluble inks, namely, red, orange, yellow, blue, 
green, violet, brown, white and black. The company has 
available to dealers who stock the line a beautiful and 
modern display dispenser, details on which will be 
supplied on request. 
° —E < 
NEW SPEED SET NUMBERING MACHINE 
The American Numbering Machine Company, At- 
lantic and Shepherd avenues, Brooklyn, N. Y., has an- 
nounced a new Model 43 Speed Set Numbering Machine 
on platform, especially designed for numbering bank 
pass books and account cards. 3 
The levers on the front of this model are geared 
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MODEL 43 SPEED SET NUMBERING MACHINE 


directly to the wheels, so that they can be set up to 
any number required in a minimum of time, and 
numbers and letters may be rapidly changed to various 
combinations. A counter on the side of the machine 
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registers the number of impressions stamped, and 
there are adjustable guides on the platform which 
afford perfect location of impression. A lock also pre- 
vents tampering and changing numbers when machine 
is not in use. 

This special Speed Set model is designed with any 
number of wheels and any style of figures, being made 
to each customer's individual requirements. It is espe- 
cially adapted for use in savings banks and other sav- 
ings institutions where pass books and account cards 
have the same number. Many other uses have been 
found for this model, such as numbering tags, tickets, 
records, checks, carbon copies, forms, files, index sys- 
tems, etc. 

The manufacturers will be pleased to supply their 
new catalogue on these numbering machines on re- 
quest. 

—- - 
NEW COUNTY RECORD BOOK BY H. & McC. 

Made of formed aluminum for maximum durability 
and safety of contents, a new county record book has 
recently been produced by Hall & McChesney, Inc., of 
Syracuse, N. Y. 

The new item is described by the manufacturers as 





THE HALL & McCHESNEY NEW 
COUNTY BOOK.—(Lower) With cover 
attached. 


“a practical all-metal loose leaf book for the perma- 
nent recording of public records.” The metal has an 
olive green spray-bake finish and cannot crack, warp 
or rust, and offers the maximum of protection against 
rodents, water and fire. It is available with either the 
standard H&M upright post loose leaf mechanism or 
the full-automatic mechanism, either of which may be 
permanently locked. 

Extra equipment at a slight additional cost includes 
record book indexes, special ruled or printed forms 
and heads, canvas covers and lettering to match exist- 
ing record equipment, and a key lock to prevent mech- 
anism being operated. 

Further particulars and illustrative literature is fur- 
nished dealers on request to the company’s home 


offices. 
- a + 


EVEREADY PRODUCES THE PEN-O-MATIC 

The Eveready Pen Corporation, Mt. Carmel, Pa., has 
recently produced a new type of fountain pen named 
the Pen-O-Matic which embraces several new and 
unusual features. 

In place of the usual screw-on cap, the Pen-O-Matic 
is equipped with a small, tight-fitting hinge of metal 
which is closed when the pen is not in use. A slight 





pressure on the base of the pen instantly opens the 
cap and the pen point slides into view ready for use. 
In this position the cap serves as a finger rest for 
the writer. 

Retailing at $2.50, the pen is made of DuPont pyralin 
material with a variety of 14 karat gold, iridium 
tipped ball-bearing points. Each pen is equipped with 
a pocket clip and comes enclosed in a handsome gold 
and black gift box. 

—-- 
CUSHMAN & DENISON’S KeRAK 

A new and patented rack for the filing of keys in a 
systematic manner and which has been named the 
Cado KeRak, has been introduced to the trade by the 
Cushman & Denison Manufacturing Company, 241 
West Twenty-third street, New York, N. Y. 

The Cado KeRak is made to be fastened to a wall or 
cabinet, under shelves and other places most conven- 
ient for filing keys. It is a spiral rack into which are 
filed tags, known as KeTags, from which are suspend- 
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THE CADO KeRAK 


ed the Keys in an overlapping position for easy index- 
ing and space saving. 

When hanging in proper position any key or tag can 
be easily removed without interfering with the other 
keys. Any quantity of keys can be filed with the device. 

=> 
TORPEDO-FIX BOOKKEEPING MACHINE 

A new type of typewriter-bookkeeping machine has 
been placed on the European market by the Torpedo- 
Werke, Frankfurt a/M, Germany, the principal feature 

‘of which is a speedy tabulating system. 
This feature consists of a series of numbered keys 
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THE TORPEDO-FIX BOOKKEEPING MACHINE 


at the right front of the machine and above the usual 
keyboard. The keys correspond in spacing to numbers 
printed on the paper inserted in the machine and the 
tabulator is so constructed that a pressure on any one 
of the keys immediately moves the carriage to the 
point where the similarly numbered section of the 
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paper automatically stops in proper position. Thus 
key No. 2 will bring ruled line No. 2 into correct posi- 
tion for typing. Bails are made of a transparent ma- 
terial leaving the entire sheet in full view of the 
operator at all times 
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THE IDEAL “WHIZ” CLEANER 
ATTACHMENT FOR VENETIAN 
BLINDS.—This handy device for 
office or home use is manufactured 
by the Ideal Commutator Dresser 
Company, 5050 Park avenue, Syca- 
more, Ill., and was fully described 
in the February issue. 


*—-> ¢ 


THE “PRECISE” TRIMMING BOARD 
Manufactured in four useful sizes and equipped with 
a keen blade, a new type of trimming board has been 
introduced to the trade by the American Photo Labora- 





THE PRECISE TRIMMING BOARD 


tories, 28 North Loomis street, Chicago, under the 
name of the Precise. 

The Precise board is equipped with adjustable paper 
guides which are accurate enough to permit the user to 
trim to any size without resorting to the job of setting 
pins or dowels in the board. It is necessary only to 
set the guides to the desired paper size for instant 
use. The board is made of seasoned hardwood finished 
in ebony. Two rulers are used to facilitate all adjust- 
ments while the steel blade is properly ground to 
ensure a keen cutting edge throughout a long time of 
hard usage. 

Blades available in the four models of the Precise 
board are 65, 8'%, 10145 and 12% inches. Further 
information may be obtained by writing directly to the 


manufacturing company. 
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TYPEWRITER CONVENTION PLANS PROGRESSING 

With various committees working night and day to 
assure success of the meeting, plans for the fourteenth 
annual convention of the National Typewriter and 
Office Machine Dealers Association are progressing 
rapidly. 

L. W. Adler, The Cleveland Calculating Company, 
who is general chairman of the convention slated for 
Cleveland on July 24, 25 and 26, has arranged a well- 
balanced program with a goodly portion of the time to 
be given over to open discussions. This, he explained, 
is at the specific request of a large number of members 
who favor that type of convention session for many 
reasons. Under present arrangements prominent 
speakers will open these sessions but everyone present 
will be given an opportunity to take the floor and air 
troubles encountered during the past year. 


More time is to be allowed, Chairman Adler declared, 
for discussions on office machines other than type- 
writers. “We have a great many members,” Mr. Adler 
explained, “whose activities center entirely upon ma- 
chines other than the typewriter who have been re- 
luctant to attend prior conventions feeling that their 
particular field of endeavor was not given enough 
convention time. This time these members will be 
given a generous portion of convention time.” 


The various committee chairmen who are assisting 
Mr. Adler in his task of paving the way for a successful 
meeting are: 


Fred Snyder, sub-chairman; Harry Katz, finance: 
A. W. Schlecht, secretary; Walter Hanson, exhibits; E. 
H. Dawson, program; Tom Conn, convention hall; Ed. 
Pfahl, hospitality; Harry Katz, registration; Sid 
Glueck, signs and publicity; L. A. Pierce, transporta- 
tion and special committee; C. A. Bollinger, luncheon; 
I. H. Dawson, speakers; Mrs. Ruth Adler, ladies com- 
mittee. 

—> 


N. S. A. “PROJECT NO. 1939” BULLETIN ISSUED 

The first bulletin of the National Stationers Associa- 
tion thirty-fourth annual convention which designates 
the event as “N.S. A. Project No. 1939,” was issued by 
General Manager Charles P. Garvin last month. 


The bulletin, facetiously adorned with small cartoon 
figures symbolic of the convention and its activities, 
is a guide to what delegates may expect to achieve or 
learn by attending when the show opens at the Hotel 
Statler, in Boston, on September 18 and closes on the 
twenty-first. 

Shovels full of profitable information and relief 
from sales uncertainty are two subjects the bulletin 
promises will be thoroughly discussed as well as a 
strong management structure. And, over the signa- 
ture of C. P. Garvin, Foreman, the message ends with 
“Caution—men will be at work at Hotel Statler, Sep- 
tember 18-21, 1939. This is a project that will pay 
for itself.” 


oo —<e 


STOCKETT-FISKE WINDOW FEATURES 
ACCO PRODUCTS.—William E. Stockett, 
Jr., vice-president and treasurer of the 
Stockett-Fiske Company, Washington. 
D. C., was responsible for this recent dis- 
play maintained in a large window of 
the Chesapeake & Potomac Telephone 
Company building. Under Mr. Stockett’s 
direction the window was devoted en- 
tirely to the Accoway Plan file. made by 
the Accoway division of Acco Products, 
Inc., Long Island City, N. Y. One of each 
types of the file was shown together with 
blue-prints, drawings and tracings. A 
drawing table with T-squares, angles and 
other accessories were utilized to create 
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an impression of a drafting room. 
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The Guest Book 


C. G. Tollefsen, New York representative of a number 
of manufacturers in the field, paused for a visit on 
March 2. Just about a year ago he was in Chicago 
because of his brother’s illness. The brother made a 
fine recovery only to be struck down by an automobile 
in February of this year. During Mr. Tollefsen’s stay 
with his brother’s family in Chicago, he called at the 
offices of the Cleveland Container Company, one of the 
firms he represents. His other companies are Eveready 
Manufacturing Company of Boston, and the L. M. 
Bickett Company of Watertown, Wisc. The business he 
conducts in New York with the help of his son is 
going strong. January, he reported, was the biggest 
month in the history of the little enterprise. 


J. Coleman Walker, president of Walker & Company, 
commercial stationers of St. Louis and New York, gave 
us the pleasure of a short visit on the fourth of March. 
He was en route to St. Louis and while in Chicago 
planned to confer with the local distributor of Kerr 
Changepoint fountain pens. A little over a year ago 
Mr. Walker established a New York branch for his 
company for the purpose of distributing Kerr pens. 
The venture met with success. Later an office was 
opened in Buffalo and some distribution has been 
secured in Canada. Opening of a branch in Toronto 
is planned for May or June. In New York, where activi- 
ties were originally confined to the sale of Kerr pens, 
the business has been extended to include other sta- 
tionery and office equipment lines, all merchandised 
on a specialty basis. 


Col. C. S. Thornton of Oakland, Cal., called at the 
office of this publication March 15 accompanied by S. 
J. Graff of Speed-O-Print Corporation. Col. Thornton 
has been appointed western division manager for 
Speed-O-Print and was in Chicago for a visit at the 
home office of the company before taking up his new 
duties. 

The Colonel has had many years of experience in 
duplicating machines and supplies. He manufactured 
stencils and duplicating inks before the World War in 
a laboratory set up for him by the Western Electric 
Company, for that company’s use. Since leaving West- 
ern Electric in 1914 he has been actively engaged in the 
sale of stencil duplicating machines and supplies. 


L. R. Hanna, recently appointed vice-president and 
salesmanager of the Philip Hano Company, Holyoke, 
Mass., recorded his name in the Guest Book on March 
15. He was on his first trip in his new work and was 
full of enthusiasm concerning the possibilities for 
dealer sales of manifold and continuous forms. Our 
interest impelled him to demonstrate “the most com- 
plete sales manual for dealers ever produced.” His 
optimistic view of present business opportunities was 
stimulating. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices 
of this journal their headquarters. The staff at the main office, 20 North Wacker Drive, Chicago and the staff at 
the branch in charge of C. H. Everly at 418 Pershing Square Bldg., Pershing Square, 42nd St. and Park Ave., New 
Vork, will be happy to be of any possible service. While the facilities at New Vork are not so many as at Chicago, 


there will be 


found the 


same desire to serve. 


LONDON NOTES AND NEWS 


By Mr. Vincent Jackson 


United States manufacturers traveling to London are cordially invited to call 


upon Vincent Jackson at 22 St. Andrews street, London EC4. 


Mr. Jackson’s 


contacts with the trade and its organizations afford him information valuable to 
those desiring to cultivate the British market. 


London, March 10th. 

I have just had word on the telephone with Mr. 
Harry Crafts, the general secretary of the Typewriter 
Trades Federation. Last Saturday was the annual 
dinner of the Federation and from all accounts it was 
a very jolly affair. Over three hundred guests were 
present. They all missed Mrs. Elliott, the assistant 
secretary of the Office Appliance Trades Association, 
who has unfortunately been confined to bed with 
bronchitis and a chill. The association was represented 
by Mr. Shelton Cox, its vice-president. There was a 
‘“marvellous cabaret, beautiful ladies’ presents and 
nobody was drunk’’—so says Harry Crafts! 

The new president of the Federation is Mr. Fred 
Barlow of Birmingham, Imperial Typewriter agent, 
and a very popular figure in the typewriter world. 

= * * 

There is unquestionably a better, general feeling in 
the country. Several reasons seem to have contributed 

-things are quieter on the Continent, coupled with 
the fact that Great Britain is getting well in her stride 
in her rearmament programme. A strong Britain will 
surely contribute to the general peace of the world 

* » * 

This all leads to greater confidence in the future, 
income tax receipts are well up and we have the hint 
that the tremendous costs of rearmament will be 
passed on to posterity and not wholly borne by this 
generation. 

The British Industries Fair is just ending. It has 
been a great show, with record business in those sec- 
tions displaying goods formerly purchased largely from 
certain Continental countries. My own particular in- 
terest, of course, was the office appliance section, 


which this year is represented by the following firms: 

Imperial Typewriter Co., Ltd.; National Cash Regis- 
ter Co., Ltd.; Barlock Typewriter Co.; Moore’s Modern 
Methods, Ltd. (Loose Leaf and Card Equipment); Guy’s 


Calculating Machines, Ltd.; G. H. Gledhill & Sons, Ltd. 
(Cash Registers and Tills); Ferma, Ltd. (Duplicating 


Machines); Frank R. Ford, Ltd. (Fordigraph Repro- 
ducer, etc.); G. Gestetner, Ltd.; Cox & Co. (Tubular 
Steel Furniture); British Typewriters, Ltd.; Oliver 


Typewriter Manufacturing Co., Ltd.; Remington Type- 
writer Co., Ltd.; Carter Parratt, Ltd.; Bell Punch Co., 
Ltd.; Dictograph Telephones, Ltd. 

a - ‘ 

It was a pleasure to meet a number of friends, in- 
cluding Mr. Frank R. Ford, who, until recently, was 
president of the Birmingham section of the Type- 
writer Trades Federation. Among the interesting ex- 
hibits was the duplicator sold by Ferma Ltd., which 
sells in this country for about $35.00. Again, the Bell 
Punch Company have a series of small, portable add- 
ing machines of which the sterling models are obtain- 
able from around $75 and upwards. These are known 
as the “plus” rapid adding machines. Those of us who 
remember the original Oliver typewriter are pleased to 
see the sturdy modern machine this company now 
turns out in England. 

Nearly all the members of the industry exhibiting, 
that I spoke to, were pleased with the result of this 
Exhibition. In fact, one of them went so far as to say 
that they have done better than in any other Exhibi- 
tion for some while. As you know, the British Indus- 
tries Fair organized by the British government attracts 
a large number of overseas buyers, and Their Majesties, 
the King and Queen and Queen Mary, always pay one 
or more visits to the show. There are about two thou- 
sand exhibitors in the London section and, in addition, 
a special heavy engineering section is simultaneously 
held in Birmingham. 

I must say that a visit to the B.I.F. and a talk with 
a number of exhibitors, both of our industry and 
others, has cheered me tremendously. The wheels of 
industry seem to be moving more smoothly and more 
rapidly —VEJ 
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TWO OF SEVERAL VIEWS TAKEN 
RECENTLY AT THE NEW KARDEX 
LIBRARY BUREAU PLANT IN LONDON, 
ENGLAND.—A descriptive reference to 
this factory, occupying 40,000 square 
feet of space, appeared last month un- 
der the heading, “London Notes and 
News.” The exterior view reveals the 
modern brick construction of the build- 
ing. The lower picture is of part of the 
sales force at the time of opening the 
new factory. Left to right in the front 
row, beginning with the third man from 
the left, are S. D. Parker, managing di- 
rector, Remington Rand, England; A. R. 
Jackson, general sales manager, Kardex 
division; E. N. Wimhurst, superintend- 
ent of the factory; F. A. Coffin, director, 
and S. J. Meadows, general sales man- 
ager, Library Bureau division. The pic- 
tures not reproduced showed the Kar- 
dex pocket department and print shop. 
a portion of the plant where Kardex 
cabinets and Library Bureau files are 
formed in giant presses, a section of 
the warehouse and dispatch depart- 
ment, a view of the tool shop, and a 
glimpse of a pre-heater oven. 


LOOSE LEAF REGULATION BY EIRE 

Commerce Reports states that Eire has passed an 
Imperial preferential rate of twenty-five per cent ad 
valorem which has been fixed on certain filing equip- 
ment imported from Empire sources, with a rate of 
fifty per cent ad valorem, heretofore applying on all 
imports of these articles from non Empire sources 
continuing unchanged. 

The articles included under the order are as follows 
—Filing or loose leaf covers, binders and similar ar- 
ticles which at importation are empty or contain only 
an index or a form or forms for indexing purposes; 
other than parts made wholly of metal; of filing or 
loose leaf covers; binders and similar articles. 

HEAT SEALED POST CARDS 

Burghagens Zeitschrift for Buro-Bedarf (Hamburg) 
reports that a German manufacturer has produced a 
post card for correspondence. The card is double, and 
after the message has been typed, the card is sealed by 
the use of a hot flatiron. 

— — 
MEMORIAL TO FERDINAND SCHREY 

The Reichszeitung der Deutschen Stenographen 
(publication of the German Society of Stenographers) 
gave recognition to Ferdinand Schrey, an outstanding 
figure in the German field. He was born July 19, 
1850, in Wupperthal-Elberfeld, Germany. 

ae 
BETTER COMMUNICATION IN CHINA 

An item in Commerce Reports indicates that the 
Chinese and British governments have concluded an 
agreement of January 24, for railway and air passenger 
services between Yunnan and Burma. An agreement 





was also concluded for through services between China 
and Great Britain by Imperial Airways. This is the 
first agreement permitting foreign commercial planes 
to fiy over Chinese territory. 

°—t 


CANADIAN REGULATION ON ORIGIN MARK 


Commerce Reports indicates new regulations on 
mark of origin on pencils. They include writing, mark- 
ing or drawing pencils of all kinds (including crayons 
or chalk); penholders of wood; fountain pens; artists’ 
or drawing pencils (including crayons or chalk); pen- 
holders of wood, and fountain pens. 

vianciaaiidnaliiialiiata aie 
SWISS TYPEWRITER PRODUCTION 

Commenting on the reduced volume of typewriter 
imports into Switzerland, Commerce Reports states 
that reduced typewriter imports into Switzerland have 
resulted from improved domestic production. 

EES OL EE eae 
PATENT REGISTRY IN BRAZIL 

The Treasury Department of the Federal District of 
Brazil will collect renewals of Patent Registries until 
March 31, 1949. All unpaid registries after March 31 
will be liable to a fine of twenty per cent. 

oo —____— 
CASLON’S ALTAR TOMB 

From the Irish Printer we learn that the altar tomb 
of William Caslon nearby St. Luke’s church in London, 
is to remain in position. The tomb is held in rever- 
ence by historians and students. 

wicttetplablagicinitinadinss 
THE SOVIET PAPER INDUSTRY 

Papier und Schreibwaren Zeitung on*the status of 
the paper industry in Russia. It indicated that paper 
production is many thousand tons behind schedule. 
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Fourth District N. S. A. Annual Meeting 


W. G. Robbins Elected Governor at Hollywood 

Beach, Fla., Conclave—Record Crowd Turns Out 

for Big Convention—Votes to Return for 1940 
Gathering. 


HE Fourth Regional District of the National Sta- 

tioners Association, meeting in Hollywood, Florida, 
March 16 and 17, voted to hold the next year’s meeting 
at the same hotel in the same town! Isn’t that a 
record of some kind? Never before has the convention 
been held in the same state twice in succession, much 
less in the same town. 

It was a great convention! Henry I. Coleman, gov- 
ernor of the district, presided over the gathering of 
122 delegates. Harold J. Hampton, president, and 
Charles P. Garvin, general manager, represented the 
national organization, Mr. Hampton advising about 
bringing in new accounts and holding them, and 
Charlie Garvin speaking in his inimitable style on 
“Malice in Wonderland,” painting a picture of good 
will tactics against competition. Jess Haralson, presi- 
dent of the Southern Travelers’ Club represented that 
group. 

Following an address of welcome from Mayor R. B. 
Springer the delegates heard an interesting address 
on things Floridian from Ward G. Foster, Foster & 
Reynolds Company, Miami. He told of his early days 
in the stationery business and dwelt upon the well- 
known “Ask Mr. Foster” idea which he originated. 

Harold J. Hampton, president of N. S. A. was the 
next speaker and he captured his audience with an 
intensely interesting talk on how he runs his business, 
the Indianapolis Office Supply Company, instead of 
letting the business run him. 

“The Modern Trend of Business” was the subject of 
Dr. W. S. Girrell of the University of Miami, in which 
the speaker made it clear that he possessed a capital 
knowledge of merchandising, advertising and selling. 

Mr. Garvin followed with his address on “Malice in 
Wonderland,” a talk which has been given at previous 
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Left. Two sprightly young ladies much in evi- 
dence everywhere. Karolyn and Kathryn 
McFarlane, twin nieces of Mr. and Mrs. 
B. F. McGinty. of Miami Beach. Mr. Mc- 
Ginty is past president of the Southern 
Travelers Club. 

Center. Congratulations! So says Jess Haral- 
son, retiring president of the Southern 


regional meetings and described in previous issues of 
OFFICE APPLIANCES. 

Frank W. Hodgkinson, Eagle Pencil Company, won 
the applause of his audience for a fine speech he 
made on the subject of salesmen’s time. He pointed 
out that he had recently examined a chart which 
showed that the average salesman loses three out of 
every 100 hours in waiting to interview buyers. Since 
the traveler’s salary comes from profits made by the 
dealer, the speaker explained, it is clear that losses 
incurred in waiting time are also borne by the same 
dealer. 

The second day opened with an address by W. A. 
Sheaffer, W. A. Sheaffer Pen Company, on “Future 
Prospects of the Independent Retail Stationer.” In a 
talk teeming with thoughtful study the speaker told of 
the various problems of the independent merchant and 
spoke of the inroads made into the dealer’s business by 
the chain stores and mail order houses. He pointed out 
that the economic security of the country depends to a 
great extent upon the success of the millions of in- 
dependent merchants who are engaged in business for 
themselves and are known as independent retail deal- 
ers. Mr. Sheaffer closed his excellent address with a 
tribute to the N. S. A. 

Rhys Llewellyn, president of the R. H. Llewellyn 
Company, Manchester, N. H., and governor of the first 
regional district, opened his address with short story 
to bring out the point that opportunity ‘blooms’ 
for those who carefully nurture it in the beginning 
in much the way flowers blossom in proportion to the 
care they receive as seedlings. 

At a closed meeting of dealers Paul Bumbarger, 
past governor of District 4, spoke on “Does the Aver- 
age Stationer Know When He Is Selling Goods at a 





SMILES AT THE FOURTH REGIONAL CONVENTION SNAPPED BY THE CAMERA 


Travelers Club, to President-Elect Charles 
H. Hucke, of Atlanta, Ga. 

Right. The winner and his trophy. William S. 
Beekin, Robinson Manufacturing Com- 
pany, West Springfield, Mass., wins the 
Robert Meyer hotel trophy for low gross 
score in the golf match held during the 
convention. 
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Top Left. “A Bunch of the Boys Getting Together” in the 
Friendship Room of the Hollywood Beach hotel, convention 
headquarters. 

Top Right. Ladies of the convention. Mrs. Albert Perry, Nashville, 
Tenn.; Mrs. Charles Hucke, Atlanta, Ga.; Mrs. T. A. Meyer, 
Chicago; Mrs. Frank Hodgkinson, Atlanta, Ga.; Mrs. A. E. 
Farr, Holyoke, Mass.; Mrs. Frank Weeks, New York City: 
Mrs. Walter Coleman, Sanford, Fla.; Mrs. J. P. Drane, Atlanta, 
Ga.; Mrs. David Curtis, Burlington, N. C.; Mrs. R. A. Goggin, 
Miami, Fla.; Mrs. E. S. Jenkins, Tampa, Fla.; Mrs. Paul Bum- 
barger. Hickory, N. C.; Mrs. Alice C. Taylor, Washington, 
D. C.; Mrs. Emily Austin, Rocky Mount, N. C.; Mrs. J. W. Edge. 
Memphis, Tenn.; Mrs. W. Grover Robbins, Rocky Mount, 
N. C.; Mrs. Ben F. McGinty, Miami Beach, Fla.; Mrs. Claude 
Hanes, Tampa, Fla.; Mrs. Jack Gram, Chicago; Mrs. Henry 
I. Coleman, Savannah, Ga.; Mrs. Jim Stites, Chicago; Mrs. 
James Neary, New York City; Mrs. Ward Silliman, Houston, 


Loss?” The speaker said in part: “There is no ques- 
tion that the average stationer knows when he is 
selling goods at a loss, but, far too often, he is willing 
to go ahead and sell at a loss in one particular instance. 
We are only placing a heavier burden on ourselves 
and those worthy competitors which are worthy of the 
name. Surely the function of a convention such as 
this one is to enable us to discuss these things to- 
gether and to correct these faults which we know but 
do not heed.” 

The Bates Manufacturing Company showed a movie 
called “The Little Things That Count,” a dramatic 
presentation of the psychology of salesmanship. 

Reports of activities in their respective states were 
made by District Colonels Sidney Gassenheimer of 
Montgomery, Ala., H. H. Bryant, Jr. of Miami, H. T. 
Baylis of Columbia, S. C., George H. Moore of Char- 
lotte, N. C., Charlie Howell of Chattanooga, Tenn. 
and J. L. White of Columbus, Ga. 


Robbins Elected Governor 


W. G. Robbins of Rocky Mount, N. C., was elected 
governor of the fourth district for the next year, and 
Charles H. Hucke, of Atlanta, Ga., succeeds Jess 
Haralson of Jacksonville as president of the Travelers’ 
Club of the region. 

At this point it was discovered that the business ses- 
sions had come along at such a speedy clip, it was 
possible to telescope the afternoon dealers’ meeting 
and round table discussion during the noon hour, and 
by two o’clock the convention was adjourned in favor 
of a golf tournament on the famed Hollywood course. 
This is one of the trickiest, deliberately misleading 
courses in the country, and the most beautifully laid 
out. When the smoke of battle cleared away W. S. 
Beekin, Robinson Manufacturing Company, West 








INTERESTING GROUPS AT FOURTH REGIONAL DISTRICT MEETING, AT HOLLYWOOD, FLA. 


Texas; Mrs. W. W. Cole, Atlanta, Ga., and Mrs. James W. 
Cooper, Jr., Atlanta, Ga. 

Inset. W. Grover Robbins, governor-elect, fourth regional 
district. 

Lower Left. Celebrities at the speakers table at regional ban- 
quet. (L to R) Jess Haralson, retiring president, Southern 
Travelers Club; Mrs. W. G. Robbins; W. Grover Robbins; 
Mrs. Charles P. Garvin; Charles P. Garvin, general manager, 
N. S. A.; Henry Coleman, Savannah, Ga.; Mrs. Coleman; 
Harold Hampton, president, N. S. A.; Harry Tehan, Charles 
M. Higgins & Company; Mrs. Charles H. Hucke; Charles H. 
Hucke, president-elect, Southern Travelers Club, Atlanta. 
Ga. 

Lower Right. Ladies arriving at convention headquarters. (L to 
R) Mrs. Jack Gram, Mrs. Jim Stites, Mrs. W. T. Blagg and 
Mrs. J. L. White being greeted at the door by Jim Kennedy. 
of Grafton. 


Springfield, Mass., was winner of the low gross score 
trophy. 

Few conventions afford such delightful entertain- 
ment features as this south Florida location, and the 
local entertainment committees, headed by R. A. Gog- 
gin of Miami, as general chairman; Mrs. Goggin as 
chairman of the ladies’ committee; and J. Clarke 
Evans of Tampa, chairman of the Traveler’s group, 
did themselves proud by their delightful programs. 

In the Friendship Room, where “good fellows got 
together” to renew old friendships and make new 
ones, H. H. Bryant, Jr., secretary of the convention 
committee, registrar and publicity chairman was as 
busy as a bird dog getting everyone in hand. Evan 
Johnson, editor of Orrice APPLIANCES, dropped in for 
the Friday morning session so unexpectedly, even the 
registrar didn’t know he was there. Jack Gram 
nearly wore himself down trying to be a traveling 
man and an official at the same time. Mr. Gram 
is now owner and president of the Ideal Album Com- 
pany, for which concern he formerly traveled. Ben F. 
McGinity of Miami Beach, representing the Yawman 
and Erbe Manufacturing Company was a member of 
the reception committee, and “Jim” Cooper, another 
popular manufacturer’s agent was in great demand 
everywhere. 


“Bill” Hoge, sales manager of The General Fire- 
proofing Company, unable to attend the meeting be- 
cause of important engagements in Youngstown, 
phoned Jack Gram, J. L. Hanson Company, to appoint 
the latter his representative to wish success to the 
meeting, to contribute to “Friendship Hall” and to 
express his regards to friends present. It was observed 
that “Bill” is in for a long term of “Good Health.” 


Thursday evening the members of the Traveler’s 
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Club were served a beef steak dinner on the beachwalk. 
The steaks were being grilled over open air fires until 
the rain came down and necessitated a quick removal 
to the inside kitchen. 

One hundred and fifty attended the banquet held in 
the East room of the hotel on Friday evening. Real 
palm and banana trees grew around the walls and 
even through the center of tables. Tropical favors 
and a bountiful menu made this a long to be remem- 
bered occasion. 

Mrs. Goggin and her ladies’ committee saw that the 
wives enjoyed all the features of a tropic holiday. 
Following a luncheon in the hotel on Thursday, they 
were taken by bus on a 50-mile sight-seeing trip to 
see Miami Beach, Miami and its suburbs, and wound 
up at the Pan American airport where they watched 
the flying clippers arriving from South America and 
Carribbean ports. On Friday, lunch was served on the 
beachwalk, followed by a bridge party. Many beautiful 
prizes were awarded on several occasions, card tables 
and electric clocks for the women; filing cabinets 
and fountain pen sets for the men, were only a few 
of those received. 

—- 


S. & P. BOARD DISCUSSES CREDIT PERCENTAGE 


The regular monthly luncheon and meeting of the 
Stationers & Publishers Board of Trade for sales execu- 
tives, representatives and credit men was held at the 
Aldine Club, 200 Fifth avenue, New York City, on 
March 21. 

There were twenty-five present to hear a further 
discussion of the question, “How Much Credit Should 
Be Extended to the Under-Capitalized Merchant’—a 
subject which had been introduced at a previous gath- 
ering. Harry Lynn, Esterbrook Steel Pen Manufac- 
turing Company, was chairman of the meeting and 
introduced Ed Spatz who led the discussion. 

After several of those present had lent their opin- 
ions it was generally admitted that the old rule of 
granting credit of ten per cent of the capital invested 
had proved fallacious. The character and record of 
the creditor weighs heavier in the decision than the 
creditor’s worth in dollars and cents. 

It was definitely agreed that the creditor’s history 
should contribute to his standing as a credit risk and 
that companies should maintain in their credit files a 
history of the creditor as well as his financial record. 
In this connection a number of actual instances were 
presented for the benefit of those present. 

Other factors involved in the granting of credit were 
also discussed at length, bringing the general verdict 
that credit to under-capitalized men should be limited 
at first with the amount granted later arranged or 
altered to fit the case as the occasion warranted. 
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DINNER DANCE OF THE N. Y. OFFICE MACHINE DEALERS MARCH 4 AT HOTEL NEW YORKER 


NEW YORK OFFICE MACHINE DEALERS DINE AND 
DANCE 

Saturday, March 4, the Hotel New Yorker played 
host to the members and friends, some 400 strong, of 
the Office Machine Dealers Association of New York 
who were at hand bright and early for the fourth 
annual dinner-dance and review. 

In the beautiful north ballroom of the hotel, Harry 
Lefcourt and his Society Orchestra were playing fa- 
miliar tunes as the group assembled at their various 
tables. A delectable dinner of roast Vermont turkey 
and all that goes with it was served with the usual 
New Yorker promptness and facility. 

A very high grade program, including some Broad- 
way headliners, was then presented for the entertain- 
ment of the diners. They proved to be very popular 
and gave every indication of extreme care and good 
judgment on the part of the Committee. 

The rest of the evening, and many of the wee hours 
of the morning, remained for the assembly to enjoy 
themselves as they did. 

The guest of honor of the occasion was John Loser, 
past-president of the Office Machine Dealers Associa- 
tion of New York and now president of the national 
organization. 

We congratulate William Purvin, chairman, and the 
rest of the entertainment committee on the splendid 
evening, which indeed set new standards for the an- 


nual dinner-dance. 
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EIGHTH DISTRICT MEETING PLANS TOLD 


Inspiring talks, good fellowship, frolicsome fun and 
worthwhile meetings will be the chief factors of the 
eighth regional district meeting when Regional Gover- 
nor Frank Lynch opens the conclave in the Jefferson 
hotel, St. Louis, Mo., on April 28 and 29. 

Stationers, manufacturers and travelers are expected 
to flock to St. Louis for the convention from every sec- 
tion of Arkansas, Kansas, Missouri, Nebraska and OK- 
lahoma if a recently-issued bulletin and program of 
events is a criterion of the interest the two-day meet- 
ing will arouse. To mention only three subjects which 
will be dealt with by speakers whose knowledge is 
equaled by their ability to speak are the following: 
“Better Technique in Selling,” “Profitable Methods of 
Advertising,” and “A Successful Salesman Sells Com- 
fort and Health Rather Than Chairs.” 

Harold J. Hampton, president of The National Sta- 
tioners Association, and his co-worker, General Man- 
ager Charles P. Garvin, will both be on hand to 
interpret business conditions and discuss affairs of 
current interest. Their messages will have a serious 


meaning but will still be spiced with the humor for 
which Mr. Garvin is a national figure. 
Another special event and one which should prove of 
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interest to delegates who plan to take their families to 
St. Louis is a program of entertainment laid out for 
visiting ladies. A committee has been working for 
many weeks on this entertainment and has assured 
Governor Lynch that every available minute of the two 
days will be crammed with interesting events for the 
ladies in an effort to make their visit to St. Louis one 
long to be remembered. 
aa See 


CHICAGO TYPEWRITER DEALERS PAY HOMAGE 
TO ART AMES 

The regular monthly meeting of the Chicago Type- 
writer Dealers Association held Tuesday evening, 
March 14, was adjourned early so that the members 
could go in body to La Grange to pay their respects 
to A. R. Ames, who had passed away suddenly a few 
days before. Details concerning Mr. Ames’ career in 
the typewriter industry appear elsewhere in this issue. 

Some twenty-five members assembled for dinner in 
the Sherman hotel, listened to officers and committee 
reports and approved the appointment of a special 
committee to consider the matter of the Illinois State 
Fair Trade Act and its relation to price maintenance 
by certain distributors of portable typewriters. The 
committee appointed was as follows: Sam Fogel, chair- 
man; Frank Marin, Al Hug and Ray Williams. The 
following picnic committee was also appointed: Bob 
Novak, chairman; Frank Marin, assistant chairman; 
Otto Ernst and George Dinger. 

L. M. Albright, former president of the association, 
responded briefly to an invitation to address the group. 

Following adjournment, the men were led in a 
prayer by A. B. La Fleur expressing respect and tribute 
to Mr. Ames. Within an hour the men had assembled 
again in La Grange, a western suburb of Chicago and 
entered the chapel where the body of Mr. Ames lav 
in state. 

><> = 

FRIDEN BOOSTS “FRISCO” FAIR FIESTA WEEK 

The Friden Calculating Machine Company, San 
Leandro, Calif., is nothing if not patriotic and every 
employe from president to office boy is a dyed-in-the- 
wool Northern California booster. 

So when San Francisco and vicinity decided to hold 
a “Fiesta Week” in honor of the San Francisco World’s 
Fair, what more natural that the Friden organization 
do its bit toward making the event one long to be re- 
membered. 

And that’s exactly what they did. In fact the whole 
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company went “forty-nine” in a big way. The men 
provided themselves with overalls and the grandest 
assortment of highly-colored shirts ever seen in the 
palmiest days of Wild Bill Hickok and Calamity Jane, 
while the girls appeared in colorful western costumes 
and delightful Spanish hats. 


And so that such a splendid effort should not go 
down in history without some proof for future genera- 
tions some deep thinker herded the boys and gals to 
a convenient spot outside the Friden plant for a picture 
which we are honored to present here. 

EIS ES 


FINE PROGRAM ARRANGED FOR 7TH REGIONAL 

An interesting series of discussions on subjects of 
paramount interest to the stationer and traveler will 
be the highlight of the seventh regional district meet- 
ing to be held in Des Moines on May 5 and 6. 


The tentative program has been released by Gov- 
ernor Willis M. Mohn who also promises a capital 
program of activities for the ladies arranged by a 
committee which has worked for many weeks to com- 
plete a suitable two days of interesting activities. 


Among the subjects which delegates will hear dis- 
cussed by dealers in the district are: “Analyzing the 
Salability of New Products,” “Compensating Salesmen,” 
“What Are the Increasing Costs To Do Business,” 
“Value of Various Advertising Methods” and “Disposing 
of Slow Moving Merchandise and the Value of a Re- 
duced Inventory.” A half day will be devoted to the 
subject of sales and selling and will be handled by 
local dealer salesmen. ; 


During the convention entertainment features will 
be handled by the Northwest Travelers Club. 
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READ ADDRESSES SEATTLE DEALERS 

With a practical demonstration of the mechanics and 
adjustments of Remington portables, Models 5A and 6, 
by George A. Read of Remington Rand, Inc., Seattle 
staff, members of the Seattle Typewriter Dealers Asso- 
ciation, and their mechanics, have had the opportunity 
of learning hard and perplexing adjustments on the 
standard and portable model typewriters at a meeting 
on Feb. 21. 


The Underwood Elliott Fisher Company and the 
Royal Typewriter Company managers of Seattle are 
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FRIDEN CALCULATING MACHINE COMPANY EMPLOYES COMMEMORATE SAN FRANCISCO WORLD'S FAIR BY CELEBRAT- 
ING “FIESTA WEEK” IN COLORFUL COSTUMES OF THE FORTY-NINE DAYS 
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THORNTON JOINS SPEED-O-PRINT 

Taking with him an impressive record of experience 
in the duplicator and duplicator supply field, Col. C. S. 
Thornton last month took over the managership of the 
western division of the Speed-O-Print Corporation. He 
will head a branch office and warehouse at Oakland, 
Cal. 

Col. Thornton, a recognized authority in the field, 
began his career with the standardization department 





COL. C. S. THORNTON» 


of the Western Electric Company where, in a labora- 
tory built for him by the company, he manufactured 
stencils and duplicating inks used by all the organ- 
ization’s offices. In 1914 he joined the A. B. Dick Com- 
pany and for many years he worked as a special repre- 
sentative successively in Illinois, Michigan, Ohio, Mis- 
souri, Colorado and the state of Washington. Later 
he worked a considerable time as supervisor in charge 
of the northwest area of the United States. 

Resigning from the A. B. Dick Company in 1934 he 
engaged in the promotion of stencil duplicator sales 
in southern California and, for a brief period, in Wash- 
ington, D. C. 

Col. Thornton's military service began as a young 
man with the campaign of the 30th Infantry in the 
Philippines and terminated several years as colonel of 
the 138th Infantry of the 35th Division. During his 
military career he organized the 110th Observation 
Squadron at Lambert Field, Mo. 

The appointment of Col. Thornton was announced 
by A. Samuels, president of Speed-O-Print who said 
that increasing business and a desire to better serve 
dealer organizations in that section led to the decision 
to create the Oakland branch and place Col. Thornton 
in full charge. 


HANNA TAKES CHARGE OF HANO SALES 

On March 5, L. R. Hanna joined the staff of the 
Philip Hano Company, Holyoke, Mass., as vice-presi- 
dent and sales manager. Under his leadership an ex- 
tensive program of dealer selling has been launched. 
Sales activities, which have been concentrated in New 
England and certain other limited areas in the East, 
will be extended to all parts of the country. 

Mr. Hanna has been in the manifold forms and auto- 
graphic register business for many years. In 1924 he 
established his own business in Indianapolis, Ind., un- 
der the name of Hanna Register Company. Ten years 
later he became associated with The Miami Systems 
Corporation, Cincinnati, Ohio, as sales manager, a posi- 
tion he held until his recent affiliation with the Philip 
Hano Company. 

Throughout his career, Mr. Hanna has been con- 
cerned with dealer distribution. He is widely traveled, 
having made personal contacts with dealers in all 
parts of the country. He describes the manifold forms 
business as being highly specialized and consequently 
requiring specialized knowledge. A large part of his 
time has been devoted to educational work, helping 
dea'ers to a profitable understanding of applications. 

The Philip Hano Company has been in active opera- 
tion since 1888, producing autographic register forms, 








L. R. HANNA 

continuous and manifolding forms, hand carbon 
packets, manifold books, continuous forms interleaved 
with one time carbon, individual and continuous snap- 
a-part sets and a full line of autographic registers, 
both desk and portable models in all sizes. A short time 
ago the company installed a battery of high-speed, 
modern lithographic presses, introducing economies in 
production which have permitted lowering of prices. 
Practically all Hano forms are now lithographed. 
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SHEPPARD REACHES 40TH YEAR IN LOOSE LEAF 
FIELD 
Forty years ago in Chicago there lived a young man 
who, despite his youth, was a practicing attorney, an 
accountant and, for a period, treasurer of a chemical 
concern. He knew a lot about law, had a good knowl- 
edge of finances but above all he realized, through his 
auditing experience, the inadequacy of bookkeeping 
methods of that day and age. 
All of which serves to introduce Charles E. Sheppard, 


president of The C. E. Sheppard Company, Long Island 
City, New York, who is this year celebrating forty years 











CHARLES E. SHEPPARD 


in the loose leaf business as head of one of the oldest 
and largest manufacturers of loose leaf devices and 
visible record systems in the country. 


Young Sheppard, who was born and raised in the 
Windy City, was looking around for a business with a 
future when an auditor friend mentioned a prong 
binder which was then being manufactured by the 
Krag Manufacturing Company. It was a binder of 
Swedish origin and had been first exhibited at Chi- 
cago’s 1893 World’s Fair as the Tengwall binder. 


Imbued with foresight and a deep faith in the fu- 
ture of loose leaf and its place in the business world, 
young Sheppard forgot the law and all else to asso- 
ciate himself temporarily with the Krag organization. 
While in this connection he compiled and published 
what he believes was the first loose-leaf catalogue ever 
issued, and one year later—in 1900—went to New York 
City where he opened an agency under the name of 
The C. E. Sheppard Company. 


There was considerable opposition to loose leaf in 
that day and Mr. Sheppard, aided by a personal friend, 
the late Stephen T. Williams, set about overcoming it 
with such good result that he sold to the United States 
Steel Corporation an assortment of loose leaf ledgers. 
That sale goes down in history as the biggest loose-leaf 
order on record and was the turning point in the career 
of the Sheppard organization. 


Up to 1902 Mr. Sheppard bought all the necessary 
parts from Krag which later became the Tengwell File 
& Ledger Company, but in that year he established his 
own printing, ruling and binding plant. Two years 
later the company was incorporated and moved into 
larger quarters at 311 Hudson street. From that time 
on the demand for Cesco products increased to such an 
extent that in 1919 the firm was obliged to move into 
its present quarters, a large and modern four-story 
building in Long Island City, from whence Sheppard 
products are shipped to practically every part of the 
world. 


Associated with Mr. Sheppard in the conduct of the 
business, capitalized at $500,000, are Albert A. Gold- 
stein, vice-president; John W. Sheppard, treasurer and 
son of the founder, and Joseph A. Murray, secretary. 
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ELDRED RECALLS “BURNED BOXES” ON 50TH 
ANNIVERSARY 


Fifty years ago Milton N. Eldred, now proprietor of 
the Eldred Company, Lorain, Ohio, disobeyed his father 
and as a result is one of the leading stationers and 
office supply firms in Ohio. 

Paradoxical? Maybe, but on the other hand the story 
when revealed shows a fine sort of courage which is a 
prime requisite in the business world of today. The 
story as Mr. Eldred tells it took place when his father 
opened the first stationery store in Lorain and assem- 
bled in the back yard the boxes in which his merchan- 
dise had arrived from Elyria. 

“Save the boxes, son,” said the elder Eldred. “Pile 
‘em up nicely in the back yard. You may need them to 
ship the stuff back to Elyria.” 

But the boy, fifty years ago last month, burned the 
boxes and determined to make a go of the business or 
know the reason why. 

And that is the story Mr. Eldred recalled when his 
organization celebrated its fiftieth anniversary amid a 
hail of congratulatory messages and telegrams, flowers 
and a storm of well-wishing visitors who poured into 
the store to shake hands with the disobedient son. 

The first store was opened on what the local news- 
paper described as “the muddy corner” of Fifth and 
Broadway in 1889. Pens and school books—including 
the famous McGuffy readers—were about all the stock 
on hand. There was no basement; no facilities, and the 
“office supplies’ consisted of a nail hammered into a 
back door—a file! Close neighbors were Biacksmith 
Henry Frederick and Grocer Frank Bins, and local 
amusements were riding the tugs and dancing at 
French Creek. 

After Mr. Eldred burned his boxes and set himself 
to face the vagaries of business—nothing untoward 
happened! Conditions became better and business 
prospered, so much so in fact that in 1911 a move was 
made to a larger store at 552 Broadway where the en- 
terprising firm dazzled the local residents by installing 
the first plate glass window seen in the town at a 
fabulous price of $1,000. 

Perhaps the burned boxes seeped into the mind of 
Mr. Eldred for a brief moment when, in 1924, a tornado 
swept upon Lorain and the twister completely wrecked 
the store which was then in the 700 block on Broadway. 














M. N. ELDRED 


But to the box burning boy that was just a temporary , 
setback because in 1932 he and his son, A. C. Eldred, 
who joined the firm in 1914, moved the business into its 
present location at 375 Broadway. 

Today the company, in wordage of A. C. Eldred, is 
“second to none” in representation of office equipment 
manufacturers with merchandise stocked from the 
following imposing list: Shaw-Walker, Boorum & 
Pease, L. E. Waterman, Mittag & Volger, Rytex, Samuel 
Ward, Markwell, Master-Craft, Wilson-Jones, Ester- 
brook, Sanford, Old Hampshire, Ace Fastener, Speed- 
O-Print and Gibson Art. 
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WREN OPENS OFFICE IN OKLAHOMA CITY 

J. L. Wren Jr., who recently resigned after seventeen 
years with the Western Bank & Office Supply Com- 
pany, Oklahoma City, has opened temporary offices on 
the thirteenth floor of the First National Bank Build- 
ing. The sign on his office door reads: J. L. Wren, 
Office Supplies and Equipment. 

The present set-up includes a reception room and 
outer office combined, private office, and stock room 
for shelf goods, at 1330; and a sample line of furni- 
ture, desks, filing and other equipment in room 1355. 

Mrs. Ann Hurst, who has been Mr. Wren’s secre- 
tary for a number of years went over with him to 
continue in that capacity. Kenneth Gray serves both 
as stock and delivery boy. 

After leaving Texas University in 1922, Mr. Wren 
went to Oklahoma City and started to work as floor 
salesman, for the old Western Bank Supply Company. 
In a few months he was put on the stock control and 
cost desk, where he remained for about a year. 


With the reorganization of the firm in 1925 as the 
Western Bank & Office Supply Company, Mr. Wren 
became buyer for the stationery department. In 1934 
he was elected secretary of the company, which posi- 
tion he held until his resignation, which became effec- 
tive February 1 this year. Mr. Wren remained, how- 
ever, two weeks helping the man who was taking over 
his desk. 

Mr. Wren expects in the near future either to open 
a new stationery store or to make a deal with some one 
already in the field —-EVH 
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THREE OFFICE EQUIPMENT EXECUTIVES WIN 
GOLD MEDALS FOR BEST LETTERS 
Chosen from 11,000 contestants for honors, three 
executives, prominent in the office equipment indus- 
try, have been awarded the Dartnell gold medal for 
writing the best business letter of the year. The three 

winners are: 

R. E. Alexander, advertising manager, Standard 
Register Company, Dayton, Ohio; C. W. Hamilton, 
advertising manager, The Globe-Wernicke Co., Cin- 
cinnati, Ohio, and W. S. Miller, director of sales, The 
General Fireproofing Company, Youngstown, Ohio. 

The All-America gold medal award is held annually 
by the Dartnell Corporation, 4660 Ravenswood avenue, 
Chicago, for the purpose of raising the standards of 
business correspondence and executives from every 
part of the country vie with each other by sending in 
what they consider the best business letter thay have 
written during the previous twelve months. 

—-— 


CONRAD ON EUROPEAN TRIP 

B. B. Conrad, president of the American Numbering 
Machine Company, Brooklyn, N. Y., last month sailed 
on an extended business trip to Europe. During his 
journey Mr. Conrad will visit sales agencies and rep- 
resentatives in Great Britain, France, Holland, Bel- 
gium, and the Scandinavian countries, confident that 
such personal contact will give rise to new ideas and 
a fresh attack on the problems confronting business 
today. 











ADVERTISING SMITH-CORONA IN A 
BIG WAY.—This fine display of products 
of L. C. Smith & Corona Typewriters, Inc., 
was made recently in the lobby of a Bir- 
mingham, Ala., theater by the Birming- 
ham News. Before theater-goers entered 
the show they were given a fine view 
of the machines in the glass case which 
seems to eclipse “Jesse James” and “The 
Cowboy and the Lady.” the current at- 
tractions at the theater. 


TAMPA-ITES MEET WEIS PRODUCTS.— 
It would be difficult to find a better bal- 
anced window than this one of the Office 
Equipment Company, Tampa, Fla., self- 
styled outfitters “from pins to safes.” 
Products of the Weis Manufacturing Com- 
pany were used to form this display 
which acquainted the Tampa business 
man of the many filing aids, devices and 
forms available in Weis stock for prac- 
tically every type of business. 
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A Lot of People Think 
It’s Only for Letters 


—but here are 14 other ways, out 
of many thousands, to which users put the Mimeograph 






to work . .. Tell your prospects about these and other 


















applications ... and get more business! 
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School Papers ) 
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can get out a daily menu for a small 


restaurant or thousands of forms for a 








big corporation .. . And how simply it 





goes about it . . . Someone gets an idea 





that he wants broadcast... He gives the 








idea to a typist. She puts it on a Mimeo- 









Bid Sheets graph Stencil Sheet... It’s wrapped on The 


Mimeograph Machine . . . Out spin copies 






stenciled in clean-cut, rich black Mimeo- 






graph Ink... And there’s now a Mimeograph 






to fit any type of business... opening up your 






opportunity of more sales and more profits! 
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e Trade Mark of A.B. Dick ¢ 
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EBERHARD FABER REACHES 80TH BIRTHDAY 

Surrounded by a number of intimate friends and 
business associates who journeyed to Pinehurst, S. C., 
expressly for the purpose of showering congratulations 
upon him, Eberhard Faber, head of the Eberhard Faber 
Pencil Company, celebrated his eightieth birthday on 
March 14. 

Active, mentally alert and full of the joy of living, 
Mr. Faber is also celebrating another momentous 
event—the sixtieth anniversary of his entry into busi- 
ness, which occurred on March 2, 1879. 

The Eberhard Faber organization was launched 
ninety years ago by Eberhard Faber, Sr. Its first loca- 





EBERHARD FABER 


tion was the foot of Forty-second street on the East 
river in New York but in 1872 the building was com- 
pletely razed by fire. A few months passed and another 
factory was built at Greenpoint, Brooklyn, the present 
location of the company. 

In 1879 the elder Mr. Faber died and his son, then 
age 20, took over active control of the business, to be 
assisted a few years later by his brother, Lothar W. 
Faber. The latter devoted himself entirely to the man- 
ufacture of the product and the former exclusively to 
the selling of it. With business flourishing and bearing 
promise of a steadily-increasing volume Mr. Faber 
‘turned his attention to expansion plans with the result 
that six years later he erected a factory at Newark, 
N. J., for the manufacture of rubber erasers and rubber 
bands thus supplementing the Eberhard Faber pencil 
lines. From this point on Mr. Faber’s well-known fac- 
ulty for creating the new and unusual reached it peak. 
In this connection it is recalled that he was the first 
to establish a nickel-plating plant in America for the 
purpose of nickel-plating metal pencil point protectors 
and other pencil parts; the first to produce a high 
grade, rubber-tipped lead pencil in five degrees; the 
first to introduce the technique of painting with pen- 
cils, and one of the first to put rubber eraser tips on 
pencils, a practice still practically unknown in many 
European countries to this day. 

A touching tribute paid Mr. Faber on his birthday 
was a four-page booklet written and published by his 
associates in the business. Entitled “A Birthday Hand- 
clasp” the two inside pages bore a large portrait of the 
man it honored faced on the opposite page by the fol- 
lowing text: 

“Eighty years ago today there was born in New York 
City a boy who was destined to become a leading Amer- 
ican citizen. The death in 1879 of this boy’s father 
(who owned ‘the oldest pencil factory in America’) 
forced Eberhard Faber at the early age of twenty to 
assume command of a business which has had a vital 
bearing on the educational and industrial progress of 
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the world. This year also marks the sixtieth anniver- 
sary of Mr. Faber’s conduct of the company which 
bears the Eberhard Faber name. To Eberhard Faber, 
manufacturer, leader, good fellow, pioneer American, 
we extend a token of congratulations and devotion— 
a warm eightieth birthday handclasp.” 

To which OFrFrice APPLIANCES adds its congratulations 
with the hope that “three score and twenty” just 
passed be followed by another period of similar dura- 
tion. 

*— 
STURGIS CELEBRATES 10TH YEAR 

Ten years of systematic growth and expansion are 
being celebrated this month by the Sturgis Posture 
Chair Company, Sturgis, Mich., of which R. C. Hunt- 
ley is president. 

It was in the spring of 1929 that the company was 
founded. Stock was modest—in fact—the firm’s initial 
output was only three models of adjustable rigid back 
type chairs. Dealer activity was practically nil. But, 
confident in the worth of their product and imbued 
with the desire to create a business nationally known, 
officers and workers alike of the Sturgis organization 
set to the task of making a nation Sturgis-conscious. 

That they succeeded is amply demonstrated by the 
fact that today, under the careful guidance of Mr. 
Huntley and his associates, the company maintains a 
large and complete stock of stenographic and executive 
chairs available in both the adjustable rigid back and 
the adjustable spring back types. Added to these lines 
is a special series of steel conventionai chairs, an- 
nounced last January, which are nonadjustable and 
designed primarily for use with steel office desks. 

<2 


ELSON MADE VICE-PRESIDENT OF UTILITY 
SUPPLY COMPANY 

At a recent meeting of the board of directors of 
the Utility Supply Company, Chicago, William B. Elson 
was elected vice-president and general manager. 

Mr. Elson’s connection with the commercial sta- 
tionery industry covers only a few years. For many 
years prior to 1926 he was associated with one of 
the largest millinery houses in the world. As part 
owner and general manager of the firm he contributed 
largely to the progress of the company. 

In 1926 he withdrew from the millinery enterprise 
and organized his own investment company. He 
liquidated that business in 1933 and late in 1935 joined 
the Utility Supply Company as city sales manager. 
A year and a half later he was made general manager. 


] 





W. B. ELSON 


With a native flair for management, highly trained 
and developed through many years in other fields, 
Mr. Elson has been instrumental in trebling the busi- 
ness volume of the Utility Supply Company. Ad- 
mittedly his technical knowledge of commercial sta- 
tionery lines is limited but his management skill more 
than balances, as his record shows. 
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MORE PROFITS 
TO YOU! 


5 great portables make up the 
CORONA LINE... gives you 5 ways 
to sell prospects ...5 ways to suit 
every pocket-book. Corona means 
more profits because you have 5 ways 
to get more customers ... hence, 


more sales... more profits. For more 


profits, sell the CORONA LINE. 


CORONA 


MANUFACTURERS ALSO OF THE NEW 





SUPER-SPEED L C SMITH OFFICE TYPEWRITERS 


LC SMITH & CORONA TYPEWRITERS INC 
SYRACUSE NEW YORK 






CORONA 
JUNIOR 
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From the customary eight opera- 
tions of ordinary filing cabinets, 
the Super Filer reduces motions 


to four simple, easy steps. 


Super Filer, the mechanized file, 
gives to the modern office the 
speed and accuracy of filing 
that is of prime importance to 


profitable management. 
When you want a record, Super 
Filer reveals it without fuss or 


fumble —in half the time. 





@ Sell Super Filer and you sell your 
customers modern efficiency and you open opportunities 


for other GF items in modern office equipment. 


Zc GENERAL FIREPROOFING G: 
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NORTHWEST TRAVELERS NOTES 
By A. J. Nordstrom, Correspondent 


Keith Thompson of the Minot Stationery Company, 
Minot, North Dakota, was confined to his bed with an 
attack of the flu late in February, but at this writing 
is back on the job as good as new. 

Roman Rothe, the Sheboygan stationer, Lee and 
Oscar Dodenkirk of the Fond du Lac Stationery Com- 
pany, Stan Coe of the Berndt Company and Clem 
Kaster of the Northwest Office Supply Company of 


Green Bav were among the other dealers who suffered | 


from the flu. 

Joe Roller, of the Roller Office Supply Company at 
Grand Forks, recently returned from a three weeks so- 
journ on the West Coast, where it is reported that he 
took in the big fair at Frisco and paid particular atten- 
tion to the Sally Rand attraction, according to some 
of the members of the Novt+t*west Travelers Club. 

Harold Schmidt of the Schmidt Printing Company at 
Rochester, Minn., returned to his duties around the 
first ef March, after a three weeks’ vacation in the 
deep south, during which he took in the Mardi Gras 
at New Orleans. 


” * « 


Roy Clarke, perennial secretary of the Northwest | 


Travelers, and Richard (Dick) Gingland, the pen man, 
were among the travelers who were confined during the 
flu epidemic, but both have resumed their respective 
duties. Stanislaus Griebel has also gone back to work 
after fighting off an attack of influenza. 

. - oF 

Herb “Electric” Morgan says the weather in the Da- 
kotas was so mild during the week of March 13, that he 
doffed his heavies, and was very comfortable in his 
shirt sleeves. Apparently Herb was spoofing, judging 
from the weather which hit the rest of Minnesota and 
Wisconsin, as the weather forcasters claim that the 
storms originated in the Dakotas. We shall continue 
to believe that this otherwise reliable traveler was 
stringing his fellow members along when he sent in 
this report until he brings convincing proof to the 
contrary. 

Happy Hasty is on a six week trip to the coast at 
this writing, but is expected back in his usual haunts 
about April 15. 

Fred Schaefer is quite proud of the new display case 
his company is putting out to the trade. 


“ 








Haven’t seen Karl Kiesel around for some time, but | 


suppose he is sunning himself in Florida as is his usual 
custom this time of the year. 


* * * 


Parle Cooley, the Batesman, is showing the new edu- | 


cational talkie put out by his company to an ever 

increasing and appreciative audience. Having seen and 

heard this talkie, I would recommend that every sta- 

tioner in these United States avail himself and his 

sales force of the opportunity of seeing this picture. 
7 7 > 

Willis Mohn, seventh district governor, urges every 
member of the Northwest Travelers Club to preach the 
gospel on the regional meeting to be held in Des Moines 
on May Fifth and Sixth. The committee has arranged 
a very attractive program, and all Travelers and deal- 
ers in this district should be present. 

Sherm Read celebrated his thirty-sixth year in the 
stationery business on February 2. Sherm also had 
reason to be doubly proud in February as on the twen- 
ty-fourth, a grandson, William Nels Stolley, was born 
to Sherm’s daughter. 





Your Letters 


reflect YOU. Do they suppress or radiate— 
the attractive warmth of your message? 

Panama and Beaver Ribbons do full jus- 
tice to your message. They reflect your 
personality at full value. 


There's a 





style for 
every setup... 





ask your 
PANAMA or 
BEAVER man 





MANIFOLD SUPPLIES COMPANY 


Manufacturers of PANAMA and BEAVER 
Typewriter Ribbons and Carbon Papers 


188 THIRD AVENUE BROOKLYN, N. Y 
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YOU CAN 
MAKE MONEY 
ON 


STORAGE 
BOXES 


Every 
Month 
in the 
Year! 


n 
. 


Sell “Libertie 


Because... . 


There is a huge volume 
of continuous record 
storage... 


New laws require more 
records to be preserved... 


There’s a stock or made-to- 
order size Liberty Box for 
every business record. . . 


Amd .«e 


For 21 years, Liberty Boxes 
have been accepted every- 
where as the economical, 
efficient method of storing 
every kind of business 
records. 

€ 


Attractive Trade Discounts, sales- 
making advertising, a nationally 
famous name, make Liberty Boxes 
year ‘round profit-makers. 


BANKERS BOX CO. 


536 So. Clark Street, Chicago 
Established 1918 





LIBERTY Storage Boxes, 
STAX ON STEEL Transfer Files, 
LIBERTY Permanent Storage Binders 
... THE COMPLETE RECORD- 
STORAGE LINE! 
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ROYAL ANNOUNCES WESTERN PROMOTIONS 

The Royal Typewriter Company, New York, N. Y., 
has recently announced several advancements in its 
western division sales organization. Chief of these 
is that of Loftin E. White, former manager of the St. 
Louis district office, to the position of assistant sales 





L. E. WHITE V. A. HART 


manager under Western Sales Manager A. W. Barlow. 

Mr. White is well known in the typewriter industry 
and has had extensive experience. He was first em- 
ployed by Royal in the Omaha, Neb., branch. In 1923 
he was transferred to St. Louis as a salesman and two 
years later was made manager of the branch. In his 
new position Mr. White will contact all the western 
division branches and standard dealers. 

The second promotion was that of V. A. Hart who 
was transferred from the managership of Sioux City 





P. H. BARTH 


Cc. D. SPARWASSER 


to take over the St. Louis district. At the same time 
C. D. Sparwasser, a salesman at St. Louis was ap- 
pointed manager of the Milwaukee, Wis., branch and 
Paul H. Barth, who formerly operated typewriter stores 
at McCook and North Platte, Neb., was assigned to 
the managership of the Sioux City office vacated by 
Mr. Hart. 
ee 

SOMERS PREPARES RIBBON CHART FOR DEALERS 

E. B. Somers, head of X-Celar Products, 1011 Chest- 
nut street, Philadelphia, has recently published a useful 
typewriter ribbon chart which is available to dealers on 
request. Made of heavy paper which can be tacked up 
for permanent reference in any handy place, the chart 
tells at a glance the widths and lengths of ribbons for 
all standard and portable typewriters, adding ma- 
chines, listing, billing and bookkeeping machines, time 
clocks and ticket daters. Another section is reserved 
for ribbons of special jobs and old machines. On the 
reverse side appears complete descriptions and illustra- 
tions of the company’s lines of ribbons, carbon papers, 
X-Celar ribbon winders and the X-Celar type and 
platen cleaner 
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NEVA-CLOG J-30 
Stapling Plier 
The machine of a thousand uses. 


There are many uses for NEVA- 
CLOG J-30 Stapling Pliers in 
offices, stores, shipping rooms, 
warehouses, manufacturing plants, 
greenhouses, dry cleaning estab- 
lishments, laundries; from fasten- 
ing correspondence to assembiy 
operations in manufacturing. 

Its advantage is in its GREATER 
UTILITY. It is portable and can 
be used in any position—verti- 
cally or horizontally. Only one 
hand need be used to operate it. 

MODEL J-30 is light in weight, 
yet rugged. Requires but little 
space and can be put into the 
desk drawer or pocket when not 
in use. Indispensable for vertical 
filing or for attaching material to 
a permanent card. 

This is a “MUST” machine for 
your 1939 Stapling Department. 





NEW SILENT 
SALESMAN 


NEVA-CLOG dealers will welcome this new silent salesman. 
Holds six NEVA-CLOG J-30 Stapling Pliers and will help you 
make more sales with less effort. You can put it in your show 
windows or on your counters. Each order for 6 or more J-30 Pliers 
is shipped in this new display carton. 

Freshen up your stock by ordering six of these Stapling Pliers 
today, and specify how many imprinted folders or blotters you 
w.sh for sales helps. 


NEVA'CLOG | 
oPind Mach 
> ond Staples p SY 


NING THINGS 


This new colorful 8-page 
folder in two colors will 
stimulate your sales vol- 
ume. Free, imprinted, on 
order. 


And there is a new small 
display card to send you 
for use with this ]-30 ma- 


chine. WRITE. 


NEVA-CLOG PRODUCTS, Inc. 


BRIDGEPORT, CONN. 
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W.A. SHEAFFER PEN CO. 


W. A. SHEAFFER, President 


FORT MADISON, IOWA, U.S.A. 





THE WHITE DOT IDENTIFIES SAN FRANCISCO TORONTO 


NEW YORK CHICAGO 
THE LIFETIME PEN ARCADE 6-7 MONADNOCK BLDG i69-173 FLEET ST 


34™ STREET 508 REPUBLIC BLOG 





TO SHEAFFER DEALERS ALL OVER THE NATION: 


Many of you this year will be attending the World's Fairs 
in New York and San Francisco. 


Fort Madison, Iowa, is situated on the transcontinental 
route of the Santa Fe Railroad. Those of you going from 
West to East may, therefore, pass through Fort Madison, and 
those of you going from East to West may do likewise. Why 
not arrange for a stop-over privilege and spend a day or two 
with us? Let us show you in our factory, the painstaking 
craftsmanship that goes into every Sheaffer product. 


If this is not possible, you are cordially invited to visit 

our New York Office at 16 East 34th Street or our San Francisco 
Office in the Arcade of the Monadnock Building. In either 

of these places you will have the opportunity of seeing an 
interesting range of merchandise that is far greater than any 
of our representatives can carry on the road. 


This summer, whether you stand in the Golden Gate and look 
toward China, or wander through Bagdad-on-the-Hudson, MAKE 
IT A POINT to visit the most complete Sheaffer pen displays 
ever seen, at the San Francisco and New York Sheaffer offices, 


or at the factory. 


IT'S A DATE! All three points extend you a royal welcome. Each 
display will give you ideas. And you'll see an in-the-flesh 

demonstration of a WHOLLY NEW APPROACH to PEN PROFIT--a method 
that has stepped up Sheaffer dealers' sales 80 to 280 per cent! 


So, in planning your World's Fair trip, plan to contact the 


Sheaffer organization at one of these three points, and add to 
your store of fountain pen knowledge. 


Yours very truly, 


W. A. SHEAFFER PEN COMPANY 





APRIL, 1939 


NEW ENGLAND TRAVELERS NOTES 

A story of a speedy stationer. Fire broke out in the 
store of the A. L. Cole Company, Lawrence, on Sunday, 
February 5 and grew into a three-alarm blaze. While 
firemen were still fighting the conflagration Bill Cole 
secured a new location at 290 Essex street, moved in 
some stock from the Fulton store and opened for 
business on Monday. 

The Mason-Preston Company, Woonsocket, has re- 
cently completed a fine improvement and enlargement 
on its premises under the able supervision of President 
Mason, head of the company who won applause some 
time ago for his splendid work on behalf of the Woon- 
socket Community Drive. The New England Stationery 
Company, Providence, R. I., also completed a similar 
job. 

Two other business houses well-known in the sta- 
tionery and office supply field, suffered damage from 
fire in recent weeks. They are the L. P. Purington 
Company, Lynn, and A. Kleban, Bridgeport, Conn. 

. * * 

Several well-known members of the industry are 
enjoying Winter vacations. Among these are our 
Junior Past President Fred Salmen who, with Mrs. 
Salmen, is on an auto tour of the South, and Mrs. 
Sadie Agronick, who is vice-president of the Rhode 
Island Stationers Association and owner of the Capitol 
Stationery Company, Providence, is enjoying a holiday 
in Bermuda. 

Congratulations are in order for Abe Beirponch of 
the Central Stationery Company, Hartford, Conn., who 
recently became the proud father of a baby daughter. 


a - + 


Clifford W. Thurber, for the past fifteen years a 
member of the staff of the General Typewriter Ex- 
change, New London, Conn., has recently opened a 
store at 15 Union street, New London, and David A. 
Aransky has opened the Commonwealth Stationery 
Company at 204 Crescent street, Brockton, Mass. 


* * * 


The above news items were gleaned from the N. E. T. 
Club News, official organ of the New England Travelers 
Club. 

<< 
FIRST RETURNS REPORTED FROM D. & B. SURVEY 

A nation-wide survey of business conditions con- 
ducted by Dun & Bradstreet, Inc., New York, N. Y.., 
has began to show returns which, tabulated accord- 
ing to manufacturing, wholesaling and retailing class- 
ifications received from 10,000 business concerns reveal 
some interesting information on 1938 general condi- 
tions. 

The reports indicate that in every field sales de- 
clined more rapidly than inventories during 1938. 
Compared with 1937, total dollar sales of reporting 
manufacturers were off 12 per cent, of wholesalers 
10 per cent, and of retailers 8 per cent. Based on the 
above figures and other data it is estimated that total 
sales of manufacturers were 15 per cent below 1937; 
of wholesalers 13 per cent below 1937 and of retailers 
11 per cent below 1937. 

In making public these estimates Dun & Bradstreet 
pointed out that they are preliminary and subject 
to adjustment in the final report. 

—><-- 


COLUMBUS BLANK BOOK OFFICERS RE-ELECTED 

At a recent meeting of the Columbus Blank Book 
Manufacturing Company, Columbus, Ohio, the fol- 
lowing officers were re-elected by the stockholders 
and directors: 

Fred M. Ellis, president;-N. M. Peterson, vice-presi- 
dent and assistant treasurer; H. B. Perkins, secretary- 
treasurer and general manager. Directors include offi- 
cers and F. H. Gale. 








What about 
Platens? 
: They are your Biggest Market For 
; 


Sales. 


15,000,000 Typewriters in use Today, 
is conservative estimate. 


Let’s do Something About It! 
We have plans ready. Write us! 


AMES SUPPLY COMPANY 


Manufacturers and Distributors of Typewriter and 
Adding Machine parts, tools, equipment, platens, 
ribbons, carbons, and supplies. 





Home Office: 
564 West Randolph Street 
Chicago, Illinois 


Telephone Franklin 1946 


Foreign Offices and Branches: 


ENGLAND, Longs, Ltd., 80 Queen Street 
Lendon, E. C. 4., England 
Tel. —City 1621 


MEXICO—L. Gomez, Jesus Carranza No. 28 
Mexico City, D. F. Mexico 
Tel.—Eric 6-67-46 


Branches 


ATLANTA—I1 Pryor Street 
Tel.—Walnut 2443 


DALLAS— 206 Lane Street 
Tel.——2-8894 


NEW YORK CITY—37 Murray Street 
Tel.—Barelay 7-2191 


SAN FRANCISCO—583 Market Street 
Tel.—Garfield 1264 


Offices and Agents 


Boston—Ames Supply Agency 
136 Federal Street 
Tel—Hubbard 6895 


Cincinnati—Peter Paul Service 
808 Main Street 
Tel.—Parkway 0866 
Cleveland—Typewriter & Supply Company 
1006 Superior Avenue, N.E. 
Tel.—Main 0136 
Denver—j. S. Stohl & Co. 
926 Seventeenth St. 
Tel.—Main 10624 
Indianapolis—King Typewriter Exchange 
207 Massachussetts Ave. 
Teil. —Lineoin 9470 
Los Angeles—Winder’s Platen Serv. Co. 
524 8. Spring Street 
Tel.—Michigan 0259 
Minneapolis—Precision Platen Co. 
126 Seuth Third Street 
Tel.—B.R. 6482 
New Orleans—Peter Paul Mechanical Service 
509 St. Charies Street 
Tel.—Magnolia 1205 
Philadelphia—Liberty Typewriter Co 
132 South tith St. 
Tel.—KIN. 0417 
Pittsburgh—Standard Typewriter Co. 
501 Market Street 
Tel.—Atiantie 0342 
St. Louis—Fleteher Typewriter Co. 
806 Pine Street 
Tel.—Main 0843 
Seattle—Seattie Platen Mfg. Co 
91 Spring Street 
Tel.—E.L. 1576 
Washington—General Typewriter Co 
D.C 806 F. Street, N.W. 
Tel.—NA. 2249 


4 
LXKAAAAKAA NAAN AN LALLA ASS SSS 


KTARVAVAAARALAAAVRAAVAAVAVLAVAVVVVVV VSS SSS SSS SSS SSS DSSS SSS 


~S 








50 





OFFICE APPLIANCES 


INSULA TE Seen and Heard 


LETTER FILES 


WITH RECEDING DOOR 


Insulated letter file. Note 
receding door. 


This new product opens the way to a field of 
new profit making possibilities. A substantial 
demand exists for increased protection of im- 
portant papers. Meet your customers’ needs by 
selling Insulated Letter Files with a one-hour— 


Class C consiruction. 
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Note special improved jamb construction. 


These fireproof jackets can be furnished empty 
enabling you to use your own files. Or furnished 
complete with letter, legal or combination inserts 


if desired. 


New catalog and price list ready. Write for 
your copy and information concerning ex- 
clusive agency franchise for your territory. 


INSULATED METAL PRODUCTS 


GENEVA, ILL. 





Fireproof jacket ready for file 
to be installed. 








in Southern California 


By Hobart W. Martin 
814 Highland avenue, Manhattan Beach 


HEN the National Association of Credit Men 

met in St. Louis a short time ago they found 
that credits and collections are somewhat better than 
they were during preceding months. Optimism seemed 
more generally to have the edge over its opposite. 
Such a condition does not seem to prevail here in 
Los Angeles and suburban towns; but the West seems 
always to be slower in picking up prosperity or even 
the symptoms thereof than the East. In other words, 
what may be called good times or better times, come 
in waves from east to west. But not every store nor 
every agency is afflicted equally. Some claim good 
business and fair collections. Others say that trade is 
“rotten” and that there are simply no collections what- 
ever, and that the chain stores are the only outfits 
that are making money. 


+ ~ « 


Hartwig Joins Office Service Company.—Larry Hart- 
wig has resigned from the staff of Barker Brothers at 
Los Angeles and has established a connection with the 
Office Service Company, owned by Francis Fisher. 
Mr. Hartwig is at present soliciting orders for the 
refurnishing and reconditioning of office furniture- 
a business which has taken on an astonishing growth 
during recent years. For a number of years Mr. Hart- 
wig was associated with the Pacific Desk Company. 
Later he went with Barker Brothers. He is intelligent 
and industrious, and thoroughly understands the office 
furniture business. 

Allens Visit Los Angeles Branch.—Mr. and Mrs. 
Ralph C. Allen of Allen Calculators recently spent ten 
days in Southern California with their dealer, E. E. 
Thornton of the Thornton Typewriter Exchange in 
Los Angeles. They visited the Metro-Goldwyn-Mayer 
studio at Long Beach, the Fuller Rancho and other 
points of interest, including beautiful Santa Anita, 
celebrated for its racing. Here, we are told, Ralph 
picked five winners. They left for the Grand Canyon 
by way of San Diego and Phoenix. Their many 
friends hope they will hurry back. 

New Concern at Huntington Park.—The Park Office 
Equipment Company is the name by which a new 
organization in Huntington Park, California, has been 
christened. The company handles stationery, printing, 
office machines and equipment. The store is situated 
at 2615 East Gage avenue. 

Manufacturers’ Agent Operates Store at Chico. 
Nathan A. Straus, one of the best known manufac- 
turers in this field in the West, is now operating the 
Chico Book and Stationery Company at 434 Broadway, 
Chico, California. 

Davidson Makes Appointments.—James A. Davidson, 
well known as a manufacturers’ representative in this 
field, has appointed twenty-five new agents for the 
Fritz-Cross line of posture chairs, covering eleven 
western states. 


* * * 


Forrest Reade Transferred.—Forrest B. Reade, for- 
merly of the L. C. Smith & Corona Typewriters Inc. 
at San Francisco, has been transferred to the Los 
Angeles Branch of that company. Mr. Reade came 
just in time to attend a dinner given by the manager, 
C. J. Harris, in celebration of the winning of the first 
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A complete 
variety of sizes 
and types 


SPEED se 
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your turnover with yellow boxes —— 
FASTENERS 
THUMB TA 
USTOMERS come back to the best stationers for their fastening ae CNS 
devices 1n the Yellow Box Line. This is the quality line packed in STAPLES 
TAK-A-PINS 








the distinctive ye/low that your customers remember. 
and related items 


y first 


It builds demand. One box sells another. That’s why almost every 








class stationer carries the Yellow Box Line. 





And the uniform packaging makes more than 
usually attractive counter, window, and shelf 
displays. It’s easier for you to exhibit these har 


monious, fast-selling items 


On a quality line like this one, with less price 
competition, you make more money on every box. Division of Scovill Manufacturing Company 


_ ; a 2 : Waterbury, Connecticut 
Sales helps are available lealers who standardize 
mt ‘e e. Write to f ails, com- 

on the Yellow Box Line. Write us for details, con nie venin ; eiseiadel : onan Onan 


j ‘T ratinr - . 
plete information. IN CANADA: BROWN BROS., LTD., TORONTO 2. 
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ITH the announcement of modern Main- 

liner Desks offering four, six or eight legs 
GH at the option of the customer—but with only one 
desk for the dealer to stock—office appliance 
dealers realized that Art Metal had licked one 
of the oldest and toughest problems in desk 
merchandising. 

If you saw the Mainliner at the shows you 
know it is a complete new desk—not an old line 
mm modernized. Even the drawer pulls are new and 
“? patented. The Mainliner brings to the stand- 

ard desk, and in a complete line of models, the 

modern rounded contours of corners, pedestals 
' and legs, and new engineering which makes 
the structural strength and rigidity of the desk 
independent of the number of legs. 

Each drawer pedestal is a complete welded 
unit. Desk top is triple re-enforced, made of 
heavy gauge steel and covered with finest grade 
battleship linoleum (Artolin). 

Now, as Mainliner Desks go into produc- 
tion in a complete line of models, Art Metal en- 





gineering makes another advance and renders 
obsolete the bulky, extra-width pedestal for 
typewriter use. 

The ‘‘Fold-O-Way’”’ Typewriter Shelf (patent 
applied for) takes any standard typewriter in 
standard width pedestal. It is silent, smooth and 
positive in action. It brings new convenience 
and smartness to the secretarial desk. It pro- 
vides typewriter facilities instantly and stand- 
ardizes as well as permits perfect alignment of 
desks in general offices. 

Mainliner Desks give Art Metal agents 
these three advantages: A complete line of truly 
modern standard desks, available in four, six 
and eight leg styles from stock, and with type- 
writer facilities in any desk having standard 
width pedestals. This is an unbeatable combi- 
nation. 

Art Metal agencies will have these new 
Mainliner Desks exclusively. Write our 
Agency Division today, and find out if your 
territory is open. 


4ART METAL CONSTRUCTION COMPANY, Jamestown, N. Y. 





has ample clearance in a standard 
desk pedestal with the Art Metal 
Fold-O-Way typewriter shelf. 


f The largest size standard typewriter 


ART METAL 





The typewriter rolls out easily on a 

machined track. A touch of the hand 

starts it upward with the mechanism 
doing most of the work. 


FOLD-0-WAY TYPEWRITER 


Z —_, 
/ Art (Natal \) 
; . Jamestown New York 4 





The typewriter shelf locks securely 

in place with an automatic catch con- 

veniently located for use when the 
machine is to be stowed away. 


SHELF 
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_ SEALED ON A SPOT 
_ TEARS ON A DOTTED LINE 


There's no waste of tape or time in open- 
ing ‘‘Spotseald’* Adding Machine Rolls 
. .. Grasp a corner—tear on the line. . . 
that’s all! A couple of inches of tape—a 
couple of sats of time... it’s done. 


WITH A STOP SIGN AT 
THE END OF THE ROLL 


—— 


And there’s no excuse for 
printing totals on a bare 
platen, either! For three 
whole feet from the end of 
each roll there runs a red stop 
signal ...a red band on = 
each edge that says ‘‘Have i 
another roll handy.”’ | 


**‘Spotseald’’ Adding Machine Rolls are 
made in five grades and in all standard 
sizes. Write for complete information 
and prices. 


ROCKWELL-BARNES CO. 


1515 WEST 38th STREET. . 


CHICAGO 


SPoTSEALD 





OFFICE APPLIANCES 


place in the second flight of the branch managers’ 
contest in division No. 1. 
> > - 

Harlan Joins Vernon Force.—Henry Harlan is achiev- 
ing success in his work with the western sales division 
of S. E. & M. Vernon, Inc., New York City. 

> * * 

Lynde Joins Shallcross Staff—John A. Lynde, for 
several years a member of one of Los Angeles’ direct 
mail organizations, has joined the Shallcross Company 
as a salesman and service representative. His previous 
experience has given him a thorough knowledge of 
mimeographing and its problems. 

> > ” 

Skinner Takes Over Store at Ventura, Calif.—oO. J. 
Skinner, formerly and for some time with the Sta- 
tioners Corporation of Los Angeles, now owns and 
operates the J. J. MacGregor Company, 472 East Main 
street, in Ventura, California. Mr. Skinner has a thor- 
ough understanding of the business, and his success 
therein is a foregone conclusion. 

* . . 

George Morgan Adds Another Line.—George Morgan 
of Los Angeles, who handles several lines as manu- 
facturers’ agent, has added the Ever Ready Calendar 
Company’s products to his list. Mr. Morgan is an able 
and convincing young man—a go-getter. like his 
father, Harry Morgan, president of the Stationers’ 
Corporation. 


+ + ° 


Henry Homer Adds a Salesman.—Henry Homer, 
veteran western sales representative of the Esterbrook 
Steel Pen Company of Camden, N. J., has appointed an 
assistant in the person of George W. Silman. Mr. 
Silman lives in San Francisco, but will cover the 
states of Oregon, Washington, Idaho and Montana. 
His achievements give guarantee of a successful future. 

* * os 

Modern Business Machine Co. Opens.—The Modern 
Business Machine Company is now open under the 
direction of Lester St. Clair, owner. The store, which 
is neatly and attractively appointed, is located at 
423 Sacramento street, Vallejo, California. 

* ” . 

Bates Shows Some Movies.—The Bates Manufac- 
turing Company is now showing several reels of mov- 
ing pictures, which are interesting and educational. 
These show the several processes in making and mar- 
keting the Bates products. 

> * 7 

Thorcell Heads Los Angeles Elliott Agency.—C. G. 
Thorcell, who has been associated with the sales staff 
of the Elliott Addressing Machine Company since 1917, 
advancing step by step, now holds the important posi- 
tion of manager of that company’s branch office at 
108 East Eleventh street, Los Angeles. Able and ener- 
getic, Mr. Thorcell reports a satisfactory condition of 
business. Sales, he says, are not for those who wait, 
but for those who pursue. 


+ * 


San Diego Typewriter Man Visits Southwestern 
Metropolis.—G. E. Gleason. owner of the American 
Typewriter Company, San Diego, California, recently 
paid a visit to Los Angeles, where he called on Charles 
J. Harris, manager of the L. C. Smith & Corona Type- 
writers Inc. branch office. Mr. Gleason is a veteran in 
the typewriter business, and is one of the ablest men 
in the industry. 

= * ” 

Miss Campbell Weds.—Jane Campbell, secretary for 
Charles J. Harris, manager of the L. C. Smith & Corona 
Typewriters Inc, at Los Angeles, was married a short 
time ago to J. L. Laurence. OFFICE APPLIANCES Offers its 
best wishes. 


* * * 


Ventura Typewriter Man Makes Some Calls at L. A. 
F. E. DeMott, head of the Ventura, California, office 
of the L. C. Smith & Corona Typewriters Inc, recently 
paid a visit to C. J. Harris, manager of the company’s 








Weis Victory Transfers have always been good, 
but néw they are better. New method of 
manufacture makes them stronger. Only one 
lock—on the side and handy—and they’re 
dust proof. No water, no sponge, no fuss 
to set up a Victory. Here’s a transfer that 


will stand the gaff—one you'll like to sell. 
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If your salesmen would carry 
one of our CELL-U-SEAL 
sample sets and show your cus- 
tomers the advantages of CELL- 
U-SEALING, you will sell fewer 
plain guides but more that are 
CELL-U-SEALED and make 


more money per individual sale. 



































If you will demonstrate to your 


customers the advantages of our 


Duo-Topped Filing Folders, you 


will find them easy to sell; your 
customers will like them better 
than single top folders and you 
will make more money per thous- 
and. Get our salesmen’s sample 


sets for demonstrating purposes. 








Weis Midget and Standard Card Index Trays 
are everyday merchandise with stationers 
throughout the country. Styles and kinds to 
meet competition; trays with and without 
covers; long and short trays in widths to meet 
any card filing requirements; finishes to har- 
monize with other office equipment. After 
30 years Weis still leads in the production of 


wood Card Index Trays. 
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principal office at Los Angeles. Mr. DeMott is well 
satisfied with conditions as he finds them—which does 
not discourage the hope that they may become better. 


> 


Leathercraft Builds Fine New Factory.—Three moves 
on the checkerboard of business have brought the 
Leathercraft Manufacturing Company into a hand- 
some new factory at 3045 East Eleventh street, Los An- 
geles. The company was organized in 1934. A year later 
they made a second move to enlarge their space. After 
three years (February, 1939) they took possession of the 
new plant which we hope to present pictorially in the 
May issue. 

8 


GOES’ BASEBALL *CALENDAR READY 

Continuing a custom of many years standing, the 
Goes Lithographing Company, 49 West Sixty-first 
street, Chicago, has recently produced its 1939 Base- 
ball Calendar which will be ready for distribution in a 
short time. 

As in previous years the calendar is replete with new 
features, having been completely changed and greatly 
enlarged both in size and number of pages. It contains 
sixteen full pages of schedules, records, “Food for 


Back Cover of Goes. | 





GOES’ BASEBALL CALENDAR 


Fandom” and interesting baseball facts and history. 
The schedules include seven leagues—both majors, 
American Association, International League, Pacific 
Coast League, Southern Association and Texas League. 

World series records back to 1903, summary of 1938 
games and a score of other important features are in- 
cluded. Black spaces are left for dealer imprint or even 
printing of local baseball schedules. Further informa- 
tion, prices, samples, etc., may be obtained by writing 
to the company at its Chicago offices or at 53-A Park 
place, New York, N. Y. 


*—- © 


NEW S-W CONFIDENTIAL WHOLESALE PRICE LIST 

Shipman-Ward Mfg. Company, 325 North Wells 
street, Chicago, Ill., recently released an enlarged new 
price list covering all makes of rough and rebuilt type- 
writers and offering dealers an opportunity to save 
money by consolidating their purchases of different 
makes. The new list also includes Underwood fanfolds 
and new portables, besides prices for rebuilding type- 
writers and adding machines. Attractively printed in 
black and red on a durable paper, price list No. 476 
will stand up under constant usage. 

The response to this new price list is convincing 
evidence of the high esteem in which the Shipman- 
Ward organization is held by the trade. Maintenance 
of high standards of quality in the machines offered, 
and strict adherence to a policy of promptness in serv- 
ice have resulted in a steady advance in the volume 
of Shipman-Ward business transacted each month. 
C. A. Thompson, sales manager, reports February, de- 
spite its shortness, registered a higher volume of busi- 
ness than any single month for some time. 
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There's a 


Profit 


FOR YOU IN “IDEAL” SAFETY! 

















Model No. 23-A. A type and size for every need. 


Ideal Stands provide a safe, non-tipping 
support for expensive business machines. 
A typewriter or other office machine on 
an Ideal Stand is more useful, because 
quick, safe portability is assured. 

That’s why dealers everywhere find that 
Ideal Stands sell readily. Ideal safety, con- 
venience, and utility are popular features 
and bring substantial repeat business. 

Write for complete catalog, price list, 


and dealer’s discounts. 


SHERMAN-MANSON MFG. COMPANY 
625 South Kolmar Avenue «+ Chicago, Illinois 
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BUSINESS MACHINE STANDS 
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LETTER TRAYS 


Combine fine quality and low 
price to a remarkable degree 


= 


No. 16 


—_ 





No. 012 


No. 145 f 


Made in largest variety of style, size 


and finish 
IMPERIAL METHODS CO. 


Forest Park IMinois 














OFFICE APPLIANCES 


NEWSPAPER LAUDS IVAN ALLEN’S OFFICE 


In the Sunday magazine section of the Atlanta 
Journal (issue of February 26) appeared an article 
written on offices of prominent business men of 
Atlanta, Ga., in which a considerable portion was 
devoted to a description of the office of Ivan Allen, 
chairman of the board of the Ivan Allen-Marshall 
Company. 

Readers of OFFICE APPLIANCES know from scanning 
previous issues that Mr. Allen’s office has a place of 
honor for a beautiful desk set which was once the 
property of former Kaiser Wilhelm I, of Germany, 
now known to the world as the “Exile of Doorn.” 
But the article reveals other secrets of the office in- 
cluding that of secret panels. 

Mr. Allen’s office is done in a color scheme of yellow 
and green with a fine burgundy carpet for contrast. 
Walls are panelled in yellow and a Lawson sofa in 
front of a log-burning fireplace and the club chairs 
are covered in dark green leather. Filing cabinets 
are not visible because—as the article explains- 
they are built into the wall and the safe is behind 
a secret panel, the cabinets being concealed by Vene- 
tian blinds and having the appearance of a pair of 
windows. A small but complete dressing room adjoins 
the office which Mr. Allen describes as a place to 
change your tie “without going home.” 





WEDDING §$ 


TUPPER-CLINGER 

The First Baptist church, Montclair, N. J., was the 
scene of the wedding of William A. Tupper and Miss 
Helen Louise Clinger on February 18. The bridegroom 
is the son of Frank E. Tupper, president of the Na- 
tional Business Show Company. The ceremony was 
performed by the Rev. Dr. Albert B. Cohoe, pastor of 
the church and a cousin of the bridegroom, and was 
fo'lowed by a small reception held at the home of the 
bzide’s brother-in-law and sister, Mr. and Mrs. John 
B. Tupper. Upon their return from a wedding trip 
the couple will make their home in Montclair. 
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MASTER ANDERSON ARRIVES 


February 20 was a red letter day in the life of George 
“Andy” Anderson, genial representative of the F. S. 
Webster Company in Connecticut and western Massa- 
chusetts, when he became the father of a baby boy 
born to Mrs. Anderson on that date. 

—>-— 
DORRIT MARGARET BRIGGS 

Mr. and Mrs. Dwight N. Briggs, of the Sun Rubber 
Company and Stationers 12:30 Club fame, are cele- 
brating the birth of a daughter, born to Mrs. Briggs 
on March 18 at the Fifth Avenue hospital, New York, 
N. Y. The young lady, who weighed six pounds three 
ounces, and her mother are doing fine. 

—- 
MISS DONINE ANN PRITCHARD 

Joe Pritchard, proprietor of the Pritchard Station- 
ery Corporation, Chicago, announces the arrival of a 
second child, Donine Ann. The young lady first saw 
the light at St. Anthony’s hospital, Michigan City, Ind., 
where she and her mother were doing very well at 
the time this notice was being written. 

*—- 
ANN DELMORE PIERCE 

“Ken” Pierce, Michigan state salesman for the F. S. 
Webster Company, Cambridge, Mass., is still receiving 
congratulations from his many friends. The reason 
a baby girl born January 9 who has recently been 
named Ann Delmore 
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ENCORE! 


Artie Shaw is the new swing sensation \ ; 
He panics ‘em throughout the Nation! \ N NUFACT 


Old Town Ribbons thrive. 


For like Artie Shaw's jive, 


They re both neat and smooth, = 


some combination! 


D: LUXE is the word 
that describes OLD TOWN RIBBONS. 
Color fast, they print clear and sharp, 
erase neatly, do not clog the type. Go 
to town with OLD TOWN! | 














frtie Shaw, ace clarinetist, and bis famous swing band. ie ¢ 
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Nearly a score of years ago 


UHLSTEEL 


Posture Chairs 


were put on the market and won the orig- 
inal approval of the American Posture 
League, Inc., New York City, a group of 
scientists, physicians, surgeons, physical 
culture experts, welfare workers, etc. 








. Their object was to further the health 
and elhereney of seated workers of all 
kinds by finding the basie principles of 
Correct Posture Seating. . . 


Industry soon realized that conserving 
health and strength of office and factory 
workers, by providing them with proper 
seating, was a very profitable investment. 


. Increased production and satisfactory 
service followed all installations. The 
idea gained tremendous impetus and to 
day there are hundreds of thousands otf 
workers comfortably seated on UHL Steel 
Posture Chairs. Many of these chairs, in 
use from ten to 18 vears, are still giving 
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UHL Steel Posture Chairs are 
made from high quality mate- 
rial by skilled workmen. Dur- 
able Finish. 


"MANY 
STYLES 


MODEST 
PRICES 


Ask 
for 


Catalog 


Furniture Co. 
Toledo, Ohio 


Metal 


The Toledo 
1668 Hastings St. 


Manufacturers of 
Typewriter Stands, High Desk Stools, Vault Trucks, 
Filing Stools and Tables— 


ilso Factory and School Furniture 
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SMI'rH-CORONA WINS “NO ACCIDENT” TROPHY 


The Syracuse plant of L. C. Smith & Corona Type- 
writers Inc, in which the Super-Speed office type- 
writer is manufactured, won the grand trophy for the 
best no accident record in the annual state-wide acci- 
dent prevention campaign of Associated Industries. 
The Association includes industries in New York State 
and the campaign was put on during October, Novem- 
ber and December, 1938. 

The grand trophy was awarded at a meeting in 
Lincoln auditorium in Syracuse, Thursday, March 23. 
The presentation of the trophy was made by Martin F. 
Hilfinger, president of Associated Industries in New 
York State, to W. C. Rodger, works manager of the 





TROPHY GOES TO SAFETY-FIRST MAN.—Martin F. 

Hilfinger, (left) president of Associated Industries, New 

York, N. Y., presents Safety Trophy to W. C. Rodger, 

works manager of the Syracuse plant of L. C. Smith & 
Corona Typewriters Inc. 


Syracuse plant. This meeting was held under the 
auspices of the Safety Division of the Syracuse Cham- 
ber of Commerce. 

There were 539 firms employing 179,515 manual 
workers competing in the campaign. The group worked 
a total of 95,299,844.35 man hours. The grand trophy 
was awarded to L. C. Smith & Corona Typewriters 
Inc, which completed the campaign free from accident 
with a total of 567,491.6 man hours. 

The inscription on the trophy is as follows: 

“Safety Trophy—1938—Grand Award to the Man- 
agement and Employees of L. C. Smith & Corona Type- 
writers Inc., Syracuse Plant, for Having Completed the 
14th Annual State-wide Accident Provention Cam- 
paign of Associated Industries of New York State, Inc., 
with the Highest Accident Free Exposure of Any Firm 
Enrolled—567,491.6 Man-Hours.” 


*—- 


TYPEWRITER DEALERS APPOINT BILLS 
VICE-PRESIDENT 

C. D. Bills, owner of the Typewriter Sales & Service, 
Washington, D. C., last month was appointed vice- 
president of the National Typewriter & Office Machine 
Dealers Association. His appointment was made by the 
board of directors of which he has been a member for 
the past seven years. 

According to association by-laws the term of office 
will continue to the next national convention scheduled 
to be held in Cleveland during July. 

Mr. Bills is well equipped to occupy the vice-pres- 
idency and has demonstrated unusual ability while a 
director of the national association and as an Official 
of the local Washington group in which he has been 
active for many years 
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MOISTENING 
REQUIRED 
ADHERES INSTANTLY 


TRANSPARENT 


MADE IN U.S.A 
INDUSTRIAL TAPE 


CORPORATION 
NEW BRUNSWICK,NJJ 
U.S.A 


“x 
- 
2592 Inch and 1296 


Inch Lengths in Metal 
Containers. 





> 
—— 


“4 STURDY, FLEXIBLE, CLEAR TRANSPARENT 
ADHESIVE TAPE WHICH ADHERES 
INSTANTLY WITHOUT MOISTENING 


Hundreds of uses such as sealing, mending, and 
repairing records, books and papers, attaching 
posters, signs, etc., make Texcel almost indispens- 
able to industries, offices, stores and homes. Tex- 
cel Tape will mean good turnover and steady, all- 
vear repeat profits. 


if Complete range of the popular sizes. 
vlorsu ounter . . . 
isplay Holds 12 : Write for prices, samples 


ve 

enty-five Cent j . . . 

ia cla Beaitbonds | and interesting Profit Plan. 
ua eres. 


INDUSTRIAL TAPE CORPORATION 





CHICAGO, ILL. ° NEW BRUNSWICK, N. J. : SAN FRANCISCO, CAL. 














PROTECTION 


"The DEALERS LINE" 


IS EASIER TO SELL 


Regardless of your customers’ requirements Meilink 
builds a protective device that will properly house 
and protect his records and valuables. 


SAFES 
All Grades and Sizes 


BURGLAR CHESTS 
All Grades and Sizes 


VAULT DOORS 
All Grades and Sizes 


INSULATED CARD FILES 


| Hour Test 
All Sizes in | and 2 Drawer Cabinets 


SAFE DRAWERS 


| Hour Test 
Letter, Cap and Ledger Sizes 


VISIBLE SAFES 
All Sizes and Grades 


HOME SAFE DEPOSIT BOX 
| Hour Test 


SECURITY CHESTS 
5 Sizes !/, and | Hour Test 
WALL SAFES 


Insulated and Uninsulated 


ROBBERY DEVICES 
All Sizes and Grades 


INSULATED LEDGER FILES 





In addition to building the most complete line of 
protective devices Meilink diagram service enables 
the dealer to make a presentation that is impres- 
sive, convincing and order clinching. 





Many of the items listed above are “open.” If you are 
not selling Meilink write today for catalog and prices. 


MEILINK STEEL SAFE CO. 
TOLEDO, OHIO 


CHICAGO NEW YORK 
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TRADE AGREEMENTS WITH UNITED KINGDOM 
BENEFITS OFFICE MACHINE EXPORTS 
(Continued from page 19) 
counting and calculating machines wes reduced from 
20 per cent to 15 per cent ad valorem. Since these ma- 
chines are duty free when from British Empire coun- 
tries, this reduction in the duty automatically reduces 
the preference enjoyed by machines of that origin and 
places American products on a better competitive 
basis. Specifically, the reduction applies to bookkeep- 
ing, calculating, billing, adding, posting, and listing 
machines, and any combination thereof, including 

typewriters incorporated therein. 
Concessions Secured in Other Agreements 

Apart from the reduction in the trade agreement 
with the United Kingdom, reductions in the rates of 
duty have been obtained in the agreements with Cuba, 
Belgium, Canada, Switzerland, Colombia, and Czecho- 
Slovakia. The existing rates of duty were bound 
against increase in the agreements with Brazil, the 
Netherlands, Guatemala, Finland (calculating only), 
Costa Rica, and Ecuador (calculating only). 

Cash Registers 

Market for American Cash Registers 

Prior to 1932 the United Kingdom was a very import- 
ant market for American cash registers. However, with 
the establishment of the system of Empire preferences 
in 1932, exports to the United Kingdom declined, due 
to the assembly of machines both in Canada and in the 
United Kingdom itself. In 1938 exports of cash regis- 
ters to the United Kingdom amounted to about $309,- 
000, which represented about 11 per cent of our total 
exports of cash registers. 
Concession Obtained in the United Kingdom Agreement 

The United Kingdom, by the terms of the recently 
concluded trade agreement, reduced the duty on cash 
registers from 20 per cent to 15 per cent ad valorem, 
and, inasmuch as imports of these machines from 
British Empire countries are duty free, the reduction 
in the duty automatically reduces the preference. Con- 
sequently, the agreement has placed American ma- 
chines in a better position to compete with Canadian 
machines and with machines assembled locally in the 
United Kingdom. 
Other Concessions Obtained on Cash Registers 

In addition to the reduction obtained in the trade 
agreement with the United Kingdom, reductions have 
also been obtained in the agreements with Cuba, Bel- 
gium, Canada, Switzerland (registers and accounting 
machines only), Colombia, France (heavy registers 
and parts), and Czecho-Slovakia. In the agreements 
with Brazil, Finland, Costa Rica, and Ecuador the ex- 
isting rates of duty were bound against increase. 


Dictating Machines 

Dictating machines are not classified separately 
either in British or American trade statistics, but in- 
formation from the trade indicates that the United 
Kingdom is an important market, and United States 
exports are know to have reached substantial propor- 
tions. 

Under the terms of the trade agreement with the 
United Kingdom the duty on dictating machines from 
the United States has been reduced from 20 per cent 
to 10 per cent ad valorem. These machines are duty 
free when originating in British Empire countries and 
consequently the reduction in the duty results in a like 
reduction in the margin of preference that American 
exporters must overcome 

Reductions in the rates of duty on dictating ma- 
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Add to vour Sales...make extra profits 


e e e With these unconditionally guaranteed Investigate the profit possibilities Speed-O-Print 


Quality Products. Every original Speed-O-Print offers to stationery and office supply dealers 


sale leads to continuous and profitable repeat in every town and city Write today for illus- 





business on Speed-O-Print Supplies trated catalogue and full details 


SPEED-0-PRINT CORPORATION. ..153 N. MICHIGAN AVENUE, CHICAGO 
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Why BUCKEYE 


TECHNICAL 
TRAINING 


Reasons: 


Deals in facts—not theories. 

Provides the answer to many carbon and ribbon 
problems. 

Makes specialization possible. 

Strengthens competitive position. 

Provides new sales methods that are effective. 

Imparts confidence in approaching the buyer. 

Establishes claim to business through ability to 
render technical service. 


Makes possible improved appearance in typing. 
Served in a style which is easy to grasp. 


Result— 


INCREASED SALES 
NO OBLIGATION 


Take advantage of this unusual offer. You too 
will find carbon papers and ribbons much easier 
to sell—it makes no difference what line you are 
handling. 





BUCKEYE DICTATOR SILK 
Typewriter Ribbon 


We consider this the world's finest typewriter rib- 
bon. A sample will be gladly sent you, free of 
charge. 


Jhe Buckeye 
Ribbon & Carbon 
Co. 


Manufacturers 


1458-68 East 55th Street, Cleveland, Ohio 
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chines have also been obtained in the agreements with 
Cuba, Canada and Czecho-Slovakia. In the agreement 
with Belgium the existing rate of duty was bound 
against increase. 

Other Office Appliances 

No statistics are available from British or American 
sources applying specifically to this group. However, 
exports from the United States to the United Kingdom 
of “Other Office Appliances,” of which office machin- 
ery constitutes the major portion, were valued at about 
$497,000 in 1937 and were about 24 per cent of Amer- 
ican exports to all countries. 

The import duty on these appliances was reduced 
from 20 per cent to 15 per cent ad valorem under the 
trade agreement with the United Kingdom and the 
preference to machines of British Empire origin was 
correspondingly reduced. This reduction applies to 
such office machines as addressing, letter-opening, 
sealing, stamp-affixing, proof-reading, postage-frank- 
ing, coin-sorting, counting, wrapping, and machines 
used for the automatic production of typewritten cor- 
respondence. 

General Benefits of the Reciprocal Trade 
Agreements Program 

The extent of the specific benefits that have been ob- 
tained for the office machinery industry is evident 
from the large number of reductions in trade barriers 
secured in the various trade agreements. Furthermore, 
the industry as a whole also stands to benefit indirectly 
from the trade-agreements program. The United 
States exports of all products in 1938 were valued at 
more than $3 billion, constituting an important factor 
in our economic structure. The purpose of trade agree- 
ments is to expand these exports and by so doing to 
improve general business conditions and increase the 
purchasing power of the American public. To the ex- 
tent that this object is attained the office machinery 
industry will find its domestic market improved, since 
the volume of its sales in the United States depends, in 
the final analysis, on the level of general prosperity. 

>< © 
STAFF HONORS ROMANO AT DINNER 

The staff of the Valley Typewriter Company of 
Fresno, Calif., recently honored its president, John D. 
Romano, at a testimonial dinner in that city. The 
Valley Typewriter Company handles Royal portables 
and standard typewriters. 

On the occasion of the testimonial dinner which was 
in honor of Mr. Romano’s outstanding sales record for 





A HAPPY DEALER AND A SILVER PLAQUE.—Seated 

fifth from the right is John D. Romano at a testimonial 

dinner given in his honor by his staff. On the table is a 

silver plaque presented to Mr. Romano by the Royal 
Typewriter Company, Inc. 


1938, the feature of the evening was the presentation 
of a silver plaque from District Manager C. E. F. Russ 
of the Royal Typewriter Company’s San Francisco 
office, in recognition of Mr. Romano’s sales record. 
In the photograph, the group is shown on the evening 
of the banquet 





Some Dealers Can Meet All Demands 
For Fire Protection of Records 


Can You 7? 


DEALERS having the Shaw-Walker 


franchise can supply complete fire pro- 





tection for business records of every size. 
There are thirty-four Shaw-Walker 
Fire-File items. They carry 2-hour, 1- 
hour or 14-hour S. M. N. A. labels cer- 
tifying as to their fire protection. 
Fire-Files represent only part of the 
record protection equipment available in 
the enormous Shaw-Walker franchise of 


8,000 items. 


Dealers Wanted 


Don’t continue to lose business because you 





cannot supply your customers’ demands for 
Fire-Files. You might be able to obtain sales 


rights in your city:— 





Write Today 


GHAW-WALKER 


MUSKEGON, MICHIGAN 


Cut away sections of No. 4070 
Fire-File (right), illustrates the 
thick mesh-reinforced safe insula- 
tion that completely surrounds 
every drawer. 


0) Ci Gr Ix te BT6, BETTER with the 
8.000-Item Shaw-Walker Franchise 
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DEALERS NOTE: “Our” Public is 
Going for These New HARTER 
Posture Chairs in a Big Way 




















HE new Harter Posture Chairs— 





with foam rubber seats on venti- 
lator rests—are in line with public 
demand. They are proving highly 
popular in fine offices throughout the 
country. Harter dealers know all 
about this trend and are making 
much of the opportunity. If you are 
not a Harter dealer perhaps you 
would like to join our organization. 
If so, just write for complete details 


about the Harter Dealer Plan. 
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These new posture chairs in the Fifteen Group 
are self-adjustable. The back adjustments —vertical 
and horizontal—and that of the seat as well, are 
made by means of quick-acting hand controls. In 
other words, the occupant of a new Harter Posture 
Chair makes each adjustment himself. This exclu- 
sive feature has already met with popular acclaim. 


° FOAM RUBBER SEATS ON VENTILATOR RESTS 


THE HARTER CORPORATION 
Sturgis, Michigan 


MODERNIZE— HARTERIZE 
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the other manufacturers offering their assistance at 
the semi-monthly gatherings of the association. Man- 
ager F. B. Eylar of the Seattle office of L. C. Smith & 
Corona Typewriters, Inc., announced that he would 
arrange for a demonstration of his company’s models 
in the near future. 

Whenever these expert displays were held the at- 
tendance showed a large increase. Every member has 
evidenced a keen interest in the novel programs and 
personally expressed gratification to local managers 
on the splendid cooperation between the manufac- 
turers of new machines and the typewriter dealers 
of Seattle —JCJM. 

el 

SMITH-CORONA TO HONOR COLUMBUS BRANCH 

As this issue goes to press John W. Kiplinger, man- 
ager of the L. C. Smith & Corona Typewriters Inc, 
Columbus, Ohio, branch, and his entire staff are sched- 
uled to be the guests of honor at a banquet given by 
President H. W. Smith of the Smith-Corona organiza- 
tion. 

The banquet was to be held in the Deshler-Wallick 
hotel on March 25 in recognition of the Columbus or- 





J. W. KIPLINGER 


ganization winning first place in a national sales con- 
test during the months of November, December and 
January. 

Mr. Smith, accompanied by E. L. Smith, assistant to 
the president, were both scheduled to journey to 
Columbus to take part in the celebration. That they 
will be introduced to an unusually large crowd was in- 
dicated by the fact that an invitation to attend the 
banquet was issued by Mr. Kiplinger to dealers, sales 
representatives and employes of the Columbus branch. 

It is hoped that a full report of the event will be 
available for the May issue. 


<-> © 
NEW JERSEY STATIONERS’ ANNUAL CELEBRATION 


The Stationers’ Association of Northern New Jersey 
held its annual dinner and celebration at the Hotel 
Douglas, March 17, in Newark, New Jersey. A noisy, 
good-natured crowd was on hand to join in the eve- 
ning’s festivities. 

Without ado, the dinner bell was rung promptly and 
the party trouped into the banquet hall and did full 
justice to a tasty steak dinner. It was good—from soup 
to nuts. We suspect from the volume of the community 
singing of some of the Old Barber Shop favorites that 
the chef must have phenagled a shot of bird seed into 
the menu somewhere. The singing was loud if weak in 
technique. But it was a night for fun, and fun it was. 


After dinner, tables were pushed back to provide suf- 
ficient floor space for the entertainment. Being a stag 
party the guests were not disappointed in the array of 
talent which performed for their amusement. Several 
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The Acme Counter Display and the Sales-Aid Book 
containing “101 Famous Acme Visible Record Forms” 
are helping both store and general line salesmen to 
quickly make substantial Visible-Equipment sales. 


HERE'S WHAT DEALERS SAY: 


The parentheses are ours.) 


“We can account for six sales that resulted 
- directly from the use of the *Book.” 
ore — Baltimore Stationery Company. 

“Just the other day, one of our general line 
men secured an order for twelve Card 
Books and 8000 cards and auxiliary sheets 
(Total $181.00). We feel that this was a 
result of having this new set-up of *Forms.” 
— Office Equipment Co. 


“We believe it is the best cooperation the 
“es! Acme Company has yet devised.” Koch 
Mor Brothers. 
“We find that our general line salesmen do 
not show the hesitancy that they did here- 
gnrol? tofore in presenting Acme to the prospec- 
tive customers." The Clegg Company. 
“We have closed one sale involving two 
No. 812 Cabinets (At $105.00 each). Prob- 
ably the greatest value of these *Forms will 
| be to the general line salesman. We are 
enthusiastic about this new sales help.” — 
Pembroke Company. 


coy: 
poke 


***101 FAMOUS ACME VISIBLE RECORD FORMS’’ 


Let us tell you how you can increase sales and projits with “101”. 


Acme Visible Records, Inc. 


Formerly Acme Card System Co.) 


WORLD’S LARGEST EXCLUSIVE MANUFACTURER OF VISIBLE RECORD EQUIPMENT 


8 SOUTH MICHIGAN AVENUE CHICAGO, ILLINOIS 
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Increase Your Sales 
with the 
Executive Desk File 






@ Preferred for its attractive appearance. 


@ Made in either black or gray with heavy rigid 
covers that will not warp. 


@ Furnished with Aico-Grip Celluloid or cloth 
tabs A to Z or 1 to 31. 


@ Also made with 8 or 10—11/ inch insertable 
tabs with blank and printed headings. 


Stock this line of Desk 


Files and boost your sales. 


QUALITY PARK 
ENVELOPE CO. 


11-116 Merchandise Mart 
CHICAGO 


Factory at St. Paul 
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very interesting vaudeville acts interspersed dancing 
routines of a chorus of eight. 

It was a very successful evening. One of the best. 
The committee is to be congratulated on its planning 
and execution of this event. 

°*—- 
WIS-ILL CLUB NEWS NOTES 

At the meeting of the Wis-Ill Club held March 10 
at Eitel’s Restaurant in the Field building, Chicago, 
President Herbert Walsh appointed a House of Friend- 
ship committee to serve at the Sixth District Regional 
meeting to be held in Peoria May second and third. 
The chairman is Ray Eichenlaub, who served with re- 
markable success at Peoria a year ago. Other mem- 
bers of the committee are Tom Gillice of Rockwell- 
Barnes Company, who also served last year, and Wil- 
liam Lipner of Koh-I-Noor Pencil Company; Dick 
Gingland, Esterbrook Pen Company; Leonard Rose, 
National Blank Book Company; Matt Dillon, Asso- 
ciated Stationers Supply Company; Ben Powell, A. W. 
Faber, Inc.; Hy Linden, Ace Fastener Corporation; 
John Uden, Boorum & Pease Company. The Sixth 
District Regional meeting is to be held in conjunction 
with the annual meeting of the Illinois Booksellers & 
Stationers Association. A. J. Markelz of the Book Shop, 
Joliet, is president of the latter organization. Cless 
Burras of Oak Park is governor of the sixth district. 

William E. (Bill) Smith of Ace Fastener Corporation 
was appointed chairman of the greeters’ committee. 
Others to serve with him are to be appointed at a 
later meeting. 


* * * 


Ed Rohrs of Eaton Paper Corporation was present 
at the March 10 meeting of the Wis-Il] Club after an 
experience which would send most men to the hos- 
pital. His car rolled over some days before while he 
was traveling in Iowa. After two complete somer- 
saults the car landed right side up and Ed hasn’t a 
scratch. 


~ 


The Wis-Ill Club voted to have a dealers’ day in May. 
One which was held last year drew a large attendance 
and all who were there were more than satisfied with 
the results. Plans will be advanced during the month 
so that a more complete announcement can be made 
in the May number of OFFICE APPLIANCES. 


*—- 


DR. GARNER ADDRESSES SAFETY CONFERENCE 

Dr. J. R. Garner, well-known Atlanta, Ga., physician 
and medical adviser to the DoMore Chair Company, 
Inc., Elkhart, Ind., was a guest speaker before the 
Southern Safety Conference, held at Jackson, Miss., 
on February 17. Before a large audience of delegates 
Dr. Garner spoke on “Industrial Medicine for Large 
and Small Plants.” 

_—<> + 


A. M. A. TO MEET APRIL 12 

Effective sales methods being used in the office 
equipment industry will be a discussion feature during 
one of the sessions scheduled for the marketing con- 
ference to be conducted by the American Managemen. 
Association at the Hotel Commodore, New York City, 
April 12 and 13. 

The office equipment sales policies will be outlined 
during the afternoon of the opening day at a session 
on “ ‘Keystone Principles’ in Successful Selling.” 

“This presentation,” it is announced, “will be a 
report on an important survey made of the selling 
methods in use by five organizations in different in- 
dustries. It develops basic similarities; the recruiting 
and selection of salesmen; training and supervision; 
sales compensation; and job planning.” 

Also scheduled for discussion during the afternoon 
of the opening day is “The ‘Washington Angle’ in 
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A flying trip to the home of M.&V.Thousand- 
and-Five Products, while you are at the New York 
World's Fair, will be profitable as well as pleas- 
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MITTAG & VOLGER, Inc. 
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A Real 
PRECISION 
Stapling Machine 






In the Low Priced Field 


A standard size stapler, better than you would 
think possible at its price . . . Positive mechanical 
action works perfectly from simple pressure or striking 
. . . Characterized by exact construction and accu- 


rate operation . . . Fewer points of friction .. . 
Makes less noise in operation . . . Adaptable to 
heavy duty as well as to light work . . . Defective 


staples removed readily . . . Guaranteed to give 
complete satisfaction if No. 222 staples are used. 


& 
It Has Eve Appeal Too 


This machine is available in two attractive color 
schemes—black wrinkle and mottled walnut, both 
with cadmium plated trim. A soft finish removes 
all glare. Matches or harmonizes with other acces- 
sories on the desk. 


Investigate This New 
Sales Producer Now 


In No. 222 you have the answer to the demand for 
@ quality machine at low cost. Write for further 
information about th’s newest membor of the Fast- 
ener Corporation line. Its quality and its price will 
appeal to you. 





FASTENER CORPORATION 


2531 NORTH ASHLAND AVE., CHICAGO, ILL. 
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Sales Management.” The entire afternoon program is 
listed under the heading, “Organizing for Efficient 
Selling.”—-NJNS 


LOUISIANA STATIONERS ELECT OFFICERS 

At a meeting of the Louisiana Stationers and Office 
Equipment Association held February 12 in the Gordon 
hotel, Lafayette, La., the following officers were 
elected: 

President, Henry S. Weisman, vice-president of M. 
L. Bath Company, Shreveport; vice-president, Gus 
Trahan, General Officer Supply Company, Lafayette; 
secretary-treasurer, Henri Petetin, president, Henri 
Petetin, Inc., New Orleans; assistant secretary, W. E. 
Eldridge, 706 Queen & Crescent building, New Orleans. 

At the same time an executive committee was ap- 
pointed composed of the president, vice-president, 
secretary-treasurer and the following members: 

Armand V. Breard, Monroe Office Equipment, Inc., 
Monroe; George C. Everett, George C. Everett, Baton 
Rouge; James J. Flotte, Jr., Perry & Buckley Company, 
New Orleans, and A. K. Kilpatrick, president, Standard 
Office Supply Company, Monroe. 

—-— — 
PAPER MAKING FILM SHOWN TO TORONTO 
STATIONERS 

The regular luncheon meeting of Toronto Stationers 
on Thursday, February 9, with W. J. O’Reilly of Under- 
wood Elliott Fisher, Ltd. as chairman, was much better 


| than usually attended. There were forty present. 


The reason for the crowd was the showing of a new 
color movie produced by the Don Valley Paper Com- 
pany, Ltd., and entitled “The Making of Paper”. 

N. E. Wainwright, president of the company, super- 
vised the showing and made comments with respect to 


| various processes as they appeared on the screen. He 


was also glad to answer a number of questions follow- 
ing the pictures. 

E. J. Grand, of Grand & Toy Ltd., who has enjoyed 
long and intimate acquaintance with Mr. Wainwright, 
very fittingly expressed the appreciation of the group 
for such instructive entertainment. 


> : 
CHICAGO OFFICE APPLIANCE MANAGERS HONOR 
JACKSON 


H. R. Jackson, who has been with International Busi- 
ness Machines Corporation for twenty-two years, the 
last two as assistant manager of the time recording 
division in Chicago, was a guest at the March meeting 
of the association which was held at Medinah Athletic 
Club on the evening of the tenth. Mr. Jackson has 
been promoted from his position in Chicago to that 
of manager of the time recording division in St. Louis. 

It was reported that Arthur Blackstone of Dicta- 
phone Sales Corporation, a charter member and past 
president of the association, was recovering from a 
serious illness and expected soon to be on his way to 
Florida for rest before resuming his duties as manager 
of the Chicago office. 

eee 


O.S.S.A.R. HONORS MILLER 


Hub:2rt W. Miller, treasurer and sales manager of the 
Tenacity Manufacturing Company, Cincinnati, Qhio, 
was recently elected president of the Cincinnati Chap- 
ter, Ohio Society Sons of the American Revolution 
at a meeting held at the University Club. Mr. Miller is 
a descendant of the Symmes family which figured 
prominently in the early history of Hamilton County. 


oo ie + 
PETERS ON LENGTHY VACATION 
Forsaking the cold breezes of Michigan for warmer 


climes, Mr. and Mrs. A. W. Peters, owners of the 
Peters Office Equipment Company, Battle Creek, Mich.., 
last month enjoyed a lengthy vacation. Traveling by 
auto they visited Florida, New Orleans, Mexico City 
and then embarked for a cruise to Havana. 
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It’s not a BOY — It’s not a GIRL. 


It’s neither triplets nor quints — its first name is BEAUTY — 
Its last name is UTILITY — In fact its a complete family of the 
most unusual — beautiful — modern business instruments. 

Look for their first picture in the next issue of this publication. 


“ADMINISTOR” is the family name. 


SECURITY STEEL EQUIPMENT CORPORATION 
AVENEL NEW JERSEY 





FU RE WOR JO 


YMBOLIZING the keynote interests of the following special section, 
- the adjoining title page appropriately presents the estimable sculp- 

ture, “Builders of the Future’’, imposed upon a vicw of the mag- 
nificent Trylon and Perisphere, theme structures of the New York 
World’s Fair 1939. “Builders of the Future”, by William Zorach, stands 
in statuesque splendor in the center of the Rose Court of the Business 
Systems and Insurance Building, which will house Fair exhibits of 
many products of the Office Equipment Industry. The sculptor’s work 
exemplifies the thought that the basis of family life and peace lies in 
the productive toil of man. Moreover, the builders of the future, as in 
the past, will be motivated by bold, energetic purpose manifested in 
varied achievements. 


Through the medium of this section, members of the Office Equip- 
ment Industry are extended special invitations from the City of New 
York, the New York World’s Fair 1939, Inc., and industry associations 
to visit the Fair and New York City. Manufacturers with headquarters 
or branches in New York and vicinity join in cordially welcoming you 
to the “world’s greatest market place of office equipment”, and ask you 
to accept of their individual hospitality. 


World's Fair photos throughout the following section 
copyrighted by New York World's Fair 1939, Inc 
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NEW YURK WURLIS FAIR 1935 


DYNAMIC DEPICTION OF “WORLD OF TOMORROW’ 





Artist's sketch showing vis- 
itors on revolving platforms 
in the Perisphere gazing on 
“Democracity” of tomorrow. 


HEN the New York World’s Fair 1939 opens its gates on April 30, 

with President Roosevelt as principal speaker, the celebration will 

commemorate the 150th anniversary of George Washington’s 
inauguration as first president of the United States, and the launching 
of the government under the Federal Constitution. It was in New York 
City, the new republic’s first capital, where the epochal event of 1789 
took place. This $155,000,000 international exposition will therefore 
appropriately strike a note of historical significance, as its fascinating 
displays in futuristic settings portend something of the coming trends 
in man’s achievements. 

“Building the World of Tomorrow” is to be its great theme. Dramati- 
cally depicted for him in countless forms, the visitor will behold “a 
promise for the Future, built with the tools of Today, upon the experience 
of Yesterday.” The basic message through it all, according to the 
founders of the Fair, will be to express the possibilities of Democracy. 

With this ruling principle, the genius and imagination of creative 
minds in all the arts and sciences will provide their answers to the deep 
questions confronting civilization. As stated by the head of its research 
department, the New York World’s Fair will present “the most promising 
developments of ideas, products, services and social factors of the present 
day in such a fashion that the visitor may, in the midst of a rich and 
colorful festival, gain a vision of what he might attain for himself and 
for his community by intelligent, cooperative planning toward the better 
life of the future.’ It will emphasize the interdependence of man within 
and among nations. 

Participating in this inspiring, gigantic project will be 61 foreign 
nations, the League of Nations, the Pan-American Union, the United 
States Government, the States, one Territory, and the host city. The 
foreign governments will be represented in the Hall of Nations, and 22 
of these are erecting their independent pavilions. Of the 35 states 
exhibiting, 17 will have their own buildings. In supporting groups will 
be the arts, sciences, industry, capital, labor, civic groups, and numerous 
others, occupying more than a hundred buildings. In all, there will be 
1,500 exhibitors and nearly 700 concessions. 

The site of the Fair is at Flushing Meadow Park, fronting on Flushing 
Bay, near the geographic and population centers of New York City. But 
the canyons of this second great metropolis of the earth neither crowd 
about it nor swallow it up. First, because it is too big. Its 1,216'2 acres 
comprise one of the most extensive areas ever devoted to an international 
exposition. Secondly, because until now nature has kept the city back 
from this spot with marshy waters. So, out of the swamp on reclaimed 
land rises this place of magic beauty. After the exposition is over, the 
site will be converted into a permanent recreation park. 

Authorities anticipate a daily average attendance of 250,000 visitors. 
The maximum expected for a single day is 800,000. Fair officials estimate 
the spectacle will draw a total attendance of 60,000,000 people, between 
April 30 and November 1. Approximately 15,000,000 visitors are expected 
to come from out-of-town, 500,000 journeying here from distant lands. 

The throngs will be conveyed to the fairgrounds by transportation in 
all its forms—railroad, subway, trolley, bus, auto, airplane and boat. The 
eleven entrance gates will have an hourly capacity of 160,000 people. 

To comprehend the physical plan of the New York Fair is to know that 
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City or New York 


Orrice or tHe Mayror 


February 17, 1939 


To Members of the 
® Office Equipment Industry 
Throughout the World 


As Mayor of the City of New York, 
I am happy indeed to invite you to our city 
and particularly to our World's Fair. 





Those who have already been to New 
York need scarcely be urged to come again; those 
who visit us for the first time this year will 
come again. This great city remains new and 
breath-taking even to those who have been here 
all their lives. 


















Members of the industry will find 
their visit particularly valuable. The World's 
Fair will feature much of direct interest, with 
the newest equipment, systems and office supplies 
on display in the business systems and insurance 
buildings. Besides, New York is the world's 
greatest market for these products. 


We shall certainly look forward to 
seeing you, and we will do all we can to make 
your stay enjoyable. 


Sincerely yours, 


A go ES 


. 
F. LaGuardia 
Mayor 

















Rose Court of the Business 

Systems and Insurance 

Building. where office equip- 

ment industry exhibits will 
be centered. 
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it is laid out in a number of related zones. Each is consigned to empha- 
sizing one of the principal divisions of interest and enterprise in the 
modern world: Transportation, Communication, Production, Distribu- 
tion, Business Administration, Shelter, Clothing and Cosmetics, Suste- 
nance, Health and Public Welfare, Government, Education, Arts and 
Religion, Recreation and Amusement. 

There will be more than 200 buildings in a galaxy of fascinating 
shapes, sizes, colors and materials of construction. Three miles of them 
in one direction. A mile and one-half in the other. Implanted in a laby- 
rinthian garden of twentieth century horticultural achievement and 
design, including numerous water displays. In the architecture of the 
Fair, the visitor will be impressed with the fusion of theory, symbolism, 
and practical use. The exhibit halls have few windows because windows 
interfere with display space within. Construction is deliberately imper- 
manent, for the buildings are not intended to endure more than two 
years. More than 100 murals enliven the broad planes and sweeping con- 
tours of the building exteriors—something never before attempted on 
such a scale. Embellishing the courts, plazas, and building facades are 
102 sculptures. Many exhibitors have also executed lavish decorations of 
their halls. 

In each zone will be erected a “focal exhibit’”—key display of the 
sector. This will graphically portray the significance, developments and 
potentialities of the phase of man’s interest to which it is devoted. Ar- 
ranged about these focal exhibits will be the related institutional and 
commercial displays. 


Theme Center 


The main avenues of the grounds radiate from the approximate center 
—the Theme Center. There in dominant white splendor rise the Trylon 
and Perisphere, already renowned as the ‘heme Structures of the Fair. 
New and revolutionary in architectural form, they seem as incongruous 
as a huge pin stood up beside a great balloon. Yet, combined, they are 
said to symbolize interdependence. The Trylon is a three-sided obelisk 
piercing the sky at 700 feet (which is about 150 feet higher than the 
Washington Monument). Adjoining it is the Perisphere, an enormous 
steel framed sphere as high as a twenty-two story building and 200 feet 
in diameter. It seems to float on a cloud, for its supports are hidden in 
the fountain mist of a small lagoon. Encircling the big globe is the 
‘“Helicline” or curved exit. Leading from the Trylon near the bridge, it 
sweeps for a thousand feet around the perisphere to the ground. 

The Theme Structures promise to be the Fair’s biggest single attrac- 
tion. The interior of the Perisphere is said to be twice the size of Radio 
City Music Hall (world’s largest theater). Here in the great shell will be 
found the Theme Exhibit of the exposition. Seeing this will provide the 
visitor with the breath-taking sensation of taking a “‘magic carpet ride”’ 
high above the earth to view it as the “World of Tomorrow.” Entering 
at the base of the Trylon, sightseers will be whisked aloft within the 
Perisphere on the two longest electric stairways ever built in this country. 
Then, from two revolving platforms seemingly suspended in space, they 
will gaze down a projection distance of “two miles” upon ““Democracity”’ 
—a modeled conception of a full-sized metropolis with a working popu- 
lation of 250,000. Lights, motion and sound with a thousand voices 
heard from ten marching columns converging on the city will combine 
in a six-minute show while the platforms revolve. 

The Theme Center is the hub of the Fair pattern: Constitution Mall 
is its axis, and the main esplanade of the exhibit area. It sweeps in 
grandeur eastward from the Trylon and Perisphere to the $3,000,000 
United States Building. Along the way—amid pools and fountains and 
beautiful landscaping—is a 65-foot statue of Washington facing the 
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NEW YORK WORLDS FAIR 1939 


INCORPORATED 


ADMINISTRATION BUILDING - WORLD'S FAIR * NEW YORK 


OFFICE OF THE PRESIDENT March l, 1939 


To Those Engaged in the Office Equipment 
Industry in All Countries: 


As President of the organization 
cherged with crestion of the New York World's 
Fair 1939, I take pleasure in this opportunity 
to invite you to come to New York this year and 
combine with your business mission a visit to 
this great exposition, which will set forth the 
latest achievements of art and science in all 
fields of material and cultural progress. 


I hardly need tell you that the 
City of New York, stimulated by the spirit of 
the Fair, will extend to you all hospitality. 


The entire exposition - exhibits, 
buildings and general setting - sparkles with 
modernity. It anticipates the style of years 
to come. The motif set by the Perisphere and 
Trylon, symbols of the Fair's theme, "Building 
the World of Tomorrow," has a singularly aes- 
thetic appeal, enhanced by a utilitarian value. 
External beauty is impressively partnered with 
efficiency - a relationship you know well be- 
cause of the manner in which it is achieved in 
the manufactures that emanate from your hands. 
Your particular interest will be engaged by 
the displays of office equipment in the Busi- 
ness Systems and Insurance Building. 


Come and join with 
peooles from all the world to 
"contemplate the marvels that 
can be wrought when the genius 
and labor of man unite to make 
this a beautiful world in which 
to live." 


Sincerely yours, 


— a 


Grover Whalen 


() NYWE 

















PANORAMIC IMPRESSION OF NEW YORK’S $155,000,000 “WORLD OF 


The prospective visitor can easily visualize New York's great international 
exposition in its entirety by studying the official painting, reproduced above. 
Beyond the 1,216-acre site rise the towers and turrets of throbbing Manhattan, 
which points its finger toward the Atlantic. 


Across the many bridges, leading to main arteries of the fairgrounds, will 
come millions of eager Fair visitors. Beginning with Brooklyn Bridge, at the 
left, the succession of spans includes Manhattan, Williamsburg, Queensbor- 
ough, Triborough, and Whitestone Bridges; the latter a route from New England 
and Canada. Flushing Bay, at the right, will afford transportation by boat. 
Nearby is Northbeach Airport. Tracks of the Long Island Railroad parallel that 
end of the grounds. Subway stations are convenient there and in center fore- 
ground of this page. In the left foreground above, is the Amusement zone, on 





TOMORROW” 


INTERNATIONAL EXPOSITION TO OPEN APRIL 30, 1939 


shores of Fountain Lake. At its head is the permanent Marine Amphitheatre. 

The main exhibit area lies to the right of Horace Harding Boulevard, which 
runs diagonally across center of the picture. From the Trylon and Perisphere 
—Theme Center—to lower right, radiates the $60,000,000 Constitution Mall, 
intersected by the arc-like Rainbow Avenue (with its statues of Four Free- 
doms) just before the Lagoon of Nations. The grand esplanade culminates 
with the Federal Building, fronting the Court of Peace. which is flanked by 
the Hall of Nations. To right and left are exhibits of foreign governments. In 
foreground left of Lagoon is the Court of States, on Rainbow Avenwe and 
straddling the banks of Flushing River. Town of Tomorrow is in correspond- 
ing location right of Lagoon. The “L”-shaped structure at nght of the Perisphere 
is the Business Systems and Insurance Building, described on other pages. 

















The Star Pylon, a great shaft 
of Douglas Fir, standing ap- 
proximately 130 feet high. 
near the Communications 
Building and a railroad sta- 
tion on the fairgrounds. Its 
natural wood finish and tow- 
ering height make it one of 
the Fair's most commanding 
structures. Its illumination 
at night produces unusual 
effects on the deeply fluted 
varnished surface. 
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Theme Structures; then come statues of the Four Freedoms, the Lagoon 
of Nations, the Court of Peace, flanked by the Hall of Nations, and at the 
head of these, the imposing Federal Building. Between its massive towers 
a colonnade representing the thirteen original states. 

Spreading fanwise from the Theme Center will be such radial high- 
ways as the Avenue of Patriots and Avenue of Pioneers; Park Row and 
the Avenue of Labor, Petticoat Lane and Gardenway. On the sides will 
be the Court of Communications and the Court of Power, the Plaza of 
Light, with City Hall Square in back of the Perisphere. The main trans- 
verse thoroughfare, Rainbow Avenue, will swing in a broad arc across 
the radial highways. 

In areas to the right and left of the Federal exhibit are those of the 
foreign nations, Puerto Rico, the Hall of States and pavilions of the 
individual states. Among these are New York State’s combined exhibit 
building and permanent marine amphitheatre with its island stage and 
illuminated water curtain. The joint exhibit of New England States, 
featuring a typical old waterfront scene with 135-foot sailing vessel and 
warehouse. Replica of Independence Hall in Philadelphia, housing Penn- 
sylvania’s exhibits. Reproduction of old barracks at Trenton, New Jersey, 
exhibiting historical Washington relics. Florida’s building, featuring 
aquatic sports and bathing beauties, overhangs Fountain Lake. 

Visitors will at once be impressed with the effective use of color in the 
decorative scheme of the Fair. This is achieved by the coddination of 
architecture, color, landscaping, and lighting. The avenues extending 
from the Trylon and Perisphere have been assigned primary colors, and 
the hues increase in intensity from the pale tints around the white 
Theme Center to the deeper tones in the outer areas, bordered by Rain- 
bow Avenue. Constitution Mall, for instance, deepens from faint pink 
to burgundy red at the Lagoon of Nations. Visitors will be able to tell 
approximately where they are from the color shade of nearby buildings 
and flowers or the lighting effects. 


Industrial Exhibits 


Industry and commerce, in all divisions, will be on parade at the New 
York World’s Fair 1939. Industrial and business organizations are ex- 
hausting ingenuity to obtain striking yet enlightening displays. 

Office equipment and supplies will be displayed in the Business Sys- 
tems and Insurance Building. The structure will cover more than an 
acre of ground on the Central Mall just north of the Theme Center. It 
will contain 25,374 square feet of exhibit space, in addition to a restau- 
rant seating 250 persons and concession booths. The imposing displays 
of machines and devices, with which this industry enables the business 
world to conduct its transactions more efficiently and economically than 
ever before, will serve to enhance the industry’s prestige and stimulate 
sales for distributors of these lines. 

Sharing the Business Systems and Insurance Building with the office 
equipment industry will be exhibits of banks, credit institutions, and 
insurance companies. Cost of the structure is estimated at $275,000. 

Not only will stimulation and desire to keep pace and forge ahead be 
found in the exhibits of manufacturers in the office appliance field, but 
in the developments in all lines of business. Many industries have formed 
exhibit groups for the purpose of telling the story of the industry and 
the service it performs. In these groups trade-marked products and 
identities of companies will be subordinated. 

To describe the entire exposition would require volumes. There will be 
attractions appealing to all interests. Opportunities to enrich one’s own 
culture and knowledge .. . catch a glimpse of things to come .. . par- 


ticipate in the mammoth pageantry . . . enjoy a variety of entertainment, 
and taste of the food of all nations. 
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Transportation facilities on the fairgrounds will enable visitors to go 
anywhere with convenience. Intra-mural buses will make a complete 
circuit of the grounds. Tractor trains to interior zones will connect with 
bus lines. Motor taxis will operate on Fountain Lake. And, for going 
about more leisurely, one may hire a roller chair, or ’rickshaw. 

The main exhibit area is replete with wonders. Ten million volts of 
artificial lightning will be generated. . . . Precious gems valued at $5,- 
000,000 will be on display. Perfumes worth $500,000 will be seen... . 

Man’s annihilation of time and space by improved methods of com- 
munications will be the lofty theme projected by the Communications 
Focal exhibit. (The building is shown on the cover of this issue.) 


A Few Highlights 


* A rocket trip to distant planets ...a ride on the super-highway of 
the future ... an absorbing half-hour show featuring the most complete 
model railway system ever built .. . head-on crashes staged by daredevil 
auto drivers... a five-acre ‘‘Town of Tomorrow”. . . a demonstration in 
blind flying by a transport pilot. These are but a few of the thousands of 
fascinating experiences awaiting visitors to the Fair. 

* Another will be the seven-foot metal capsule or cylinder to be deeply 
buried in the fairgrounds containing a “cross-section” record of achieve- 
ments and articles of today, for intormation of our descendants living 
5000 years from now. 

* The sport enthusiast will find his heart hammering faster as he 
enters the gates of the World’s Fair and sees ahead of him, down Consti- 
tution Mall, the flying flags of the Academy of Sport. Here the major 
prizes of sport will be on parade. Dozens of outstanding sport figures 
will appear to meet their admirers in person. 

* A Temple of Religion, open to all faiths and erected on consecrated 
ground, offers a quiet retreat that is unique in exposition history. 

* Virtually every trend of artistic expression has been recognized in 
the Fair program as well as design. Exhibitions of contemporary Ameri- 
can art and great international music festivals will be held all through 
the Fair. Five hundred old masters, valued at $30,000,000, will be dis- 
played. A $500,000 musical extravaganza, with a cast of 1000 persons, 
will be produced on the island stage before the Marine Amphitheatre. 

* The amusement area will offer two miles of relaxation and exciting 
fun along the shores of Fountain Lake. The section offers English, 
Cuban, South Sea and Old New York villages, glamorous girl shows, and 
numerous rides and thrillers. There'll be a jungle camp, a summer 
snowstorm and toboggan slide, and several night clubs. 

* Visitors will not want to miss the night pyrotechnic displays. A com- 
bination color-organ, symphony orchestra, searchlight, fountain display 
and noiseless fireworks will play over the 800-foot Lagoon of Nations. 

* The restaurants at the Fair will accommodate 43,000 people at one 
time, and many thousands more can be fed at stand-up counters. There 
will be scores of enticing eating places, where American cooking will be 
rivaled by that of many lands. Here will be found temptations for the 
most pampered palates. The gourmet can breakfast in Brazil, lunch in 
Switzerland, tea in England, dine in France and sup in Estonia. 

* A featured eating place will be the Casino of Nations, whose retract- 
able dome permits dancing beneath the stars and whose corps of lin- 
guistic waiters are prepared to take orders in a dozen different languages. 

* Linked closely to the Fair are innumerable conventions that will be 
held in New York City and nearby cities. Special days will be named in 
honor of organizations, states, countries, business enterprises and other 
groups. Every day will bring a new attraction to the grounds. 

* It is ‘““everyman’s fair” which will be attended by kings and queens, 
statesmen, society and people in all walks of life. 





These guilded stalks of 

wheat decorating Food 

Building Number 3 are char- 

acteristic of the diverse de- 

signs in architecture and 

other art forms adorning ex- 
hibit buildings. 
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Scenes at New York World's 
Fair 1939—Top to bottom, 1. to 
r.—Gas Exhibits Building, Elec- 
trical Products Building, New 
York State Marine Amphithea- 
tre. New England Exhibit, rep- 
lica Victoria Falls in Southern 
Rhodesia, H. J. Heinz Building, 
beauty rides Fair tractor train 
Casino of Nations. and the Hall 
of Fashions. 
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A WARM WELCOME AWAITS YOU! 


manufacturers with factories, headquarters, or branch offices in 


T= MEMBERS of each division of the office equipment industry, the 


the New York Metropolitan area extend cordial invitation to visit 
New York during the term of the World’s Fair. The exposition will pre- 
sent a bewildering variety of achievements in the arts and sciences 
applied to instrumentalities of material progress in farm and factory, 





home and office. 


Whate’er you seek—information, beauty, pleasure, 
thrills—you will find it here in abundance. 

Your trip to the Fair will also afford the perhaps long-wished-for 
opportunity to visit certain sources of supply, improve your knowledge 
of the manufacturer’s facilities and products, as well as renew ac- 
quaintances and make new contacts. New York is not only the world’s 
greatest market place of office equipment and the greatest of seaports, 
but it is a great production center of the tools and utilities which 
facilitate the conduct of modern business. 

In the succeeding pages of this section, and in other pages of this issue, 
will be found the advertisements of manufacturers in New York and 
vicinity who present their products for your careful consideration. These 


manufacturers—listed below—hope for the pleasure of receiving you in 
their offices or meeting you at your hotels by appointment. 


Acco Products, Inc. 

Allen & Company. . 
Allen-Wales Adding Machine Corp. 
American Numbering Machine Co. . 
American Writing Machine Co. . 
Art Steel Co., Inc. 

Boorum & Pease Co. 

Bright Chair Co., Inc. . 
*Brown-Morse Co. . 

Cel-U-Dex Corp. 

Clarotype Co., The, . . 
*Columbia Ribbon & Carbon Co. 
*Columbia Steel Equipment Co. . 
Commercial Card System Co. . . 
Copy Right Manufacturing Corp. . 
Cushman & Denison Mfg. Co. . 
Ever Ready Calendar Mfg. Co. . 
*A. W. Faber, Inc... . oo 
Eberhard Faber Pencil Co. 

Free Hand Binder Co. 

*Fulton Specialty Co. . 

Graphic Duplicator Co. . ' 
Guide System & Supply Co. . 

H. A. Ink Eradicator Co. . 


International Office Appliances, Inc. 


Manifold Supplies Co. 

Markwell Mfg. Co., Inc. 
*Monroe Calculating Machine Co. 
Munson Supply Co. . . : 
National Office Cushion Co.. . . 
Old Town Ribbon & Carbon Co. . 
Oxford Filing Supply Co. . , 
Parrot Speed Fastener Corp. . 
*Peerless Key-Imperial — Co. 
Pronto File Corp. . 

Raphael Shops, Inc. , 

Regal Typewriter Co. . 
Rite-Line Corp... . 

Royal Typewriter Co.. 

*Security Steel Equipment Corp. . 

C. E. Sheppard Co. 

Speed Key Mfg. Co., In 

Spencerian Pen Co. . 

H. M. Storms Co... . 

John Underwood & Co.. . 
Underwood Elliott Fisher Co. 
Warshaw Mfg. Co., Inc. 
Wholesale Typewriter Co. . 
*Yawman and Erbe Mfg. Co. . 


. 39th Ave. & 24th St., Long Island — 
. 11-13 Vandewater St. ; : 
. 515 Madison Ave.. . ; 
. 220-228 Shepherd Ave., Brooklyn , 
. 115 Worth St. . 0 SE ae 
. 423 College Ave... .. . 
. 84 Hudson Ave., Brooklyn . 
. 127-133 Bleecker St. . : 
. 112 Wooster St. . 
. 1 Main St., Brooklyn ; 
- 16-D Hudson St. . 
. 305-315 E. 45th St. . 
. 245 Fifth Ave. . 
. 395 Broadway . 
. 53 Park Place . 
. 241-43 W 23rd St. . 
. Jersey City, N. J. . 
SS ee 
. 37 Greenpoint Ave., Brooklyn . 
. 43 Fulton St... / gees 
. 200 Fifth Ave... . 
. 148 Lafayette St. . 
. 335 Canal St. . ; 
. 1707 Zerega Ave. . 
. 326 Broadway ..... 
- 188 Third Ave., Brooklyn . 
. 200 Hudson St.. . os 
-11 Park Place . 
. 350 Hudson St. . 
. 110 Grand St. : 
. Johnson & Prince Sts., Brooklyn . 
. 340 Morgan Ave., Brookly . ; 
. 37-18 Northern Bivd., Long Island d City , 
. 321 Broadway . 
. 349 Broadway . 
. 707 Broadway . 
. 75 Varick St. . 
. 48 W. 48th St. . 
. 2 Park Ave. . 
. 41 E. 42nd St. 
- 4401-4429 21st St., Long Island City . 
. 22 Columbus Place, Brooklyn . 
. 434 Broadway ' os 5 
. 553 Grand sil Brooklyn ; 
. 30 Vesey St. . 
.1 Park Ave.. . 
.1 Main St, Brooklyn 
. 15S eee ke 
. 9 Rockefeller Plaza . 
‘New York Branch Office Address 


Stillwell 4-7860 
Beekman 3-2256 


- Wickersham 2-7330 


. Applegate 7-7100 
. Worth 2-1447 

. MOttHvn 9-2390 
. Triangle 5-8818 
. Gramercy 7-5661 
. Canal 6-0813 
Triangle 5-9095 

. Barclay 7-6463 


Murray Hill 4-4292 


Ashland 4-1557 
. Canal 6-5728 
. Barclay 7-5579 
Chelsea 3-7187 


_ . .N. Y. Phone—Rector 2-8840 
Newark Phone—Humboldt 3-1997 


. Evergreen 9-3540 

. Beekman 3-7037 
. Gramercy 5-2873 
Canal 6-3374 

. . Canal 6-6685 
- Westchester 7-5197 
Worth 2-5337 
Triangle 5-2484 

. Walker 5-9636 

. Barclay 7-9444 

. Walker 5-6488 
Canal 6-6719 
Triangle 5-9670 

. Evergreen 7-1400 
Stillwell 4-8555 

. Cortlandt 7-2307 
. Walker 5-8190 

. Gramercy 7-2181 
. Walker 5-3050 

. Bryant 9-5821 

. Ashland 4-4800 
Vanderbilt 3-2171 
Stillwell 4-6000 

. Jefferson 3-3051 
Canal 6-7510 
Prospect 9-0460 

. Barclay 7-4480 

. Lexington 2-7000 
Triangle 5-4576 

. . Walker 5-2690 
. Columbus 5-1484 
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NEED A COLUMBIA DUPLICATOR 


e ALL PURPOSE e ECONOMICAL e POPULAR PRICED 


Most offices have a real need for a duplicator but hesitate to buy one 
because of the cost or complicated operation. 


Chat’s where we come in!—Columbia set out to design a duplicator that would fill the require 
ments of all those offices, schools, factories, stores and countless other places where small quan 


tities of copies are required, where simplicity is important, where economy is vital 


The result is pictured here—a Columbia Duplicator that combines every advantage of the 
gelatine process with a number of unique and exclusive features. It is a modern, improved machine 
which produces, at a minimum cost, up to 100 good copies prepared with hectograph carbon 
paper, typewriter ribbon, writing ink or pencil. It can be used by anyone anywhere and both its 


first cost and operation puts it within the reach of everybody 


Dealers: Here is an opportunity for real sales and profits. Every office is a prospect! 


Write for particulars 


COLUMBIA RIBBON & CARBON MANUFACTURING CO., Ine. 
Main Office and Factory: Glen Cove, L. I., N. Y. 


Kansas City, Mo.: Dwight Bldg. 
ENGLAND; SYDNEY, AUSTRALIA 


New York: 305-313 East 45th St. 
FACTORIES MILAN, ITALY; LONDON, 


When you come to the Fair, plan to visit the Columbia Ribbon and Carbon Factory—one of the finest 
it is only a few miles beyond the 


in the ribbon and carbon industry. Located at Glen Cove. L. I., 


Fair Grounds 








Vote These 
OUTSTANDING 
FEATURES 


@Vo gelatine films to 
change. 

@Equipped with the pat- 
ented, all-season Colum- 
bia Gelatine Roll. 

@A turn of the handle pro- 
vides a new printing 
surface. 

@New improved locking 
device allows fine adjust- 
ments. 

@Printing surface, 8%, x 14 
inches. 








WITH GELATINE ROLL 


COLUMBIA 


GELATINE ROLLS & HECTOGRAPH CARBON PAPERS 








NEW YORK'S 
MAGNIFICENT 
AND 


MARVELOUS 
WORLD'S FAIR 
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FINAL 


ance! 


Oxford Folders pass all quality 
tests—and then go on to pass the 


test —- consumer accept- 











striking new Handbook No. 39, just off 
the press. Here is a complete line of filing Oxford Angular Celluloid Tab 


supplies of unsurpassed quality, up to the 


OXFORD FILING SUPPLIES WILL 
SERVE THE WORLD OF TOMORROW! 


Quality and style leadership win 
customers today on filing sup- 


plies as well as on motor cars. 








It's a far ery from the Oxford 
corrugated board file of 1931 
(the original of all pull-drawer 
board files) to the handsome 
1939 Oxford “Steel-Clad.”” Have 
you seen it? Definitely the last 
word in style, sturdiness, and 


. ‘ 
construction, 


Oxford dealers know that the 
Oxford line is in the forefront of 
quality and style development— 
the proof is in their sales records. 


You can be quickly convinced of 


the sales appeal of Oxford pro- 





ducts by looking through our 











Oxford Index Cards do not ne- 
glect good workmanship for the 
sake of low prices—yet when it is 
a matter of price, there’s an Ox- 
ford card that will get the busi- 
ness, and give your customer a 
value that satisfies. 











guides are the newest addition to 
a line of filing guides that ranges 
through every requirement of the 


minute in all features of style, and priced 


to meet 1939 conditions. 


Oxford policy is firmly committed to 
dealer distribution as the most econom- 
ical method of getting these products from 
factory to user. With this policy and an 
outstanding line of filing supplies, we are 


ready for the world of tomorrow. 


OXFORD FILING SUPPLY COMPANY 
New York 


Brooklyn, 





exacting customer as to 


style, material, and value. 

















Order your Red fiber pockets and 
filing envelopes at the same time 
and from the same source with 
your filing supplies. You _ will 
save money and trouble. Look 
over the Oxford Quality line of 
Red fiber goods in the new Ox- 
ford No. 39 Handbook. 











MAGNIFICENT 
AND 
MARVELOUS 


WORLD'S FAIR 
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ACCcO 
FASTENERS 


ACCOBIND 
FOLDERS 


ACCO 
COVERS 


ACCO 
PUNCHES 





A Special Invitation 


Of course you are coming! ‘The World of Tomorrow” beckons 


with irresistible appeal, to people all over America. 


When you visit the New York World’s Fair of 1939, we invite 
you to visit 

ACCO PRODUCTS, INC. 
There is much of scenic and historic interest in and about New 
York—and a good deal in profit interest and suggestion for you at 
the Acco Factory, which is only twenty minutes by subway or car 


to the Fair Grounds. 


No “accident” has built the Acco business to the position of leader- 
ship which it occupies today. We welcome the pleasant and timely 
opportunity which the New York 1939 World’s Fair presents, to 


show you, in our factory, that there is no substitute for quality 


and service. 


ACCO cinpcreatetarplig® ne 


39th Avenue and 24th Street, Long Island City, 
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OLUMBIA 


Ig, 
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The New York World's Fair 1939 will be 
visited by business men from all parts of 


the world. 


Representatives of the Office Equipment 
and Stationery Trades are cordially invited 
to use our Philadelphia and New York offices 


as their business headquarters. 


We will gladly take care of your mail if you 
wish. Have it sent in care of the Columbia 
Steel Equipment Company at either the 
Philadelphia or New York addresses. 


We look forward to meeting and serving 


you. 


PHILADELPHIA— 
Main Office: 
Lincoln-Liberty Building 
Broad and Chestnut Sts. 


NEW YOR K— 3 —— = 

Sales Office: ~ oe, ge 
245 Fifth Avenue 
Corner of 28th St. 





QUIPMENT CO. 
a 


N. E. COR. BROAD & CHESTNUT STS. 









MAGNIFICENT 
AND 


MARVELOUS 
WORLD'S FAIR 





































H. S. Sanders 
a 











L. H. Tavernier 





Louis Carraci 





Dwight N. Briggs 
Blank & Stol 


lier P 


ca 




















John O. Loser 


WELCOME TU NEW YURK! 


Association Leaders Extend Cordial Invitations 


As governor of the Fourteenth District of 
The National Stationers Association, I join the 
New York members of N. S. A. in extending 
a hearty invitation to all the stationers of the 
United States to attend the World’s Fair this 
year. Plans are being made to stage a Special 
Events Stationers’ Day immediately following 
the Boston convention next Fall. I am sure 
you will have a grand time at the Fair, espe- 
cially on that day. 

J. Kerin, Governor, District No. 14 


The National Typewriter and Office Ma- 
chine Dealers Association extends a most cor- 
dial welcome to all machine dealers visiting 
the World’s Fair. The New York association 
members have indicated their desire to co 
operate with your president in an earnest at- 
tempt to play host to all visiting dealers. Plan 
now to spend your vacation here this summer 
and see the greatest Fair of all time. 

John Loser, President. 


In the name of the New York Office Ma- 
chine Dealers Association, I am happy to in- 
vite office machine dealers and their families 
to attend our magnifiicent Worlds Fair, a Fair 
and Show that only New York Can put on. Our 
well-known Mayor, Fiorello LaGuardia, and 
our genial Master of the World’s Fair, Grover 
Whalen, are doing all in their power to make 
your stay a pleasant one. I trust you will take 
back many pleasant memories of our city. 


Anton P. Pohl, Jr., President. 


As President of the New York Office Appli- 
ance Managers’ Association, I greatly appre- 
ciate this opportunity of extending to mem- 
bers of the Office Appliance Industry a most 
cordial welcome to New York and its great 
World’s Fair. In line with the modern tempo 
of the Fair itself, representatives of the in- 
dustry will have on display for your benefit 
all that is up to the last minute in their respec- 
tive lines. Our doors are wide open and it 
will be a pleasure to welcome you in person. 

W. P. Lindsay, President. 


To stationers and office equipment dealers 
of America, the Stationers’ Association of 
New York extends an urgent invitation to 
visit the 1939 World’s Fair. This great expo- 
sition, emphasizing the “world of tomorrow,” 
has a vital message for our industry which 
ties in so closely with the general progress of 
business. If good will on the part of New 
York stationers mean anything, your welcome 
is assured. 

Louis Caracci, President. 


The officers and trustees of The Stationers 
and Publishers Board of Trade recognize that 


the World’s Fair which is to be held in New 
York will attract many stationers from all 
parts of the country. All visiting stationers 
are extended a cordial invitation to drop in 
at the Board’s offices and introduce them- 
selves. The offices are located at 200 Fifth 
avenue. This is the sales headquarters of 
many of the leading stationery manufacturers. 
Therefore statoners will find themselves in 
familiar territory. 


Howard S. Sanders, Secretary. 


The Stationers’ Twelve-Thirty Club be- 
lieves whole-heartedly that the New Yark 
World’s fair opening April 30, 1939, will be 
one of the most impressive spectacles of the 
Twentieth Century. It is important enough 
to secure the interest and attendance of sta- 
tioners from Maine to California. We wish to 
impress this importance upon the conscious- 
ness of the entire field and we urge you to see 
for yourselves the many “sights of New York” 
at the same time you visit the Fair. 


Dwight N. Briggs, President. 


The officers and members of the Stationers 
Square Club of Greater New York No. 576 
desire to extend an invitation to all Masons 
of the stationers and allied trades planning to 
visit the New York Worlds Fair 1939, to 
attend any of our meetings during May, June, 
September and October, on the third Thurs- 
day of each month. We also join with other 
organizations of our industry in the Metro- 
politan New York district, in welcoming all 
stationers to our great city. 

George Nicklaus, President. 
Albert McLane, Secretary. 


Wholesale and manufacturing stationers 
from all parts of the United States are prob- 
ably looking towards the New York Worlds 
Fair, which opens in New York on April 30. 
The members of the Wholesale Stationers’ 
Association located in the metropolitan dis- 
trict, through their Association headquarters 
at 250 Fifth avenue, invite every visiting 
wholesale stationer to drop in to the office, 
where every assistance will be given to help 
make their stay in New York pleasant and 
convenient. 

H.C. Whittemore, Secretary. 


The advent of the New York World’s Fair 
will also mark the inception of the twenty- 
fourth year of the Stationers’ Golf Associa- 
tion of New York. We bid our friends wel- 
come to New York and hope we may have 
the opportunity of greeting them on some of 
the splendid metropolitan courses. 

L. H. Tavernier, President. 


Anton P. Pohl,” 
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N the Business Systems and Insurance Building, located a few 

steps from the Fair theme structures, the perishpere and trylon, 

will be exhibits of a number of office equipment manufacturers. 

Photographs and sketches of some of the displays are repro- 
duced at the right. Brief text descriptions are presented in alpha- 
betical order in the following paragraphs. 


The Addressograph-Multigraph Corp., will present an edu 
mechanical figures which move and talk. 


cational stage play with 


In keeping with the progressive spirit of the New York World's Fair, A. B. Dick 
Company's spacious display in the ‘Business Systems and Insurance Building” offers 
an informative and interesting story of office duplicating. The exhibit, designed by 
Walter Dorwin Teague, comprises displays of new Mimeograph duplicators in opera- 
tion; and a marionette production, by world famous puppeteers, shows how a Mimeo- 
graph duplicator is used in modern business. Planned to meet a wide variety of in- 
terests, the Mimeograph exhibit will be of value to business and school executives, 
ministers, secretaries, teachers, club-women, children—in fact, to practically everyone. 
Attendants and operators will give a continuous demonstration of stencil prepara 
tion and Mimeograph duplication. 


A conception of a better business world of tomorrow will be gained by a visit to 
the exhibit of International Business Machines Corporation, where the newest develop 
ments of the Company’s research and engineering will be displayed. Featured will be 
electric accounting machines that read the meanings of holes punched in cards and 
transform them into finished printed reports. Automatic time recorders and other 
types of time equipment, rapid all-electric writing machines, a machine that lists, 
sorts and proves bank checks all at the same time, and another device that auto- 
matically computes the scores of test papers, are among the ingenious devices to be 
shown. The New York World’s Fair has set aside May 4 as IBM DAY in recogni- 
tion of the contributions of the company’s president, Thomas J. Watson, to the 
advancement of world trade and international peace. 


With the aid of photographic transparencies with motion effect, the Marchant 
Calculating Machine Company will exhibit and demonstrate all models of Mar 
chants and their application to modern business 


The G. and C. Merriam Company exhibit will incorporate all the appeals of the 
dictionary itself. Words, their meaning and use, will be dramatized on a twenty- 
foot crystal column, “The Pillar of Knowledge.”” The ‘“‘picturesque word origins” 
appeal, always attention-getting and interest-compelling, will be exploited in a series 
of twelve colored translights, each of which will dramatize an interesting word history 


The Mosler Safe Company will exhibit the very latest filing safes, their newest 
automatic day and night depository, new type of card ledger safe, their newest type 
record room vault door with escape handle, cash drawers with protective device 
against holdup, and safe deposit box display unit 


The National Cash Register Company will display its products in a separate building 
which has been constructed to take the form of a huge cash register 


“Wings of Commerce” is the theme of the Remington Rand exhibit at the New 
York World’s Fair 1939. Here will be displayed and demonstrated representative 
machines and systems from all the Remington Rand lines—tabulating, accounting, 
and adding machines, systems, safe cabinet and dexigraph equipment, noiseless, com 
mercial and portable typewriters, carbon paper, ribbons and duplicating supplies. 
Four stages constitute the principal centers of interest. On these stages are per- 
formed at intervals throughout the day and evening, dramatized demonstrations of 
the important part Remington Rand equipment plays in modern business life. 


An enormous Underwood Master typewriter will be the high spot of the Underwood 
Elliott Fisher Company exhibit. The giant, a massive machine built to scale and 
actually typing gigantic letters, is a replica of the new Underwood Master type- 
writer. The Dow-Jones report of up-to-the-minute stock ticker news will be typed 
daily on the giant typewriter. This titanic machine, weighing over fourteen tons, is 
1728 times larger than the regular Master typewriter. The machine, which required 
more than three years in construction, is eighteen feet high and the individual type 
characters each three inches high, and types on a sheet of “‘stationery” which measures 
9x12% feet. Each typebar on the machine weighs forty-five pounds and the carriage 
alone weighs 3,500 pounds. The giant is operated by remote control from an elec- 
trically equipped Underwood typewriter, and the ribbon, manufactured in the Under- 
wood Elliott Fisher factory, is over 100 feet long and five inches in width. In addi- 
tion to the daily operation of the giant Underwood Master typewriter, George L. 
Hossfield, ten times World's Professional Champion Typist; Miss Grace Phelan, 
World’s Amateur Champion Typist; and other experts in the art of typing will 
demonstrate their skill on the regular Underwood Master typewriters each day of the 
Fair. Surrounding this spectacle, will be exhibited the complete Underwood Elliott 
Fisher line—typewriters, accounting machines, adding machines, and supplies 


The New York Safe and Lock Company will lisplay latest models of its safes, 
vault doors and burglar-proof chests 


Business Systems and In- 
surance Building in 
which will be presented 
displays of office Equip- 
ment designed to provide 
speed, efficiency and 
economy in the operation 
of business. 
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Remington Rand ‘Wings of Commerce” Display 





Merriam—Webster Dictionaries Dramatized 



















IT WILL BE A PLEASURE 
iMag SEE. YOU! 


2 2 OU are going to be very busy when you are in New 
York for the World's Fair. The city abounds in interesting 







and historical sites. Whatever your interest you will find 






plenty to see and do. 







That, we know. BUT, we sure hope you will find time to step 


















in at our headquarters long enough to say, “Hello.” 


Mighty proud, we are, of our products, TRANSFILE steel 
| reinforced corrugated board Files and GUSSCO Filing 
| Supplies. They are our life. Our life goes into them, mak- 
| ing them better and quicker, ever lessening the resistance 

between you and your customers—and—always remem- 


bering you must make a profit if we are going to prosper. TRANSFILE 


(TRADE MARK) 


| Yes, indeed, we hope you will compliment us by dropping 


in to see us. We will make our time yours. 


GUIDE SYSTEM & SUPPLY CO. Fiting 
Supplies 
335 CANAL ST. = 
NEW YORK 












The REGULAR 


‘ The DE LUXE 
TRANSFILE TRANSFILE 
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A Special “Juvitation to New York” 
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WHEN YOU COME TO THE NEW YORK WORLD'S FAIR WE WOULD LIKE TO HAVE Tell 
MAKE OUR HOME OFFICE AT 515 MADISON AVENUE YOUR HEADQUARTERS. 
—ALLEN WALES ADDING MACHINE CORPORATION — 
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| is on 
your 


side! 
SMART DEALERS "Cash in” SUPPLYING DEMAND for 


(Peerless TUCHTYPE KEYBOARD! 





The most amazing thing about the sale of PEERLESS the same quantity. A Phoenix Dealer ordered and 
PUCHTYPE KEYBOARD is the fact that even small “repeated"’ in identical fashion. In other areas scores 
Stationers—Stationers not oversupplied with “‘star’ of stationers report steady sales from interesting win- 
salesmen—are doing a remarkable selling job. dow displays. 
Yet this is not so amazing when you consider that the om . enenes 

8 ; Acclaimed by typists everywhere PEERLESS TUCH- 


law of supply and demand is in their favor—that 20 


; TYPE figuratively gives “‘eyes’’ to fingers, saves time, 
years leadership and the finest inventive genius is 


increases speed and accuracy, cuts down mistakes, 
behind the product. i 

produces better, more beautiful letters. 
And just so that you don’t think we are making vague 


claims or quoting hearsay, let’s have a look at the record: Ifyouarea Profit-minded Stationer you won't need coax- 


Iwo dealers in Los Angeles took initial orders for ing to join the big family of successful PEERLESS Dealers. 


25 sets—in a few days both sent repeat orders for 


Write today for details of our Dealer proposition. 


| WHY IT PAYS AND Pays Well to HANDLE 
| , IMPERIAL RIBBON & CARBON PAPER 


IMPERIAL is definitely Dealer-minded. We know the problems you face across your counter in selling 


ribbons and carbons. Hence, we have worked out a Selling Plan that removes the hurdles, enables 





you to meet and beat competition, shows you how to sell ribbons and carbons the profitable way. 


Would you like to get full information about this plan? An inquiry will bring you quick action! 


| PEERLESS KEY-IMPERIAL MFG. CO., INC. 


General Office & Factory: 109 Mulberry St., Newark, N. J. 


/ 


THE KEY MEN OF AMERICA . Manufacturers with the dealers’ viewpoin 


BRANCHES: 
New York Cit 321 Broadway Chicago, 19 South Wells Street 
Los Angeles, 1127 Wall Street 


Detroit, 1000 American Radiator Building 
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Cash boxes . 
boxes . . office boxes 

. security boxes . . 
storage cabinets 

. utility cabinets . . 
typewriter tables . . 
salesman's desks . . 
waste paper baskets 


.. bank equipment. . 


coin units, 


See How Art Steel Products Are Made 





Products 


. bond 


etc. 



























When you come to New York, by all means see the World of Tomorrow, but after you 
have been thrilled by the wonderful things that ARE TO BE; call Mott Haven 9-2390 and 
an Art Steel courier will pick you up and take you back to the world of today and show 
you how the miracles of steel and electricity contribute to your business in the fabrication 


of the ART STEEL LINE. 


We look forward to the pleasure of your visit and can assure you that the time spent 
going through our plant, actually witnessing the various steps in the manufacture and 
finishing of the varied ART STEEL LINE will be remembered by you for many years 


to come. 


ART STEEL CO., Inc. 
300 East 145 Street 
New York, N. Y. 
Mott Haven 9-2390 
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Products 


Steel filing uprights 

. the Metropolitan 
... the Gotham and 
The "Four Hundred" 
Line in standard 
counter and desk 
heights . 
legal . . 
combination. 
cabinets, card cases, 
transfer cases, unette 
sections 
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Rockefeller 

Center View 

from Madison 
Avenue 









New York Manager, C. W. Woosley, | The | 


demonstrates the Style-Master Steel | 
: lif ; Executive Desk to Paul R. MacAlister, the V 
of business life and enterprise so Director PEDAC 


highly magnified as in Rockefeller 
Center. This Wonder City within 
a city, housing the National 
Broadcasting Company's Studios; 
the World's Largest Theater; New 
York's greatest observation roof 
gardens; and PEDAC., the very 
largest type exhibition of modern 
home and office decorations and 
furniture. 

On the third floor of the 
Time and Life Building are the 
“Y and E” New York offices 
and show rooms (Suite 301). 
Here you find all the latest in 
“Y and E’’ Office Equipment in- 
cluding the New Style-Master 
Steel Desks — the latest in Sys- 
tems and Supplies, etc. —— dis- 






























Reception Room, “Y and E” New York offices and show rooms, Time and Life Bidg. 





It is impossible to attend the New York World's played and demonstrated in 
Fair, 1939, without feeling the tremendous vitality of modern surroundings. HERE A 
the great city which has made this superb exhibition MOST CORDIAL WELCOME AWAITS 
possible. No where in New York is a cross section YOU_AND_ YOUR FRIENDS. 
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@ A 
YAWMAN AND Erse Mec. Co. WOR) New York City Office and Showrooms 
Executive Offices and Factories Suite 301 Time and Life Building 
Rochester, N. Y. Rockefeller Center 
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— i The route from “Y and E” offices in Rockefeller Center to 
r Stee | ‘ es . 

Alister ' the World’s Fair is almost direct, taking not more than twenty 


minutes, by Long Island Railway from 
Pennsylvania Station 


ety 


The World of Tomorrow, 
so vividly and gigantically 
portrayed at the World's 
Fair, is a projection into 
the future of the possi- 
bilities of continued pro- 
gress. Experience -Vis- 
ion—-Courage— Initiative 
and the Research Labora- 
tory give you the World 
of Tomorrow. Here you 
will find the key to the 
tempo of future business. 


As pioneers in the 
Office Equipment Indus- 
try, ““Y and E” has fol- 
lowed the pathof Progress 


One of the many exhibit groups in “Y and E’° New York show rooms 
Suite 301, Time and Life Building 


for nearly sixty years. Your visit to our show 
rooms will show you how we have also planned 
for Tomorrow by keeping pace with the trend 
of the times and anticipating the needs of the 
future. 
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In other areas scores 





Che most amazing thing about the sale of PEERLESS 
PUCHTYPE KEYBOARD is the fact that even small ‘“repeated’’ in identical fashion. 


Stationers—Stationers not oversupplied with “‘star’ of stationers report steady sales from interesting win- 
salesmen—are doing a remarkable selling job. dow displays. 
Yet this is not so amazing when you consider that the , . aoe 
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If youarea Profit-minded Stationer you won't need coax- 
Iwo dealers in Los ing to join the big family of successful PEERLESS Dealers. 
Write today for details of our Dealer proposition. 


25 sets—in a few days both sent repeat orders for 
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wHy It pays AND Pays Well to HANDLE 
IMPERIAL RIBBON & CARBON PAPER 


IMPERIAL is definitely Dealer-minded. We énow the problems you face across your counter in selling 


ribbons and carbons. Hence, we have worked out a Selling Plan that removes the hurdles, enables 


you to meet and beat competition, shows you how to sell ribbons and carbons the profitable way. 


Would you like to get full information about this plan? An inquiry will bring you quick action! 


PEERLESS KEY-IMPERIAL MFG. CO., INC. 


General Office & Factory: 409 Mulberry St., 


Newark, N. J. 
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THE KEY MEN OF AMERICA . Manufacturers u 
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New York Cit Vv. 321 Broadway 


Detroit, 1000 American Radiator Building 


Chicago, 19 South Wells Street 


Los Angeles, 1127 Wall Street 
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When you come to New York, by all means see the World of Tomorrow, but after you 
have been thrilled by the wonderful things that ARE TO BE; call Mott Haven 9-2390 and 
an Art Steel courier will pick you up and take you back to the world of today and show 
you how the miracles of steel and electricity contribute to your business in the fabrication 
of the ART STEEL LINE. 

We look forward to the pleasure of your visit and can assure you that the time spent 


going through our plant, actually witnessing the various steps in the manufacture and 
finishing of the varied ART STEEL LINE will be remembered by you for many years 


to come. 


ART STEEL CO., Inc. 
300 East 145 Street 
New York, N. Y. 
Mott Haven 9-2390 
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See the Cesco Line in the making—the many steps 





required to produce up-to-the-minute Record 





Keeping Equipment. Let your plans include a 






trip through the Cesco factory. It will 






be educational — and a delightful ex- 






perience. A cordial welcome awaits 











you. 




















Easy To Get To! 


Long Island City is only a few minutes 
from the heart of New York City. It’s 
right on the way to the Fair. All subways 
have stations close by. Just across the 


Queensboro Bridge from 59th St. 

















The C.E. SHEPPARD CO., 


44-Ol 21%! Street,~ LONG ISLAND CITY. N.Y. 
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Ride Royal’s Spring 
Promotion to New 


PROFIT-HIGHS! 


SPRING PROMOTION on the Royal 
Portable starts with the first week of the 
month, runs on through .. . a powerful 
drive to make April one of the most 
profitable periods of the year... 

Royal Portable ads will be featured in 
national magazines reaching millions— 
students, high school and college, parents, 
readers in every trade and profession. 
And that means hundreds of “live” coupon 
leads for dealers to handle. 


Royal Portable ads will appear in news- 


ROYAL PORTABLE TYPEWRITERS 





MAGNIFICENT 


MARVELOUS 
WORLD'S FAIR 


papers, with hard-hitting, direct dealer-to- 


customer copy. 


And that means local business, added prestige 
for you and your store. 

Plus displays, literature, direct by mail 
letters, radio messages, newspaper mats— 
practically every known form of material 
to help the Royal Portable dealer at the 
point of sale. 

Link to Leadership! 


ROYAL TYPEWRITER COMPANY, Ine: 
2 Park Avenue, New York City 


AND 
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@) Aerial Explorations, Inc. From Wide World 


Liberty's Goddess Holds the Torch of Freedom High Over New York City 


WURLIS GREATEST MARKET 


FOR OFFICE EQUIPMENT AND SUPPLIES 


ITUATED on islands and banks where the majestic Hudson pours its 

_ waters into the Atlantic ocean; serving as the terminus of railways, 

ship lines, truck routes and air transports, New York City is both the 

principal gateway and pulsating center of the Western Hemisphere. The 

. tremendous commercial activity has given rise to a demand for the tools 

of business which makes the city the world’s greatest market place of 
office equipment. 

Because of its pre-eminence as a business center, Metropolitan New 
York is the scene of a greater commercial activity in proportion to its 
population than any other urban community in the United States. 
Among its ten million people are many who handle primary business 
transactions in the interests of persons, organizations and factories 
located elsewhere. And as financial headquarters of the nation, New 
York heads the American business body and exercises a control and | 
leadership over wide areas of industrial and commercial life. 

To such a place there gravitates naturally a business volume of great 
size and importance. Efficient handling of the details involved in caring 
for this business would be impossible without modern office equipment 
and systems. In consequence, a substantial percentage of the products 
of the office equipment industry are made and sold in New York. 

When it is recalled that New York and the environing municipalities 
which constitute the metropolitan territory contain nearly one-twelfth 
of the population of the United States, it becomes less difficult to perceive 
and appreciate the magnitude of the New York market. Serving it ade- 
quately is a large and active portion of the office equipment field. In the 
| area is manufactured a large number of office utilities. In the city 
proper are located the executive and sales headquarters of many com- 
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panies whose production is elsewhere. Here, too, are located branch 
offices of a great many leading companies in each division of the office 
equipment industry. And from the port of New York goes the major 
part of office equipment exports destined for the markets of the world. 

The double flow of commerce, export and import, has moved unceas- 
ingly through the channels of New York trade ever since the venture- 
some Hendrik Hudson discovered and explored the waters of the river 
that now bears his name. The character of the merchandise has changed, 
but the purpose has remained the same—to exchange goods with mutual 
profit. Refinements in methods of handling and in means of transpor- 
tation have been introduced and have greatly facilitated the movement 
of merchandise, yet, from the romantic days when wind-jammers 
plunged across the waters of the seven seas to the present era of steam 
and Diesel powered freighters, the function of New York has been the 
same—a port of call for ships of the world. 

How many of the ships of the early days carried materials for use by 
business is a matter for conjecture. Obviously the traders of the Sev- 
enteenth Century were at first under the necessity of importing supplies 
for use in the conduct of their businesses. Gradually, as the years rolled 
on, enterprising men founded manufacturies and started the movement 
which eventuated in the industrialized nation of today. 

Who was the first office equipment man to engage in business in New 
York? Probably the question cannot be answered. Those products which 
are necessary to the transaction of business were made and put into 
function, with no concern as to the maker. Then, as now, the primary 
interest in a product of the industry was in its utility and not its pro- 
ducer. Many of the pioneer manufacturers flourished for a time and 
then went to rest in the limbo of oblivion without a successor. Many 
others established a long time ago are still in vigorous function, having 
grown with the industry and maintained positions in the vanguard. 

In this special New York World’s Fair section are the advertising 
announcements of a number of concerns distinguished by records of long 
and progressive participation in the advance of the industry. They are 
listed below in chronological order of founding: 


Boorum & Pease Co. ...1842 Acco Products Inc. * ... 1908 
A. W. Faber, Inc...... .1849 Graphic Duplicator Co........... .1909 
Eberhard Faber Pencil Co. ..1849 Peerless Key-Imperial Mfg. Co.....1912 
American Writing Machine Co. 1880 Guide System & Supply Co...........1918 
Oxford Filing Supply Co. .1882 Art Steel Co., Inc... eer 
C. E. Sheppard Co...... 1904 Regal Typewriter Co., Inc.......... 1921 
Columbia Ribbon & Carbon Allen-Wales Adding Machine Corp..1926 

meee. Cé,, Ene:... .1905 Bright Chair Co. canta tte 1927 
Wholesale Typewriter Co. ..1905 Pronto File Corp. ...1932 
Royal Typewriter Co.... 1906 Raphael Shops, Inc. i an ee 


Other concerns in the section are listed on page 85, under the invita- 
tion to visit New York, the World’s Fair, and the manufacturers’ head- 
quarters or branches. 

An interesting fact about the machine division of the industry is that 
four of the seven present manufacturers of typewriters maintain execu- 
tive and general sales offices in New York. All have branch sales offices 
serving the marts of the metropolitan district. 

Other types of mechanical office equipment, such as adding, calcu- 
lating and bookkeeping machines, addressing machines, check writers, 
duplicators, numbering machines, staplers, and tabulating machines, 
are well represented in New York, either by executive offices or branch 
organizations. Similarly, every well known manufacturer of that broad 
range of products known as commercial stationery, and every producer 
of blank books, loose leaf, stock forms, visible systems of record keeping 
and record holding equipment, filing equipment, office furniture, and 
specialties recognizes the importance of the market in New York by 
maintaining home office headquarters or sales branches. 

These are in addition to the great number of retail establishments 
specializing in the sale of commercial stationery, office machines and 
furniture. The industry as represented in New York is a vigorous giant 
effectively contributing to the efficient operation of business. 






















STEEL CARD CABINETS 


A high grade line of steel cabinets made in 
sizes 3 x 5—4 x 6—5 x 8 in both 1 drawer 
and 2 drawer units. 


~ PRONTO 
EXPANDING 
FILE 









PAT. PEND. 
A steel executive file for keeping correspondence 
and other records under lock and key. Equipped 
with a strong expanding A to Z index, secret 
compartment in lid for valuable papers, two separate 
locks and keys. 











Hundreds of our dealers will 
visit the PRONTO factory 
while in New York for the 
World's Fair. Come in and 
see us. Make our office your 
headquarters while visiting 
our city. 
PRONTO FILE CORP. 


349 BROADWAY NEW YORK 
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The New PRONTO Perfect FILE 








PATENTED LOCK 
KEEPS RECORDS SECURE 





A shelf type corrugated board storage file. Olive 
green. Made in 50 sizes. 


AND 




























gy WELL GET 
"OUT THE BAND 


When you come to see us 
during your visit 


to the New York 
Y World's Fair! 





























It will be a JANUS rubber band, of 
course—less noisy than a brass band 
—but your welcome will be warm 
and sincere nevertheless. You will be 
interested in the fabrication of A. W. 
Faber rubber products in our large 
Newark plant—in the amazing, pains- 
taking operations which have identi- 
fied this company as a traditional 
symbol of quality and prestige. 


A. W. Faber are American sponsors of famous "Castell" 
Drawing, Copying and Polychromos Pencils—the outstanding 
pencils in the highest priced market. Today "Castell" is on 
FAIR TRADE in 43 of the 48 States, thus protecting your 
market and insuring you the biggest profits in the pencil 
industry. 


We look forward to your visit as an opportunity to know you 
better. Be sure to look in on us. 
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NEW: 


THE 
BRIGHT 
CHAIR 
CATALOG 


- No. 1900 Sofa—Chair to match 





With the consummate pride of true craftsmen, we present our new catalog of leather 
furniture conceived, styled, fashioned and customed by BRIGHT. Examining the 
pages you will see BRIGHT craftsmen have captured the priceless, elusive qualities 
of good taste with the dignity and charm of enduring comfort .... And this fine 
leather furniture is priced to fit every man’s purse greatly enlarging the sales oppor- 
tunity for every BRIGHT dealer . . . With double the facilities for serving you are 
always certain to get prompt efficient service ... When you come to New York for 
the World’s Fair we will be happy to see you... And, in the meantime, write for 
the new BRIGHT catalog. 


BRIGHT CHAIR COMPANY 127-33 BLEECKER STREET, NEW YORK, N. Y 


ce IVES THERE a man or woman who 


doesn’t desire the best in everything? We 
satisfy that desire completely with our A Grade 
Quality. 

There is also a place for a sturdy Utility 
Grade, and that place we fill expertly with our 
C Grade. 

Then, to supply those where price is the 
only consideration, we have the D and E 














Grades. 

In fact we have what they want and demand 
regardless, and each is the very best in its class. 

That’s why Browne-Morse Dealers are the 
Successful kind. 

There are not so many cities without Browne- 
Morse representation, but your city may be one 
of the open towns. 

Want a profitable line? Write us. 





Browne-Morse Company 
MUSKEGON, MICHIGAN 
Fort Worth, Texas, Warehouse 


3403 Meadowbrook Drive 





New York Warehouse 
112-114 Wooster St. 
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3 
4 Whether you take in the 1939 NEW 
. YORK WORLD'S FAIR on your 
3 vacation this summer or visit this 
$155,000,000 show in connection 
with a business trip, you are cor 
' dially invited to make our New York 
: Office, 200 Fifth Avenue your 


headquarters when in town. 


Here i will receive a hearty wel- 
be that genial 


veteran of the industry, Mr. Eber 


b> 3 FT. 
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himself—and we prom 


unless you 
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EBERHARD FABER 


Fine Writing Materials Since 1849 











WELCOME! 


Welcome Dealers 
To New York and 
“The World of Tomorrow’ 





MR. HENRY SIMLER, Pres. AWMCO 


Of course you are coming to New York for the 
World’s Fair. As you know, our headquarters are 
right here in the Big City and we would be delighted 
to have you drop in and say “Howdy.” 


Don’t hesitate to ask us for any assistance you may 
need to make your visit comfortable and enjoyable. 
We might be able to help you get located or be of 
aid in the matter of directions and information 
about the Fair or the City. We will welcome the 
opportunity to be of service to you in any way 


within our power. 


And if you should need any advance help or infor- 
mation while planning your trip just get a letter 
off to us. In any event plan to pay us a visit when 


you get in town. 


(signed) 








x President AWMCO. 


AMERICAN WRITING MACHINE CO. 
115-117 WORTH ST., NEW YORK CITY 
Telephone WOrth 2-1477 





MAGNIFICENT 


AND 


MARVELOUS 
WORLD'S FAIR 








105 




















Whentin 
New York 














= 
to see the Fair or for any other 


hi 
Grap 1C. reason, stop at Office Appli- 


DUPLICATOR ROLLS ances’ branch office located in 





the Pershing Square Building 


| For over thirty years, Graphic Duplicat 

Rolle have contrib: toe the . a : . 
Rolls have contributed neavily to tn ] at the cornell of 42nd Street 
cess of business and education—to the 

by proiit ol dealers the world over Gray nic and Park Avenue, and opposite 

i | Duplicator Rolls have earned and main 

| tained recognition for their outstanding Grand Central Station. Use it 
quality, recuperative powers, uniformity 
and andahi!) r M. le of h finest n . ° yal . AW a1 
and depend ability. Made of the finest ma as headquarters to receive mail 
terials they keep their fine copying qual 
ties over a long period. Furnished in full eerne 4 " ; 
ee ees and telegrams. Perhaps we 
io leet iengths to lit all your gelatine adupll 
cating machines and devices _ ' : . cohs 
ee ee a may assist you in establishing 


OTHER FAMOUS GRAPHIC PRODUCTS 


GRAPHIC DUPLICATOR—From a 15 foot Graphic Gelatine 
roll this all steel machine produces 75 to 125 bright copies 
at cost of less than 5 cents per 100. Copies made from . . 
an original master copy made with Graphic Hektograph In the metropolitan area and 
Ink, typewriter ribbon, carbon paper or pencils in any 
number of colors you select. Self locking spindles. No 


stencil or typesetting required. Prices $29.50 to $55.00. in various other wavs We are 
GRAPHIC PORTABLE DUPLICATOR—A complete compact c 


gelatine rol] duplicator using a standard 15 foot reversible 
Graphic Gelatine Roll. Self locking spindles. Wooden « , * carwvi 

cabinet. Copies obtained the same way as the more at youl service and hope to 
expensive model. No stencils. No typesetting. Prices 


$17.50 to $27.50. e 
GRAPHIC HEKTOGRAPH COMPOSITION TRAYS—Wide have the pleasure of hearing 
variety of sizes and styles. Wooden or metal trays con- 


contacts with manufacturers 


tain a thick layer of Graphic Hektograph Composition. . 
Perfect copies without stencil or typesetting. Prices $1.75 from Vou. 
to $12.50. . 


GRAPHIC REFILL COMPOSITION—Made of the highest 
grade copying materials. Completely restores used com- 
position surfaces to original usefulness. Comes in handy 
1, 2'/,, 5 and 10 lbs. metal lithographed cans. 


GRAPHIC DUPLICATING SUPPLIES—Inks. pencils, rib- 


bons. carbon papers, etc., developed especially for dupli 


ti t attracti ices. 4 e 
san nee or each copies for long The Office Appliance Company 


runs. Made to withstand the toughest use. Easy to pre 
pare and handle in all type of work. 20 N. Wacker Drive 100 FE. 42nd Street 


GRAPHIC DUPLICATOR CO. nae New York 


148 LAFAYETTE STREET NEW YORK, N.Y 
Write today for Dealers Prices 
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“MASTER GRADE" 


UNDERWOOD 


STANDARD AND NOISELESS 


Guarantees YOU a substantial 


PROFIT — yet saves AQ % 
O 


your customers up to 
Bun 


EXCLUSIVE FEATURES 
1. New ... Entire Pa- 
per Feed Assembly. 
R GRADE 
d guarant mast mber 
This Bon 14 el ee serial nu 
Underwood Mode “ free from defects in 





its y 
Elbit 


?, Eye-Ease and Cham- “a A 
pion Keyboards. a“ i ye cy aay 
s. Individual Key Ac- 
tion Control, 





Guarantee 
ees that 





FULLY 
GUARANTEED 






1. Precision Remanu- 
factured with Genu- 
ine Underwood KRe- 
placement Parts. 








A materials 










5. Modern Non - Glare Lmanene ane ne year of date 

~~. 2 or ithin © - 

Mints workmansP proving detective wih OO The autor MAIL THIS COUPON 
. : ny P > re 
6. es gama Plated { a chase w soe or Deal ex who countersigns wo —* <= on an on 6b Gn Gb en ana en enasenanteearenenen 
<<. . zed MASTER ESALE TYPEWRITER COMPANY NHOLESALE TYPEWRITER CO 
i. ae Style Cushion THE WHOL cial Rebuilder of the Underwo Sixth Avenue, New York City 

eet. 





Only Off 





8. New Improved Cyl- 


i now we Nake mone or 
inder Knobs. y 
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%. Guaranteed Bond 
sealed to Each Ma- 
chine. 
Only Authorized Re- 
manufactured Under- 
wood, 


WHOLESALE TYPEWRITER CO. 220 05 .e.e Ye 


R PRADE REMANUFACTURED 








IN OUR NEW 
QUARTERS 


AT 
125 PRINCE STREET 


(at the corner of Wooster St.) 


~~ oO 





NO. 212 SOFA 
CHAIR TO MATCH 





To better serve a growing clientele of office furniture dealers, we have greatly increased 
our facilities for speedy and accurate fabrication of fine leather office furniture. Here 
in a spacious, daylight setting, RAPHAEL customed creations will surpass the standards 
which have firmly established the line in the trade. Here we expect to add to the 


Come in and see r w ° 
ee eT reputation of Raphael leather furniture as a line of distinction priced within the range of 


quarters. . . . Visitors are 
most welcome. (3 short ory buyer. 
blocks from the Prince Get our catalog and prices now! 
Street BMT subway station). 
RAPHAEL SHOPS, INC. 125 PRINCE ST., NEW YORK, N.Y. 
SSS 
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A REGAL. 
INVITATION 


W. are glad of the opportunity to extend 
you a cordial welcome to make REGAL your headquarters when 


you come to the World's Fair. 


Our entire force is at your service to do what we can to make: 
your stay not only enjoyable but profitable as well. 


At the REGAL you will see a fine assortment of ALL makes of 
machines, such as Royals, Underwoods, L. C. Smiths, Remingtons, 
etc., and at prices sufficiently attractive where the profit will prob- 


ably pay your expenses. 


When you visit the World's Fair, you will see the “World of To- 
morrow.” When you visit REGAL, you will see the “Rebuilt of 
Tomorrow” in the new KHY-39 REGAL with NON-GLARE VELVET 


FINISH. 


Be sure to visit the REGAL—A “REGAL” welcome awaits you. 
In the meantime, if you have not already received our current 


price list, please write for it. 


Regal Typewriter Company, Inc. 


75 VARICK STREET NEW YORK, N. Y. 
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_.. way back in 1876 FR gga 
at the —<—_ 
CENTENNIAL EXPOSITION 


We invited the trade to come to New York 
to visit our factory and display room... 
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| Year,’ Boorum & Pease 

Co. was already more than 30 years old. 
That year, hundreds of stationers visited the 
office and factory at 28-30-32 Reade St., New 
York, where stationers of the ‘'70's’’ selected 
the “Standard” stationery items that were 
the “best sellers’ of the day. The factory 
was a model of production efficiency in 1876 
as modern in its day as our present fac 














Joday WE REPEAT 
OUR INVITATION 


to those attending the 
NEW YORK WORLD’S FAIR 
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B im & Pease Prod 
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een ae Ow P ee ee ae ae ’ . This factory occupies the 
ind | se ileal produ proaucits Dull entire block at Front and 
; “— Bridge Sts., Brooklyn, 
indaal N. Y. 
I excellence tnat nas made the name B. & P. Warehouse, Hud- 
D. D ; ees Aye apie} son Ave. and Front St. 
- Cast yslOli yal A wi Brooklyn, N. Y 


BOORUM & PEASE COMPANY 


General Offices: 84 Hudson Ave., Brooklyn, N. Y. 7 
NEW YORK SALES AND DISPLAY ROOMS: 349 Broadway 1 vl 


29 Otis St. 538 S. Wells St. 212-14 S. 7th St. 
BOSTON CHICAGO ST. LOUIS 
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NEW YURR'S ATTRACTIONS 


AS PRESENTED BY FATHER BNICKERBOCKER 





Photos, N. Y. Convention Bureat 


Top—Scintillating lights of 
lower Manhattan's skyline, 
beneath the arch of Brooklyn 
Bridge. Below—The Wool- 
worth Building transcending 
Civic Center, opposite the 
old Post Office, with the 
City Hall in foreground. 


in the “World of Tomorrow,” Father Knickerbocker presents not 
only the New York World’s Fair of 1939—-where man’s past achieve- 
ments and concepts of the future will be dramatically set forth—but also 
he presents New Yok City itself, one of the greatest shows on earth. 

New York—an ensemble of gleaming towers hob-nobbing with the 
clouds; a staggering mass of cubes piled for miles between rivers and 
bays; a maze of thoroughfares throbbing with animation. New York 
—eastern gateway to the new world; commercial nerve center of the 
nation; a stupendous paradox, crowded to the full with humanity yet 
as meeting place and melting pot it is always hospitably making room 
for more. New York—queen of American cities—welcomes you! 

So, if you hail from other parts, make plans to spend some time this 
year enjoying both the great eastern Fair and the fascinating city in 
which it will be held. Whatever it is that challenges your interest, you 
will find it here in plentitude. 

Of course, distributors of office machines, equipment, and supplies 
will wish to visit the factories and showrooms of the numerous manu- 
facturers located or represented in the Greater New York area. Reference 
to this city’s importance as a production and marketing center of the 
office equipment industry is portrayed more completely in other pages. 

Visitors from all parts of the world are attracted to New York because 
it is many cities in one, and each one is captivating. The city’s appeal 
runs the gamut from the very sober to the very gay and glamorous. 
Here one may find a graveyard for Revolutionary heroes, a grand canyon 
for the capitalists and their legion, or entertainment by the most famous 
precision dancers in the world. 

Here the richness of the past is brought together in great museums 
and memorialized in impressive historical places. The culture of the 
present is expressed in its architecture and institutions. New York is 
a center for the arts and sciences. Its galleries are filled with priceless 
art treasures. It is a world center in education, with an aggregation of 
great colleges and universities. 

Through the fringe of its famed waterfront come and go myriad ships 
laden with many products of the world, and countless travelers of many 
nations. Here railroad terminals are noted for their beauty, transporta- 
tion for its speed and variety—underground, on surface, overhead, in 
the sky. 

The stimulating tempo, the towering shafts, the flavor of the old world 
mixed with the new, and the magnitude of it all will thrill you! 

Of the magic growth of this great metropolis it has been said, “The 
shade of the venturesome Hendrik Hudson on viewing the roof tops of 
Manhattan now would exclaim indignantly, ‘I don’t believe it.’ Should 
he slip into observation tower of Empire State Building 1,040 feet above 
the fairyland which is Manhattan by night, a wisp of cloud at his elbow, 
or should he stroll about the roof of Mr. Rockefeller’s Center not far 
distant, doubtless he would dismiss it all as the fantastic trick of an 
overwrought imagination. For so it would seem and so it does seem at 
times to the descendants of Hendrik Hudson.” 

Manhattan Island, on which about one-third of the population of the 
city makes its home, was once sold by the Indians to Peter Minuit, who 
had been appointed Director-General of New Netherlands, for a few 


T O THE millions who will traverse land and sea to behold the wonders 
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trinkets valued at about $24. The transaction took place in 1626, just a 
few years after Hudson had sailed into New York harbor in the course 
of what he expected to be a voyage from Holland to India. 

In 1628 New York, first called New Amsterdam, had 270 inhabitants, 
and the town was growing. Thirty years later its municipal government 
was similar to that of Holland cities. New Amsterdam became New York 
in 1664, when an English fleet took possession of the town and it was 
named after its captor, the Duke of York. 

Today, Greater New York covers 320.03 square miles, while Manhattan 
has an area of 21.9 square miles. The City of New York, as you may 
know, is divided into five boroughs: Manhattan, Brooklyn, The Bronx, 
Queens, and Richmond. Manhattan is its commercial and residential 
center. 

Convenience is one of New York’s many desirable characteristics. The 
comparative small size of Manhattan Island makes all its attractions 
quite accessible to visitors. By means of its incomparable network of 
transportation facilities, you can go anywhere quickly and conveniently. 
The midtown shopping section can easily be covered on foot. Walking 
tours here and from many points are enjoyable, because everywhere 
New York has famous and interesting buildings to show the visitor. 

Hotels are conveniently located, too. Their services are world re- 
nowned. And accommodations to fit all pocketbooks are available. 

Especially popular among sight-seeing trips are inspection tours of 
the Empire State Building, Rockefeller Center Building, Chrysler Build- 
ing, Woolworth Building, and other skyscrapers. With its eighty-five 
stories, the Empire State Building bears the distinction of being the 
world’s tallest, and Rockefeller Center Building stands second. From 
their towers and roofs impressive views for miles in all directions may be 
had of the city and the Port of New York. 


World's Largest Port 


“New York Harbor,” declares the City Visitors’ Bureau, “is something 
to delight the eye. There is nothing else like it on the Eastern Coast of 
the United States. It begins some twenty miles to the south where 
Sandy Hook stretches out into the ocean, thus giving the opportunity 
to mount the giant guns on which the city relies in part for its protection 
in time of war. At a point called The Narrows, the shores of Staten 
Island and of Long Island converge to a channel, that looks to be only 
a few hundred feet wide, with Fort Wadsworth on one side and Fort 
Hamilton on the other. Coming up the bay one passes Ellis Island at 
which the immigrants enter, the far-famed Statue of Liberty, Governors 
Island, which is the headquarters of the military forces of the New York 
District, and finally catches sight of the pyramidic Manhatten cleaving 
the East River from the Hudson and presenting the spectacle of a toy 
block house hundreds of feet high, built by some antediluvian giant.”’ 

The Port of New York is the largest in the world. It has a waterfront 
of 771 miles in length. Jutting out from Manhattan alone are more 
than 200 docks and piers. Much of the city’s prosperity is attributed to 
its favorable situation as a center for ocean traffic. The clipper ships 
that plied the seven seas in other days have disappeared. But in their 
places are magnificent ocean greyhounds that vie for the “blue ribbon”’ 
crossing record of the Atlantic. Every twenty minutes in daylight a 
liner docks or leaves port. 

Those who enjoy the water may spend pleasant hours in visits to the 
Aquarium in Battery Park and then continue by steamer to the Statue 
of Liberty; other trips to Ellis Island and Governors Island nearby. A 
longer voyage by sight-seeing yacht will take you completely around 
Manhattan. If you come in the summer, you'll want to be sure to 
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Top—Rockefeller Center, 
dominated by RCA Building 
which shoots up 70 stories 
with the greatest floor area 
of any office building in the 
world. Below—Part of the 36 
glamorous Rockettes at Ra- 
dio City Music Hall, remind- 
ful of New York’s many 
places to play. 
































More Fair buildings! Top to bottom— 
Mural, Symbols of Aerial Might, on wall 
of Metals Building. U. S. Federal Build- 
ing, with Towers of Judiciary and Legis- 
lature. U. S. Steel Exhibit, with hemi- 
sphere of stainless steel. Entrance to 
Marine Transportation Building. 
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schedule some time for a trip to Jones Beach, on the south shore of 
Long Island. It’s considered the finest beach in North America. 

Manhattan boasts of 75 parks and 72 playgrounds. Central Park and 
Battery Park are probably the two best known. Then there is the New 
York Zoological Park, often called Bronx Park, and the 400-acre Botanic 
Park. City Hall Park is graced by the picturesque old city hall. 

If you are interested in art, plan to visit the Metropolitan Museum of 
Art, in Central Park at Fifth Avenue and Eighty-second Street. If it’s 
music, in season the music lover will suggest the Metropolitan Opera, at 
Thirty-ninth Street and Broadway. Or Carnegie Hall, where the Phil- 
harmonic Symphony Orchestra plays the season at Fifty-seventh Street 
and Seventh Avenue. If it’s churches, there are the Cathedral of St. 
John the Divine, the Little Church Around the Corner, St. Patrick’s 
Cathedral, and others of all creeds. 


Manhattan's Varieties 


All who are engaged in the office equipment industry will benefit by 
visiting the Museum of Science and Industry in Rockefeller Center. If 
you are also interested in natural history, there is the American Museum 
of Natural History. If in astronomy, the Hayden Planetarium—at the 
north end of the Museum of Natural History—invites you to its depic- 
tion of the drama of the heavens. 

In Manhattan you may see all stratas of society and settlements of all 
nationalities. There are the tenements on the lower east side, Harlem 
at 125th Street, Chinatown with its famous Mott Street Joss Houses, its 
Confusionist shrines and Oriental atmosphere, and many other sections 
similarly reflective of foreign lands. Then the grandiose spectacle of 
Park Avenue, where, beginning just north of the Grand Central Termi- 
nal and for a sweep of two miles, social affluence presents and lives in 
another world. 

The many high-ranking colleges and universities in the metropolitan 
area beckon the scholastically minded visitor. New York University, 
with 31,266 students, is largest; Columbia University, with 30,899, has 
the second greatest enrollment. Fordham University has 7,013, while 
the two municipal institutions of higher education, Hunter College and 
the College of the City of New York, have a combined enrollment of 
37,109 students. 

As to food,—your epicurean fondnesses may be indulged in tempting 
restaurants of every known nationality and types. It has been well said 
that, “After dark New York City is a veritable Arabian nights entertain- 
ment where the romance-hungry may dine, dance, and dream high 
above the city in some skytop restaurant, or mount a stool in a sub- 
cavern seafood bar, or roar with the rest in a Bavarian wein stube.” 

New York’s opportunities for enjoyment at the theatre are likewise 
unequalled anywhere. Its dazzling show section lies between Forty- 
Second and Fifty-Ninth Streets. Outstanding is Radio City Music Hall, 
termed “The Showplace of the Nation.” Part of the 31-story RKO Build- 
ing is Rockefeller Center; it is the world’s largest theatre. 

The Center is also famed as the home of great radio broadcasting 
studios, tours through which many people feel are essential to complete 
a trip to New York. 

The stores of New York lure the visitors as compellingly in the day- 
time as do the places of entertainment at night. There are miles of 
fascinating shops and blocks of great stores reaching up ten to twenty 
floors. In these you will make selections to advantage and satisfaction. 


New York—symbol of progress, surging with energy, magnetic. Inex- 
orable New York invites you! 
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DANVILLE STORE HAS FEATURED OFFICE 
SUPPLIES FOR 93 YEARS 


Contrary to the old saying, “The first 100 years are 
the hardest,” the Woodbury Book Company, Danville, 
Ill., has found the going rather easy, in spite of the 
increasing volume of stationery business that has been 
going to chain stores during the past few years in 
most cities. This store has been in continuous opera- 
tion since 1846, and the management sees no reason 
why it should not prepare for its 100th anniversary 
in a few years. 

When this stationery and book store was founded 
about ninety-three years ago, it did not cater ex- 
clusively to stationery and office supply trade, as in 
those days the principal store in the community was 
usually a “general store.” When the store was started, 
and for about fifty-five years thereafter, the stock con- 
sisted of stationery, books, office supplies, drugs, sun- 
dries and fancy groceries. In 1901 most of the lines 
were dropped and the store became a book, stationery, 
office supply and art store, which it is today, with a 
few other lines added, such as pictures, picture frames, 
magazines, greeting cards, gift goods, and later wall 
paper and paints. 

In the stationery and office supply line, the Wood- 
bury Book Company has been famous for many years, 
due to the fact that it has had nationally known per- 
sonages among its customers. For instance, Abraham 
Lincoln purchased his office supplies from this store, 
as did Congressman Joseph C. “Uncle Joe” Cannon, 
both residents of Danville in their respective times. 
Lincoln had his law office in the same building with 
the Woodbury Book Company, on one of the upper 
floors, and is said to have come down to the store 
frequently to replenish his stock of office stationery 
and books. 

The Woodbury family has been interested in this 
enterprise since 1850, when a young druggist, W. W. R. 
Woodbury, purchased a half interest in the business 
from the original owner, James Sconce, for the sum of 
$563.61, when the firm became known as Sconce & 
Woodbury. At that time the annual store rental was 
$75, when the city of Danville had a population of 736 
as compared to about 37,000 today. 

The business remains under the ownership of the 
Woodbury family today, with a daughter of the 
founder, Lucy Woodbury, as president, the manage- 
ment of the business being in the hands of Frank 
Oneal, who has been with the company since 1907. 

It has always been the policy of the Woodbury Book 
Company to limit its office sales to stationery, blank 
books and the smaller supplies, never having attempted 
to handle the heavier equipment such as office furni- 
ture, letter filing outfits and the larger appliances, 
and the management has no intention of deviating 
from the policy inaugurated by the founder about 
ninety years ago.JEH 
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WIGGER AGAIN HEADS OKLAHOMA CITY CLUB 

Charles M. Wigger, of Wigger’s, Inc., 403 West Main 
street, Oklahoma City, was recently re-elected to serve 
a fifth term as president of the Oklahoma City Sta- 
tioners’ Club 

Don L. Branham, of Branham’s, Inc., 316 North Rob- 
inson avenue, was elected secretary to succeed J. L. 
Wren, Jr., who has served in this capacity for the past 
four years.—EVH 


*—- 


GERLAND TAKES NEW YORK FOR BENTSON 

The Bentson Manufacturing Company, Aurora, II1., 
last month announced the appointment of H. F. Ger- 
land as the company’s representative in metropolitan 
New York. Mr. Gerland will maintain offices and a 
warehouse at 16 West Twenty-second street, where 
dealers will be accorded an enthusiastic welcome and 
will be shown a complete display of the Bentson line 
of steel office furniture 
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SOME IDEAS THAT KEEP THE EVERETT COMPANY 
STOCK MOVING 

Living up to its slogan, “Everything for the school 
except the teacher; everything for the office except the 
stenographer,” the George C. Everett office supplies 
stores, of Baton Rouge, La., has gone in more heavily 
than ever before on school supplies business, during the 
past year, officials of this firm reported. One salesman 
working outside Baton Rouge, through the state, gives 
all, or the major portion of his time, to contacting 
school boards and officials. Innumerable items handled 
by the office supplies store, over and above the “work- 
ing tools” young scholars needs, such as drinking cups, 
toilet needs, etc., can be used to sell to this trade, it 
was pointed out. 

Stimulating to the efforts of salesmen of the firm 
has been the policy of laying special stress on single 
items of merchandise, as the season for this comes on. 
Salesmen are offered so much for each set of diaries, 
or calendar pads, or other merchandise in season, sold. 
Most recent offer was on stapling machines. Effect of 
this, D. E. Anderson, manager for the firm, reported, 
is to “get salesmen into the habit of watching office 
needs, as they make their rounds.” Lack of waste 
baskets, the need of staples for papers in files to do 
away with paper clips, etc., are being more readily 
spotted than before the system was tried. 

Serving a double purpose are the large desks dis- 
played on the downstairs sales floor of the store. They 
are there for quick reference, without taking the cus- 
tomer to the regular space for desks, during discus- 
sions on the sales floor. They also serve for display 
of paper knives, blotters and blotter holders, and other 
desk needs, on the sales floor. 

Giving the store three times its former contact with 
customers, obtained through catalog mailing, is the 
issuance of the catalog in three sections, the final 
issue to include the other two. Going to 5000 cus- 
tomers, this permits the store to give greater em- 
phasis to merchandise more nearly in season, than 
under the former practice of issuing the catalog just 
once during the year. The Everett catalog has been 
found to be good “name” advertising, and to boost 
small orders materially, it was said —BART 


—<— 


STATIONERY LEADERS TO VISIT ALASKA 

A May and June visitation of Alaskan business spots 
where considerable stationery trade is annually devel- 
oped from Seattle, the only “Gateway to Alaska” and 
main door to trade, will be undertaken by leaders in 
stationery circles along with other business men. 

Heading the large group of Seattle business execu- 
tives, chamber of commerce leaders and others in the 
Northland, will be Thomas M. Pelly, president of Low- 
man & Hanford Company of Seattle, along with such 
other members of the recently appointed Tour Com- 
mittee, as George W. Milne, head of the Northwest 
Envelope Company in Seattle and A. W. Akers, Jr., of 
the Zellerbach Paper Company in the Puget Sound 
city, which port makes constant shipments to Alaska 
of stationery and frequent contacts of traveling repre- 
sentatives with Alaskan stationery and office appliance 
houses, on the part of several leading stationery com- 
panies of Seattle. 

There will be more than 200 Seattle business execu- 
tives leaving with the stationery leaders on the flag- 
ship “Aleutian” of the Alaska Steamship Company 
when the trek to the Northland and its expanding 
clientele of business houses is made mid-summer. 

Itinerary includes visits to Sitka, Fairbanks, Juneau, 
the capital of Alaska, Wrangell, Valdez, Petersburg, 
Seward, Ketchikan and other growing business spots, 
leading cities of the territory, the Matanuska Colony, 
as well as Mt. McKinley National Park.—CML. 
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SKY-HY 


INCREASE THE CAPACITY 
OF ANY FILE FASTENER 


SKY-HY Prongs are added quick- 
ly and securely to prongs of Speed- 
way File Fasteners or similar fast- 
eners. No special base is required. 
Just slide SKY-HY’S metal band 
over prong of base and bend prong 
back against itself. Duplicate with 
second prong. SKY-HYS may be 
added to fasteners already in use 
without removing bound sheets. 
THREE SIZES 
NO. 12 - - ADDS 2 IN, CAPACITY 
NO. 14-- ADDS 4 IN. CAPACITY 
NO. 16 - - ADDS 6 IN. CAPACITY 
Packed: 50 sets in a box. 








Piaget These three sizes combined with No.1 & 
ee No. 2 Speedways give capacities of 3, 4, 5 
eo 6. 7 and 8 inches. 





* REG. U. S. PAT. OFF. 

















PARROT SPEED FASTENER CORPORATION 


37-18 Northern Blvd. Long Island City New York 
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A. R. AMES 


Arthur R. Ames, founder and president of the Ames 
Supply Company and one of the leading citizens of 
La Grange, IIl., died Monday, March 13, at the age of 
sixty-two years. He was stricken with a cerebral hem- 
orrhage and passed away shortly after midnight. 

Although he had been ailing for some time, Mr. 
Ames had managed to attend to his business and was 
in his office the day before his death, which conse- 
quently came as a severe shock to his family and hun- 
dreds of friends. 

Mr. Ames was born on August 19, 1876, at Richfield 
Springs, N. Y., the son of a farmer who was of a fam- 
ily prominent in parts of New England. When the 
baby was three years old, however, the family moved 
to Illinois, establishing a residence in what was then 
Lawndale, now a part of Chicago. The elder Mr. Ames 
entered the dairy business, in which his son joined him 
after attending school and graduating from the Man- 
ual Training school. 

But the dairy business was not for him. Still quite 
a young man, he went to Chicago and began selling 
typewriters at a salary of five dollars a week. In after 
years Mr. Ames often referred to that part of his career 
as strenuous going which, however, changed in a year 











THE LATE A. R. AMES 


when his natural ability and business acumen was 
recognized by his employer, E. W. S. Shipman, who 
placed Mr. Ames in charge of the Typewriter Em- 
porium. 

For the next five years Mr. Ames worked hard, ab- 
sorbing every phase of business life until he felt him- 
self capable of running a business of his own. He then 
launched the firm of Ames & Filstead and went into 
the business of selling platens, which he had handled 
as a sideline for a considerable time. 

The year 1904 saw the start of a business which was 
later to become one of the largest in America, with 
several branches in countries abroad. But it also saw 
another momentous event, because Mr. Ames married 
Miss Jessie M. Hazen, the mother of the four Ames 
children. The couple settled down in La Grange and 
the young husband buckled down to the task of build- 
ing his business in earnest. 

In the days when the bicycle was the reigning fad 
Mr. Ames bore an enviable reputation as a century run 
man, and was also a crack sprinter. In 1912 he was a 
confirmed automobile enthusiast and in that year was 
vice-president of the La Grange Motor Club. In later 
years he was local agent for two leading automobile 
manufacturing companies and at one time was secre- 
tary of the Advance Motor Specialty Company. 

But from 1904 his principal interest was the Ames 
organization and it grew in proportion to his enthu- 
siasm. That part of his success was due in great meas- 
ure to his keen thinking mind and his philosophy is 
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MONROE MACHINES 
have set new standards of ease and efficiency 





The next time you have the opportunity, try a Monroe yourself 
and you will instantly see what tremendous strides have been 
made in the design of this modern line of adding and accounting 
machinés. 

You will be surprised how easily the keys depress, how quickly 
the machine responds to the lightest touch on the operating con- 
trols, how smooth and quietly it works. You will learn what is 
meant by the term Monroe “Velvet Touch” and understand why 


operators are enthusiastic about Monroes. 


A Monroe Grand Total Model with wide car Then. too, you will realize why Monroes have become so 
riage that takes both forms of different sizes - ‘ —_ ss e 
and standard adding machine tape. Adds and popular with business men as well. For this effortless operation 
subtracts directly in two registers for group é : ; j : 
and grand totals; automatically computes eliminates fatigue and nerve strain and the natural result is 


and prints credit balances or overdrafts : : f ; , 
vreater production with savings in time and money. 


But, of course, the best test is to put a Monroe Adding Machine 
to work for a week or so on your routine jobs and measure 
results. The trial will involve no obligation and may disclose 


ways that you can get more figure results at lower cost. 


A MONROE FOR 


EVERY FIGURE JOB ON 
ADDING-CALCULATORS 
LISTING MACHINES 


= BOOKKEEPING MACHINES 
s ct, ft ty on space in a 
ead Sa ak Gs co meee CHECK SIGWERS CALCULATING MACHINE COMPANY, INC. 
posting machine used on a spe € 
bookkeeping desk fitted with IES lamps 
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scientifically designed unit it brings all — . . - i 
ror or th District and Branch Offices in all Principal Cities from Coast to Coast 


work right under the operator’s fingers 


4 c al Monr 
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AN ADVERTISEMENT OF THE WORLD’S LARGEST MANUFACTURER OF PENCIL SHARPENERS 


APSCO MARVEL 


AUTOMATIC PENCIL SHARPENER DIVISION 


1, Because the APSCO Line is complete —a 
pencil sharpener for every purpose . . . for every 
price. 

2... Because the APSCO Line is engineered for 
performance: The only cutters that combine 
knife-like edges with great durability . . . that 
sive your customers the correct number of non- 


clogging. hollow-ground cutting edges. 
3, Because the APSCO Line is designed for 
more sales: Quick eye-appeal .. . in every model 


_and a model for every purpose! 


4, Because the APSCO Line is all-season met 
chandise . .. with a high-quality standard that 


will build good will and give vou fast tur: 


5 Because the APSCO Line is a proved profit 





DISPLAY THE APSCO LINE 


SPENGLER-LOOMIS MANUFACTURING COMPANY, 
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APSCO GIANT 





APSCO DITTO 


CHICAGO, ILLINOIS 
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demonstrated by a business rule he once laid down 
when, in talking to a friend, he said: 

“Never fight with a customer. Be thankful for the 
opportunity he gives you to cultivate patience and 
render service.” 

And it is this spirit that has resulted in the Ames 
Supply Company growing to impressive bounds with 
branch offices in all the principal cities in America 
and in many of the great countries abroad. 

Mr. Ames, who had served as village trustee and vil- 
lage president of La Grange, is survived by his widow; 
two daughters, Mrs. Sally Bills and Mrs. Dorothy Mar- 
vil, and two sons, Hazen and Arthur R., Jr., the former 
being vice-president of the organization which his 
father headed. 

On Wednesday, March 15, a large crowd which ne- 
cessitated the placing of additional seats, attended 


the funeral services in the La Grange Baptist church. | 


There were a great many present who had known Mr. 


Ames in a business way while others there cherished a | 
deep and almost lifelong friendship with him they had | 
come to mourn. A procession of automobiles nearly a | 


half-mile long followed the hearse to Oak Ridge ceme- 
tery, where as large a crowd as that in attendance at 


the church braved a bitterly-cold wind to attend the | 


last rites at the graveside. 
+ ok + 
W. D. M. SIMMONS 

W. D. M. Simmons, for twenty-two years connected 
with the Underwood Elliott Fisher Company in several 
high executive positions before ill health forced his 
retirement in 1936, died at Forth Worth, Texas, on 
March 18. He resided, since his retirement, at 2521 
Lippscomb street in that city. 

Mr. Simmons’ early career was in connection with 


commercial education and, when still a young man, his | 
efforts in that direction had won considerable acclaim | 
in many fields. His obvious ability, business sense and | 


acumen came to the attention of the then Underwood 
Typewriter Company and in 1914 he joined that organ- 


ization as manager of the educational department. His | 


duties were heavy but could not outweigh his energy 
and consistent search for more work with the result 
that a short time later he also took over the job of 
running the school sales department. Not content with 
that, he again added to his duties when he also as- 
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sumed the management of the credentials department. 

In 1921, Mr. Simmons, without relinquishing any of 
his other duties took over the Underwood advertising 
department and still found time to write and prepare 
a number of capital addresses and articles which won 
him further praise from his company and in the type- 
writer field. In this connection it was said of him that 
he was the exemplification of the remark of Henry 
Ward Beecher to the effect that the busy man always 
has time for something more. 

In 1930 still another promotion came his way when 





No CURLING! 


UNCOATED EDGES of 
CEN-=TR=-KOTED 
CARBON PAPER 
PREVENT ‘Curling! 


This special feature of CEN-TR-KOTED 
means longer life in the carbon paper and 
better carbon copies! And just as important 

CEN-TR-KOTED Carbon Paper insures 
permanency in carbon copies, thanks to the 
special-formula ink with which it is made! 


Rigid factory inspection assures uniformity! 
















Send for our helpful booklet ‘‘Car- 
It will be sent 
to you free on request and will give 
informative 


bon Paper Facts.” 


you many facts on 


Carbon Paper. 











An Exclusive Agency on Grand Prize 
Carbons and Ribbons in your city 
is a sure step toward greater profits. 
Write for our dealer proposition 


booklet. 
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GRAND PRIZE 
CARBONS and RIBBONS 
PACIFIC CARBON & RIBBON MFG. CO. 


J. Francis O’Connor, Pres. 


Head Office and Factory: 


1451 Harrison St., San Francisco 


Los Angeles Denver 











































STAPLE SALES mount 





WITH 


NARKWELL 


A he he leaders... 
of the finest and 
most complete line 






Lifetime 
STAPLE-MASTER ~~ J 





STAPLE-ROBOT 
Retail $1.50 with 100 staples 
With Tock Remover 
Retail $1.65 





HANDI-CLIP 
Retail $2.50 with 400 assorted 
staples. 
“RX46A" HANDI-CLIP 
Pinning and stapling 
Retail $3.00 





STAPLE - SPAN 


Sl 


12” reach 
Retail $8.00 





Heavy Dety Retail $8.00 




















1939 Displays — Leaflets 
FREE to Markwell Dealers 


Inquiries from Select Dealers invited 
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200 HUDSON STREET NEW YORK 


OFFICE APPLIANCES 


he was appointed manager of the school sales division 
in charge of all school sales for the Underwood Type- 
writer Company and the General Office Equipment 
Corporation. At the same time he was given the def- 
inite title of associate manager of the publicity division, 
although he had been actively in charge of Underwood 
national publicity since 1922. 

During his years with Underwood he took a keen and 
unflagging interest in speed with accuracy in type- 
writer work. His immediate superiors credited him with 
being “tutor, trainer and coach” to the group of speed 
writers he produced as head of the Underwood school. 

Continued ill health, brought about by a heart ail- 
ment, began to make itself felt shortly after 1930, but 
it is characteristic of Mr. Simmons that he refused to 
give up his duties until, in June, 1936, his condition was 
such as to cause grave concern to relatives and friends, 
whose combined pleadings at last caused him to volun- 
tarily retire and move to Texas in an effort to regain 
his health. 

In addition to his widow, Mr. Simmons is survived 
by two sons, W. D. M. Simmons, Jr., of Brooklyn, N. Y., 
and V. G. Simmons, Fort Worth, and two daughters, 
Mrs. E. H. Weston and Mrs. S. C. Patton, both of Fort 
Worth. 

A large crowd of mourners attended the funeral 
services which were held March 20 from the Ganse 
Ware funeral home, Fort Worth. 

‘ok + 
N. E. MYRER 

A week after a suddenly developed fire took a toll 
of twenty-eight lives and three buildings and injured 
twenty-five persons in Halifax, N. S., it was revealed 
that one of those burned to death was Norman E. 
Myrer, of Fredericton, N. B., Canada, a manufacturers’ 
agent in sales and service for office supplies and busi- 
ness machines. 

Mr. Myrer had been absent from home for three 
weeks on a Sales and servicing tour of New Brunswick, 
Prince Edward Island and Nova Scotia. His last letter 
to his wife informed her he had finished his trip 
through Prince Edward Island and had just started 
his tour of Nova Scotia. 

In previous visits to Halifax Mr. Myrer, it was 
learned, always stopped at the Queen hotel, and when 
the news of the burning of that hostelry was broadcast 
on March 2, Mrs. Myrer, a semi-invalid as a result of 
a serious highway accident, notified authorities and a 
search was instituted. 

After some delay an inspection of the hotel register, 
saved because it was locked in a safe, revealed that 
one “M. E. Myrer, no address” was on the list of miss- 
ing persons. Although identification of many of the 
bodies taken from the building was impossible, police 
said a description of the man who registered as M. E 
Myrer tallied closely with that of the missing man 
and reported that beyond a doubt the office equip- 
ment traveler met death in the flaming hotel. 

OFFICE APPLIANCES joins with the many friends of 
Mr. Myrer in extending sincere sympathy to his widow 
in her tragic loss—WJM 
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GRIFF GLOVER 

One of the outstanding careers in the office equip- 
ment industry came to an end on February 12 with the 
passing at Colorado Springs, Colo., of Griff Glover, 
lawyer, writer and former vice-president of the Dalton 
Adding Machine Company. He was seventy-five years 
of age at the time of his death. 

Some time prior to 1910 Mr. Glover joined the Dalton 
organization, then located at Poplar Bluffs, Mo., in a 
legal capacity. The machine which the company was 
manufacturing intrigued him from the beginning and 
within a short time he developed such an intense en- 
thusiasm in it and a belief in its future that he became 
a stockholder in the company. 

His mind stocked with sound principles Mr. Glover 
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Wood filing cabinets are available 
with genuine oak, walnut or ma- 
hogany finishes in two, three and 


four drawer sizes. 
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Many book lovers continue to pre- 


fer G/W sectional bookcases 
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SOLID END BOOKCASES 
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cases sold at popular prices... 
made ina variety of styles and sizes. 
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An interesting example of Globe-Wernicke custom-built wood 
business equipment in a savings bank 


SELL THIS PROFITABLE LINE 
OF WOOD OFFICE EQUIPMENT 


MAY business concerns and public institutions prefer 

the natural beauty and charm of wood. For these 
*Globe-Wernicke provides a variety of stock and special 
equipment — merchandise of distinction that combines 
efficiency, long life, useful service, attractive appearance. 


No other manufacturer offers such a complete line of de- 
pendable wood and steel business equipment and supplies. 
Write for catalogs, prices and information about our prop- 





osition to dealers. 
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ment was used in the Winnebago 
County Court House at Oshkosh, 
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beautiful library of Mercer 


Right: The 
University at Mecon, Georgia 


Globe-Wernicke 


Cincinnati, Ohio 
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Steel and Wood Office Furniture, Filing Equipment, Bookcases, Partitions—Special Steel 
and Wood Equipment for Libraries, Schools and Public Buildings—Filing Supplies, 





Stationers’ Products; Storage and Visible Record Equipment and Steel Shelving. 
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JASPER CHAIR COMPANY 


LEATHER UPHOLSTERED CHAIRS ; 








—take ‘em with you, on the road to success! 


ALTHOUGH you've probably heard the remark “You can’t take it 
with you” applied freely to the U. S. Medium of exchange, you’ve 
just as probably reflected that money is definitely convenient and you 
would be interested in a plan for earning more. f 
So we suggest, take JASPER CHAIR CO. Chairs with you, on the 
They give so much better service than present equip- 
impressive appearance and con- 


road to success! 
ment of many offices—more comfort, 
venience! There’s quality you'll want people to know comes from your 
establishment, quality to equip your trade better, value to save them 
money and improve your earnings. 

Trim, modern designs are featured profusely in the JASPER CHAIR 
CO. line. Grace and symmetry through years of development are 
outstanding in our present designs and together with select materials, 
expert craftsmanship and the well known Jasper Chair Co. lifetime 
construction, present a new high value in executive office chairs. 
Plan now to put a few of them in your display. See how fittingly applied 
is our slogan, “The Right Chair at the Right Price.” Send for ow 


No. 25 catalog. 


JASPER CHATR COMPANY | 


JASPER, INDIANA 











REPRESENTATIVES 
A. Litchfield, Sales Mgr James S. Fowls, (Southern) E. W. Thomas Southwest) 
(Eastern) 3414 Euclid Heights Blvd 004 Mountain Ave 
Ohi« Birmingham, Ala 





J. Freeman 
505 Fifth Ave., New York, N. Y. Cleveland, 
S. H. MacDonald, (West) W. H. Brown, (Chicago-Midwest ) 


Orpheum Bldg 08 Glenwood Ave., Chicago 


Seattle, Wash (Phone ROGers 


Park 3644) 
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early evidenced a keen insight into business especially 
from a sales point of view. As a result of this he soon 
became, at the insistence of James Dalton, sales man- 


ager of the entire organization and it was in this | 


capacity that he displayed an ability amounting al- 
most to genius. 

In 1910 Mr. Glover wrote for OFFICE APPLIANCES an 
article entitled “Conducting a Sales Campaign.” Upon 
its appearance the article was hailed as one of the 
most clear, fact-giving and educational ever printed. 
It was read with enthusiasm by stationery industry 
men and women in every capacity, from chief execu- 
tive to the newest member of the sales force. The 
force and character of the author, coupled with his 
natural ability were felt in every word and from every 
hand came the enthusiastic verdict that “Conducting 
a Sales Campaign” was the best general article ever 
presented in the pages of OFFICE APPLIANCES. 

Within a short time after the article’s appearance 
requests for copies began to pour in to such an extent 
that two pamphlet editions of five thousand each were 
printed and quickly exhausted. In June, 1923,—thir- 
teen years later—the article was again presented in 
this journal and, by popular request, reprinted again 
in the December, 1936, issue. Another article, entitled 
“Self Development” was printed in the May, 1912, is- 
sue and brought its author additional praise and fame. 

Persistent ill health eventually forced Mr. Glover to 
retire from the business world and he moved to Colo- 
rado Springs where, in the words of a surviving daug- 
ter, he continued to “live a vital and worth-while life, 
his keen mind never relaxing its search for new fields 
and ideas.” When adversity overtook him in later 
years he continued to live his life fully with a courage 
and a philosophy that won him the sincere admiration 
of everyone who knew him. 

After the death of his wife some years ago Mr. 
Glover divided his time between the homes of two 
daughters, Mrs. Clement M. Brown of Colorado Springs 
and Mrs. H. C. Berkeley of Dayton, Ohio. 

Members of the family as well as a few old friends 
were in attendance when funeral services were held 
in St. Louis, Mo., followed by interment at Bellefon- 
taine cemetery in that city. 

With the many who will mourn the passing of Griff 
Glover OFFICE APPLIANCES Offers its sincere condolences 
to those who survive him. 
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A. A. WATERMAN 


Arthur Allen Waterman, first superintendent of the 
Harvard Cooperative Society, founded at Harvard Uni- 
versity in 1884, and for a number of years manufac- 
turer of fountain pens, died last month at the Kings 
County hospital, New York City. He was seventy-nine 
years old. 

Mr. Waterman graduated from Harvard with the 
class of °85 and then moved to New York where he 
began the marketing of a fountain pen he had in- 
vented and which was known as the “middle joint” 
pen. He established a plant at 22 East Tenth street, 
under the name of the A. A. Waterman Modern Pen 
Company. 

In 1914 he sold his interest in the plant and moved 
to St. Paul, Minn., where, in partnership with his son, 
John F. Waterman, he opened a large fountain pen 
repair shop which he operated under the name of 
A. A. Waterman & Son, Inc., for twenty years, retiring 
about four years ago. In 1936 he returned to New York 
and took up residence with his daughter, Miss Dorothy 
W. Waterman of Jackson Heights, Queens. 

Mr. Waterman is survived, besides the son and 
daughter, by his widow, Mrs. Emma Fuller Waterman, 
and another daughter, Miss Emma Waterman. 


W. J. ROBERTSON 
Stricken with illness while vacationing in the South, 
William J. “Bill” Robertson, president of National 


‘Builders of 
GOODWILL 


Every time you sell a Vail product—clips, 
pins, staples, brass fasteners or thumb 
tacks—you deliver big quality although 
it comes in little packages. Because they 
are essential to all offices, the volume of 
these small items is enormous. It is par- 
ticularly important that products which 
are in demand so constantly give com- 
plete user satisfaction. The Vail line 
meets all requirements. It is the kind 
your customers appreciate-—that induces 
them to return to the same source for 


more. 


Attractive packaging is a Vail feature. 
All Vail products are packed in well de- 
signed boxes for that consumer eye appeal 


which is such an important aid in selling. 


If you are not a Vail dealer, try us on 
your next order. You will be satisfied 
with the quality, prices, and prompt, in- 


telligent attention to your requirements. 


VAIL 


MANUFACTURING 


COMPANY 


900 E. 95th St. Chicago, II. 
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It is with pleasure that we an- 
nounce herewith a New Standard 
98 and 46 Ever Ready Calendar. 


This calendar, in addition to the 
rigid channel construction, Per- 
mane! finish, and use of rubber 
at four points of contact with the 
desk, contains a twelve months’ 
calendar framed in the binding 
plate at the top of the pad. 


If so desired, calendars may be 
had with the solid type plate as 
- our new catalog and price list 
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EVER READY CALENDAR MFG. CO 


160 MAPLE ST. JERSEY CITY, N. J. 








OFFICE APPLIANCES 


Stationers, Ltd., Toronto, Canada, died March 7 at the 
age of sixty-eight years. 

A staunch Rotarian and a consistent supporter of 
association activities, Mr. Robertson is mourned by a 
host of friends in the stationery field of Canada and 





THE LATE W.J. ROBERTSON 


England to whom he was known as dean of the Cana- 
dian stationery trade. Born and educated in Toronto, 
he became identified with the stationery and type- 
writer business when a young man. For nearly forty 
years he was Canadian agent for Ellams Duplicator 
Company of London, England. 

Mr. Robertson possessed a keen sense of humor and 
a rare judgment. Typical of his outlook on life was 
the following statement attributed to him in a recent 
interview: “Let’s quit grousing about our problems. 
Let’s look for the fault not in our competitors nor In 
our stars, but in ourselves.” 
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T. L. BACKUS 

Theodore L. Backus, former president of the Rich- 
mond-Backus Company, Detroit, died March 19, at the 
home of his son, Frederick C. Backus, Baltimore, Md. 

Born in 1853 in Detroit, Mr. Backus, one of the best 
known figures in the stationery field of Michigan, was 
eighty-six years of age at his passing. After attending 
the Baker private school for boys Mr. Backus became 
associated with his father in the Richmond-Backus 
organization in which he served in various capacities. 
During his lifetime he was an ardent sportsman, hold- 
ing memberships in the Detroit Curling Club and the 
Windsor Curling and Racquet Club. He was also a 
member of Detroit Commandery No. 1, Moslem Temple, 
and Shiller Lodge. 

Mr. Backus is survived by two sons, Frederick C. and 
Erwin T. Backus of Baltimore, and a sister, Mrs. Della 
Backus Humberg of Detroit. 

Funeral services were held in Detroit with interment 
at White Chapel Memorial cemetery near that city. 


KEITH CLARK 
Keith Clark, president and treasurer of Keith Clark, 
Inc., 350 Hudson street, Brooklyn, N. Y., manufacturers 
of calendars, died March 12 after a long illness. Mr. 
Clark, who was fifty-nine years of age, is survived by 
his widow, Mrs. Mary Lee Clark; a son, John K. Clark, 
and a daughter, Mrs. Mary G. Miller 


B. F. NEWHOUSE 

Stricken with a heart attack at his home in Minne- 
apolis, B. F. Newhouse, president of the Newhouse 
Paper Company, died March 2 at the age of fifty-nine 
years 

Born in Frankfort, Ky., Mr. Newhouse moved to 
Chicago in 1900 and to Minneapolis fourteen years 
later. For several years he was head of the Minnesota 
division of the Seaman Paper Company and, in 1930 
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You Can SELL Every Customer 


ome File from this COMPLETE 
INVINCIBLE NO. 1600 LINE 


The many outstanding construction and convenience 
features—PLUS complete range of sizes, heights, and 
combinations—make the Invincible No. 1600 Line a 
remarkable sales builder. Rich beauty, rugged depend- 
ability, the famous Invincible free-floating roller pro- 
gressive drawer suspension—all in a Grade “C”’ file at 
a utility price—make this the biggest dollar-for-dollar 
file value in the field today. Send your sales and profits 
UP—stock and display the Invincible No. 1600 File 
Line. Write for catalog and prices NOW! 























\ 
0 
0 





Also =) oo at 
Available Oo oO] oc eS co 

° ' [> —s) | ie) 

With = bese 


RO 
ia 
0 

E fh 
0.0 
kh 


Concealed |] 
Safe - 





( 


0 
0 




















{ O 
0 
0 








The No. 1600 is a file line that “sells” 
itself. Your customers will be quick 
to see that it has more dollar-for-dollar 
quality than any other file at its price. 
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LEGAL AND LETTER DRAWERS 
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FACTORY AND MAIN OFFICE 


INVINCIBLE METAL FURNITURE CO] 35% ,1hanxcin sneer 
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Meeting DIRECTORS ROOM Requirements 


Dealers everywhere will find a ready acceptance for the chairs and table 
illustrated in the ensemble above, representing as they do, the products 


of two manufacturers long experienced in the making of well designed and 


durably constructed office furniture. 


For your customers who want to 


furnish directors rooms, we suggest the above ensemble as one of a series 
of chair and table combinations available at prices that assure a full 
measure of value. Table available in sizes from 72” to 144” in Oak, Walnut 


and Mahogany finishes . . . chairs finished to match. 


Write today for descriptive details and prices! 


Chairs made by 


HIGH POINT BENDING 
and CHAIH CUMPANY 


SILER CITY, NORTH CAROLINA 
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MYRTLE DESH COMPANY 


HIGH POINT, NORTH CAROLINA 
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purchased the division and organized the company 
which bears his name. 

Mr. Newhouse is survived by his widow, Mrs. Alma 
Newhouse, and a son, Jerry Newhouse, who was re- 
called from a South American tour by word of his 
father’s death, returning to Minneapolis by airplane. 


+ i + 
CHARLES NIEDECKEN 

Charles Niedecken, vice-president and treasurer of 
the H. Niedecken Company, pioneer Milwaukee sta- 
tionery house, died at his home, 1823 North Seventy- 
first street on February 28. He was eighty-seven years 
of age. Add Interstate Metal 

For sixty-four years Mr. Niedecken was active in _ Products to your of- 
the firm which his father, Henry Niedecken, started | fice equipment line 
in 1847, making the company the oldest of its kind 
in Milwaukee. A musician of note, Mr. Niedecken was 
a member of the Milwaukee Musical society. 

Mr. Niedecken is survived by his widow, Agnes For beauty of design 
Helmholz Niedecken; a son, Frank; a daughter, Mrs. and finish—for stor- 

































and watch your 
sales go up. 


Frank Tries, and four grandchildren. age capacity — and 
A Pa aes » for extra wear—our 

el ate ALL STEEL CON- 

MISS BETSY STIRLING STRUCTION cabin- 


Miss Betsy Stirling, for more than twenty-five years  @tg are beyond com- 
in charge of the office of the Thomas & Grayston Com- 
pany, Minneapolis, Minn., died early in March after a 
lingering illness. Follow the lead of 

Miss Stirling was one of the best known women in the foremost office 
the stationery field and was an authority on many suppliers and stock 
phases of that business due to her long association with Interstate metal 
the Thomas & Grayston organization and with the products. 

Edwin R. Williams Stationery Company with which 
she spent ten years prior to going to the job she held at 
the time of her death. 

Miss Stirling is survived by her mother, a brother 
and a sister, Mrs. E. C. Thomas, all of Minneapolis. 


pare. 


+t - +k 
K. D. McRAE 

Kenneth D. McRae, former manager of L. C. Smith 
& Corona Typewriters Inc., Washington, D. C., branch, 
died last month in the Homeopathic hospital after a 
long illness. 

Mr. McRae, who was prominently identified with the 
Masonic lodge and belonged to several fraternal organ- 
izations, is survived by his widow, Elizabeth K. McRae; 
two daughters, Eleanor E. and Gertrude E. McRae, both 


The two cabinets shown 

here suggest the smart- 

ness of our entire line. 

Also ... chrome tubular 

tables and chairs and 

other metal equipment. 
e 


Our Catalog Points 


4 
of Chevy Chase, Md.; two brothers, Edward W. and | the Way to Bigger 
John C. McRae, and a sister, Mrs. Walter H. Nash, of Profits for You. 
Washington. | 
ok +f 7 
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E. W. PLOEGER 

Edward William Ploeger, retired executive of the 
Globe-Bosse-World Furniture Corporation, Evansville, 
Ind., died last month at his residence, 902 South Ken- 
tucky avenue, that city, following a lengthy illness. 
He was sixty-nine years of age and had been in ill 
health since he retired as president and general man- 
ager of the company last October. Mr. Ploeger is sur- 
vived by his widow, Florence; a daughter, Mildred: two 
sons, Clyde and Harold, and four grandchildren, Miss 
Jane Ann Ploeger and Edward, George and William 
Ploeger. 


4 j ’ 

F. J. METHEREL Send for Se catiiaemiie. oil 
Frederick J. Metherel, son of a prominent Peterboro, CATALOG 
Ont., family and for many years stationer and traveler, 
died recently at his residence, 64 Chilton road, Toronto, 


Ont. He was seventy-three years of age and had lived I N T E a4 % T A T E 
in Toronto for the past thirty-three years where he 








was well known in the stationery field. Surviving are METAL PRODUCTS CO., INC. 
the widow, two daughters, a son, two sisters and two 4401-4459 OGDEN AVE. CHICAGO, ILL. 





brothers.—_SJL 
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ALL-STEEL PRIVATE 
SECRETARIAL FILE 


Exceptionally 


Low Price 


This attractive personal file 
sells on sight. Has letter 
file at top and safety per- 
sonal compartment below. 
It is priced right to give you 
large volume and quick 











turnover. 
Sell one in any office 
and it will work for 
you in selling others. 
The Private Secretarial File 

. ’ . | 
keeps important papers, | 
correspondence, orders at | 


your finger tips, all properly indexed for quick, easy refer- | 


ence. Sturdily built, 30 inches high, has swivel casters, 
chrome handles. Upper and lower compartments have sep- 
arate locks and keys. Available in letter and legal size. 
Standard colors are olive green, walnut and mahogany. 


Hard all-krinkle finish. 


The Price of This All-Steel Transfer Case 
Startled the Industry 


This remarkable transfer 
case value has produced a 
wonderful response. Is furn- 
ished in letter or legal size 
with smooth, olive green fin- 
ish, and made of finest steel. 
For quick sales and bigger 
profit add this sensational 


all steel transfer case to your 





line today. 





EXCUSE US, PLEASE 


The rush of orders from our advertising in March Office 
Appliances literally swamped us. Please excuse us this time 
if you did not receive your first shipment promptly. Pro- 
duction has been stepped up to meet the demand. 











Write for our liberal dealer discount on both 
Secretarial File and Transfer Case. These fast 


sellers belong on your floor. 


EFFICIENCY EQUIPMENT COMPANY 


360 W. SUPERIOR STREET, CHICAGO, ILLINOIS 


MIMail Coupon at Once 


Efficiency Equipment Co. 
360 W. Superior St. 
Chicago, Il. 

I am interested in selling your All-Steel “Private Secretarial’ and the 
Sectional All-Steel Transfer Case. Kindly rush me complete information 


on these exceptionally low priced items. 





NAME 
FIRM 


ADDRESS 


cITyY STATE 
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CALLIS JOINS MAVERICK-CLARKE CO. 

E. M. Callis, who has been associated with the San 
Antonio, Texas, branch of the Burroughs Adding Ma- 
chine Company as special accounting machine repre- 
sentative, has resigned to become manager of the Busi- 
ness Machines Department of Maverick-Clarke Litho 
Company of that city. 

Mr. Callis had previously served as manager of the 
San Antonio branch for Burroughs, being transferred 
to Indianapolis approximately a year ago, but return- 
ing to San Antonio recently on account of the climatic 
conditions. 

At his new position he will play an important part 
in the determination of Maverick-Clarke to enlarge 
and expand their activities in business machines and 
accessories. They are exclusive distributors in South 
Texas for Ditto, Ediphone, Niagara and Commander 
duplicating machines, and Postindex record systems. 

Mr. Callis will be succeeded by A. C. Palmer who has 
been transferred from Houston.—BCR 





THREE LUCKY GIRL WINNERS OF PORTABLES.—At a din- 
ner-dance of the Office Machine Dealers Association of New 
York a big event of the evening was the awarding of portable 
typewriters to three young ladies. L to R: Irving Ritchie, 
association vice-president; Mr. Lafferty; Miss Edna Schwartz, 
winner of an Underwood portable; Anton P. Pohl, Jr., associa- 
tion president; Miss Mary Gardiner, winner of Corona port- 
able: John C. Veltman, association secretary-treasurer; Mr. 
DeWitt, Mr. Vreeman and William Purvin, association enter- 
tainment committee chairman. The third winner, Miss Mary 


De Nicola, does not appear in the picture. 
lw — 


F. S. WEBSTER’S “OLD TIMERS” HONORED 

The March issue of “The Webster Way,” house organ 
of the F. S. Webster Company, Cambridge, Mass., con- 
tains a fine tribute to “old timers” who grace the work- 
ing staff of the pioneer New England company. 

In a lengthy editorial, touching upon the company’s 
fiftieth anniversary, it is pointed out that in the fac- 
tory are six employes with a service record of 260 
years and on the sales force five men whose combined 
records total 155 years service. Of these the editorial 
says in part: 

“Of course length of service cannot be adequately 
expressed merely by cold figures. For time ripens ex- 
perience, and experience in turn is reflected in the 
products themselves. Long association, too, has a 
habit of breeding loyalty, without which little progress 
is possible and for which no satisfactory substitute has 


ever been found. 
o —_ «+ 


WALCOTT COMPLETES LENGTHY TOUR FOR 
DoMORE 

H. Seymour Walcott, vice-president in charge of 
sales for the DoMore Chair Company, Inc., Elkhart, 
Ind., last month completed a long tour of the central 
west and part of the South. During the trip he visited 
the company’s agencies and dealers, discussing at 
length further plans for codperation between the 
DoMore organization and its representatives. 
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@ No. 394 SECRETARIAL POSTURE 
CHAIR—Proving that correct posture 
is possible without sacrificing appear- 
ance. Equipped with tufted comfort, 
shaped seat and back, and providing 
every essential adjustment. Available 





in chromium or enamel finish. 





@ No. 249 EXECUTIVE CHAIR— 
A roomy and comfortable execu- 
tive chair providing 20 inches of 
space between upholstered arms. 
Equipped with "Flotilt"' tilter that 
never requires oil or grease and 
will never squeak. Arms and seat 
are rubber cushioned. 





@ No. 875 SIDE CHAIR—This is one 
of the many popular chairs produced 





by Royal for use in the executive 
office as a side chair, or in many 


other places for general utility pur- . . 
Everywhere business and professional people are 


becoming more and more interested in ROYAL- 
CHROME furniture. They like the way the chrome 
brightens up an interior. They appreciate the nat- 
ural good looks of Tuf-Tex upholstery. They know 
that ROYALCHROME is constructed of fine mate- 
rials by expert craftsmen . . . for Royal has a repu- 
tation that was born 41 years ago. 


poses. An outstanding feature is the 
comfort that it provides. 








Best of all, they like the idea of selling entire groups, 
~ rather than single pieces—because that means vol- 


ume sales—greater profits. 














= 
a Why not join the growing fraternity of dealers who 
are making good profit on ROYALCHROME? 
Write today for our new 76-page catalog, which 
shows several interiors in natural colors. You just 
can't afford to miss opportunities these days! 


@ No. 110 TABLE—Has top 20 inches x 36 inches, 
as illustrated, but available in other sizes. Extra 
heavy, solid chrome floor plates with twin tube 
uprights. 29 inches high. A popular table that 
is graceful, yet sturdy. 





© No. 370 RECEPTIONROOM PAW AL MAETAL MEG. CO. 


CHAIR—Equipped with remov- 
able and reversible seat and 
back cushions. This chair is 
available with two or three seat- 
er settees to match and repre- 
sents what is unquestionably the 
preferred choice for the mod- 


ern reception room. 


1109 S. Michigan Blvd. CHICAGO 


New York Miami Beach 
Los Angeles oa Pittsburgh 
Toronto Boston 


“Metal Furniture since "97" 
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Strength and Rigidity 





@ Modern Style and Finish 
@ Silent Drawer Operation 
@ One-Piece Unit Tops 


@ Stainless Steel Trim 


Modern STEELCASE installation 
in Chicago office of Pacific National 
Fire Insurance Company. 


There is a STEELCASE desk for every requirement of the 
modern office—a size, style and type for every conceivable need, 


a finish and design to harmonize with every decorative treatment. 


Exclusive features of craftsmanship, common to every desk in 
all price ranges, establish STEELCASE as the standard of com- 
parison in desk selection. Our new catalog, available for the 
asking, reveals the sales and profit making opportunities of the 
complete STEELCASE line of modern office equipment. Write 


' 
us today : 





STEELCASE Desk No. 6021 with 


popular “Island Base” treatment. 


METAL OFFICE FURNITURE CO. 
Grand Rapids, Michigan 
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G. L. SHOLES JOINS JOHN UNDERWOOD 
COMPANY STAFF 
George L. Sholes has been appointed New England 
district sales manager by the John Underwood Com- 
pany, New York City. Mr. Sholes will maintain head- 
quarters in Boston and will appoint representatives in 
key city throughout New England in the near future. 
As grandson of Christopher Latham Sholes, in- 
ventor of the first practical typewriter, George L. 








~, 





G. L. SHOLES 


Sholes was virtually born into the typewriter indus- 
try. He has been associated with typewriters in a 
business capacity since 1905. For the past nineteen 
years, he has devoted his talents to the supplies divi- 
sion of the industry. He has held sales managerial 
positions in Baltimore, New Haven, Albany and Boston. 

His recent hookup is perfectly logical because, he 
points out, his experience through the years has indi- 
cated to him the importance of quality in products 
offered for sale. He expresses his appreciation for the 
John Underwood Company’s high regard for quality 
merchandise. 

*—-¢ 


MOORE PUSH-PIN ANNOUNCES SALES DEPT. 
CHANGES 

The Moore Push-Pin Company, Philadelphia, Pa., has 
recently announced a number of changes in and addi- 
tions to its sales department. Included are the fol- 
lowing: 

H. P. Reinke will cover the Mid-West territory and 
maintain headquarters in Chicago. A. C. Burton, who 
lives in Chicago, will take over the southern district 
which he also covers for the Heyer Corporation. The 
Rocky Mountain district will be covered by A. W. Stein- 
metz & Son, Denver, Colo., a firm which also handles 
the Bates line and the Swan pen. 

California will be divided with the Gillan Sales Com- 
pany, San Francisco, representing Moore from Bakers- 
field north, and Ernest Wallace, Moore representative 
in Los Angeles for many years, working from Bakers- 
field, south. Mr. Wallace will also cover Arizona 

—- 

FIVE DETROIT STATIONERS INJURED IN CRASH 

Two prominent Detroit stationers suffered serious in- 
juries and three others escaped with minor hurts in a 
traffic accident which occurred when the car in which 
the men were riding crashed into an unlighted sign on 
the Elizabeth Lake road near Pontiac on March 9. 

The two more seriously hurt are Fred Richmond, 
Richmond & Backus, and T. Walter Bussing, of Buss- 
ing’s Stationery. The three others, all of whom escaped 
with minor cuts and bruises, are C. W. Leonard, Sr.., 
of Leonard & Company; Howard Denommy, of Lynn 
B. Emery Company, and Merle Stuck, of the Prompt 
Press. All five are now well on tl 1 to recovery. 

The accident occured when the five men were re- 
turning to their homes from a Saginaw meeting of the 
Stationers Club of Detroit. 
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GENUINE PRESSBOARD 


Expansion Bottom of Cloth made to 
our own specifications to insure 
wearability —Ready-Punched 
for Acco style fasteners 


7 
SUPREME 


SUPPLIES 


THE Wabash CABINET COMPANY 


FILING SUPPLIES EXCLUSIVELY, WABASH, INDIANA 
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Lead the Market 


. 


: IN PRICE AND PERFORMANCE 
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AUTOMATIC SS 50 
DUPLICATOR — 
Compare the exclusive features of this re- 
markable duplicator with any other machine 
at anywhere near this p.:ce— 

@ Automatic Front Paper Stop 
Rubber Roller Releaser 
Closed-in, Leak Proof Drum 
Automatic Feed 
Automatic Paper Counter 


HAIR-LINE REGISTRATION 
This ALL-IMPORTANT feature—absolutely 


essential to perfect work, is insured by the 
exclusive Hilco construction— 
and the automatic front paper 
stop. 


ALL-METAL 3] fe 
CABINET Retail 


Price 





All-metal cabinet, 17 x 30 x 31 inches high 
—especially designed for Hilco. Solidly 
built, crackle finish throughout . . . Very 
convenient—Equipped with two sliding 
trays and supply cupboard. ADJUSTABLE 
FEET. A utility and convenience you should 
not be without. 


Write for Catalog and Prices 


HILCO CORPORATION 


1512 MERCHANDISE MART e CHICAGO 
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RICHARDSON COMPANY IN NEW HOME 

The Sentinel-Richardson Office Supply Company, of 
Grand Junction, Colo., last month moved from its quar- 
ters in the Daily Sentinel building to 605 Main street, a 
location recently vacated by another concern. In a 
statement issued concerning the move, officials of the 
company said: 

“Continued growth of the Sentinel-Richardson Com- 
pany, as well as continued expansion of the Daily Sen- 
tinel, made it imperative for both organizations to have 
additional space. The space now occupied by Sentinel- 
Richardson will be used by The Sentinel in forwarding 
an expansion program which has been contemplated 
for some time.” 

Under the new set-up the office equipment organiza- 
tion will be known as the Richardson Office Supply 
Company and its entire personnel will remain intact 
with the exception of Walter Foster who will continue 
as job printing salesman for the Sentinel. 


a ee 
ESQUIRE PEN-INK UNIT NAME CHANGED 

In an announcement issued last month by the 
Esquire Pen-Ink Company, 742 South Hill street, Los 
Angeles, Calif., it was reported that the Pen-Ink unit, 
formerly known as the Esquire, has been renamed the 
Morriset. 

The announcement was made simultaneously with 
the statement that the Esquire organization had been 
merged with the Bert M. Morris Company of the same 
address. The latter firm will manufacture and dis- 
tribute the Morriset which retails at $3.75. 

I 
CARTER’S TYPEWRITER RIBBON CABINET 

Designed to provide an answer to the problem of 
handling typewriter ribbon stocks in an efficient man- 
ner, a typewriter ribbon cabinet has been produced 





CABINET FOR CARTER RIBBONS 


for dealers by the Carter’s Ink Company, Cambridge, 
Mass. 

Oustanding features of the cabinet, in which may 
be stocked an assortment of Carter’s Ideal and Mid- 
night brands of ribbons, are: Everlasting black crackle 
finish, handsome chromium fittings and rubber feet to 
prevent skidding and surface injury. The cabinet pro- 
vides visible ribbon display with plenty of space for 
stock according to the dealer’s requirements. It is 
constructed with six drawers, each holding one dozen 


| ribbons. 
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From File Room to Executive Offices 
these VICTOR products are needed 


There’s not a department of business that does not offer the dealer an opportunity for 
adding to his list of satisfied customers by the sale of one or more of the many items 
in the Victor complete lines. 

From Index Tabs to Visible Records... Filing Systems to Executive Safes and Furniture 
...each Victor product is distinctive for quality of materials, precision construction, 
convenience and efficiency of use...and for producing real profits for the dealer. 
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VICTOR STEEL FILING CABINETS VICTOR FILING SYSTEMS AND SUPPLIES VICTOR VISIBLE RECORD EQUIPMENT 
i hile n one and two-! t | 1 I , expanding vst s for tter \ if t ne of Record Cabinets and svys- 
r 4 i. 160 Equ pment items, 


Insulate lassifica Modern, flex 
: . 
tions t | rT tT 






VICTOR STEEL DESKS AND TABLES VICTOR VISIBLE FRAME EQUIPMENT VICTOR VISIBLE RECORD SAFES 
3 t. modern stvled steel d hI h speed ae ; nt for one or An effectiv one-hour protect init and 


lesks and table Hig! ir f 
t tor car mar ! efhcient si! r valuable records hou 
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VICTOR BUSINESS TIME SAVERS 
the famous Mak-ur-own Index Tal 


VICTOR DUPLICATOR STENCILS AND SUPPLIES VICTOR CERTIFIED SAFES 
New Victor \ hle G . t nlain mt ' ; t $y nrot | 


Write today for information regarding the Victor complete lines . . . including 


exclusive franchise products . . . many desirable territories are still available. 


THE VICTOR SAFE & EQUIPMENT COMPANY, INC. 


North Tonawanda New York 





TRADE MARK REC S.A 
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CANADIAN NEWS NOTES 

Benjamin Manson, handling a wide variety of papers 
and paper products, has opened a fine office and store 
at 441 King St. West, Toronto, Ont. 

* * * 

Charles Saunders, of Index Card Company, Toronto, 
Ont., has been vacationing in the Southern States. He 
took a yacht cruise to Nassau and a bit of deep sea 
fishing while cruising around the Bahamas. 

* a. 

Litchfields Ltd., one of the pioneer office stationery 
firms in Victoria, B. C., has closed its business at 1109 
Government St., that city. 

While manufacturers of writing papers in Canada 
have had to face, in common with most other indus- 
tries, rather trying and difficult situations and condi- 
tions owing to general world situations which have 
created unrest and grave uncertainty, the year 1939 
has been much more promising. The inventories of 
mills are very low and the slightest improvement in 
general business conditions will, without doubt, result 
in an almost immediate increase in sales, if business 
conditions improve. 

T. Eaton Company ‘(Western Ltd.) is rushing ahead 
with the construction of a million dollar store in Ed- 
monton, Alta. The firm will have a well stocked office 
and general stationery department in the new store 
which will be opened sometime in August, 1939—SJL 


*—- 
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ALLEN CALCULATORS IN LARGE QUANTITIES!— 

Shown in the above illustration is a large battery of 128 

R. C. Allen adding machines recently installed in the 

offices of the California State Motor Vehicle Department 

at Los Angeles. The installation was arranged and made 
by E. E. Thornton, Los Angeles district manager for Allen 
Calculators, Inc. 
—-> 
CALDWELL JOINS OLD TOWN 

P. H. Caldwell, a well known figure in the ribbon 
and carbon field of the Southwest during the past ten 
years, has joined the growing sales force of the Old 
Town Ribbon & Carbon Company, Inc., Johnson and 
Prince streets, Brooklyn, N. Y. 

Mr. Caldwell will spend his time in the northeastern 
section of the United States developing closer dealer 
relationships with his company. He is a very person- 
able chap whose good nature and energy make him 
welcome everywhere. He will maintain headquarters 
at the Old Town factory in Brooklyn. 

—> 


INDIANA PRINTING LAW PLEASES INDUSTRY 

The office equipment trade in Indiana was elated 
with the passage of House bill No. 425 which abol- 
ishes the present printing board setup. The state 
printing board heretofore has awarded printing and 
office supply contracts of about $600,000 annually, the 
usual procedure being to give the general printing 
contract to one or two large companies and these 
in turn purchased such small office equipment as was 
needed to fill the contracts. It is believed the new 




















ARE YOUR CUSTOMERS 


“Trick-Peneil 
Allergic?” 


Are your customers hypersensitive to mechanical 
failures posing as mechanical pencils? Does a 
wobbly writing tip give them epizootic of the epi- 
dermis? Are they violently allergic to automatic 
pencils that only automatically jam? Are you break- 
ing out with green and purple blotches because your 
customers are always coming back with new stream- 
lined scribblers that folded up and quit three weeks 
out of the gift-box? 


Be Calm! Relax! Your Troubles are Over! 


Then gentlemen . . . place yourself under the kindly 
care of Autopoint! Offer your customers an Auto- 
point, the pencil that will serve them for life without 
so much as raising a rash. The two simple, sturdy 
moving parts of an Autopoint never fail. Its exclusive 
Grip-Tite tip will never let a lead twist, wobble or 
drop out. And to top that it’s handsome, sleek and 
smart! Do right by your customers who do write 
. stock Autopoint! 


AUTOPOINT COMPANY, Dept. OA-4, 1801 Foster Ave., Chicago, Ill. 
Exclusive Eastern Distributors to Stationers: 

Mutual Stationery Company, Inc., 368 Broadway, New York City 
Exclusive Midwestern Distributors to Stationers: 
Associated Stationers Supply Co., 229 S. Jefferson St., Chicago 
Exclusive Western Distributors to Stationers: 

Zellerbach Paper Company |. 
San Francisco—Los Angeles—Salt Lake City—Seattle 


In Canada: The Brown Brothers, Ltd., 100 Simcoe St., Toronto 





Better Pencil 
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BALL BEARING 


Needs No Servicing 


TILTABLE 
Forward or Backward 
Overcomes Glare 


TWO LEVERS 
Raise and Lower 
Natural Typing Action 
Minimum Effort 


Sweet Profits 


DAILY 


Marvelously easy to operate; 
greatly increases typing produc- 
tion without eyestrain or fatigue; 
positive, fool-proof, time-tried. 
This 20th-Century Copyholder 
has EVERYTHING! ; 
12 exclusive selling points 
. a REAL profit opportunity! 


Send for the full amazing story 


COPY RIGHT MFG. CORP. 


53 PARK PLACE NEW YORK 





STYLE 
COMFORT 
QUALITY 


PRICE 


CFL No. 8299 
ERE’S one of the most sensational sellers 


we have ever introduced. The picture can- 
not convince you of its elegant style, extreme 
comfort, and smooth action. 

Invite a prospect to sit down in _ this 
luxurious executive chair. Then you will 
clinch the sale and he will forever stage a 
private strike against office chair discomfort. 

Feature the Murphy line and watch your 
profits grow. 

Be sure you have catalog No. 66 and 
supplement. 


MURPHY CHAIR CO. 
Incorporated 
OWENSBORO, KENTUCKY 
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Situation will spread out purchases over a much larger 
base. 

Under the new bill a bureau of public printing is 
created consisting of the governor, secretary of state, 
auditor of state and three members named by the 
governor representing printing employes, printing em- 
ployers and the public. It creates an office of direc- 
tor of printing purchases, including all the office sup- 
plies needed by the state, with a salary of $3600 a 
year and a deputy director with a salary of $2400 a 
year. It prohibits board members from being finan- 
cially interested in any company given contracts. It 
is the intention to let contracts on a competitive basis 
as merchandise is needed, thus making the individual 
contracts smaller and permitting smaller business men 
to enter bids.—EB 

—- 
GIBSON TO MANAGE BRYAN STORE 

Ray F. Gibson, for thirteen years connected with the 
stationery industry in Oklahoma, last month was ap- 
pointed store manager for Mike Bryan, office supply 
and equipment house, 224-226 Northwest Second street, 
Oklahoma City, Okla. Prior to joining the Bryan or- 
ganization Mr. Gibson was connected with the Manly 











RAY F. GIBSON 


Office Supply Company where he started in as delivery 

boy but later became a floor man. He is well known 

in the field and through hard work and study has 

gained a valuable insight of the industry which will 

stand him in good stead in his new position ——EVH 
a 

SMITH-CORONA CONTEST WINNERS ANNOUNCED 

During the months of November, December and Jan- 
uary L. C. Smith & Corona Typewriters, Inc. Syracuse, 
N. Y., staged a nation-wide sales contest among branch 
managers which included only the L. C. Smith office 
typewriter. 

The winners of cash prizes, whose standings were 
figured on a quota basis, were: E. L. Eylar, Minne- 
apolis; E. H. Jones, Milwaukee; S. G. Garvey, Indianap- 
olis; A. E. Bailey, Buffalo, and E. F. Brown, Providence. 

John W. Kiplinger, manager of the Columbus, Ohio, 
office, was winner of a handsome watch presented by 
President H. W. Smith to the manager attaining the 
highest percentage of quota during the three months 
of the contest. 

At the conclusion of the contest on January 30 the 
company announced that that month was outstanding 
as the largest L. C. Smith January, largest Corona 
January and largest total volume January in the his- 
tory of the organization 

—-> 
U. S. RIBBON CO. IN NEW HOME 

Marking the fourth move into larger and more mod- 
ern quarters during its forty-four years of existence, 
the U. S. Typewriter Ribbon Manufacturing Company, 
Philadelphia, on April 1 opened for business in its new 
home at 1001-1003 Filbert street. 

The new location is ideal in every respect. It con- 
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NATIONAL FEATURE ITEMS 
STEP UP YO]@R SALES 
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FOR nesrall cE” THE BRAND NEW 
“ NAT-LOCK” 


POST BINDER 


The latest thing in post binders. Lock mechanism as simple as it is strong, and flush with the metal. 
Eye-catching style in binding, too: Silver-gray linen-pattern buckram, like the finish of airplane 
luggage, over heavy beveled boards. It is water-repellant, easily cleaned, resists the attacks of 
insects and vermin. 


The corners are protected with heavy, jet-black leather, brilliantly tooled in aluminum. Tube fin- 
ished in black, stipple-grain, baked-on enamel, with locker levers and end caps on gleaming 


nickel-plated steel. 
This is just one of the NATIONAL FEATURE ITEMS that give our dealers rapid turnover of ex- 


clusive merchandise at a generous, protected profit. 


NATIONAL BLANK BOOK COMPANY 


— HOLYOKE, MASSACHUSETTS 


eel W 
i BE Orgs Catalog Covers, Loose Leaf, Bound Books, Visible Records 
i N.Y. City-100 Sixth Ave Chicago-328 S. Jefferson St Boston-45 Franklin St 
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cTepetial PRESENTS A SMART NEW 


“ISLAND” GROUP ... PRICED FOR GENERAL OFFICES 




















And it's about time! 


NEW 
“COMMERCIAL VISIBLE” 
the different all-purpose 
VISIBLE RECORD 


Fits all vertical Card Files . . . . converts all existing 
card record systems into visible records without alter- 
ing or discarding housing equipment. 
A new visible idea with these definite 
advantages over other visible systems: 


Compact, much smaller space required than compara- 


POSTING tive visible files. 
QUICK REFERENCE Greater number of cards accessible to an operator. 
Visible margin practically unlimited, without cutting 


down capacity. 

Expandable at will (problem in other systems elimi- 
nated.) 

Existing office records can be converted to this system. 
Name typed on TOP of card, not on bottom as in 
other systems. 

“Dead” or “dormant” cards can remain visible in 
transfer files. 


System can be started with 2 cards. 


Here’s a gold mine for systems salesmen. 
Write for details and full information, now! 





Product of 
COMMERCIAL CARD SYSTEM CO. 
395 BROADWAY NEW YORK, N. Y. 


Agencies Are Now Being Appointed! ane eh , 
“8 & PP For low cost and efficiency sell “Commercial Visible.’ 
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sists of the entire top floor of the building with day- 


light on three sides and a large skylight affording 

workers perfect daylight conditions. Located only two FAMOUS ST. JOHNS 
blocks from the company’s former address at Tenth 
and Sansome streets, the factory is well situated for MODERN TABLES 
transportation and for efficient handling of local busi- 

ness. 

The U. S. Typewriter Ribbon Manufacturing Com- 
pany was launched in 1895 at Eighth and Walnut 
streets in Philadelphia and within a short time found 
larger quarters a vital need and moved to Eighth and 
Sansome streets where it remained until 1923 when 
another move was made to the premises just vacated. 

Officials of the company, which manufactures every 
type of inked ribbon in various colors, color combina- 
tions and inking, extend a cordial invitation to dealers 
to inspect the new quarters when visiting Philadelphia. 

—-? 


TEXAS TRAVELERS’ TOPICS 








Distinectively smart, this table ap- 
peals immediately to every mod- 
ern! Your customers will recognize 
its low-cost and high quality as a 
typical St. Johns value. Equally 
altractive for small or large offices. 
This “easy-to-sell’” model comes in 
three sizes, 30 x 48 inches, 30 x 60 
inches and 34 x 72 inches. Solid 
Northern Michigan Hard Maple; 
Walnut or Mahogany Finish. Write 
for new catalogue and price list 
today. 





By Fred Fenne 


Our president, Rodney Wakefield, and ‘Generalis- 
simo” Horace Hamilton send greetings to all Texas 
Travelers and an invitation to all members to meet at 
the Ninth District stationers meeting on April 6 and 7 
at the Buccaneer Hotel, Galveston 


* * * 





Office Table 
Travelers covering Louisiana and Mississippi terri- No. 20 
tory, which is now part of the ninth district are par- 
ticularly wanted to attend this meeting and join us in 

extending hospitality to our stationer friends. 


* * - 


Among the newcomers we welcome to our territory is er’. JOHNS TABLE CO. 


Gordon Steinmetz of the Sanford Manufacturing Com- 

pany. Gordon is expected to move from Kansas City in CADILLAC, MICHIGAN 
a short time and conduct operations from a headquar- Office Furniture Warehouse Co., 573 Broadway, N. Y. 
ters in Dallas. " 

















* * + 


Another is Jim Campbell who will be calling on deal- 
ers for McMillan soon. Jim has a large territory but we 
hope to see him soon and often. 

- - ~ 

Frank (Good Golfer) Ryan is back in his old line 
representing Milwaukee Chair and Shelbyville Desk 
Companies. We welcome him but ’tis as well to get 
in a little practice before inviting him out to your 
local course. 

* - 

Bill Pickering and Jack Fleming of Vance K. Miller 
had something in common last month. Both men were 
on the job and both trying to peer through a mag- 
nificent sty on their individual eyelids. 

* * * 

G. T. “Buck” Buchanan and his brother, Arthur, have 
both recovered from a recent siege of the flu and are 
on the job again. 





. * » 


Carl “Mikado” Schutz is slightly superstitious re- Modernly Styled for ee 


garding the “series of three’’ belief in connection with 


accidents. On the fifteenth he had a head-on colli- SMART APPEARANCE 
sion with another machine. Fifteen days later his car 
was burglarized and his samples stolen. Now he crosses The chairs shown above (Nos. 772 and 772%) create am at 
his fingers when he sees a black cat and is waiting for mosphere of ultra-distinctive moderaiom, yet their conservative 
the third expected calamity design makes them business-like. Other recent additions to our 
¥ z : extensive line of Modern designs are shown in our new Supple- a 
Any news of Texas Travelers is welcome each month ment recently mailed to our dealers 
and should be sent to Miss Elizabeth Crockett, Texas * 
Travelers Club, 815 Elm street, Dallas, Texas ‘ . 
For such an intimate piece of furniture as a chair, 
ee there is no satisfactory substitute for WOOD. 


FRANKLIN CO. STAGED MINIATURE WORLD'S FAIR 
Showing the first of a series of displays which have * 
been named a “Miniature World’s Fair,” the Franklin THE BR. L. MARBLE CHAIR COMPANY 
Printing & Engraving Company, Toledo, is undertaking Patines Dubin ae tek 
a unique method of advertising itself and its city. 
The plan consists of using one of the store’s largest BEDFORD, OHIO, U. S. A. 
windows in which will be arranged interesting exhibits 
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YOU! 


STASALS HED §' 8474 


JOHN UNDERWOOD & CO. 


manufacturers of 
The “Original” Underwood Typewriter Ribbons, 
Carbon Papers and Writing Inks 
HOME OFFICE 
Underwood Building, 30 Vesey Street, New York 


Laboratory & Factories BRANCHES 
141-149 Grand Ave 150 Congress St 

Brooklyn, N. Y Boston, Mass 
88-90 Richmond St. E 100! Chestnut St 
Toronto, Canada Philadelphia, Pa. 








SHELBYVILLE DESKS 
Last Longer 


—Because the unique dovetail con- 
struction in the pedestal assembly, 
provides extra strength and rigidity. 


AN EXCLUSIVE FEATURE 
WITH SHELBYVILLE 





“There is more to talk about 


when you sell Shelbyville” 


SHELBYVILLE DESK CO. 


SHELBYVILLE, INDIANA 
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of manufacturing companies of Toledo. The first of 

these was that of the Owens-Illinois Glass Company. 

The displays will last for several months before they 

are all shown and every one will be placed in the big 

window for a period of one or two weeks, it was ex- 
plained by officials of the company. 
ee — 





FEATURING VICTOR PRODUCTS.—Ward’s Stationers, 
Boston, Mass., recently featured this complete display of 
products of the Victor Safe & Equipment Company in- 
cluding visible equipment and other items. The display 
stressed the utility and adaptability to the many and 
varied needs of modern business and created consider- 
able interest among local office workers and executives 
who viewed it. 


RBI 


GREENLEAF BECOMES SECRETARY OF N. Y. 
STATIONERS ASSN. 

At a recent meeting of the board of directors of the 
Stationers Association of New York, William H. Green- 
leaf was appointed executive secretary of that organ- 
ization, a position he held for two years some time ago. 

Long experienced in association work and widely 
known in the stationery industry, Mr. Greenleaf was 
secretary of the association from February, 1932, to 
January, 1934, when he resigned to accept another 
similar appointment. 

The seiection of Mr. Greenleaf marks the start of a 
new program of active service to the stationer and 
office equipment dealer of New York. Under the pres- 
idency of Louis Caracci, the organization functioned 
for some time without an executive secretary, but, due 
to the expansion of activities, it was found necessary 
to make the appointment with Mr. Greenleaf in the 
important role. 

The new executive secretary, at one time field sec- 
retary of the National Stationers Association, served 
as sales promotion manager for the Carter’s Ink Com- 
pany and later as advertising manager. He was also 
secretary of the papterie division of the Paper Sta- 
tionery and Tablet Manufacturers Association. 

*—-< 


SALES DRIVE MARKS QUALITY PARK’S 
TWENTIETH ANNIVERSARY 

As a means of celebrating the firm’s twentieth an- 
niversary in February, salesmen of the Quality Park 
Envelope Company, St. Paul, Minn., and Chicago, IIl., 
staged a highly successful sales drive. 

The event was started by Sales Manager E. F. Ahl- 
quist, who evolved the unique idea of sending to every 
salesman at his home a night letter advising him of 
the event and asking his cooperation toward making 
February an outstanding month in point of volume. 

That every member of the staff went to work with 
a will and a determination to make things hum is 
evidenced by the fact that total sales for the month 
showed an increase of twenty-five per cent over the 
total for February, 1938. Records of some of the men 
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Polar Matched Leather Business Desk Set 
37 OPEN STOCK PIECES 


FROM WHICH TO SELECT THE ENSEMBLE 

















It is now possible (from this OPEN STOCK) to equip the business black leathers and gold tooled alike. A set may be started with a 
man’s desk with a set consisting of just the items he desires to use. Desk Pad alone and additional pieces added to match from time 
All pieces are made to match in brown, green, maroon, blue or to time or from year to year. 


Write for complete catalogue today. 








POLAR MANUFACTURING CO. "— PHILADELPHIA. PA. 








“A REVOLUTIONARY DEVELOPMENT 
as important as four-wheel 


brakes on an automobile!’”’ 
M. G. WEST COMPANY, San Francisco, Calif. 





writes Mr. E. G. Prost, Sales Manager, in an unsolicited letter 





ting on the exclusive Sikes ‘Fixed-Floating” Seat 
patented mechanism provides completely comfortable support 
n either working or relaxed 


positions. When the back tilts, 
the seat tilts also, preserving 
the correct angle. The front of 

seat, however, remains 
practically stationary at. ll 





time: allowing the feet tc 





remain on the floor 
M. G. WEST COMPANY 


j Send for literature giving de 
San Francisco, Calif. 


tailed selling advantages 
his and other exclusive Sikes 


feature Also illustrated in the 





COMPANY, Inc. 


20 CHURCHILL STREET .....-+.« «se see © © e -BUSFALO, N. Y¥ 
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in Service. sss champions. Pounded day and night for 
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STAPLING MACHINES 


FIRST ACE FASTENERS PRODUCED HANG UP 
RECORD EQUIVALENT TO 35 YEARS OF 
SERVICE IN AVERAGE BUSY OFFICE 


Yes, sir, those first machines we put in 
the operating department of a Chicago 
public utility have proved themselves real 






- » 
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va 4 
more than eight years, they still perform “A 
24 Hours a Day... with precision and dependability, proving The ACE 
that ACE stamina is not a mere claim but Standard 
7 Days c Week aR, “toon Champion of them all 


eer ce Seam t's ACE for Achievement—every time! 


and Still Going Strong 
ACE FASTENER CORPO RATIO N — 3415 no. Ashiand Ave., chicago, Illinois 


Makers of the World’s Best Stapling Machines and Precision Staples 













. « « which also contains single and 
double pedestal drophead typewriter 
desks, and tables that many have found 
conserve space and save money 


ALMA DESK COMPANY srsis‘carouns 
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even showed the largest single volume since they 
started with Quality Park. In discussing the success 
which marked the drive, Mr. Ahlquist said: 

“Such results are particularly gratifying because 
they show, I believe, what can be accomplished by 
the combined efforts and codperation of the men and 
the home office. We plan to compile the salesmen’s 
records and compare them with previous ones and to 
present to these men a token of appreciation to show 
in some measure that their extra effort is appreciated.” 

— 


CANADIAN UEF GIVES MAP OF ROYAL 
VISITORS TOUR 

An illuminated map of the route King George and 
Queen Elizabeth will follow on their forthcoming so- 
journ in Canada has been prepared for free distribu- 
tion by Underwood Elliott Fisher Limited from data 
supplied by the inter-departmental committee on the 
royal visit. 

Made up in folder form, printed in two colors and 
bearing no advertising, the map is 81% by 11 inches in 
dimensions and pictorially presents the royal itinerary 
from the May 15 landing from H.M.S. Repulse at Que- 
bec until the departure from Halifax on June 15. 

On the rear leaf of the folder the route is printed in 
detail both chronologically and alphabetically by cities 
and towns. A foot-note reads: 

“Individual copies of this map will be mailed free 
upon request to any address in Canada or they may be 
had by the hundred at $1 to cover printing, packing 
and postage. Write or telephone map department, 
Underwood Elliott Fisher Limited, 135 Victoria Street, 
Toronto. ELgin 7431.” 

From now until Their Majesties’ arrival, the map 
will also be distributed through Underwood Elliott 
Fisher’s twenty-five branches and sub-branches from 
Nova Scotia to British Columbia. 

°—> 
“BIOGRAPHY OF JAMES BOYCE” 

Under the above title a book has recently been pub- 
lished by the A. E. Boyce Company, Muncie, Ind., as 
a means of paying honor to James Boyce, father of 
the present owner of the firm and known affection- 
ately to thousands of Hoosiers as the “pioneer builder 
of Muncie.” 

The book contains sixty-four pages and many illus- 
trations including a frontispiece which is a page-size 
portrait of Mr. Boyce at the age of seventy-six years. 
Another fine picture is that of the five Ball brothers 
who were associated with Mr. Boyce in the early his- 
tory of Muncie. 

Originally written to be a biography of Mr. Boyce 
in scrapbook album form for members of the family, 
the present Mr. Boyce received so many requests for 
copies from friends now living who were closely asso- 
ciated with his father that a decision was reached to 
print the valuable history in book form. It is well 
written, intimate, and teeming with pleasant incidents 
of the man for whom a suburb of Muncie is named, 
and whose death in 1910 brought deep sorrow to many. 

The book deals with the arrival from Ireland of Mr. 
Boyce as a penniless immigrant boy, on through his 
amazing career and a lifetime spent in the interests 
of his beloved city, which he caused to grow from a 
crossroads community to one of the largest and most 
impressive industrial centers in Indiana 

In addition to being a biography the book is a valu- 
able history of Muncie and for interest, logical se- 
quence, authentic dates and format is a credit to the 
company which produced and published it 

*—- 
OLD TOWN ESTABLISHES FACILITIES FOR 
VISITORS TO N. Y. FAIR 

To accommodate the many visitors expected 
foreign countries who will go to New York on the occa- 
sion of the World's Fair, the Old Town Ribbon & Car- 
bon Company, Inc., Johnson and Prince Streets, Brook- 
lyn, is making arrangements to outfit a special set of 
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VERTICAL FILE GUIDES 


° 











METAL ANGLE TAB GUIDES * °* METAL TAB GUIDES 
CELLULOIDED PRESSBOARD GUIDES : ° 
PLAIN MANILA GUIDES : ? CARD INDEX GUIDES 


Durability Vertical File Guides are produced in Alphabetical, Monthly, 
Daily. and Geographical Sets in both high grade wear resistant press- 
board and manila stock to give lasting satisfaction. 








Send for Guide Samples and prices for 
your comparison . . . we will send along 
the Barkley Folder and Guide Tab Chart 
which you will find invaluable to your 
purchasing and sales department. 


C. L. BARKLEY & CO. 


EaTABLISHED 1921 





Filink Suppli 


CHICAGO, ILL. 


cManufacturers 
517 S. JEFFERSON STREET 





“The Best Steel Posture Chair 
on the Market” 


That’s what dealers 
say about our new 


line. They know from 
profitable experience 
Chairs 


that Eff & ¢ 


win in competition 


because they are 


Better Built. 
Write for full details 
of our dealer propo- 


sition. 





The Fritz-Cross Company 


304 E. 4th St. St. Paul, Minn. 
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SELLING FAST! 











Send For Catalog 





No. 11-12-13 


NATIONAL 
Soft Elk Zipper Cases 


Made of hand boarded elk chrome tanned top grain cowhide. 
The soft, pliable leather permits of extra packing capacity. 
Talon zipper fastener on top and half way down sides. Comes 





in three sizes. 





National Brief Case Mfg. Co. 


358 Fifth Ave., 
New York City 
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TUBULAR CoIN WRAPPERS 


Stationers! It's your Line. Exclusively! 








“Steel-Strong’” Products are sold 
through Stationers and Office Supply 
Dealersonly. We have noretail salesmen 
to pirate your customers and cash in 
on your missionary work. 


Write for liberal discounts and sales help on: 


Lead Seals 

Seal Presses 

Teller’s Moisteners 
Manual Coin Counters 
Currency Racks 
Wrapper Cabinets 


Coin Wrappers 
Bill Straps 

Coin Bags 
Currency Bags 
Draw String Bags 
Metal-Clasp Bags 
Night Depository Bags Sorting Trays 
Linen Shipping Tags Coin Storage Trays 

Downey Change Trays 








941 CLARK ST 


TRE C.L.DOWNEY CO. cincinnati.o 
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offices where representatives of foreign firms will have 
all facilities for conducting their business during their 
stay. The arrangements will include not only the nec- 
essary equipment but also a special staff of secretaries 
trained to handle correspondence in Spanish, French, 


Portuguese and German. 
=e «6 


BROADSIDE DESCRIBES UEF “WORLD'S FAIR” 
CONTEST 

As a final warning for branch manager and salesmen 
who intend to see the New York World’s Fair as guests 
of their organization, the Underwood Elliott Fisher 
Company issued a broadside setting forth details of 
the nation-wide sales contest for the benefit of those 
who have not yet entered. 

The contest began February 1 and ends June 30. 
During these months branch managers and salesmen 
are eligible to win prizes of a trip to the fair or any one 
of a number of cash awards totaling $1375. 

For the salesmen there are each month a first, 
second and third class trip to New York, the difference 
being only in minor details. Also there are three 
monthly cash awards of $75, $50 and $25. For branch 
managers there are two trips to the fair each month, 
(first class and second class) and two cash awards of 
$75 and $50. 


*—- 
NOTED EDUCATOR HONORS YAWMAN 

Francis J. Yawman, president of the Yawman and 
Erbe Manufacturing Company, was paid high honors 
last month by Dr. William O. Hotchkiss, president of 
the Rensselaer Polytechnic Institute, Troy, N. Y., when 
the noted educator appointed him a member of the 
advisory committee of the Department of Business 
Administration. 

As a member of this committee, Mr. Yawman will 
be one of six industrialists who analyze the depart- 
ments problems and make recommendations based on 
their experiences as business leaders. He was a mem- 
ber of the class of '98 at the Institute and is well- 


known to the faculty. 
elim a 





CHOOSING A QUEEN.—Here is George M. Spurlin, At- 
lanta, Ga., district manager for the Royal Typewriter 
Company, shortly after he tossed a coin to choose the 
Snow Princess of California while a visitor in Los Ange- 
les. Mr. Spurlin is shown with the winner, Miss Jane Ar- 
buthnot (right) and the runner-up, Miss Dorothy Oswald. 


*—-> 


A. W. FABER ISSUES INTERESTING DEALER 
PROFIT CHART 

A. W. Faber, Inc., Newark, N. J., has recently issued 
to the trade an interesting pamphlet chart whereby 
dealer gross profits on the Castell pencil, based on the 
cost price of varying quantities are shown at a glance 
The chart points out that these profits are guaranteed 
because prices are posted under the Fair Trade acts of 
forty-three of the forty-eight states and elsewhere by 
popular demand of the dealer. Copies of the chart are 

available on request to the company’s home offices 
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INSTALLATION BY ROBT. KEITH FURNITURE & CARPET CO. 





HERE ARE THE 
PROFIT MAKERS 
COMPRISING THE 
COMPLETE LINE 


Study This List—It Means More 
Business—Repeat Business— 


To You 


“THE CARBON 
AND THE IDEA 
ARE PERFECT” 


That’s what important 
dealers say about 








A hb r || CARBON | x" 
Cc L E A Be G 4 ' Pp | | PAPERS | rns ng Bat 
Cc A fe B @) N F A e E Q | | cteangrip | Tailor’s Marking sini alle 


Photo Offset 








Its distinctive appearance catches the eye. Whitedge | Billing Rolls for Elliott- | Stormtex Cotton 

Its efficiency, cleanliness, long wear and RESIST-| | ., oe Fisher Machines 

ANCE TO CURL make it the carbon paper pre- | | a | Billing Rolls for Games 

ferred by busy users, | Cameo Burroughs Posting American 
Cleangrip combines all the desirable features of | | Romney 

good carbon papers plus the highly important spe- | | American aa mots wetanee 

cial features possessed by no others. a on oH Re Hetiadens Ribbons for Address 
It is profitable to the dealer as it brings new | | “Rolly eilettiatat ograph-Multigraph 

business and holds it against competition _ | | Carbons in all | Rolis for Elliott- Speedaumat 
DEALERS: Don’t overlook this business getter. weights and Addressing Machines 

Write for samples and prices. finishes Special Rolls | Dupligraph, etc. ete 


H. M. STORMS COMPANY 


Makers of “The Complete Line” of Carbon Papers and Inked Ribbons 


561 GRAND AVE. BROOKLYN, N. Y. 


























OFFICE APPLIANCES 














IN YOUR BALANCED ACTI 
OFFICE CHAIR CHAIR IRONS 


AUTOMOBILE (CK) 
COMFORT as 


Unmatched comfort will be found in chairs equipped 
with rubber cushioned irons. These cushions are not 
merely substitutes for springs, but are shock ab- 
sorbers on which the weight of the occupant in any 
position is evenly distributed. The ball bearing 
swivel is a feature of this fixture and together they 
provide the utmost in comfort. 


























A COMPLETE LINE OF OFFICE 

POSTURE AND STOOL IRONS. 

EQUIPPED WITH EITHER RUB- 
BER OR STEEL SPRINGS. 

















866 
PATENTED 


i | =e 
Bs: A: CATALOGUE ON REQUEST 


wT Collier-Keyworth Co. 
Gardner, Mass., U.S. A. 
TT RET: A ce 














A NEW CLERICAL DESK 
(Size 50 x 28) 
An ideal desk for both large and small offices that will save many feet of valuable floor 
space and many dollars of rental. Repeated experiments have proven this size desk 
ideal for general clerical work. 


PEERLESS STEEL EQUIPMENT COMPANY 
UNRUH & HASBROOK STS., PHILADELPHIA, PA. 
NEW YORK CHICAGO BALTIMORE BOSTON LOS ANGELES 
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TREDWAY-HANKE TAKE MURPHY CHAIR AGENCY 

A. L. Tredway and Henry C. Hanke, two of the best 
known manufacturers representatives on the Pacific 
Coast who recently formed a partnership under the 
name of the Tredway-Hanke Company, last month 
celebrated that event by b2>coming western representa- 
tives of the Murphy Chair Company, Inc., Owensboro, 
Ky. 

Coincident with announcing the new partnership the 
two men opened an office at 225 Rialto building, San 























A. L. TREDWAY H. C. HANKE 
Francisco, which will be their headquarters base of 
operations for the Murphy chair line and others they 
handle. 

Mr. Tredway is one of the best-known figures in the 
western district and needs no introduction to the trade. 
For a considerable time he worked alone throughout 
California, Oregon, Washington, Idaho, Montana, 
Nevada and Arizona and built up an impressive busi- 
ness for the companies he represented. In August of 
last year he added considerably to his endeavors when 
he took over the representation of the Standard Rec- 
ord Company, Inc., Brooklyn, N. Y., manufacturers of 
dictating machine records; The Whiting Paper Com- 
pany, New York City, and the Terry Penfiller Com- 
pany, Janesville, Wis. 

Mr. Hanke likewise has a background of valuable ex- 
perience garnered over a period of many years. Prior 
to joining forces with his new partner he was general 
manager and treasurer of the Rhinelander Paper 
Company, Rhinelander, Wis., and was Known as an 
authority on paper production and sales methods. 

<a « 


FIRE DESTROYS HANFORD & HORTON STORE 

The building and stock of the Hanford & Horton 
Company, Middletown, Conn., were completely de- 
stroyed by fire late last month although the entire loss 
is completely covered by insurance, according to Stan- 
ley G. Shimer, owner of the business for the past twen- 
ty-eight years. Mr. Shimer has started in business 
again at 56 North street and asks the immediate coop- 
eration of manufacturers in helping him replace his 
files of catalogues which were destroyed. The building 
which burned at 6 and 8 North street is unique in that 
it has been the location of a stationery store for the 
past ninety-three years. 

—- 

GERMANY PRODUCES NEW BOOKKEEPING SYSTEM 

Josef Vogels, M-Gladbach, Germany, has recently 
perfected and marketed a new type of bookkeeping 
device for use with payroll compilation. The machine 
consists of a flat board upon which is fastened a ledger 
sheet, with a carbon paper beneath it. At one end of 
the board is a roll of paper designed to run continu- 
ously underneath the carbon so that entries made 
upon the ledger sheet are also impressed upon the strip 
of paper from the roll. As wage entries are made the 
strip is pulled out, torn off and handed to the wage 
receiver as a record to be Kept by him.—ERB 














No. 823 


Ring Binders—NOW! 


and all the attractive features, various 











conveniences and popular stvles—at pop- 
ular prices are to be found in the 
MASHEK assortment. Look for the FMC 
seal on every case, it stands for Quality 
Weldedge finish—and Guaranteed Satis- 
faction 


Write for complete facts. 


FRANK MIASHIEK & Co 
CHICAGO 


NEW YORK OFFICE—Harold Atwood 280 Broadway 
“Uf it's made with leather, MASHEK makes it Better” 














Sold exclusively through DEALERS 


Write for Descriptive Circulars and Prices 


ANDERSON-HICKEY COMPANY, Inc. 


Geneva, Illinois 
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POSTAL 


PELOUZE ¢ cats 
aL 


Available in a wide variety 
of models to fit every mail- 
ing requirement. Self-com- 
puting dials for all mail 
matter including parcel 
post by zones. 





Finished in attractive and 
durable Gold or Green 


Bronze. 


— 





National," 4 Ibs. 
Columbian,'* 2'2 Ibs 
Crescent,’’ | Ib 






Dealers supplied 
by Leading Whole- 


sale Stationers. 

















Catalog of complete line upon 
request. 


Member of National Stationers 
Association 


"STANDARD" 
2 Ibs. & 4 Ibs. 


PELOUZE MANUFACTURING CO. 


232-242 EAST OHIO STREET CHICAGO, ILL. 














POPULAR 
OFFICE 
CHAIRS 


QUALITY 
CRAFTSMANSHIP 
. . . MODERN 
STYLING ... 
EXTRA COMFORT 


Office furniture 
dealers can 
make greater 
progress and do 
more business 
with Jasper Seat- 





ing Co. chairs. 


Keyed up to present day demands in 
points of style, construction and 
comfort, their self evident value often 
clinches the sale for the entire en- 
semble—desk, table, cabinet, ete 
Good furniture . . . prompt ship- 


ments. Catalog and details on request 


Jasper Seating Co. 
JASPER, INDIANA 


CHICAGO: L. H. Farber, 529 Se 
Wabash Ave. Phone: Webster 3217 


NEW YORK: Office Furniture Ware- 
house Co., 573 Broadway 














OFFICE APPLIANCES 


COPELAND JOINS EAGLE PENCIL CO. 

Harrie E. Copeland, well-known throughout the East 
as a former high executive of several stationery and 
office equipment firms, last month joined the staff of 
the Eagle Pencil Company. He will devote his time to 
selling the organization’s new line of Prestige foun- 
tain pens. 

Mr. Copeland takes to his new job an enviable his- 
tory of experience which embraces practically every 
phase of the industry. Starting with the Boorum & 
Pease Company in 1914 as New England representative, 





HARRIE E. COPELAND 


his early efforts won immediate recognition and he 
advanced rapidly to a vice-presidency and sales man- 
agement. In 1933 he resigned to accept the office of 
vice-president of the Wilson-Jones Company in charge 
of eastern sales. 

Still another elevation was awaiting him when, in 
January, 1938, Mr. Copeland was elected president of 
the Cole Steel Equipment Company, Long Island City, 
N. Y., holding that position with honor up to the time 
that the company went out of business. 

In spite of his many duties, Mr. Copeland is deeply 
interested and very active in association and club 
affairs. Through the years his name has appeared 
prominently in connection with regional conventions, 
golf tournaments and other social events and he is one 
of the best known members of the industry, both in 
the eastern territory and New England field. 

OFFICE APPLIANCES joins the many friends of Mr. 
Copeland in wishing him continued success and good 
luck in his new connection. 

*—- 


DOPPELT APPOINTS FOUR NEW REPRESENTATIVES 
Charles Doppelt & Company, 412 Orleans street, Chi- 
cago, last month announced the appointment of four 
new representatives who have been assigned to out- 
standing territories throughout the country. 

The men and the district they will cover are as 
follows: 

R. U. Nimmy, Florida, Mississippi, Alabama, Georgia, 
South Carolina, North Carolina, Tennessee and Vir- 
ginia; J. S. Freeman, New York state, Maryland and 
Delaware; W. P. Meek, Rocky Mountain states out of 
Denver, and C. L. Glenn, Michigan, Ohio, Kentucky 
and Indiana. 

*—-> 
RAPHAEL SHOPS IN NEW QUARTERS 

To keep pace with continuous expanse of business, 
Raphael Shops, Inc., has recently moved its manu- 
facturing and executive headquarters to 125 Prince 
street, New York, in the heart of Manhattan and the 
center of transportation facilities. 

The company has taken over three floors of a mod- 
ern four-story building where all manufacturing will be 
done in commodious daylight quarters on the third and 
fourth floors. The second floor will house the executive 
offices and an attractively decorated display room, 
according to W. M. Milgrom, president of the corpora- 
tion. 
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Jhe ORIGINAL and ONLY AUTOMATIC 
EXPANDING and COMPRESSING DRAWER 
M FA NS: 20%, Additional Capacity—9” Working Space—Easier Filing Operations 


Lower Costs—(I) First Cost, (2) Floor Space Cost, (3) Operating Cost. 


Mr. DEALER 


How are YOU meeting swing front and drop front file competition? AUTOMATIC, with 
both EXPANDING and COMPRESSING drawer, eliminates competition. The AUTO- 
MATIC DEALER has something EXCLUSIVE—something MODERN—PRACTICAL—EFFI- 
CIENT—DIFFERENT to offer his customer and prospect. 


A PROFITABLE LINE—one YOU should investigate. 
Dept. 629 W. WASHINGTON BLYVD., 


Automatic File and Index Co. 1 CHICAGO, ILLINOIS 


TELEPHONE BRACKETS ARE PROFIT-MAKERS 











ee 


DIAL ‘PHONE BRACKET There’s a Burns Bracket for every 


Specially designed for 
a ee telephone ($5 to $8.50 list) and a profit 
phones. Special hinge 
permits the base of the 
telephone to rest firmly 
on the desk for dialing. for every Burns dealer. To get yours, 
Bracket has_ in-and-out 
adjustment, and revolves 
on the base. 





write today to American Automatic 


“HILO BRACKET 


Electric Sales Company, 1033 W. Adjustable up and down, 


as well as in and out. 


\ rd 
REGULAR BRACKET 


Adjustable in and out. Tele- 
phone also swivels on rod. 











Van Buren St., Chicago. 



















OFFICE 
SPECIALTIES 


GOOSENECK LAMPS 



















TELEPHONE BRACKETS * COPYHOLDERS » e CHAIR & DESK PADS 





















Pool cars with 
New Indiana 
Chair Co. Chairs 
if desired. 


“A GOOD THOUGHT ora kind deed 
bears repetition’—and so we are 
again featuring our 2900 series. 

Evidently this line is what the 
dealers and their trade have been 
looking for, because it has really 
gone over the top. Why shouldn't 
it? It embodies everything that an You will render your cus- 
executive appreciates from every tomers a real service by 
standpoint; 
beautiful materials, excellent quality with this excellent series of 
throughout, and altogether practical. desks. 


INDIANA DESK COMPANY 





OFFICE APPLIANCES 













correctly designed, equipping their offices 


Jasper, Indiana 


























the popular 

BANK OF 
ENGLAND 
DESIGN 
of the 








‘09 YIVHD WNVIGNI MIN 





No. 50!—solid 
walnut or 
birch. For a 
square post 
Bank of Eng 
land chair see 
our No. 400 
series 


Every dealer should include this type of office chair in his display 


because of its universal popularity Our No. 400 and No. 500 
series feature good quality, durable construction, correct design 
and moderate price. All our grades swivel chairs are fitted with 


Flotilt Chair Control. Our catalog illustrates a full line of all 


wood office chairs and leather upholstered numbers 


NEW INDIANA CHAIR CO. tim 


ened in place by means 


Thimbles to guide 
chain-posts in and 
out of tube | 


6816 Arsenal Street 





Drawn steel end-caps, Eyelets inserted and 
nickel plated and highly Standard inner _ sections fastened in counter- 
polished — assembled are added to chain-posts sunk holes in top 
after binding and fast- to increase capacity. metal after binding. 









fluted 
















Right-and-left-hand Right -and - left-hand 
blocks to move screw-rod to move 
chain-posts in and chain-posts in and 





out. Made of rust put. The threads are Hinge lugs have 

proof metal produced by rolling, four projections 

CHAIN which makes smoother which. pass thru 
surfaced and easier holes in tube and 


working threads than are very securely 


POST METALS cut (or chased) ones clinched inside 


the tube 
A New Service for Manufacturing Stationers 


Strength, security, light weight and economy —, 
recommend this new metal. It is becoming more =f ad 


and more in demand among bookkeepers and 





iccountants. It is furnished with protruding or non-protruding 
posts, in eleven stock sizes with % inch posts and seven stock 
izes with +, inch posts. Special sizes are alsu obtainable. 

We manufacture an extensive line of metals for memo and price 


books, loose leaf catalogs, ledgers, transfer binders, ete. Stationers 


who operate their own binderies should write for our illustrated 


catalog and price list 


LOOSE LEAF METALS CO., INC. 


St. Louis, Mo 
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PACIFIC NORTHWEST NOTES 
With the turn of March the Dictaphone Corporation ° 
moved from 1105 Second avenue, Seattle, Wash., to its G E T V Oo L U M E tn 


new home at 1516 Second avenue, where in larger and 
more modern quarters they expect to be able to render POSTAL SCALES 


the highest degree of service on Dictaphone equipment 






and supplies from this center of the business and office . a : 
ewe = Seattle. By Emphasizing y 
‘ the Exclusive 

Trick & Murray, 115 Seneca street, Seattle, increased HANSON Feat- 
good-will and store traffic through aisles of new busi- 
ness machines, equipment and office stationery by its ures 
March give-away of 1939 State of Washington official C seat theniieclenienll 
lists . . . souvenirs that were given free for the asking © Lonventent, handy sie fr 


the individual desk, library, | 


at the pioneer “In a Hurry” stationers. 
office, shipping room. 


Officers of John W. Graham (“If It’s Made of Paper 


We Have It”) Company of Sprague avenue, Spokane, @ Equipped with tempered 


and Frederick & Nelson of Seattle, welcomed Douglas Swedish steel spring. 

(Wrong Way) Corrigan in the right manner this March 

—and in auditoriums of both these Pacific Northwest @ Tested with standard 

stores he met crowds of feminine admirers and auto- weights for unusual Meet the universal 

graphed his new book. The smiling Irishman and accuracy. need for really good 

wrong-way flyer to Ireland brought crowds to Gra- col cuales wah 
am’s hi hea sae sas hT aie She eek re o ; 8 ay sostal scales 

ham’s big stationery setup as well as Frederick & Nel © Auted to oct individual I 


a HANSON. Write 


for details and 


son j é : : 
son in Seattle weights on several pack- 


A mechanical check protector has been used to forge opts canes. 


checks and thus defeat the very purposes for which it ~_— coor ask yous 
was intended. With a check protector Dante Mammini, @ Tabulated with domestic jobber for further 
confessing to forgery, claimed that he could cash and foreign postal rates. information. 
checks on any inexperienced person and even boasted e 
he could pass forged checks on Seattle’s Chief of Po- 

lice. Finally in the hands of the law, he confessed to a A Ay S Cc * 8 CALE ¢ O 
having used the check protector for making a number a 
of pamomree for “protected” amounts, and cashed these 525 N. Ada Street Chicago, Illinois 
in Seattle. 











A Golden Jubilee celebration coinciding with Wash- 
ington’s own Golden Jubilee or fiftieth anniversary is 
being celebrated this year by John W. Graham & Com- 
pany, pioneer stationery house of Spokane, which since 
it was founded in 1889, has been actively directed by 
its founder, John W. Graham. Since its establishment 
at a time coincident with Washington’s admission as 
a state, it has grown enormously. 


VARAT MAKES A CASE 
FOR EVERY CUSTOMER 


The VARAT Line offers you every type of leather 
case for Business and Professional use. Whether it 
be Zipper Cases, Ring Binders or Envelopes, you 
can be sure of satisfying your customers with 
VARAT Business Cases. 


Well made, serviceable, light weight, yet built 
for hard wear—that's the VARAT Line! 







Spacious new quarters have been recently opened by 
the Pioneer Office Equipment Company at 608 First 
avenue, Seattle, where the supply firm has expanded 
with a fine show and sales salon, plus attractive win- 
dows in the ground floor of the Pioneer Building at 
that address.—CML 
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THE MARKWELL “STAPLE-CHASE” 

A clever and interesting advertising piece for the 
firm’s line of staplers has recently been distributed to rf ya 
dealers by the Markwell Manufacturing Company, Inc., a i ee a 
New York City. | ia é ~ oe a 

Named the Markwell ‘“Staple-Chase” the piece con- 
sists of a sheet of thin paper with a start and finish 
line at each end. Six “horses” are involved, named 
the Staple-Master, Staple-Robot, Staple-Chief, Handi- 
Clip, Staple-Span and Staple-Dreadnaught. By touch- 
ing a lighted cigarette to a designated spot six lines of 
fire are produced which race across the paper to the 
“finish” line where each one, upon arrival, is automa- 
tically extinguished. 

The “Staple-Chase” papers are furnished free to 
dealers on request to 200 Hudson street, New York, 
a a 






Try a Sample Order 


and be convinced. 

























Popular 
No. 418 


MURRAY VARAT CO. 2.).202""5: 


—-- 


IMPROVED DEMAND FOR OFFICE EQUIPMENT 

The United States Department of Commerce states 
that the demand in Brazil for office equipment in 
November was definitely better. 
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BENTSON 


28!/4 INCH DEPTH = New "600" Line 
| FILING 
CABINETS 


EXTRA CAPACITY—28!/, inches 
deep outside—27 clear filing 
inches in every drawer. 

% 

SUBSTANTIAL construction, 
beautiful lacquer finish, olive 
green, mahogany, or walnut 
—low cost—a line of out- 
standing value. 

e 

MADE IN FIVE, four, three, two 
and one drawer heights, in 
letter and legal sizes, also for 
all standard sizes of forms 
and cards. 

2 

BENTSON ‘'600" carries the ‘'C’ 
Label, assuring dependable 
economy and sales in volume. 
Illustrated catalog supple- 
ment with full details on re- 
quest. 


TheBentson Mfg. Co. 


AURORA, ILLINOIS 




















Incorporating Mature and Practical 
Ideas Based on Modern Business Needs 


EPH Y R 
Office DESKS 






No. F-766 


Your prospective customers expect you to take an interest in their 

roblems. The design of the Zephyr Desk is based on a study of 
te ene office activities and requirements. It includes a number 
of improvements and conveniences far advanced from previous 
ideas of desk design, yet thoroughly tested and proven highly 
desirable. 

In their sales work, many of our dealers give especial consid- 
eration to the adaptability and especial fitness of Tonhyt Desks. 
The various sizes available (both single and double pedestal) and 
the improvements of design put every storage compartment in 
easy reach—the desk is ‘‘al.ve 
all over."’ Being fitted to the 
user's needs and preferences 
it naturally serves with great- 
er satisfaction and effective- 
ness. 

So we suggest: Study your 
customer's desk habits upon 
occasion, and improve your 
acquaintance with Zephyr 
Desks. Catalog and details 
await your request. 


Jasper Office Furniture Co. 
JASPER INDIANA 

















OFFICE APPLIANCES 


HOMER BECOMES ESTERBROOK PACIFIC COAST 
MANAGER 

Robert N. Wood, sales manager of the Esterbrook 
Pen Company, last month announced the appointment 
of Harry F. Homer as Pacific Coast district manager of 
the company. As his assistants Mr. Homer will have 
George W. Silman, who will cover the northern part 
of the territory, and Guy L. Denison, a newcomer to 
the Esterbrook staff, who takes over the southern dis- 
trict. The new Pacific Coast manager has been iden- 
tified with Esterbrook for the past twenty-five years. 

*—- ¢ 





TYPICAL BRANCH OFFICE COUNTER INSTALLATION DE- 
SIGNED BY THE ENGINEERING DEPARTMENT OF THE 
COMMERCIAL OFFICE SUPPLY CORPORATION FOR THE 
C.I1.T. CORPORATION BRANCH OFFICES.—This installation. 
made in Washington, D. C., consists of two units six feet long. 
one containing two cashier knee space units and a combined 
cashier and storage unit. The other comprises two thirty-six 
inch counter height storage cabinets. Linoleum covered brass- 
bound steel counter tops complete the job with half-inch plate 
glass setting off the cashier unit. The entire installation consists 
of standard units manufactured by the Art Steel Company, Inc., 
New York City. 


oc <i 3 


OLD TOWN THESPIANS SOON TO TREAD 
THE BOARDS 
Some unusual activities have recently been displayed 
by employes of the Old Town Ribbon & Carbon Com- 
pany, Inc., Brooklyn, N. Y., who have formed a Dra- 
matic Club under the direction of Miss Stephania. The 
group is going into rehearsal and with the opening of 
the next season is expected to join the little theater 
group movement in New York 
*—- © 
BRAINARD ELECTED TO ADDRESSOGRAPH- 
MULTIGRAPH BOARD 
George C. Brainard, president of The General Fire- 
proofing Company, Youngstown, Ohio, was elected a 
director of the Addressograph-Multigraph Corporation, 
of Euclid, suburb of Cleveland, to succeed Samuel M 
Hastings, who resigned. Mr. Brainard also is chairman 
of the Cleveland Federal Reserve Bank, and is a direc- 
tor of the Youngstown Sheet and Tube Company.—AK 
o te © 


BURROUGHS MOVES BRUNSON TO DETROIT 

A. C. Daunis, associated with the Burroughs Adding 
Machine Company for the past twenty-eight years, 
has been named San Antonio branch manager, suc- 
ceeding H. A. Brunson, who has been transferred to 
Detroit as special representative. 

Before his departure, Mr. Brunson was given a fare- 
well dinner by the employes and their wives of the 
San Antonio branch at a local hotel, at which S. A. 
Miceli, sales representative, served as master of cere- 
monies.—BCR 
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NEW AUTOMATIC 
ROTOSPEED 


WILL MAKE MORE PROFITS FOR YOU 


$32° $38 $41 $46 


Automatic Automatic Clesed Cylin- with Counter 
Model “C” Model “C”’ der, Automatic and Closed 
with counter Inking Cylinder 


Each Complete with Supplies 
Each Guaranteed for 5 Years 













This is more than a new automatic duplicator 
- « » more than a sturdy, flexible, handsome 
machine. It’s a genuine ROTOSPEED, guaran- 
teed for 5 years by ROTOSPEED, and that’s an 
extra-value that clinches sales quickly. To the 
thousands of Rotospeed owners, and to the mil- 
lions who know the Rotospeed reputation, this 
machine is two-thirds SOLD! 

Business is better, go after it with a Rotospeed 
Demonstrator in your store, or start a man out 
selling today and you will have increased profits 
tomorrow. 

WRITE TODAY for complete information, or 
get the jump on competition by ordering a 
sample now. 


the 
ROTOSPEED 
Company 


174 S. Wilkinson St., Dayton, Ohio 








Manufacturers of 


—— —— —-- = a 





The Only Low Priced Duplicator Made with Counter and Closed Cylinder 

























Duplicators and Supplies since 1912 


Rotospeeds automatically 
feed any size from post- 
cards to legal size. One 
turn of handle produces 
perfect copy. Simple de- 
vice raises or lowers posi- 
tion of print on paper. 
Feed table holds up to 200 
sheets. Stream-lined, rug- 
ged, practical for every 
kind of duplicating. 


\ Rotospeed for every du- 
plicating need priced from 
$22.50 to $155.00. 


Supplies for ALL 
MAKES of Stencil 
Duplicators, includ- 
ing Top- Printed 
Typograph Stencils. 











Your Trial 
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STEP UP APPLIANCE SALES! 








Master Automatic $79.50 DeLuxe Master $69.50 





W 0 L 8 E MANUFACTURING COMPANY 
1203 Cortland St., Chicago, Illinois 





you repeat sales and repeat profits that mount up monthly. 
Wolber Supplies were developed and matched for outstanding 
performance on Wolber and other liquid duplicators. 1206 |8th Street N. W 





| Wolber'’s complete line 6f Liquid Duplicator Supplies will give 194 Mill Street 


AN OUTSTANDING 
DEVELOPMENT 





Write or wire to-day for the attractive Wolbe Deale 
Play 
Legal Master $44.50 Letter Master $28.50 
Junior Model $18.50 


WARRANT YOUR INVESTIGATION. 


Samples free to Responsible Dealers. 


PLUS DIVIDENDS FOR YOu! PHILLIPS PROCESS CO, Inc. 


Rochester, New York 


EASTERN DISTRIBUTORS: Macintosh and Sheridan, 
Washington, D. C. 











Complete Facts 
Demonstrator Sent For 






































Size: 
16x 12 


AN 
IDEAL 
CASE 

for 
STUDENT 

or 


BUSINESS USE 


This superior top grain cowhide case has three pock- 
ets, top grain cowhide gussets, leather partitions 
and a zipper closing top which opens wide for con- 
venient usefulness. The extra width of the center 
pocket, 3 inches, makes this a very roomy, extra- 
usable case. Send for catalog showing full line of 
zipper cases for all purposes. 


cm UPR Ee 


PE hoa lev THET GOODS 


412 Orleans St. Opposite Merchandise Mart 
Correct 


GAY L Ore 
Posture 


MET. AL FOLDING CHAIRS 


Ideal for offices. sales- REMARKABLE 
EFFICIENCY 
AND DUR- 
' ABILITY 
shops, etc. Riveted at all AT LOW 
joints, made of heavy COST 
COLD ROLLED #$steel. 


Comfortable and rigid 
















































rooms, schools, church- 


es, clubs, lodges, beauty 


in construction. Opens 
and closes quietly. Folds 
flat and stacks easily. 
Upholstered wood or all 


metal seat. 


Made by seating special- 
ists with many years of 
successful manufactur- 


ing experience. 


WRITE FOR DESCRIP- 
TIVE LITERATURE AND 
PRICE LIST 






COLORS 
Mahogany, Black, Walnut, 
Olive Green, Ivory 


Cable Address ‘'GAYLOCO 


Yaylo Manufactwring (o., Inc. 


820 NORTH MICHIGAN AVENUE « CH/ICAGO 












OFFICE APPLIANCES 


“3-in-1” Costumer 
for every wraps emergency 

















The versatile ‘3-in-1” 
Rack consists of two 
upright costumers plus 
an interlocking Hat Shelf 
Bridge which accom- 
modates 44 coats and 
hats. Knocked down, it 
forms two individual 
costumers and the bridge 
stores in any closet. 
Ideal for offices, schools, 
institutions, banks, fu- 
neral homes, restaurants 
etc., ete. Choice of 
16 modern colors. 





\ 





\ 











Square. tubular 
steel uprights, 12’ 
hat shelf, and non 
tippable base. 


PETERSON 3U 


is the answer to all wraps 
problems! 



















Individually separated ac- 
commodations for 3. per- 
sons per running foot, and 
adequate facilities for hats, 
lunches, umbrellas,  rub- 
bers, etc., make the 3l 
Rack the fastest selling 
office rack on the market 
today—misses no sales. 
Used extensively in leading 
offices everywhere. 





Write for Circular 








VOGEL-PETERSON CO., INC. 
“The Check Room People” 
1823 N. Woleott Ave Chieago, U. S. A 





























36-42” -50°"-54”-60 Patent No. 2133807 
The SECRA-TYPE; proven out under the exacting require- 
ments of ‘big business’; accomplishes a compactness and 
convenience that becomes indispensable. 


GRAND 
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Calendar of Industry Sz ; 
Activities Litrges 


POSTURE ,CHAIRS 


Chronological A\rrangement of Major 


Events For Easy Reference 


April 6 and 7. N.S. A. ninth regional meeting, Gal- 
veston, Texas. (Governor) A. H. Hoera, Hoera-Rosen- 
thal Company, Fort Worth, Texas 


« ”» 


April 10 and 11. N. S. A. tenth regional meeting, 
Antlers hotel, Colorado Springs, Colo. (Governor) 
Herbert S. Riley, Outwest Printing & Stationery Com- 


pany, Colorado Springs, Colo to se 
WAREHOUSE STOCKS 


« » aati . ' lesale Off Eo 


April 13 to 22. N. S. A. Twelfth district meetings. 
Cities not yet designated. (Governor) W. R. Lindsay, 
West Coast Stationery & Printing Company, Los An- 
geles, Calif. 


« » 





April 24 and 25. N.S. A. eleventh district meeting, 
Portland, Ore. (Governor) R. G. Montgomery, J. K. 
J IVELY THR 
Gill Company, Portland, Ore. sth wha fg " ’ im 


« » 


April 28 and 29. N. S. A. eighth district meeting, STURGIS POSTURE CHAIR C0. 


Jefferson hotel, St. Louis, Mo. (Governor) Frank Lynch, 


Johnson Press Company, Wichita, Kans STURGIS, MICHIGAN 


« » 








May 2 and 3. N.S.A. sixth district meeting, Mar- 
quette Hotel, Peoria, Ill. (Governor) Cless O. Burras, 
Cless Burras Stationery Company, Inc., Oak Park, III. 


« » 
May 5 and 6. N.S. A. seventh district meeting, Des 


Moines, Iowa. (Governor) Willis Mohn, Holden- 
Kahler Company, Cedar Rapids, Iowa 


« » 
May 25 and 26. N.S. A. fifth district meeting, Louis- 


ville, Ky. (Governor) William Kelly, Office Equip- 
ment Company, Louisville, Ky. 





a » 


a 














June 5, 6 and 7. Wholesale Stationers Association -_ =I 
twenty-fourth annual convention, Hotel Chase, St. W 
Louis, Mo. (Association manager) H. C. Whittemore, WARSHA FILING SUPPLIES 
290 Fifth avenue, N. Y. C Good solid, merchandise at a reasonable 


price represents the finest “buy” any 


‘ . reputable merchant can offer his custom- 
June 16 and 17. N. S. A. third regional meeting, ers thus insuring complete satisfaction for ee 
Claridge hotel, Atlantic City, N. J. (Governor) Robert both the dealer and the customer. GUIDES 
L. Thomas, Lucas Bros., Inc., Baltimore, Md This is why so many dealers sell WAR- 2 
SHAW FILING SUPPLIES. They and INDEX CARDS 
“ * their customers know they are getting the e 
best buy’ on the market. REINFORCED . 
July 24, 25 and 26. National Typewriter & Office Fully automatic machinery and constant FOLDERS 
Machine Dealers Association annual convention, Cleve- material sources guarantee uniformity in annie 
land, Ohio. (Secretary) J. Paul McWilliams, 800 Grand all WARSHAW products. STICKONS 
avenue, Kansas City, Mo Start now to give yourself and your * 
customers a break. Order from WAR- WENDING TAPE 
“ » SHAW. Prices and samples await your a 
request. GUMMED 
September 18, 19, 20 and 21. The National Stationers INDEX TABS 
Association convention, Statler hotel, Boston, Mass. WARSHAW MFG. CO. Inc. ° 
(Secretary) Charles P. Garvin, 740 Investment build- | MAIN ST. BROOKLYN. N. Y. 








ing, Washington, D. C 
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NEW, EASY | MOU LOLL LL 


SPENCERIAN PEN CO., 434 BROADWAY, DEPT. I 


Sell pens g 


SERVICE 


TO Sett THE SPENCERIAN UINE 


4 £8 THE NAME fiw, ity ray 








‘2b 7 Sy / 
ine gscncelian 
SELF cre PATTI DAIL 1d os 8,80 cel 


wd SEE, iggy 


way 
—the 





iit 
way! 


@ No bother to you to sell pens this easy, modern 
way. Customers serve themselves from colorful self- 
service display. Four pens in a cellophane envelope 
for 5¢ — or a Comfort Grip penholder fitted with 
famed Spencerian No. 42 Gilt Point Dome Pen for 
5¢. No. 16 Assortment displays one gross of the most 
popular Spencerian Pens plus a dozen fitted Comfort 
Grip penholders. List price, $2.40 acard. Ordertoday. 


NEW YORK 


—LVEO AM 


THE NAME FOR WRITING 























a Hair-line 
) <— Over- 
Under 
Weight 


Indication 


"Air Mail Accuracy” 
BEAM POSTAL SCALE 


IS A PROFITABLE ITEM FOR 
DEALER AND CUSTOMER 


Air mail and first-class postage waste runs into large 


figures yearly. Help your trade eliminate over-postage 
and short-postage weighing devices—show them TRINER 
Air-Mail Hair-Line Accuracy Scales. Their dependability 
is established beyond any doubt. Uncle Sam uses many 
thousands fer fine weighing and checking of mails. 


Stationers have already sold thousands to their cus- 


tomers with 100° satisfaction. 


No. 84 illustrated above is of 1 Ib. capacity by % 


eunces (other numbers up to 4 Ibs.), with computing 
chart set at 45 degree angle for easy reading. Chart is 
celluloid covered, easily cleaned and easily replaced 


Write for Circular. 


SCALE & MFG. CO. 
2714 W. 2ist Street 
CHICAGO ILLINOIS 

















OFFICE APPLIANCES 


ROYAL SALES REACH NEW HIGH 

A recent announcement of the Royal Typewriter 
Company, New York, N. Y., reports that sales of the 
new Royal standard typewriter in December and Jan- 
uary exceeded all previous records for these months. 
The statement indicated that throughout the country 
the sales staff experience a continually increasing 
demand for the new machine. 


igh 
ate § yo a 





WHEN HOWARD ORDERS BOOKCASES HE ORDERS BOOK- 

CASES.—E. S. Howard, head of the E. S. Howard Company, 

Oswego, N. Y., poses besides thirty-two of the seventy-five 

Shaw-Walker Company bookcase sections he recently or- 

dered to fill a large order for a customer. The Howard company, 

well-known throughout the Eastern district, is the exclusive 
Shaw-Walker dealer in Oswego. 


—- « 


MUSKOGEE STATIONERS ACTIVE IN OTHER 
FIELDS 

Stationers and printers of Muskogee, Okla., set a 
fine example to similar dealers in other cities when 
it comes to being actively engaged in other forms 
of endeavor and civic affairs. 

That fact was pointed out recently by Harry V. Bow- 
man, head of the Bowman Stationery Company, in a 
letter which really gives other communities something 
to shoot at. “In our town of 35,000,” says Mr. Bowman, 
“we number among our leading citizens Tams Bixby, 
manager and principal owner of the Oklahoma Print- 
ing Company, who is also the retiring president of the 
Chamber of Commerce, managing director of broad- 
casting station KBIX, a director of the Phoenix Build- 
ing & Loan Association and vestryman of the Episcopal 
church.” 

Others mentioned in the letter are S. B. Hudson, 
manager and principal owner of the Star Printery, 
president of the Y. M. C. A., president of the City 
Park Board, director of the Retail Merchants Asso- 
ciation and deacon of the Presbyterian church; E. C. 
Hoffman, manager and principal owner of the Hoff- 
man-Speed Printing Company, vice-president of the 
Beacon Finance Company, member of the board of the 
Retail Merchants Association and Chamber of Com- 
merce and a deacon of the Methodist church; E. R. 
Wolfenberger, until recently owner of the Prompt 
Printers, active president of the Industrial Finance 
Corporation; Connie Russell, owner of the Muskogee 
Printing Company, and secretary of the County Elec- 
tion Board; W. N. Stranahan, owner of the Triangle 
Printing Company, and chairman of the Republican 


Central committee. 
=? 


FIELDS RE-ELECTED SECRETARY OF DoMORE 
In the March issue of Office Appliances appeared a 
news item concerning the annual election of officers 
and directors of the DoMore Chair Company, Inc., 
Elkhart, Ind., in which it was announced that Frank 
D. Fields was appointed a director of the company. 
In addition to this appointment Mr. Fields was also 
re-elected secretary of the DoMore organization 
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PREVENTS ERRORS, SPEEDS PRODUCTION 


The Rite-Line is a compact, efficient, attractive copy holder to guide 
the eyes of the typist, stenographer, accounting or other machine 
* operator. Copy moves up 


at touch of space bar. No 
installation required. Can 





be moved from desk to 
desk and stored in a desk 
drawer. Saves time, eye- 


“WKRELTANR’ 


Unground Ball Bearings for the 
Metal Office Furniture Industry 


(U. 8. Patent 1,782,622. Canadian Patent 324,059. Other patents pending.) EXTENSION GUIDES 

Extra eye guides 10”-15” or 20” 
may be had to accommodate wide 
multi-column ledger sheets. 





sight, and prevents errors. 
Price U. S. A. $9.85. 








All parts machined from bar stock and heat-treated, Send for New Folder 


outer races are one piece and can be made in any desired 
shape. (No soft stampings used whatsoever.) For cradle 
slides our ball bearings and rivets are in one unit for 
quick assembly. 95% of filing cabinet drawer slides in 


United States and Canada operate on “Kilian” unground I | E - i INE 
bearings. Samples made to your specifications, 
R 


S. Pat. Off. 


Kilian Manufacturing Corporation | CORPO RATION 
| 107 North Franklin Street Syracuse, New York 48 West 48th Street New York City 


INVESTIGATE 


the fine qualities of 
DICTATOR DUPLICATING INK 


Send for a sample .... 


Some good territories still available in U. 8S. A. and overseas countries. 























Put it to the severest 
tests— so you can see 
how rapidly it dries; how 


<Srom S al) / 4. BA CK perfectly it lies in the 
meen ble... Sa kusp cleat, bao 


‘ r / / copies it produces, and 
its rich, black tone. This 

ini ant g: outstanding ink is not 
affected by the climate 

and can be used equal- 






A handy machine for use in offices or small binderies 
where catalog and booklet assembling is done 


Uses four different leg length staples, namely 1/4”, ly well on open or 
5/16”, 3/8” and 1/2”, without any mechanical change closed drum machines. 
and has a 12” reach. Can bind from two sheets to a 
4%” thickness. Both saddle back and flat interchange- A s 


able tables are standard equipment. 7 ol 


Look into this and other Acme Staplers. Send today 


for our ‘'Silverstreak'' folder describing the various Alert dealers everywhere 





types of Acme Stapling equipment are selling Dictator Du- 
7 . 0 plicating Inks. Investi- 
hoy 4 \ 7 ~* ‘ fa , , 4 ° . *@*a* 
Dh ACME, Si/verstreak Line gate its possibilities to- 
t Office bin ters and St iple rs day. 
MIDGET DESK STAPLER @ ACME NO 





\CME NO. 2 © SURE SHOT @ SIMPI EX INh SPECIALTIES CO, INC. 
AC ME S TA PLE CO 519 S. Laflin Street Chicago 


1648 HADDON AVENUE, CAMDEN, N. J. Fred B. Canode, Pres. 
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OFFICE APPLIANCES 





Sidi, ly 


NEW S$ 


Our Catalog No. 24! 


Just off the press with many 
new and improved items of 


interest. 
s 


Keep an eye open! 


They are being mailed out NOW 


Ring Binders 
Zip-Zip Books 
Price Books 
Vemos 


TRUSSELL MANUFACTURING CO. 
Poughkeepsie, N. Y. 


NEW! 
DURABILT COPY HOLDER 


— — Takes 





T ypewriting 


Classroom 







Instruction Books, 
Note Books, 
Single Sheets... 
Most Any Size 
Adjustable 


a 


etail Price $1.00 Each 


tationer 1ealer peciaity men and 
y and equipment held Write for con 


rmation, literature and dealer 


Durabilt Steel Locker Co. 


459 Arnold Ave. Aurora, Ill. 


























DEALERS! 


MAKE MONEY 
ON EASILY SOLD 


MERCHANDISE 





v =~ 6 


INTERNATIONAL 


woe Co wet F ea 


G08000060608 

ARE ALWAYS IN DEMAND 
PRICE 
PROFITS 
QUALITY 
SERVICE 


MUNSON Suppty Co., 348 Hudson St., New York City 


Please send information about the New Key 


ALWAYS ASSURED 


New Packavze and Counter Display to ‘ 
Name 
Address 
City State 

















Outstanding Reasons 
turn "STAMP PAD WISE” 
Buyers to 


SPEED-MO 
STAMP PADS 


a Speed-Mo Pads are 
SWEAT PROOF in the hottest 
weather. They will not sweat 
under extreme conditions of 
temperature and humidity. 


a 

a Speed-Mo Pads are 
DUST PROOF. The surface 
will not harden or become 
coated with dust, dirt or lint. 
The surface does not have to 
he scraped before 





s 

> RE-INKING. Huge natural reservoir eliminates 
frequent inkings, but these pads can be _ re-inked 
indefinitely and will outlast several ordinary pads. 


SPEED-MO are the Preferred Stamp Pads of American 


Business and Industry. 


Write us for attractive dealer proposition 


RIVET-O MFG. COMPANY 


73 JASON ST. ORANGE, MASS. 


LOUIS MELIND CO., Western Rep., 362 W. Chicago Ave., Chicago, Ill 
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MAKING THE LITTLE AD BIG 

Roy A. Davis, “The Typewriter Man,” at 105 North 
Tejon street, Colorado Springs, Colo., believes in being 
as congenial in his advertising as he is in his store. 
If he’s “Roy” to old friends and old customers, why 
Shouldn't he be “Roy” to the friends and customers 
he wants to make? 

Acting on this philosophy, he uses a facsimile of his 
signature at the foot of all advertisements and heads 
his single column advertisements with the friendly 
suggestion, “Ask Roy About It!” 

The average three and one-half inch ad of Roy 
Davis has personality, warmth, friendliness. It’s like 
a hand extended at an open door, inviting, “Come on 
in, Friend; let’s get acquainted. Perhaps there’s some- 
thing I can do for you, some problem I can help you 
solve.” With Mr. Davis it is renting, repairing, ex- 
changing, typewriters and adding machines.—_BART 


*—- 





THE WORLD THROUGH A ROYAL.—Miss Eleanor Early, au- 
thor of several best sellers, brings the world to everyone's fire- 
side and she does it with her Royal typewriter. Miss Early has 
written several travel volumes including “Ports of the Sun” 
and is now working upon a book upon the Adirondack moun- 
tains. She visits the scenes of which she is to write, takes 
numerous notes and her Royal portable does the rest. 


—-« 


MONROE EXHIBIT AT TEACHERS MEET 

The Monroe Calculating Machine Company, Orange, 
N. J., last month maintained a display booth at the 
Michigan State Teachers convention in the Pantlind 
hotel, Grand Rapids, Mich. The booth, in charge of 
R. G. Foster, district manager at Grand Rapids; Ed. 
Jones, district manager at Lansing, and K. B. Peters of 
South Bend, Ind., was devoted principally to the new 
Monroe Educator. 

*—-¢ 
HAPPY CO. IN 24TH YEAR 

The Howard D. Happy Company, Mayfield, Ky., last 
month celebrated its twenty-fourth anniversary as an 
office supply dealer in Mayfield, Hopkinsville and 
Paducah, Ky. The company, which received many 
messages of congratulations from friends, carries a 
complete stock of equipment and machines including 


the Mimeograph, Royal typewriters, Victor adding 
machines and Art Metal furniture —CG 
*—-¢ 
CRUCKNELL JOINS LINTON PENCIL COMPANY 


William J. Crucknell, who was formerly with the 
National Pencil Company, Lewisburg, Tenn., has affil- 
iated himself with the Linton Pencil Company, in the 
Chicago territory, covering Chicago and environs. 









Vise CLIPS 


a profit-making investment 





} When your customers ask for 
‘3 “paper clips,” show them these 
17 famous Vise Clips. An initial sale 
means a permanent buyer. Vise 
Clips’ double grip holds papers 
firmly. It does not slip even when 
papers are turned back for refer- 
ence. Vise Clips are made from 
non-rusting spring steel, so durable 
that they can be used again and 
again. In 3 sizes, to hold from 2 
to 60 papers. 








NO.3 VISE CLIP 





NO.2 VISE CLIP 


; 








NO.1 VISE CLIP KLING KLIPS ... neat, inexpensive 
. flat clips for holding a few papers. 
ees 4 One-eighth inch wide. Neon-rusting 
. spring steel 
KLING CLIP 


Write us for detailed information 


GEORGE B. GRAFF COMPANY 
64 Washburn Ave. Cambridge, Mass. 











Don't Risk 
Safety of 
Business 
Records! 


Every business enterprise in 
which more than one man 
are engaged needs records 
sufficient to prove its posi- 
tion and protect itself—and 
needs to protect those ree- 
ords effectively against fire 
and theft. And although 


business is different, 





every 


Schwab provides a wide line 





(=~ j oy of stock sizes and interior 
(SCHWAB)! arrangements and in addi- 
a I tion will build exactly to 
a individual requirements at 
RE - practically no extra cost if 

THERE'S A IDE FIELD alive 
sey conditions make it advis- 

with opportunities fer Schwab 
, able. Only a manufacturer 

dealer representatives, and the r 

Schwab sales plan tells how to with extensive facilities and 


take advantage of it experience could offer such 


Write us for details service. 


The Schwab Safe Co. 


LAFAYETTE, INDIANA 
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A 
ANNOUNCING 
our NEW 


address 


Because more and more dealers 
are handling our sterling line of 
inked ribbons, it was necessary 
to move to new and larger quar- 
ters. 

All orders, correspondence and 
inquiries should now be ad- 


dressed to: 
U. S. Typewriter Ribbon 
Mite. Company 


Filbert at Tenth Street 
PHILADELPHIA, PA. 














PROTECTS ! 
PRESERVES! 
PERFECTS! 









YOU SHOULD KNOW PERFEC- 
TOID FILM it solves so many 
stencil problems. It eliminates type- 
filling completely It protects type 
writer rollers from swelling It 


prevents loop letters from cutting 





out as it molds the stencil coating 
and preserves its strength rhus, 
Perfectoid sets up the most uniform 
conditiens for preparing the stenci 
and the most uniform results must 
follow In the final analysis, the 
Perfectoid Stencil : PROTECTS! 
PRESERVES! PERFECTS! Mail 
coupon today for details and trial 


order 
MILO HARDING CO., LTD. 


EASTERN DIVISION: 617 Commonwealth Annex. Pittsburgh, Pa. 
Gen. Offices-Factory: 432 W. Pico Blvd.. Los Angeles, Calif. 


PLEASE PIN TO YOUR LETTERREAD 

-/ \y, LSend us complete details of Tempo Perfectoid Stencil {_| 

€MOo Z.Ship us one quire on trial—(returnable if not satisfactory) [] 

ae 3. Send Complete Desler Plan for Tempo Duplicating Supplies [_] 
MAIL TODAY 





OFFICE APPLIANCES 


RICE CO. OCCUPIES NEW HOME 
The Rice Business Furniture Company, Cleveland, 
Ohio, has recently moved into new quarters at 520 
Huron street where it will continue to service its many 
customers on its lines of furniture casters, shoes, rub- 
ber desk guards, chair mats and bumpers. 






_—~—_-+ —— 
Gunn Furniture Company. Designed and set up to be an excellent sales 
anual for dealers and dealer salesmen, and containing an unusually fine 
election of telling photograpt i new, Wire-O bound catalogue has hee 
sued to the trade by the Gunn Furniture Company, Grand Rapids, 
Mict Several special and novel feature vrace the catalogue including 
heet to which are glued five na plece of wood, eact lemonstrating 
dividua finish used ! qu f iture Another j . a wutifu 

= 

x 

< 

= 

: 

pd 

& 

GUNN’S NEW CATALOGUE 

pri i guarantee which the dealer may prominently exhibit as an excel 
lent sales point to prospective buyer 4 third is an interesting and 
ittractive cover in pleasing color vl h may be cleaned by use of a 
damp cloth and thereby kept neat and new Every page is illustrated 


with large pictures which clearly show the construction features of the 
Gunn lines of chairs, desks, tables, bookcases, costumers, waste baskets 


davenports and cabinets Several more photographs show handsome 

ensembles installed in practically every type of office A four-page insert 

contains eight actual samples of lored leather used in upholstery by the 
mpany 


The C. E. Sheppard Company A new catalogue of metal parts, intended 
for dealers and bookbinders who have facilities for doing their own binding 
as well as for the export trade, has recently been published bv the C. E 
Sheppard Company, Long Island City N. ¥ The catalogue contains 


The C.£. SHEPPARD CO.., | 








SHEPPARD'S CATALOGUE OF METAL PARTS 


uplete range of parts for all type f loose leaf; ledgers, post binders 
italogue covers, prong binders, ring books, et The Sheppard Company 
which manufacturers the Cesco line of loose leaf equipment, features an 
extensive assortment of visible record equipment in both the shift and 


shift type. 








FURNITURE 


New York, N. Y.—The Apex Office Furniture & Partition Compa 
ported to have leased a t t 874 Broadway which is expected 


bined office and show for the firm’s products.—NJNS 





Oklahoma City, Okla. Al S th recently ined the office supply depart 


the D. W. ¢ lins Desk Company, 206 Northwest Second street 
Oklahoma City. Mr. Smith is outside salesman specializing in Old Dutcl 
! ribbor The office supply department, established approxi 
e months ago, with H. A. Webb in charge, has shown a steady 
n th increase in sale volume, and accordingly floor space 
to tl irtment is been doubled and tripled in recent 

EVH 


























APRIL, 


cADAET- TEES 


OUT MODDED 







fot 


ECONOMY 
SPEED 
COMPACTNESS 

» EFFICIENCY 


Bi« —i 4 
FAULTLESS | station- 2 
ery dealers can now 
compete with direct 
selling organiza- 
tions on visible rec- , 
ord applications. 
The FAULTLESS 
VISIBLE BINDER with 
the multiple unit 
stand provides the 
fastest posting and 
reference unit 
known today. .. and 

it sells for a frac- 
tion of the price of 
cabinets! 


Tbe" OF FICIAL” 


PATENTED 


, POCKET SEAL 


FOR 


NOTARIES 
CORPORATIONS 
ARCHITECTS 
ENGINEERS 
SURVEYORS 


AND ALL 
' USERS OF SEALS 









VISIBLE 
BINDERS 


STATIONERS LOOSE LEAF 
COMPANY 


524 NORTH BROADWAY 


Chicago MILWAUKEE New York 


















EacuH SEAL IS 
FURNISHED 
INA 


A STRONG 
STURDY 
POCKET 

SEAL 
EASY TO 
OPERATE 


3 SIZES—1% INCH-1% INCH-2 INCH 


LIGHT IN WEIGHT BUT POWERFUL ENOUGH TO 
EMBOSS HEAVY BOND OR LEDGER PAPER 
FULL PARTICULARS AND PRICES WILL BE SENT UPON REQUEST 


MEYER & WENTHE 


SEALS AND MARKING DEVICES FOR THE TRADE 


' LEATHERETTE 
> Pocket CASE 





rr) 








30 SO. JEFFERSON STREET, CHICAGO, ILL. 
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QUALITY, FAIR DEALING 
and PROMPT SERVICE have 
built the Shipman-Ward 
Mig. Company business. 
Our Reputation for Quality 
Rebuilt Typewriters for the 
past 43 years has helped the 
dealers to enjoy better 
profits, secure repeat busi- 
ness and be free from criti- 
cism. 

THE RECOLLECTION OF 
SHIPMAN-WARD QUALITY 
REMAINS LONG AFTER 
THE PRICE IS FORGOTTEN. 


SHIPMAN-WARD MFG. CO. 


The Dealer's 
325 N. WELLS ST. 


Quality Supply House 
CHICAGO, ILL. 














Erases a single letter or 
line. Typists approve of 
this Klenzo eraser, in 

paper pencil form, the : 
handy junior size with ‘| 
brush attached. i 
"THE STRING'S THE THING" 









534-B KLENZO JR. 
3/ais0e PENCIL co. 


PHILADELPHIA, Gis: 
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METALSTAN 


Compare its sales and use advantages 


It's a dependable typewriter support, rigid and sturdy, attractively 


walnut, mahogany, oak or olive green—fitted with large. noiseless. 


casters. It assures safe and steady support for your typewriter while 


easy, quick transport to any part of your establishment 


Shipped knocked down, erection is a simple matter, and by means 
interlocking device the top, legs and bracket are practically moulded into one unit 
Top, 17% by 14 inches, is selected first grade 5-ply veneer, hand rubbed and 
standard equip- 


finished. Drawer accommodating a day's supply of stationery is 


ment. Side leaves 12 by 14 inches are available at «light additional cos 


METALSTAND is shipped subject to dealer's approval. Offered 
moderate prices, it quickly becomes one of your fastest moving 


us your order. 


METALSTAND COMPANY oiiisorcenn 


at remarkably 


finished in 
easy rolling 
in use, and 


of a special 


ems Send 


OFFICE APPLIANCES 





22d STREET 





CHA!R CUSHION / 


FORCED See Set. MO COMFORTABLE 


VENTILATION AND COOL 





L. M. BICKETT 


COMPANY 
Watertown, Wis 
U.S.A 


CD PTGH 
a bcde ghijklmn 


Gillies Gothic Lettering Guide 


AMBER COLOR, MADE in 3/16”, 14”, 38”, 42”. 


”". Dealers are invited to write for 








58” and %4 
illustrated circular showing prices. 


THE TECHNYGRAPH, Techny, Illinois 
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FREE HAND 


Reg. U. S. Pat. Off. 











OOOO 


It Can’t Slip Out Until 
You Release It. That’s the 
Free Hand binder—a handy 
little device, requiring only 
one hand. Papers are held 
securely until wanted, then 
released at a touch. The 
Free Hand is_ thoroughly 
practical and needed _ in 
every office. Ask for de- 
scriptive price list and sizes. 








EISELE III ILL 
EIEIO OLLI 


FREE HAND BINDER COMPANY > 
43 FULTON STREET, NEW YORK, N. Y. 2 
SORORORORORORORORORORORRORY CRCRORORORO ROR ROR RRR ROR OOOO 














The 


ADAMS 


Ideal BOOK RING 


THAT FLATTENED JOINT is there 
for a purpose—to keep the ring al- 
ways right side up. No need to hunt 
and fumble to find the place where 
; ; the ring opens, if it's an Adams ring 
Eight Sizes Here is the simplest, quickest-operat- 
inside Diameters: ing and most satisfactory ring ever 
invented for perforated sheets or 
binders of all sorts. Allows binder or 
No. 0, % in. No.3,2 in sheets to lie flat when open at any 
No. 01,1 In. No. 4, 2% in point The enlarged joint, nicely 
: rounded and smoothed, keeps ring 
Ne. 1. i% le, We 6.3 In right side up in position to be in 
Come also boxed assorted stantly unlocked. 
in seven sizes Order through your wholesaler We also 
manufacture inexpensive loose leaf metals 


Henry T. Adams Mig. Co. 85',8° frisise Ave 





PATENTED 
PEB.17,1920 JAN. 11. 1921 
mOV. 6.1923 


No. 00, % in. No. 2, 1% in 
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og PRACTICAL 
\/ SERVICEABLE 
@ ATTRACTIVE 
Metal Furniture Which Meets the 
Growing Trend in Modern Offices 


The only complete line of modern chrome furniture for equip- 
ment of executive, professional and general offices. Id-al also 
for vestibule, lounge and recreation room. A line that offers 
substantial profit possibilities. 














Get on the Troy bandwagon. Dealer prop- 
osition and complete catalog upon request. 


THE TROY SUNSHADE COMPANY 


Dept. P-29 Troy, Ohio 
PERE EEBEESEEE RRR E ERE EE EE ES SS 6 8 EE EE SEE EES 


SANA? 


WORLD'S GREATEST PEN MAKERS SINCE 1858 


JUST PUSH THE TOP TO FEED THE LEAD 
The Esterbrook Push Pencil gives 400 self-sharp- 
ening points without reloading. It’s the common- 
sense pencil. Retail price $1.00 and up. 

THE ESTERBROOK PEN COMPANY 


86 Cooper Street Brown Bros., Ltd. 
Camden, N. J.°" Toronto, Canada 








ee 














APRII 








Detroit, Mich._-The Rowe Office Appliance Company, through H. H. Rowe 
proprietor, recently issued the following statement via postcard to its 
customers throughout Detroit and vicinity We are pleased to announce 
the removal of our typewriter shop from 416 West Grand River to larger 
and better quarters at 1453 Griswold street (at Clifford). We will continue 
to specialize in newest portable typewriters and adding machines, including 
Royal, Underwood, Remington, Corona, Monarch, Allen, eté Thank vou 
for past favors 


Syracuse, N. Y..The Typewriter Store, Inc., formerly located at 316 
South Warren street, took new quarters at 4444 South Salina street 
April 1. In addition to handling various makes of typewriters and other 
office machines, the company erchandises used office furniture, filing 
cabinets and supplies 





ADDING MACHINES 


Philadelphia, Pa. The Acie Adding and Calculating Machine Company 
has been registered as a commercial title in the mmon pleas court by 
John F. Silver, 108 South Twenty-second street 








OTHER MACHINES 





Kalamazoo, Mich.—H. | Jones, formerly f this city and until re 
ently associated with the Markwell Manufacturing Company, New York 
City, has been appointed director of sales promotior f the Kalamazoc 
Office & School Service, Inc., with offices here 


Oklahoma City, Okla. L. L. Stone » for uur years was con 
nected with the A. A. Bratton Company, Ediphone distributors, Columbus 
Ohio, recently became manager of the Edipt Company, 518 Security 
Building, Oklahoma City, an agency under R. G. MelInnes, Ediphone dis 
tributor, Kansas City, Mo. While connected with the Columbus distributor 
Mr. Stone spent two years in Baltimore in charge of the Eastern division 
covering eight states, and the last eleven years as manager of the agency 
in Huntington, West Va EVH 


who f twenty-f 


Terre Haute, Ind.Articles of incorporation have been filed with the 
Indiana secretary of state by the Pac Manufacturing Corporation, 1517 
North Thirtieth street, formed to manufacture duplicating machines and 
ther office appliances. The corporation has 1,000 shares of capital stock 
valued at $10.00 a share and the incorporators are LeRoy Ping, William 


Hershfield and Harry Fry EB 





STATIONERY 


Bayonne, N. J..-The business operated under the name of Church Equip 
ment Service has been discontinued 





Columbus, Ohio. William H. Walker f the Central Ohio Paper Com 
pany has been named chairman of the annual Columbus Manufacturers 
ind Wholesalers Association trade tour William R. Diehl, Diehl Office 
Equipment Company ind Jerome |} Page. Central Ohio Paper Company 
are members of the association's board of AK 








LaSalle, I.—The Service Typewriter Company, operating a typewrite: 
agency for the past five years at 225 Gooding street, has been discontinued 
ind the LaSalle Office Supply & Equipment Company established in its 
place, according to a statement issued by John A. Stih last month The 
new organization will carry a mplete line of stationery, office files and 
equipment, machines and cash registers and will maintain an efficient and 
up-to-date repair and service department 


New York, N. Y. Ben Pollack, stationery retailer reported to have 
leased store space it 745 Broadway NJNS 


New York, N. Y. A new company ypperating under the name of Sta 
tioners, Incorporated, has recently pened at 24 East Favette street 
In an announcement send out by the firm the following were listed as 
members of the staff Edwin MecLaughlir Jack Rutherford, Sophia 
Allman, Edward | tosenberg, Edward A. Tomalovitz and Lloyd Barke 


Oklahoma City, Okla. ©. FE. Webb Jr. recently succeeded Jay F. Smith 
is manager of the School Supply and Publishing Company, 911 North 
Hudson avenue, Oklahoma City Mr. Smith, who was superintendent of 
schools in Walters, Okla before becoming associated with the School 
Supply Company, has returned to Walters where he recently purchased half 
f the corporate stock of the Walters Garage which he now operates 
in partnership with T. Kemp Spicer.—EVH 


Tulsa, Okla. Richard W. Burkhart, wh perates the Burkhart Printing 
& Stationery Company, 115 South Cincinnati, Tulsa, Okla., recently pur 
chased the building occupied by his store on a $1500 bid at a county tax 
property auction.—EVH 





MARKING DEVICES 


Galveston, Texas._E. E. Joel has succeeded J. M. Burke, who recently 
retired, as manager of the J. V Love & Company, manufacturers of 
rubber stamps, seals and stencils The large plant has been completely 
modernized and Mr. Joel has been playing host to large numbers of per 
sons who paid a visit to the stablishment at 2206 Mechanic 








PENS AND PENCILS 


land ive f has recently é nt ew te at 1184 Fa 


Main street. where 1 } 





CARBON | 
PAPERS | 
TYPEWRITER RIBBONS | 











Made right — Priced right — 

Sold right. Here's a ribbon 
and carbon proposition you | 
can turn into real profit. You 

can always count on our co- | 

operation. | 

EXCLUSIVELY for 


DEALERS “» STATIONERS 


Complete details on request 


ALLEN & COMPANY 


DEPT. Mm 
} 11-13-15 Vandewater St., 
? New York, N. Y. 














STAINLESS STEEL FILE SIGNALS 








COOK STAINLESS STEEL FILE SIGNALS 





FREE--THIS CARD 
OF ACTUAL SAMPLES 


FOR EACH OF YOUR SALESMEN 


This handy card contains a full assortment of Cook's 
Stainless Steel (non-tarnishing) Signals in 12 non- 
chipping colors. A highly convincing "catalog" to 
show your customers. Its consistent use should greatly 
increase your signal sales. We'll be glad to furnish 
one for each of your salesmen. Tell us how many 
you wish. 


THE H. C. COOK CO., 14 BEAVER STREET, ANSONIA, CONN. 


“ONE HUNDRED PERCENT DEALER PROTECTION” 
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THE VIAL STYLE 


‘Dip- No-lWore H. A. INK ERASER 


Removes ink ca DIRECTION FOR PAPER =< 
from paper and magne! & 73a ee 

ent hess) mame wanesi wR nt eee tls 
white cloth oes FOR CLOTHING. 


pias seme Giecvere os be Page: Oe: shesb wi! einen deme coneee. 


quickly and 


effectively. a 


For Sale at 
Leading 


Stationers 


H. A. INK ERADICATOR CO. 


1707 ZEREGA AVE NEW YORK, N. Y. 





Cable: ERADICATOR 
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ARTILITY 


POSTURE CHAIRS 
INCREASE 
DEALER PROFITS 


a 
WRITE FOR CATALOG 
& 


ARTILITY METAL PRODUCTS, INC. 
401 MONGER BLDG. 
ELKHART, INDIANA 























BURROUGHS 
MONROE 
MARCHANT 
COMPTOMETER 





For April only! New low prices on special lot of rebuilt 
Caleulators. They ll put a new spurt into your regular 




















Cerd-cases, any size, loese-ieat envelopes, punched 
menu covers; factory record protectors, ‘ag holders, 
bill-fold envelopes, stamp centainers, ete. Made of 
ecetete (slow-burning) trensp t llul We 
build to fit your perticuler need. Write us for details. 


MARKILO COMPANY, Mfrs. 

















3633c S. Racine Ave Chicago, U.S A. 





Moistens ENVELOPES, 
STAMPS, LABELS, ETC. 
ONLY $2.25 


SENSATIONAL new  brush- 
moistener makes gummed sur- 
faces stick tight, fast! Speeds 
up mailing! Neater! Cleaner! 
Sanitary! Stream-lined, nickel 
plated, enameled. Sells on 
sight at unheard of low price. 

Sele Distributor: 


A. W. KELLOGG SALES CO., Waltham, Mass. 


DEALERS: Write for liberal discounts! 


Manufactured by 
Better Packages, Inc. 





April business. Get our price list today! DEPT. A 


INTERNATIONAL OFFICE APPLIANCES, Inc. 
326 Broadway New York, N. Y. 













Efficient and economical. 
Will keep  correspond- 
ence and papers always 
on hand and properly 
arranged. The most ef- 
ficient desk file on the 
market. Made in four 
sizes. A very profitable 
item for stationers. 













Stanley R.Bristow 
24 Central Ave.West Orange.n. J. 













SELL MEILICKE CALCULATORS 
The Modern Method of Figuring 


PAYROLL, INTEREST, DISCOUNT, LUMBER, COAL, FREIGHT 
AND MANY OTHER CALCULATIONS 


No levers to pull. No 
keys to punch. No tedi- 
ous figuring. No errors. 
Just copy the answers 
tabulated in convenient 
form. Sold on 10 day 
free trial basis. Nation- 
ally advertised! Write 
for details now! 






Simply tip 
the card 
and copy 


3468 N. Clark St. 


Meilicke. Systems, Inc. Chicago, Ill. 
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EATON PAPER CORPORATION = (22'S 


THEY ASK FOR IT 
By Name 


BECAUSE: EATON’S CORRASABLE BOND is unique 
among typewriter papers! Typewritten errors may be flicked 
off from its patented surface with a pencil eraser, leaving no 
gouges or smudges 


The demonstration sells CORRASABLE! 


Get this Business—Write for 
Detailed Information and Samples 


-xTON 
<¢* N BY 
TYPEWRITER 


Pittsfield, Mass. 


wie 














THE ROCKIT ARCH 


NEW- DIFFERENT-BETTER 
* 


We let a user tell you 
how good they are. 


An office manager recently 
wrote: 


“After using the Reckit Arch 
Files for the past six months 
we do not hesitate to state 
that these files have proved 
much superior to any files we 
have previously used.” 

Write for samples and prices 
today. 





ROCKIT 
FILE 





ARMSTRONG & WHITE PITTSBURGH, PENNA. 
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You Can Get STEADY... 
PROFITABLE SALES 


with VUL-COT 


the National Waste Basket 
Well and favorably known from coast-to-coast, 
VUL-COT Waste Baskets give you steady, 
profitable sales. Used by leading businesses 


because they are more durable and efficient. 
VUL-COTS won't dent, crack, splinter, rust or 
corrode. They are noiseless when handled 
an important feature in offices! They are at- 
tractively styled to fit today’s modern trend. 
There is a wide color choice. You can depend 
on VUL-COTS for a and profits. 

Write today, Dept. A, for complete des- 

criptive literature ae generous discounts. 





NATIONAL VULCANIZED FIBRE CO. 


DE WARE 





Co 
Nay DRILLED SHEETS LINE UP! 


for faster fingering 
and quicker reference 
FWIRLIT drills 150 sheets (a half inch thick- 


ness) at one operation and is adapted to all office 


punching jobs. Four hole sizes, and one, two or 
three heads, the latter two being adjustable as te space between 
centers, equipped with back ‘ 
and side guides and with 





nickeled seale. The 300 
series shown here lists for 
$12.50 — other models at 
$2.50 and $7.50. Send for 


deseriptive folder. 


° 
MITCHELL BINDER CO. 


Hagerstown, Md. 


\ 







107 Bower Ave. 

















CADO KERAK AND KETAG 


PATENTED. FIND THE KEY YOU WANT INSTANTLY 
CUSHMAN & DENISON MFG. CO., 241 W. 23rd St., N 








™ AMERICAN 


MODEL 41C 


CARBON COPIES MACHINE 


654321 


Facsimile Impression 





Will make up to 10 geod 


carbon oples 


Write For Details. 


AMERICAN NUMBERING MACHINE CO. 
BROOKLYN, NEW YORK 











BEST FOR STENOGRAPHERS 
BEST FOR YOU 


Type cleaners that do not satisfy the stenographer reduce your 
sales. Clarotype makes more repeat sales than any other type 
cleaner on the market. Clarotype, with its well made dauber, gives 
the stenographer value and quick cleaning action. Double your 
profits with Clarotype—the type cleaner that makes two sales 
where you made one before. Order from your jobber or direct 
from The Clarotype Co., Inc., 16-D Hudson St., New York 


CLAR:O-TYPE 


THE MODERN TYPE CLEANER 

















| 
| 
| 


i 
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SPRING CUSHION KEYS 


For Typewriters 


MASTER 
SPEED KEYS 


THE STENOGRAPHER'S 
IDEAL KEY 





You can sell them profitably. 
Write for interesting proposition. 


SPEED KEY MFG. CO. 


30 COLUMBUS PL. BROOKLYN, N. Y. 











Sell 
The Stamp Pad That 
Lasts a Lifetime! 


FULTON 


WooD BLOCK 


DRI-KWIK 
“ALL WEATHER” 


Get profitable 
details. 


F U L T 0O N Sales Office 
SPECIALTY CO. 200 Fifth Avenue 
New York City 


Will Not Warp—Pick up 
Dust—Or Become “Logey.” 
Impressions dry almost in- 
stantly. Cleanly prints 


even the smallest type. 





Factory, Elizabeth, N. J. 
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DEALERS 
WANTED 


2. ee SDD 
eeeree oe ee ee eos 
wwe eC Ce 





2.9. >. 
efoolocfoofoofoctocfoctectectecteatectocts 


Exclusive Distribution. + 
Quality Products. - 
ie - veihdininieis - ; - 
* FYPEWRITER RIBBONS for all machines. 
ss . . mo -£ : 
> CARBON PAPERS for all purposes. Qa 
: Send for samples and full particulars. ae 
* 
+ “te 
*~ CROWN RIBBON & CARBON MFG. CO. pf 
eH Rochester, New York, U. S. A. * 
ote 
4 *. @ 2. *. 7 of. 2. 0. 2. 2. @ 6. 3 J ate. S. 2. 2. 2... 2 * 
feos ocfoofonfocfoofoaloefocfoatocfoofoafoelocfoofoatoctoctoatocfectoctoclootocteete 





A 
Chair 


for 


Every 





Seated 
Worker 


Stenographic bvecutive 





Exelusive Dealers Wanted 
Limited Territories Available—Write Dept. ¢ 
Cramer Air-Flow All Sieel Posture Chairs 
1417 MeGee Street Kansas City, Missouri 
Fastest Growing Chair Factory in U.S. 4. 




















OFFICE APPLIANCES 


JUST === JUST = 


CONVERTIBLE Fillers used in 
A Fast Moving PERFECT 
Item, Reasonably CUSHIONS 











Priced are of one 
piece sponge 

bd eg rubber, cov- 
ered with 

The fine grades 
‘PERFECT of soft ma- 


terials to 
prevent shine on 
clothes. Write for 
particulars 


Sponge Rubber 
Chair Cushions 


A Wide and Varied Line 


THE PERFECT RUBBER SEAT CUSHION CO. 


1412 UNITY ST. PHILADELPHIA, PA. 








OFFICE MACHINES 









points your way to TOP PROFITS on 
Addressographs, Mimeographs, Multi- 
graphs, etc 


Write Pruitt, 4] Pruitt Bldg., Chicag 








es — PROPOSITION 


The ELLIOTT ENVELOPE SEALER 
ay the fastest office appliance in the 


world and easily automatically 
| AS 
, 











feeds, seals and delivers 400 
envelopes per minute with an 
average thickness of 
contents. It was greatly 
| » changed and im- 
proved in 1937 

and is a desirable 








XX 
% S| item for station- 
{ ; | ery stores. 
THE ELLIOTT ADDRESSING MACHINE CO. J Aibary St. 
Lowe 





ROLLING UP PROFITS FOR YOU 


A 4 No. 2479 Double Ball Bearing Caster is in 
; use in-most of the country’s leading ind 

| trial and professi cal oices and inathitions. 
It is a leader to sales of other Faultless floor 

protection equipment shown. Write for Cata- 
»-* Wlog and facts about this profit-earning line. 
2” FAULTLESS CASTER CORPORATION 4 
Evansville, Indiana 









FAULTLESS "CASTERS 
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REPLACEMENT 


ADDING & BOOKKEEPING MACHINE 
TYPE 


IMPROVED FINISH—CLEAR IMPRESSIONS 


38-39, 39-40, 40-41 Double Type in 10 and 16 Pitches 
and 39, 40, 41, 42 Single Type Now Available trom 
Stock. 


Guaranteed to Fit and Function Properly. 





Write for Catalog 


CLOYES GEAR WORKS 


17214 Roseland Road, N. E., Cleveland, Ohio, U. S. A. 
Cable Address ‘‘'CLOYESGEAR”’ 





Look for the 


HOTCHKISS AD 
NEXT ISSUE 


(If you can’t wait—write us) 


HOTCHKISS 


Norwalk, Conn. 








1000 DEALERS 
UN Have Established 
oe! 


One Million Users 
TOWN LIST 


Send for sample and sales 


ylan. 
LOOSE LEAF ' 
THE HEVENOR MAP COMPANY 
Buffalo, N. Y. 









Dealer profits are big be- 
cause, sales are for several 
counties or several states, 
not just one map. The 


price ten cents. 





Lincoln Building 





NEW PRICES 
adding + billing + 
bookkeeping + 


calculating machines 


TYPEWRITERS CHECKWRITERS 


MIMEOGRAPHS DICTAPHONES 
AND OTHER OFFICE DEVICES 


Rough and Rebuilt Write for Latest Price List 


Reliable TYPEWRITER & ADDING MACHINE CORP. 


303 W. MONROE ST. CHICAGO, ILL. 

















. MAIL BAGS 


Complete Line of Canvas 
and Leather Mail Bags- 


— 


— ee 
Send for Descriptive ‘ 
“oor Liberal Dealer Dis 


Canvas Products Corporation 


Canvas and Leather Specialties 
P. O. Box No. ONE 
FOND DU LAC, WISCONSIN 


Circular 
counts. 


ROTECTORS 


; PAT. PENDING 


Pe Sa * TRANSPARENT + FLEXIBLE 
' \ RS \ WZ eee * REINFORCED EYELETS 
| ote GN IAP *WATER PROOF 


CEet*'u-OEex core 


Stock certiricates 


CORPORATION RECORD 





BROOKLYN NY 





BOOKS 


Goes Stock Certificates are ca: 
ried in stock in Regular Litho 
Steel Litho and 
Steel Engraved de 
signs, forall classes Goes New Regular Litho Certificate 
c No. 442, Black Border and Gold 


Tint, beautifully designed, exquisitely 





of issues and many 


lines ol business 


lithographed on high grade Bond. 


+ Goes Corporation Records prov ide forms for com 


plete rec ord of corporation organization. 


i rtificate Samples and Descriptive Record Book Folder. 


IS Sor crs roster COMPANY e@ ® 
49 West 6let Street, Chicago @ @ 53 A Park Place, New York 





“DE LURE’ 
ROLL MEMO PAD 


Fills a Long Felt Need 
ee @ 


Heavy metal base. Dis- 
tinctive “Crackle” finish. 
Uses standard adding 


RETAIL 
PRICE $1.45 
machine rolls, 3 7/16” in diameter. Paper rolls easily. 
due to improved construction. Top lifts up permitting 
handy filing of memorandums in base. Each “De Luxe” 
Roll Memo Pad is packed in individual carton. 

Also “Economy” style, No. 235P, to retail at 65c. 

ORDER THROUGH YOUR JOBBER OR WRITE 


MAYER MANUFACTURING CORPORATION 


1436-1442 W. Randolph St. Dept. A. Chicago, Ill. 
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} 781 ST. PAUL STREET, ROCHESTER, NEW YORK 


OFFICE APPLIANCES 











CARBONS AND RIBBONS 


a complete and dependable service for 
the writing and copying needs of Amer- 
ican business When you undertake to 
sell Codo, you join a group of men who 
combine quality and cooperation. to 
make success. Codo Carbons & Ribbons 
are worth more because they give bet- 
ter results. And Codo salesmen earn 
more because they serve better 


Codo Mfg. Corp. 
CORAOPOLIS, PENNA. 
New York Chicago 























NATIONAL 


SPONGE RUBBER 


CUSHIONS 


ALL COLORS ALL SIZES 
The Complete Quality Line 
at Popular Prices 
ECONOMY LINE — Velvet 

Corduroys—Rich Pile Ve- 
lours. 
CONVERTIBLELINE—Woven [ima 
Cane—Corduroy other side. 
DE LUXE LINE — Corded 
Boxed Edges—Upholstered 
with Rich Pile Velour. : 


Inquire about our Two 
Dozen Special ly 

NATIONAL OFFICE 

CUSHION cx: 110 Grand St. New York City 




















Any of these paper mer “VW 
Chants wie give yeu eam- hat you don’t know won't hurt 


ples and prices of Wiggins 


Book Form Cards and you” is obsolete as the letter press! 


Compact Binders: 


New York City 
Richard ©. Loesch Ce 
Pittsburgh 
Chatfield & Woods Co 
Cincinnati 
The Chatfield Paper ¢ 
Detroit 
Seaman Patrick Paper C« 
Grand Rapids 
Carpenter Paper C« 
Houston 
L. S. Bosworth Co... Inc 
Ad ened 


1162 Fullerton Avenue, Chicago 


For if you don’t know what profit 
lies in business cards, it surely will 
hurt you. For these can be ordered 
easily as office supplies; and if you 
insist that your printer or engraver 
uses Wiggins Book Form card stock, 
you will have a reputation for a 
“better buy” than others. 







isk us for the stationer's 
proposition at once. 


Tbe JobnB. WIG GINS " 


Book Form Cards 








IN EVERY COUNTRY 


You will find ONE leading office equip- 


ment trade journal of national importance. 


IN FRANCE 





First and foremost office equipment maga- 
zine dealing with office and factory manage- 
ment and efficiency is the ideal advertising 
medium for U. S. Manufacturers desiring to 
increase their export trade, particularly with 


FRANCE 
BELGIUM 
SWITZERLAND 
ETC. 


, 
Include **METHODES” in your ad- 
vertising appropriation: It pays. 
Send for free copy today. 





‘*METHODES"’ 
SUBSCRIPTION RATES 


To France, Colonies, Belgium and Luxem- 
SET eT TTT rrr rete ce 50 Francs 


Countries adhering to the Stockholm Con- 
SA SR ema tey are Tee 55 Francs 


Countries not adhering to the Stockholm 
Convention (including the U.S.)....... 60 Francs 











METHODES 


27 rue des Petites Ecuries 
Paris X° France 








Compact Binders 








or ee anmeenanicecelt 














p—------ SEND US THIS COUPON --==-==- 
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| Are You 


interested in 
trade doings in 


GREAT 
HHETAIN 


9 





If so, there is only one way of keeping 
abreast of the times and that is by the 
regular monthly receipt and perusal 


of the 


BATTISH 
OTATIONER 


—a monthly journal for the Stationery 
and Allied Trade whose editorial pages 
are unique for news, instruction, orig- 


inality and general interest. 


To the Proprietors THE BRITISH STATIONER. 
Grand Bldg., Trafalgar Square. 
LONDON, ENG. 


Send to the address below FREE SPECIMEN COPY of ‘The 
British Stationer’’ for examination. 


Name 
(Please attach your business card or letter-head) 


Address 


Date 


DR. SCAT 


MEANS PROFIT 
FOR THE DEALER 


VCleans the Type 
/Refinishes Platens 
vPrevents Rusting 

/Stops Paper Slipping 
VPolishes Enamel and Nickel 





Sold by Stationers, Office Supply and 
Typewriter Dealers from Coast to Coast. 














Manufactured By 


DR. SCAT CHEMICAL CO. 


178 North Franklin St., Chicago, Illinois 


“REFINISHER” 
Reg. U. S. Pat. Off. 








Only ‘a ia 


“tT ‘ielétalh 


. . Can you meet all WY 
intercommunication requirements 


Webster Electric Sound Systems are licensed by agree- 
ment with Electric Research Products, Inc., under pat- 
ents owned by Western Electric Company, Inc., and 
American Telephone and Telegraph Company, Inc. 
WEBSTER ELECTRIC COMPANY 


RACINE, WISCONSIN, U.S.A. ¢@ Established 1909 
Export Department: 100 Varick St., New York City Cable Address: ARLAB, N. Y. 














DARNELL CASTERS AND cheba 








DARNELL CORPORATION, Ltp 
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24 E. 22nd STREET. NEW YORK. N. Y 


pread Grippit with your fingers 
and see how it rubs off, leaving 
them cleaner than before. See how 
it brings actual pleasure to the 
pasting of charts, reports, stamp 
albums—erstwhile pesky jobs . . . 
Look for this display on stationery 
counters Write us for newly 


designed, larger tube Free 


Harriman-Welts Product , 200 Summer St., Boston 





























THE BASSICK COMPANY e BRIDGEPORT, CONNECTICUT 


When you sell chairs equipped 
with Bassick Flotilt Control, you 
have the advantage of an exclusive. 
patented product—with outstand- 
ing features not available in any 
other type of chair iron. The chair 
seat is suspended in live rubber 


that is encased and protected against 


OFFICE APPLIANCES 





atmospheric deterioration. There is 
no metal bearing contact in the 
tilting action—will not squeak be- 
cause it cannot squeak. 

Ask for Bassick Flotilt Control 
on the chairs you sell—and take 
advantage of this vitally important 


sales feature. 


The world’s largest manufacturers of Casters and Floor Protection Equipment 





OME companies manufacture stencil 
duplicators only and insist that they 
are best for every type of work. 

Other companies manufacture gelatin dup- 
licators only and make the same claims. 
Heyer can truthfully claim that they have a 
duplicator for every purse and purpose 
because they manufacture both types. 


Gelatin Duplicators are ideal for runs 
up to 100 copies. The Heyer Line of gela- 
tin duplicators consists of the Hektograph 
(five sizes), the Ideal (ten sizes), the Junior 
Efficiency, Efficiency and Super-Efficiency. 
Prices range from $1.25 for the Post-Card 
Hektograph to $39.50 for the Super-Eff- 
ciency. All are furnished complete with 
supplies and carry attractive dealer dis- 
counts. All are modern in design. 


Heyer Quality Gelatin Supplies equip a 
dealer with all supplies necessary to serv- 
ice Heyer, Ditto, Vivid, Graphic or any 
other gelatin duplicator. Gelatin Rolls, 
Refill Composition, Hektograph Inks, 
Carbon Paper, Typewriter Ribbons, Pen- 
cils, etc., are all essential supplies for gela- 
tin duplicators and form a very profitable 
supply business. All are found in the 
Heyer Quality Line. 


a 
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HEETOGRAPH INK 
REMOVER 


This effective new hand clean- 
ser quickly banishes unsightly 
ink stains caused by Hekto- 
graph copying materials. It is 
a mixture of harmless chemi- 
cals in a thick, creamy base, 
and dissolves the ink stains, 
leaving the skin soft and 
smooth. Supplied in 2 oz. and 
8 oz. tubes 
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says A. M. Churchill 


of Churchill's Typewriter Repair & 


Sales Co., New Orleans, Louisiana. 


\4 E FIND selling the new 


Underwood Typemaster is follow- 
ing the line of least resistance. We 


firmly believe it’s good business to 


Talking points that 
BREAK DOWN 
SALES RESISTANCE 


New Sealed Action Frame 
providing quieter operation 
and maximum protection 


against dust. 
The Champion Keyboard... 
kinder to typing fingertips... 
saves broken fingernails. 
“Ty 7° . ’* 
Tuned to the Fingertips”... 
two adjustment features as- 
sure supreme ease of touch. 
100% Typing Visibility. 
Complete accessibility to 
type-bars and ribbon spools. 
Keyboard Controlled Rib- 
bon Shifting Device. 


Back spacer on left hand side 
—normal typing position. 





sell the machine the world is buying.” 
And therein lies the basic reason 
for many a dealer's sales policy. 
Underwood builds portable type 
writers to stand up, to take punish 
ment and yet keep on performing up 
to traditional Underwood standards. 
Dealers know that there is a coun- 
try-wide acceptance of the name 
Underwood ona portable type- 
writer. They realize what it means in 
terms of ty ping speed, accuracy, dur- 
ability, fine writing qualities. 
But most of all they know what 
it means “to sell the machine the 
world is buying 
... DEALERS: If you are not now 
selling Underwood Portables write for in 
formation on the complete Underwood 
line. There is an Underwood Portable 
Typewriter for every purse and purpose, 


retailing at prices from $39.50 up. 


Portable Typewriter Division 
UNDERWOOD ELLIOTT FISHER COMPANY 
Typewriters... Accounting Machines idding Machines 
Carbon Paper Ribbons and other Supplies 

One Park Avenue, NewYork, N. Y E; 
Sales and Service Everywhere 


Underwood Elliott Fisher Speeds the World’s Business 





Underwood Typemaster Portable 
Champion Model, retailing at $59.50 





Underwood Typemaster Portable 
Universal Model, retailing at $49.5 


DEALERS FIRST 


In the Underwood Portable 
sales policy the Dealer a/ways 
comes first. Underwood Port- 
ables are sold “‘overthe counter’”’ 
through authorized Underwood 
Portable Dealers. 

All Underwood promotional 
activity is designed to send cus- 
tomers into the Dealer's store. 


right 1989. Underwood F t Fisher Company 
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